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Cold punched 


or hot pressed, 
Lamson nuts 


will fit 


Lamson production men watch 
closely over every process in- 
volved in making cold punched 
or hot pressed nuts. All that 
modern mechanical equipment 
ean do toward making a fine 
product of great accuracy in every 
detail is done under the experi- 
enced supervision of men whose 
ability in bolt and nut manuface- 
ture is generally recognized. 

These men see to it that the 
faces of Lamson nuts are smooth 
and true: that the corners are 
sharp, and chamfers even. When 
you turn down a Lamson nut the 
accurate fit tells you plainly that 
here indeed is a product made 
with exceeding care and skill. 

Great manufacturing facilities 
enable Lamson & Sessions to ship 


promptly, out of stock, practi- 


cally any quantity desired of 


cold punched, hot pressed or 
semi-finished nuts. 
THE 
LAMSON & SESSIONS CO. 
General Offices 
Cleveland, Ohio 





































& SESSIONS CO. 


CLEVELAND, OHIO 


Plants at Cleveland and Kent, Ohio; Chicago and Birmingham 
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Mill Supplies 


Believes— 


1. More selective 
selling is necessary. 


2. Industrial distrib- 
utors should sell in- 
dustry on their eco- 
nomic necessity. 


3. Local group meet- 
ings should be held 
frequently for they 
are helpful in com- 
bating price-cutting, 
territory - jumping 
and other evils. 


4. Suggested resale 
prices should be set 
up and lived up to 
wherever possible. 


5. Manufacturers 
should establish defi- 
nite, national sales 
policies. 
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Instant ‘‘bite’”’? on 


fittings. No change 
in tongs required. 


**V” Recess in jaws 
assures a quick 
and firm grip on 
fittings. 








Two IN ONE 


The double purpose back of Williams’ 
NEW “Vulcan Superior” Tongs— ONE tool 
for BOTH fittings and pipe— means real econ- 
omy and convenience. Two tools—one for 
fittings and one for pipe—are unnecessary. 
“Vulcan Superior” Tongs are always ready 
just “as is” for either class of work. 


The “V” recess in the jaws, combined with 
general design, give “Vulcan Superior” a 
greater number of grips, or “bites”, on both 
fittings and pipe than other tongs. 


The only chain tongs with reversible pipe- 
and- fittings jaws for double life. Proof-tested 
and CERTIFIED chain. Fully guaranteed. 


J. H. WILLIAMS & CO. 
“The Wrench People” 
New York BUFFALO Chicago 








7 Sizes from 1% to 12” 
PIPE and FITTINGS 


Immediate grip on 
pipe without 
change in tongs. 
No lost time. 


REVERSIBLE JAWS 


When teeth wear, 
simply turn the 
jaws end for end. 
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TALK NUMBER FOUR BY A PROMINENT DISTRIBUTOR. 
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Above—Mr. J. A. Riechman, President of The Riechman- 
Crosby Company of Memphis, Tennessee. This company’s 
services are of a definite economic value to the prosperity 
of its business territory. 





HINK of the economic waste to consumers of Industrial 

Supplies if they had to interview all the salesmen of all 
the manufacturers who make materials they use. They couldn’t 
do it, and even if manufacturers had a sales force large enough 
to make the calls it would make the prices prohibitive. 


We do that for our field which makes us an economic neces- 
sity— which makes our recommendations worth while, and we 
recommend Republic’s Belting — Hose — Packing — Molded 


and Lathe Cut Goods.” 




















Challenger Transmission Belting— 
The above statement is characteristic of those made by prominent dis- a square edged belt without seams 


tributors all over the country. It explains in part how the Industrial Supply 
Distributor, helping to solve the important problem of broad markets 
and economical distribution, upholds high quality, maintains fair prices 
and saves needless efforts on the part of both consumer and manufacturer. 


to open up—with body sufficient 
to hold belt fasteners—with very 
little stretch and a gripping power 
that reduces power losses caused 


by slippage. 
T ay E re Recommended for heavy or trouble- 
[ae some drives. 


REPUBLIC RUBBER CO. 


Youngstown 
Ohio 


Write for a sample 









REPUBLIC means 
the Best Mechanical 
Rubber Goods S&S 
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For Bonding Brick— 


in “all types” of Industrial Furnaces 


= ROMEPATC 


THE MULTI-BOND CHROME CEMENT 








—has made an enviable 
name for itself 


When we say that KROMEPATCH (The Multi- 
Bond “Dry” Chrome Ore Cement) has made an “envi- 
able reputation” for itself,—we mean JUST THAT. 
We'd like nothing better than to show you some of 
the numerous service records at various industrial 
firms,—telling just what they think of KROME- 
PATCH,—and just how much time, money and 
trouble it has saved them. 


You, as a Mill Supplies Distributor, can make friends 
and money by adding KROMEPATCH to your list. 
KROMEPATCH IS EASY TO SELL,—FIRST, be- 
cause there is no better cement made, and SECOND, 
because it is nationally known, by virtue of the 
ADVERTISING we are consistently doing in leading 
Industrial Papers, Condensed Catalogs and Directories. 


There is still some WALUABLE TERRI- 
Shipped “Dry” in Steel Containers TORY open,—send for DISTRIBUTOR’S 
of 200 Ibs. Net Wt.—212 Ibs. Gross Wt. PROPOSITION,—Use Coupon. 


Sell KROMEPATCH 


A rsonocmnonrceeet and Increase your Profits 


(others are doing it) 


“There is still some desirable territory open” 


E.J.LAVINO AND COMPANY 


REFRACTORIES DIVISION 
CHROME, MAGNESITE AND SILICA REFRACTORIES 


BULLITT BUILDING PHILADELPHIA 
‘*Pioneers in Chrome Refractories”’ 





E.J.Lavino and Company, Bullitt Bid¢g.,Phila.,Pa. 
Gentilemen:We would like to know more about Kromepatch as well as 
your Distributors Sales Plan,etc. 


Fiem Addwess 











Mis. Witle 
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|‘ we seem too enthusiastic 
about the Empire New Process 
Bolt, it must be because we 
know so much about it. And 
we may be influenced, too 


/ 


by its universal popularity. 
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RUSSELL, BURDSALL & WARD 
BOLT AND NUT COMPANY 


ROCK FALLS, ILL. PORT CHESTER, N.Y. CORAOPOLIS, PA. 


PHILADELPHIA - CHICAGO ~- DETROIT - SAN FRANCISCO + LOS ANGELES - SEATTLE - PORTLAND 
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HROUGHOUT the unnum- 

bered mechanical units making 
up a Chisholm-Moore system—from 
tiny bearing to hundredweight 
castings—we find an unvarying “= 
cision... precision, indeed, rivalin 
that of the tremendous weapons G 
coast defense... 

And why such precision in equip- 
ment for the handling of mat-rials? 
Because here is machinery p-rform- 
‘ . ing a major function in production 

(often 90% of the making!); and 

soundefficiency hingeson precision. 
- , Each C-M system has its own in- 
dividual function in the plant; each 
encounters a different set of condi- 
tions. Yet, in consequence of pre- 
cise and durable construction, each 





NEW YORK 





PHILADELPHIA 





CLEVELAND 





CHICAGO 



















PRECISION 


performs with striking facility and 
economy. Production costs are 
pared to a minimum! 


With this advertisement 
Chisholm-Moore continues its per- 
sistent campaign in leading busi- 
ness and trade publications... 
Surely the reputation of the C-M 
line is growing inimportance! The 
time is bound to come—and before 
long—when the very first thought 
in overhead handling equipment 
will be: Chisholm-Moore. 


CHISHOLM-MOORE HOIST CORP. 
(Division Columbus-McKinnon Chain C % ) 
5028 Fremont Ave. Tonawanda, N. Y. 
In Canada: St. Catharines, Ont. 






CHAIN HOISTS ELECTRIC HOISTS 





PITTSBURGH 
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1. Convenience 


Just one of the advantages 
of Socket Wrenches 


The others are 


2. Speed 
3. Safety 








4. Unmarred Nuts 


A | DD) E N OOK at this photograph. This 
man knows the convenience 


ORC ES TE R of the Walden Worcester 


socket wrench. See how this 
i HES combination built up (in a 
minute) from this Walden 











Worcester Millwright set makes 
it possible to reach those hard- 
to-get-at nuts. It is casy to 
understand how this speeds up 
the job. It is also easy to see 
how much safer this method 
is, compared to feeling around 
in the dark with an ordinary 
wrench—or among whirling 
belts \dd to these the fact 
that the socket completely im 
closes the nut, without burring 
or marring the edges and you 
sce why the up-to-date factory 
is equipping with Walden 
Worcester Socket Wrenches 


Write for “Speeding lp Pro- 
duction and Maintenance” the 
catalog of Walden Worcester 
Industrial Socket Wrenches 


This is the popular Walden Worces 
fer Mittwricur Ser No, 69, a won 
derfully complete assortment of sock 
ets and handles ruaged steel 
hoa Complete, 


$54.00 
VENS WALDEN 
Inc. 
Dept. MF 
Worcester, 
Mass. 
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When You Need 
WIRE ROPE 
You Want It QUICK! 


That's why every prominent distributing point 
has ready for you a stock of 


WILLIAMSPORT 


Telfax Tape Marked, Factory Certified 


WIRE ROPE 


There are many operations however that cannot afford to be down at all. 


To prevent this the user keeps spare reels of rope on hand, made by 
Williamsport. It is the preferred Wire Rope because the man on the job 


can check its grade by the positive Telfax proof built in at the factory, 
and because of its uniformly superior quality. 


WILLIAMSPORT PURPLE STRAND 


is the strongest rope and is used wherever the highest Tensile Strength is 
required. 








If you want a good rope of highest Tensile Strength—try PURPLE 
STRAND. 


WILLIAMSPORT WIRE ROPE CO. 


Main Office and Works: General Sales Office: 
WILLIAMSPORT, PA. PEOPLES GAS BLDG., CHICAGO 
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FILL YOUR PULLEY ORDERS 
FROM THIS COMPLETE STOCK 


pact tht 


: orntnath HTeepe Ee Hire 









creasing demand for BROWNING Paper Pul- 
leys. Industrial plants everywhere need these 
efficient pulleys for replacements, size changes, and to 


I NCREASE your profits by cashing in on the in- 


use on new motors and machines. 


eV PULLEY 

Your customers will gladly order from you if they / BRON ING 
know you can give them prompt delivery. And we — ROWNING 
will help you do it! Our Maysville factory stock is VHLLE, MENTUCKS 
complete. Wire or write us your orders and we ship 

immediately. You'll appreciate our fast, efficient 2864 SIZES 


service. | N S T O C K 


Dealers everywhere carry 


THE OHIO VALLEY PULLEY WORKS, Inc. ato» stevie, ome 


factory stock for other sizes 


MAYSVILLE, KENTUCKY ... Write today for size and 


price list. 
Division of General Fibre Products, Inc. 


Also - - BROWNING 


OFFSET KEYSTOCK 
This handy keystock in 2-foot 


bars is always in demand. 


Made in 23 stock sizes. Sub- 
stantial profits for you. Write 
us for folder and dealer dis- 
counts. 
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Osborn Adapters snap 
into the standard 
2-inch opening of 
the Master Wheel. 


The Adapters in- 
serted, the Master 
Wheel is quickly 
mounted on the shaft. 


Next comes the flange, 
followed by the nut. 
The Master Wheel 
is tight on the shaft. 


Sell the Osborn Master Whee! 


CLEANING 


Gears, Castings,Flinted 
shanks of twist drills, 
etc. 


Netting in coffee 
factories. 
Varnish fromracks used 


in pencil factories. 


Cansincanning factories, 


Moulds of all kinds. 


Auto springs, both be- 
fore and after they 
are assembled. 

Compressed air tank 
plates. 

Threads on pipes after 
galvanizing. 

Zinc bottoms of small 
dry cell batteries. 

Copper fuses. 

Carbon from boilercaps. 


Metal parts after weldé 

Structural iron work. 

Tire carcass befor 
retreading. 

Scale from hot or cok 
forgings, tools, eft 

Brass or copper pot 
before brazing @ 
plating. 

Brass or copper tubini 
before polishing. 
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badly for 


ASY TO USE—that’s one selling g 
Wheels. Adaptability is ang 
See the wide range of uses liste 
many more. Sales points aple 
cut profits, too, with assurg 
orders follow—which they g 













Now a word about inv 
Osborn Master Wheels 
standard 2 inch openi 
from 2” to 154” og 
stock of Master W, 
Adapters you cq 
keep your iny, 
over, that's 
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ay Ohio 






mB Angeles 
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tor these Uses... 


REWOVING BUFFING POLISHING 














on work. 7 

ss befort Rustfrom metal of allkinds. Tires in manufacturing. Metal parts before plat- 

a or Insulation from wires. Tubes for splicing and ing or painting. 

tools, elt Paint from auto bodies, etc. patching. 

pper poft Burrs from gears. ‘ BRUSHING 

yrazing @ Beading. ; 
Hot scale. File marks from aluminum 





Burrs from axle splines. Tires before vulcanizing. auto bodies before 


Enamel from metal. Shovels in manufacturing. painting. 





»per tubing ® 
olishing. | 
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STEAM TARP “ 





SELECT A QUALITY STEAM TRAP 


F you want to be sure you select quality steam traps for your 
customers, apply this test: 


1. Can customers tell at a glance whether the trap is working? 

2. Is the trap unsurpassed for capacity by any trap on the market? 

3. Is it built on sturdy, strong, generous lines — big enough 
for any job? 

4. Has it a valve and valve seat of Monel Metal? Has it a re- 
movable strainer? Is its interior easily accessible? 

5. Has it a reputation for delivering more than a quarter of 
a century of continuous service? 


If your answer is yes to all of these questions, you undoubtedly have 
the highest quality steam trap obtainable—an Anderson “Man-size”’ 
Steam-Trap. If your answer is no to any question, send for full par- 
ticulars on this wonderful steam trap line. 


THE V. D. ANDERSON COMPANY 


1944 WEST 96th STREET CLEVELAND, OHIO 


BRANCH OFFICES: 


1836 Euclid Ave., Cleveland, Obio - 100 PearlSt., Boston,Mass. - 431S. Dearborn St., Chicago, Ill. 
242 Race St., Philadelphia, Pa.- 1932 CalvertAve., Detroit, Mich.-11W.RedwoodSt., Baltimore, Md. 


ANDERSON MAN-SIZE STEAM TRAPS 











SELLER TEL SS TY OL 


A Modern Drive for 
Modern Distribution 


Dodge offers an important addition to its 
already broad line of Modern Power Trans- 
mitting Equipment, in the “D-V” Drive 
which is illustrated on following pages. 


The rapidly expanding use of Mechanical 
Power Transmission calls for constant de- 
velopment in design and precision manufac- 
ture. Such development is a definite part 
of Dodge policy. 


Modern equipment requires modern dis- 
tribution. Industry's requirements in this 
particular are most exacting. 


Dealer distribution is recognized by Dodge 
as the modern distribution demanded by 
industry today. 
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“D-V” Drives are Powerful, 
Dependable and Durable 























HE “D-V™ Drives will transmit power with 


minimum loss. The wedging grip of the 





specially designed belts in the sheave grooves 
prevents slippage and insures the constant main 
tenance of speed ratios. These drives start easily, 
pick up speed smoothly and run evenly at all 
speeds. They absorb shock and vibration which 


adds appreciably to the lite of the driven machine 


“D-V™ Drives will operate satisfactorily in dust 


x moisture laden atmospheres. The sheaves will 
not wear and will last indefinitely, eliminating re 
placements and delays incident thereto. Due to 
ample safety factors allowed in the design of the 
drive, danger of overloading due to variations in 


load factor are avoided Where exceptionally 


heavy loads would cause slippage of ordinary belts 





in the case of the “D-V™ drive the belts grip 
tighter under this condition and continue to deliver 


i steady, uninterrupted flow ot power 





s- UF combine dois ore ne of a “DO” 
Yer Dodg at ind Dodge-Timken Pillow Block Above 
D-V Drive on Blower. Left: ‘‘D-V’’ Dyive in Textile Plant. 











“D-V” Drives are Compact, 
Clean and Silent 


ORE productiveness per square toot of 
| \ / factory space is the concern of the manu 
facturing executive of to-day. Because 
of the short center distances permissible where 
“D-V” Drives are used a very substantial saving 
in space may be made and this is a very important 
factor in machine design as well as in factory lay 
out. Continuous production methods call for close 
vroupings of machines and obviously drives calling 
for long centers are out of step with this require 
ment. The modern drive for motor driven ma 
chines therefore especially where space saving and 
close grouping is desirable is the “D-V™ drive. 


Noiseless operation is also a big consideration in 
modern manufacturing plants. The noise may be 
practically eliminated because the belts used in 
connection with “D-V™ drives are silent in opera 
tion. In many types of manufacturing establish 
ment this feature is of great importance 


With the “D-V™ drive there need be no grease 
or dirt to injure goods in process or mar the clean 
liness of the plant 
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Drit , Bund Sau his machine 3 u completel 
th Dodge-Timken Unit Bearings Right D-V 
salendering Machine. 
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Distributors are Finding 
Many Opportunities to Sell 
This Pillow Block Where 


Abrasive Dust Is Encountered 
The Type “C™ Pillow Block is an. ex 


clustve Dodge- Timken product and is be 
ing widely adopted in Cement, Lime, 
Gypsum and Phosphate Plants as well as 
in Foundries and other places where 
abrasive dust plays havoc with babbitted 
as well as other bearings which are not 
absolutely dust proof. This pillow block 
is triple steel sealed against this fine, de 
structive dust and = performance records 
made under the most severe conditions of 
service have fully demonstrated its efh 
ciency. These bearings are also widely 
used in connection with conveyor installa 
tions where abrasive materials are handled 
or where there is dust in the surrounding 
atmosphere 


REG.U.S. 


There is a Dodge-Timken Bearing to Meet Every 


Industrial Requirement. 
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NUMBER 4 


On ow MEMPHIS 


ISTRIBUTORS and 
manufacturers, from 
the north, south, east 


and west, will soon be streaming 
into Memphis for what is ex- 
pected to be the greatest conven- 
tion ever held in the mill supply 
industry. 

Never before has such inter- 
est been manifested in a triple 
convention of the Southern, Na- 
tional and American associations. 
Not only will more association 
members attend this year’s an- 
nual meeting, but also many 
members of the industry not af- 
filiated with any association have 
signified their intentions of being 
present to take an active part in 
the proceedings. 

The magnet, of course, 
which promises to draw 
an unprecedented attend- 
ance is the merchandising 
and educational program 
designed to sell the eco- 
nomic importance of the 
distributor to industry, 
which will be put before 
the meeting for consider- 
ation. The full details of 
the proposed plan and 
what it means to the in- 
dustry appear in this issue 
beginning on the next 
page. 

There are other import- 
ant business features, too, 
which are commanding no 
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A program that 
promises construc- 
tive results has 
aroused more inter- 
est in the coming 
convention than in 
any similar meeting 
ever held in the 
industry 





Hotel Peabody, where the triple convention will be 
held April 2, 3, 4, and 5 


little attention. At the joint sessions 
on Friday, there will be open discus- 
sions on 16 important lines sold regu- 
larly by industrial distributors. Rep- 
resentatives from each distributor 
association will outline conditions sur- 
rounding the distribution of these 
lines, while manufacturers will con- 
sider the situation on each line from 
the standpoint of the producer. 

In addition to the joint sessions, 
each association will hold several ex- 
ecutive meetings. 

Besides the unusually constructive 

business sessions, many attractive so- 
cial features have been arranged, in- 
cluding a golf tournament, dances, and 
bridge. 
When summing up this year’s con- 
vention program, both from the stand- 
point of the business and 
social activities, the slogan, 
“On to Memphis,” takes 
on a new meaning. 

The mill supply indus- 
try is looking for results 
in the form of more and 
better business and the 
convention program has 
been designed with a view 
toward accomplishing this 
very purpose. Concerted, 
cooperative action to put 
the industry on a more 
profitable basis is the goal 
toward which the industry 
will strive at Memphis. 
Surely, such a program 
deserves the support of all. 
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he Present Situation 
INDUSTRIAL 


Distributors Are kaced 
with Common Problems 


HAT is the present situation in the field of 
industrial distribution? What problems con- 
front the distributor of industrial supplies and 
equipment? Are they common problems — that is do 
they face distributors everywhere in the country—or are 
they local in character? Are these problems new to the 
industry, or have they been present for years? If they 
are not new, are they getting more or less serious? 
In considering these important questions, let us scan 
hurriedly the results of a questionnaire sent recently to 
approximately 900 distributors by the merchandising 


committee of the 


\merican Association. These ques- 


tions were asked: 

“Do you need help in overcoming the competition of 
direct-selling manufacturers ?” ‘ 

“Do you need help to overcome the competition of 
competing sources of supply?” 

“Do you need help in overcoming distrust among 
fellow distributors, which leads directly to price-cutting 
and disrupted markets ?” 

The answers to each of these three questions were 
“Yes.” Pretty good evidence, it seems to us, of the 
fact that competition from direct-sellers, price-cutters, 
territory-jumpers, and competing sources of supply- 
warehousing systems, chain stores, curb-stone brokers, 
and mail-order houses—are eating heavily into the vol- 
ume and profits of all distributors 
and west. 


north, south, east, 


Direct-Selling Competition 


ET us look a bit further into this matter of competi- 

4 tion. It will be interesting here to review the 
replies received by this magazine to a questionnaire 
directed some months ago to 51 manufacturers of in- 
dustrial goods—manufacturers who were believed to 
favor policies of selling through the distributor. 

These questions were asked: 

“1. What percentage of your products do you sell 
through distributors ?” 

The answers revealed that on the average, 60% of 
the output of these manufacturers reached the industrial 
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user through distributors. If only 60% of the output 
of manufacturers who are known to favor the distribu- 
tor are sold through industrial distributing channels, it 
is Obvious, of course, that the actual percentages, when 
all manufacturers 


are considered are considerably 
lower. 
“2. How do these percentages compare with those 


of two or three years ago?” 

Sixteen manufacturers reported that they were sell- 
ing more through, distributors; 25 said the percentages 
were practically the same, while 10 reported they were 
selling less through distributors. 

Here is evidence, surely, that very little progress 
toward increasing sales through distributors has been 
made during the past few years. 

“3. Do you believe that the distributor 
depended _upon to distribute your 
instances ?” 


can be 
products in all 


Forty-two manufacturers said, “No;” eight, “Yes,” 
and one did not comment. 

“4. For what classes of sales do you believe the dis- 
tributor is not ‘effective today ?” 

In the opinion of a number of the manufacturers 
answering this question, the distributor is not effective 
in reaching the large user, many of whom insist on 
buying direct. Large users, who insist on buying direct, 
lo so because they believe it is to their advantage. They 
are not sold on the economic necessity of the distributor. 

Other manufacturers reported that, in their opinions, 
distributors cannot sell special or made-to-order equip- 
ment; products of a technical nature; or new products. 
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in the FIELD of 
DISTRIBUTION 


sce 


5. What are the advantages of selling through in- 
dustrial distributors according to your experience?” 

In answering this question, only 11 manufacturers 
out of 51 mentioned the fact that the distributor was 
able to give the user better service than they could by 
selling direct, yet this advantage stood at the top of the 
list. Other advantages of selling through the distribu- 
tor, having from one to nine supporters, included con- 
centrating accounts; procuring a wider distribution; 
eliminating credit risks; cutting down the expense of 
handling small orders, reducing selling expenses; and 
covering local territories more thoroughly. 

This is rather conclusive evidence that manufacturers 
are not as well sold on the importance of the distributor 
as they ought to be. There can be only one reason for 
this; distributors have not convinced manufacturers as 
to their proper place in industrial marketing. 

“6. What are the disadvantages of selling through 
the distiibutor ?” 

That manufacturers are more thoroughly sold on 
the disadvantages of selling through the distributor than 
on the advantages is brought to light in the replies to 
this question. Ten manufacturers of 51 indicted the 
distributor as a mere order-taker; 12 believe the dis- 
tributor carries too many lines; 6 believe that he lacks 
knowledge of the lines he is selling; while 6 others 
charge that the distributor does not push any one line 
hard enough. 


THER manufacturers see these disadvantages in 

selling through the distributor: 1. The distributor 
does not carry adequate stocks; 2. It costs too much to 
secure and keep a distributor; 3. The distributor lacks 
personal interest in the problems of the user and fre- 
quently does not recommend the best equipment for 
maximum satisfaction; 4. The distributor employs in- 
competent and indifferent salesmen; 5. The distributor 
is a price-cutter, and 6. The distributor thinks too much 
of “how much commission.” 

Of course, you, as distributors, are going to deny 
many of these accusations, but the fact remains that 
many manufacturers believe they are true. If manu- 
facturers known to be friendly to distributors believe 
these things, what about other manufacturers ? 
their indictments would be even more severe. 

Knowing that manufacturers feel as they do about 
the distributor, is it any wonder that direct-selling 
competition is eating heavily into the distributor’s busi- 
ness: Is it not now clear, why practically every dis- 
tributor who replied to the merchandising committee’s 
questionnaire said, “Yes, we do need help in combat- 
ing competition from direct-sellers ?” 
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Surely 


Competition from Curbstoners 


UT direct - selling is 

not the only competi- 
tion which distributors 
must face. So-called 
curbstone brokers, who 
carry their offices around 
in their hats and maintain 
no stock whatsoever are 
cutting into the industrial 
distributors’ business. 
The curbstoner exists and 
is getting 
usually, of course, on a 
price basis. 


business, 


Some manu- 
facturers, obviously, are 
selling the curbstoner and, 
by the same token, indus- 





trial users are buying from him. This simply means 
that business is being taken away from the stock-carry- 
ing, service-rendering distributor. 

Is it not reasonable to assume that users are buying 
from the curbstoner because they feel it is to their 
advantage? Is it not also reasonable to believe that 
manufacturers are selling the curbstoner because they 
think it profitable to do so? 

Here again, then, is evidence that the distributor 
has fallen down on the job when it comes to selling his 
cconomic importance to the user and manufacturer. If 
users were convinced of the advantages of dealing with 
the distributor much of the business now accruing to 
curbstoners would be turned over to him. 
holds true with manufacturers. 


Mail-Order and Chain Store 
Competition 


The same 


HII" ordinarily we do not think of the mail- 
order house and chain store as a competitor insofar 
as industrial supplies and equipment is concerned, it is 
interesting to note that one leading mail-order house 
devotes over 50 pages of its catalog to items common to 
the stock of the industrial distributor. Surely, this organi- 
zation would not use such dominant space on these items 
unless it were getting enough business to make it pay. 
Chain stores, too, are looming up as_ prospective 
competitors of the industrial distributor. 
plays in chain stores are common today. 


Tool dis- 
Other in- 
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dustrial items would be added too, no doubt, if the chain 
store believed there existed an opportunity for increas- 
ing sales. Chain stores have educated the public to be- 
lieve that it can buy 
cheaper from them. 
What would stop 
them from selling in- 
dustrial supplies 
if they could convince 
users that 
it would pay to buy 
from them? 


industrial 


form of 
competition facing the 
industrial 


Another 


distributor 
has sprung up in re- 
cent years—the ware- 
area : For 

example, one large 
warehouse system advertises the fact that it has ware- 
houses spotted strategically throughout the country. It 
urges manufacturers to take advantages of the facili- 
ties it has to offer including the spotting of goods in 
distribution centers; the loaning of the corporation’s 
money on spot stocks which are in its warehouses, and 
the offering of cooperative effort with producers in mar- 
keting and distribution plans and costs. 


house system. 


Warehouse Systems 
A NOTHER warehousing system furnishes clients 


with complete shipping, distributing, financing, and 
selling services. These functions, of course, are in addi- 
tion to the company’s principal job of warehousing. 
Warehousing systems are selling their importanee to 
manufacturers effectively and, as a result, are getting 
business. Is it not time that industrial distributors, as 
a group, started a steady educational campaign selling 
their functions to manufacturers ? 


Price-Cutting and Territory- 
Jumping 

N addition to the forms of competition mentioned 

already, we must consider the price-cutting, territory 
jumping competition distributors themselves. 
Some distributors believe in getting business at any 
cost. They will cut prices until there is no profit left. 
They will seek business in outside territories already 
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competently served by other distributors and offer price 
concessions as a bait to secure business. Frequently, 
these territory jumpers will get business, too, but at a 
price which gives them little, if any profit. Distributors 
of this kind make for unsettled market conditions and 
they need to be educated as to what constitutes good 
business practices. Here again is an educational job 
which can be best performed by the industry as a whole. 
Manufacturers in particular could help in this work. 


What the Industrial User 
Thinks 


OME months ago this magazine published the results 
S of a survey conducted among 1200 industrial users. 
The results were quite startling. 

To the question, ‘Does the distributor give you any 
reasons why you should buy of him?” 632 said, “Yes ;” 
Sao. “No” 





In reply to the question, ‘Do you consider the dis- 
tributor necessary and economical?” 751 said, ‘‘Yes,” 


and 470, “No.” 


N answering the question, “Do you buy more supplies 

from the manufacturer, or from the distributor?” 
675 said ““More from the manufacturer,” and 540, 
“More from the distributor.” 

Surely the distributor must be slipping up somewhere 
when only slightly more than 50% of so large a group 
of users as 1200 report that they are given reasons by 
the distributor as to why they should buy from him. 

Furthermore, it is apparent that many users do not 
believe the distributor is a very important factor in in- 
dustrial marketing, as is shown by the fact that 470 
out of 1221 said that, in their opinions, the distributor 
was neither economical nor necessary. 

l‘urther evidence that many users do not think any 
too well of the distributor is noted in the fact that 675 
users out of 1215 admit that they are buying more from 
the manufacturer than from the distributor. 

Summing up the situation we find that neither indus- 
trial users or manufacturers are thoroughly enough sold 
on the economic importance of the distributor. Busi- 
ness, which rightfully should be the distributor’s, is 
going through other channels; direct from the manu- 
facturer to the user, through warehouse systems, and 
through curbstoners. And yet distributors, as an indus- 
try, are doing nothing to combat this competition. 

Is not the need for a consistent, persistent industry 
campaign selling the economic importance of the dis- 
tributor apparent? What better place is there to start 


the ball rolling than at the triple convention in Mem- 
phis April 2, 3, 4, and 5? 
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What is Being Done 


‘To Remedy 


ONVINCING evidence has 
been given in the preced- 
ing article to show, first, 

that distributors are faced with 
common problems; and second, 
that these problems can be solved 
only by getting the facts concern- 
ing the economic importance of 
the distributor before industrial 


users and manufacturers in every way possible. 
Manufacturers are selling direct as well as through 
channels other than the industrial distributor. 
viously, therefore, industrial users are buying much 
of their supplies from sources other than the dis- 
This situation prevails because neither 


tributor. 





Conditions 


Ob- 


users nor manufacturers are thoroughly alive to the 
advantages of buying or selling through distributors, 


as the case may be. 
This, of course, 
brings us to the 
question: “What is 
being done to edu- 
cate manufacturers 
and users to recog- 
nize the important 
place of the distri- 
butor in industrial 
marketing ?” 

A survey of the 
distributing field by 
Mitt Suppvies shows 
that some distributors, 
individually, have 
taken it upon them- 
selves to put the facts 
before users. 

For example, the 
Alamo Iron W orks, 
San Antonio, Texas, | 
recently put on a 
rather novel blotter 
campaign to its custo- 
mers and _ prospects. 
Each month, a blotter 
giving the user a defi- 
nite reason why he 
should buy of Alamo 
was enclosed with 





The Mine and 
Smelter Supply Com- 
pany carries ona 
consistent promo- 
tional campaign to 
industrial users. 
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There is some 1in- 
dividual action but 
no industry action 


the company’s monthly house organ, 
“Alamo Lines.” 

The first blotter was merely intro- 
ductory. The message read: “Com- 
ing a bunch of keys. Use this blot- 
ter and watch for the bunch of ‘keys’ 
to your problems that will follow, 
one every month.” 

Then, month by month, the fol- 
lowing facts were put before users: 
“1. Massed under the one roof of 
each conveniently located south 
Texas warehouse of the Alamo Iron 
Works are the products of hundreds 
of manufacturers, assuring prompt 
service and a saving to you. Use this 
service. 

“2. The Alamo Iron Works, by 
judicious large quantity buying, in- 


sures fair prices—quality always 
maintained. Use our service. 
“3. Because of our quick ship- 


ping service and large supply stocks, 
we are able to keep the stocks of our 
customers at a minimum. Are you 
using this service? 

“4. You are offered a choice of 
many lines of supplies at genuine 
savings plus real delivery service. 
Use this service often. 

“5. Alamo Iron Works keeps 
plants running because of its machin- 
ery repairing facilities, complete 
stocks, conveniently located ware- 
houses, and prompt delivery service, 
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both day and night. Why not use more of this service? 
“6. Alamo service minimizes bookkeeping and other 


purchasing details for our customers. We are only one 
account on your books representing hundreds of manu- 
facturers. Isn't this worthwhile to you? 

“7. The Alamo Iron Works, by personal contact of 
well-informed salesmen, is constantly in touch with its 
customers, studying and assisting in solving their 
problems. 

“8. Through a study of modern methods and ma- 
chinery, we are able to present the newest improved 
equipment to our customers. 

“9. Having the interests of our customers at heart, 
we study their needs and select stock to meet their re- 
quirements. We maintain complete machinery 
overhauling facilities and expert mechanics to serve 
you well. 

“10. Located in four Texas’ ‘key’ cities, Alamo 
[ron Works service is a distinct asset to those communi- 
ties and their trade territories. Over 600 employees are 
at your hand, rendering a service with a saving.” 

Another distributing organization which is doing a 
real sales promotion and advertising job is The Mine 


also 


“9 
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Each month the Alamo Iron Works sends 
industrial users in its territory a blotter, giv- 
ing them definite reasons why it pays to buy 
from the distributor. 







and Smelter “Supply Company, Denver, 
Colorado. Full-page advertisements on key 
lines are carried in the mining journals 
which circulate in the Western territory. In 
addition, letters concerning the organiza- 
tion are sent regularly to users. 
letter said in part: 


A recent 


“Over 30 yearsgis specialists in the equip- 
ment of mining and industrial organizations 
has enabled us to gauge accurately de- 
mands of the trade and make quantity pur- 
chases of articles best designed to meet the 
purpose. Through stocking the 
lines of hundreds of manufacturers, we are 
able to render you a service which you can 
get in no other way.” 


NOTHER very interesting and_ effec- 
tive part of Mine and Smelter’s cam- 
paign is the.series of broadsides selling users 
the personnel of the organization, functions 
rendered, and key lines handled. 

One of these broadsides, headed, “The 
Chain of Cooperation Safeguards,” reads: 
“In the Massco organization, we emphasize 
service equally with sales. It is our belief 
that a sale does not complete the transaction 
between us and the buyer, but merely estab- 
lishes a new obligation on us. 

“We are interested tremendously in your 
success, for upon it depends our growth and 
success as well. This is only good business 
upon our part, because as you benefit and 
expand likewise do we. 

“E. L. Garihan, manager, is the one re- 
sponsible, to a great extent, for those things 
we prize so highly, sales and service. 

“Though comparatively young in the Massco organi- 
zation, Mr. Garihan has a generous knowledge of the 
fundamentals and ideals with which our institution is 
inculeated. He is always at (Continued on page 104) 





Some distributors keep selling their functions to indus- 
trial users in house organs, which are published at 
regular intervals. 
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T he SALESMAN is an 
IMPORTAN 


KF ACTOR 


One of the best ways to get the 
facts concerning the distributor 
to the user 1s through distribu- 
tors’ salesmen, hence it 1s 1m- 
perative that they have the 
necessary information at their 


finger tips 


A sales manual explaining the economic 
importance of the distributor should be 
in every salesman’s hands. 


HE distributor’s salesman is the contact man. It 

is he who represents his house in its dealings with 

customers, and therefore upon him rests a great 
responsibility. The salesman can probably do more to 
impress on users the economic necessity of the distrib- 
utor than any other one agency. He has the oppor- 
tunity of upholding and adding to the prestige of the 
distributor by word-of-mouth. He can bring the user 
facts and figures to prove why the distributor is best 
fitted to perform the functions of industrial distribu- 
tion. But is the average industrial supply salesman 
doing the best job possible in selling the economic neces- 
sity of the distributor? When a user politely, but em- 
phatically, informs a distributor’s salesman that he pre- 
fers to buy direct and is going to do so, does the aver- 
age salesman fold up his brief case and make for the 
nearest exit, or does he do a real institutional selling 
job in such a convincing manner as to win the user’s 
confidence and eventually his business. 

It is common knowledge, of course, that the average 
supply salesman is not selling the economic necessity of 
the distributor as he should. And usually, it is not the 
salesman’s fault, either. For, as a general rule, dis- 
tributors spend too little time in educating their men as 
to just why they, as distributors, do deserve support. 

How many distributors’ sales meetings are given Over 
to a study of the distributor’s economic position in in- 
dustry? How many distributors see to it that their 
salesmen are properly armed with the facts which will 
enable them to impress users in a convincing way, with 
the advisability of purchasing from the distributor? 

In a survey conducted recently among more than 50 
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leading distributors only one had furnished its men with 
a carefully thought-out economic treatise emphasizing 
the importance of the distributor. 

One distributor, the Frick-Reid Supply Corporation, 
Pittsburgh, furnishes its men with a sales manual. This 
manual, prepared by E. L. Goucher, formerly sales 
manager, the Frick and Lindsay Company, now a part 
of Frick-Reid, goes very thoroughly into the economics 
of distribution. 

For example, the question, “What is the economic 
function of a supply house?” is asked. The answer, in 
brief, is as follows: “The economic function of a sup- 
ply house is the service of distribution. It is 
because the supply house functions economically that it 
occupies the important place it does in the scheme of 
things.” 

“The most effective way to sell supplies?” the manual 
reads on, “is by the adoption of the service of distribu- 
tion to each particular user’s needs.” 


HE manual then explains how the conventional sell- 

ing procedure—the approach, gaining attention and 

interest, creating desire and conviction, and closing 

be applied to the sale of the distributor’s services. 

Following this section of the manual the following 

questions are asked and definite answers for each ques- 
tion given: 

1. “What answer would you give to the buyer who 
says: ‘I would like to give you some business but 
your prices aré too high. I can buy to better advan- 
tage elsewhere.’ ? 

2. “What answer do you (Continued on page 104) 
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campaign to industrial users featuring th 
tance of the distributor. 


industrial users at every opportunity. 


3. Manufacturers to be encouraged to run 
such as “Buy it from the Distributor” in 
advertising. 


distributor. 


trial marketing distributors’ salesmen 


meetings. 


to 


should sell through distributors. 


® . . « 
story of the economic importance of the 
tor before local purchasing agents’ 
throughout the country. 


program with editorial campaigns. 
9 
* 


in their advertising and promotional 


directed to consumers and by distributors on 








IS TRUE that the distributor carries diversified 
stocks adapted to the needs of the particular ter- 
ritory he is serving. It is a fact that his stocks save 

industrial users rent, insurance, warehouse space, and 

payroll expense. It is true further that the distributor 
assumes the burden of stock deterioration for users, and 
that his delivery services are frequently measured in 
hours rather than days or weeks as is usually the case 
when purchases are made direct from the manufacturer. 

The goal of every industrial distributor worthy of the 
name is “dependable service to industry,” and industry 
certainly could not get along as well without it. The 
distributor’s functions are essential and must be per- 
formed by some one. If the distributor should pass out 


24 


THE SUGGESTED PROGRAM 


Manufacturers to sponsor a national advertising 
+ 


2 Manufacturers’ representatives to explain person- 
e . . 
ally the economic necessity of the distri 


4. Distributors as an industry to sponsor an adver- 
tising and promotional campaign selling industrial 
users on the reasons why they should buy from the 


~ A campaign to be inaugurated to bring the facts 
a bd . - . . . 
concerning the place of the distributor 1 


6. A campaign to be sponsored by distributors driv- 
ing home to manufacturers the reasons why they 


Distributors to encourage the presentation of the 


associations 
8 The trade press to be solicited to support this 
_ 


A slogan to be adopted and used by manufacturers 


letterheads and advertising and promotional matter. 









An Industry \i 


of the picture his services would 
have to taken over by some other 
agency. The manufacturer could 
perform the distributor’s func- 
tions, you may say. To a certain 
extent this is probably true, but 
surely the cost of distribution 
under such an arrangement would 
be far in excess of what it is 
today. 

Distribution is a very important 
part of our economic structure. It 
calls for clear thinking and con- 
centrated effort just as does pro- 
duction. Manufacturers must see 
to it that the products they pro- 
duce are put into the hands of the 
user at the time he needs them. 
The distributor is in business to 
do that job. He is a specialist. He 
can do the job of distribution bet- 
ter than can manufacturers selling 
direct, for he is concentrating on 
that work. The main job of the 
manufacturer, on the other hand, 
is production. 

Yet, even though the distributor 
does perform essential services for 
both manufacturer and user, and 
performs them better, in most 
cases, than can any other agency, 
he is losing business every day to 
direct-sellers, curbstoners, ware- 
house systems, and other sources 
of distribution. 

What is the reason for this un- 
satisfactory situation? If the dis- 
tributor provides the most eco- 
nomical channel for goods to flow 
in getting from the producer to 
the user, why does he not procure 
more of the business ? Why should 
we hear so many complaints from 
distributors as to competition from 


direct-sellers, and other less efficient distributing organ- 
izations ? 


e impor- 


butor to 


a slogan 
all their 


n indus- 
at sales 


distribu- 


matter 
all their 








There can be but one answer. Industrial users and 
manufacturers apparently are not well enough sold on 
the economic importance of the distributor. There must 
be considerable doubt in their minds as to whether or 
not the distributor really does have a definite place in 
the industrial picture. 

But the distributor is economical and necessary, and 
he claims he can prove it, as is shown in the answers 
to a recent questionnaire sent to 900 distributors by the 
merchandising committee of the American Association. 
The following questions were put to distributors and 
answered almost unanimously in the affirmative. 
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Program shat will 
BRING RESULTS 


The Merchandising Committee of the American 
Association suggests a plan 


“1. Do you believe distribution through the industrial 
supply distributor is necessary and economical? If your 
customer asks this question can you prove it? 

“2. Would you be willing to pool information with 
that of all other industrial distributors to prove the eco- 
nomic importance of distributors to users? 

“3. Do you believe it would be worthwhile for dis- 
tributors or manufacturers to gather information and 
use it in an educational caimpaign to your sales force, 
your customers, your prospects, and your sources of 
supply to prove the economic necessity of industrial dis- 
tributors ?” 

The results of this questionnaire show clearly that dis- 
tributors are of one mind in believing that they are 
economical and necessary. Further than believing the 
above assertion, they are sure they can prove it. 


Distributors are also willing to put these facts proving 
their importance into a common pool, said facts to be 
used in a campaign to their own sales forces, customers 
and prospects, and sources of supply. 

“But what will be the results of a campaign of this 
kind?’ you may inquire. “Will it bring us more busi- 
ness and better profits?” 

It seems obvious that if the distributor can prove to 
industrial users that it is to their advantage to buy 
trom him, he will get more of their business. Likewise, 
if manufacturers can be shown that the distributor pro- 
vides the best channel of distribution for their products, 
it is plain that they will sell more through the distrib- 
utor. This would mean, of course, that direct-selling 
and other competition would be greatly lessened. 

Many distributors, individually, as is pointed in the 
article on page 21 of this issue, are selling industry on 
their economic necessity. It is paying them, too. 

3ut the results of individual action cannot help but 
be spotty. The job of selling the distributor to industry 
is a job for all distributors. Desired 
obtained only through concerted effort. 

The merchandising com- (Continued on page 197) 


results can be 
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I~ aeetitee ' 
*“*Let’s decide upon a 
slogan for the industry— 
whether it be ‘Buy It 
from the Distributor’ or 
something else—and then 
hammer it home to users 
until it becomes truly a 
*‘buy-word’ with them’’ 
= L 








Other Industries 
Use Slogans 


LOGANS are not new. They have been used with 
S success in many industries. Probably the two best 
known of all the industry slogans are those of the 
paint and varnish industry and the florists—“Save the 
Surface and You Save All” and “Say It with Flowers.” 


These two slogans have been unusually successful be- - 


cause they convey a real meaning, are brief, and have 
been broadcast consistently throughout the country. 

A valuation of $7,000,000 was recently put on the 
“Save the Surface” slogan 
by authorities outside the 
paint and varnish field. 





Why Noi, 


SLOGA 


tries. They have created an inestimable amount of good 
will. 

The successful employment of slogans in other in- 
dustries naturally provokes the question, “Why not 
adopt a slogan for the mill supply industry ?” 

Is there any reason why a slogan for the mill supply 
distributor, carefully selected, could not be made a 
tremendous factor in getting industrial users to buy 
more from the distributor? The aim of the “Save the 
Surface and You Save All” slogan was to sell more 
paint and varnish. It is accomplishing its purpose. 
The “Say It with Flowers” slogan was adopted to sell 
more flowers. It, too, is getting results. A slogan for 
industrial distribution would be designed to get more 
users to buy from the distributor. Thus, the aims in 
each case are essentially the same—to get more business. 

In the opinion of Mitt Supptiegs, there is no better 
time than the present—with the cooperative plan of 
selling the distributor to industry coming up for discus- 
sion at Memphis—to choose a slogan for the industry 
and put it to work. 

In order to start the ball rolling we offer as a sug- 
gestion the slogan, “Buy It from the Distributor.” 





While, to our knowledge, 
no actual valuation has ever 


been put on the “Say It 
with Flowers” slogan it, 
too, would probably run 


well into seven figures. 
These slogans, of course. 
did not become so tremen- 
dously valuable over night. 
It has taken years of con- 
certed effort on the part of 
those desiring to get the 
specific story each slogan 
tells across to buyers and 
prospective buyers. Mil- 
lions of dollars have been 





4,634,370 
Monthly 











23,171,850 








spent in advertising and t 
promoting their use. Bui Mon hly 
all the time, money, and 





effort expended has been 


NUMBER OF TIMES 
SLOGAN WILL BE USED IF . 


10 Manufacturers 


Yearly 
50 Manufacturers 


Yearly 
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46,343,700 


Monthly Yearly 
200 Manufacturers 















92,68740 
Monthly 








Yearly 








worthwhile. These slogans 
have been business-builders 
for their respective indus- 
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Using 14 industrial user magazines with a combined monthly circulation of 
463,437 as a base, we would get the number of impressions indicated above if 
manufacturers would carry the slogan in their advertisements. 


MILL SUPPLIES 








How the Slogan Can Be 
Put to Work 


“— what are the possibilities for using this slo- 
gan?’ How many times a year could we expect 
to get it before industrial users?” These are 
questions, so let us consider them here. 

First of all, the slogan would appear on advertise- 
ments going to the industrial user. Supposing we take 
14 magazines with a total monthly circulation of 463,437 
among industrial users. If 10 manufacturers using 
space in these publications carried the slogan, “Buy It 
from the Distributor,” in one issue, the resulting num- 
ber of impressions would be 4,634,370. In 12 issues 
these impressions would be increased to 55,612,440. O; 
course, if more manufacturers used the slogan it would 
be put before users an increasing number of times. For 
example, if 200 manufacturers carried it 12 times, it 
would reach the industrial user 1,112,248,800 times. 
What a tremendous influence this would have in per- 
suading buyers to think of the distributor when they 
are in need of supplies or equipment. 

Another idea for putting the slogan to use would be 


natural 











“BUY IT FROM 
THE 
DISTRIBUTOR’ 





























Both manufacturers and distributors could use a 
sticker, on which the slogan is imprinted, to good 


advantage in getting the idea of buying from the 
distributor across to the user. 


to get up an attractive sticker which distributors could 
use on their letter-heads, statements, promotional mat- 
er, and the like. This, too, would be a real factor in 
focusing the buyer’s attention on the idea of buying 
from the distributor. Let us suppose that the average 
distributor has 1,000 customers and prospects to whom 
he would send at least one letter or piece of literature 
each month. If 100 distributors would put a sticker, 
on which the slogan was 





100 Distributors 





STICKER TO BE USED ON LETTER-HEADS, 
STATEMENTS, AND PROMOTIONAL MATTER 


500 Distributors 





100,000 500,000 














Monthly Yearly 
200 Distributors 


200,000 
Monthly 


Monthly 











Yearly 





KEY-Fach distributor uses 
stickers on material to (1000) 
customers and prospects. 


imprinted, on each mailing 
piece, we would get 100,000 
impressions per month or 
1,200,000 per year. If 500 
distributors would follow 
this plan the total impres- 
sions would increase to 
500,000 monthly and 6,000,- 
000 yearly. 

This sticker idea could 
also be used by manufac- 
turers in much the same 
manner. 

To promote sales through 
the industrial distributor, it 
seems evident that an in- 
dustry slogan could be 
made extremely valuable. 
The more times the idea of 
buying from the distributor 


Yearly 








By attaching the sticker to mailing pieces, distributors could get the story, 
“Buy it from the distributor,” across to industrial users thousands of times as 


is indicated in the above chart. 
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can be gotten across to m- 
dustrial users, the better 
(Continued on page 198) 
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Manufacturers 


ME Aonthly 
Paet 00 oy | Yearly 


Distributors 


PS Monthly 
i Ce oe Yearly 


Users 


ME Monthly. 


Yearly 
+ 4 


MILL SUPPLIES will sponsor an edi- 
torial campaign to distributors and 
salesmen; a promotional campaign to 
manufacturers; and an advertising cam- 
paign to users. Each campaign will sell 
the distributor’s economic importance. 


HAT is Mitt Suppties going to do further 
W\ the industry merchandising program? Will 


it, as the magazine of the industrial distribu- 
tor and his salesmen, do its part in helping sell indus- 
try on the economic necessity of the distributor? 
Perhaps these questions have come up in your mind. 
They would be natural questions, for it is true that 
Mitt Suppties is the magazine of industrial distribu- 
tion, in fact, the only magazine with an editorial policy 
directed exclusively to the distributor and his sales- 
men. Hence, we feel an unusual responsibility to lend 
every possible assistance to the constructive program 
which is being developed for presentation at Memphis. 
As we view the situation, the 
job of selling the importance of 
the distributor is threefold in its 











Wrat MALL 


nature. First of all, many distributors and their sales- 
men are not aware of their own economic importance. 
Second, a large number of manufacturers do not be- 
lieve the distributor is economical and_ necessary. 
Third, a large percentage of industrial users are not 
convinced that it pays them to buy from the dis- 
tributor. 


I’ course, any program designed to improve the dis- 

tributor’s place in industry must take each of these 
three factors into consideration. In other words, dis- 
tributors and their salesmen, manufacturers, and in- 
dustrial users all must be thoroughly convinced of the 
fact that the distributor is both necessary and eco- 
nomical. 

Mitt Suppvies, in developing its plans, has con- 
sidered each factor carefully. In its pages each month, 
it will bring the facts concerning the distributor’s 
importance to industry to distributors and salesmen. 
This means, if we consider just the actual circulation 
figures of the magazine, that these messages will be 
brought to the attention of 4,500 distributors a month. 
The yearly total will number 54,000. 

In addition to our editorial campaign to distribu- 
tors, Mitt Suppiies has contracted to take 24 pages 
of space in two of the leading industrial user maga- 
zines in the country—Factory and Industrial Man- 
agement, and Industrial Engineering. The combined 
monthly circulation of these magazines is about 50,000. 
Each month, in full page space, there will appear a 
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MILL SUPPLIES’ advertising to the industrial. user will be 
written around the distributor’s salesman, with the idea of get- 
ting the industrial user to recognize the salesman as a true con- 


sultant to industry. 


MILL SUPPLIES 


















SUPPLIES eit a1 


Further the Program 


message to the industrial user 
in these outstanding maga- 
zines, pointing out why he 
should buy his industrial sup- 
plies and equipment from the 
distributor. 

In our series of advertise- 
ments, we are going to sell 
the distributor’s economic im- 
portance through the sales- 
man. In other words, we 
shall emphasize the fact that 
the salesman of the distribu- 
tor is really a consultant to 
industry. He has a wide ex- 
perience in dealing with prob- 


lems facing the user; he represents a house which is 
prepared to give immediate service on practically any 
supply ‘tem the user may need; he is in close touch 
with market conditions and frequently may pass on 
friendly tips as to probable price changes on specific 





MILL SUPPLIES Will Sponsor 


1. Anadvertising campaign to industrial users. 
2. An editorial campaign to distributors and 


their salesmen. 


3. A promotional campaign to manufacturers. 





ing months will be to point out the reasons to manu- 
facturers why the distributor offers them the most 
efficient and economical means of getting their products 
to the ultimate user. 

This, in brief, answers the question, “What is MILL 


items; and he is always alert to know of any new’ Svuppvies going to do to further the industry merchan- 


or improved products to be brought out. 


dising program?” A regular editorial campaign in MILL 


In short, Mritt Supp ies, in its advertising, will Suppries will brirg the facts to the distributor and 


sell the user on the idea of 
welcoming the distributor’s 
salesman as a man who can 
be of unlimited service to 
him. 

Finally, Mitt Svuppties, 
sees an opportunity to in- 
crease the distributor’s pres- 
tige in the eyes of the 
manufacturer. At the pres- 
ent time, we have seven 
men whose work puts them 
in constant contact with 
manufacturers of industrial 
products. One of the chief 
aims of these men is to sell 
manufacturers on the eco- 
nomic necessity of the dis- 
tributor. 

Another factor in getting 
manufacturers to sell more 
through the industrial dis- 
tributor is the Mill Supplies 
Bulletin, which is sent 
monthly to a list of some 
2,000 manufacturers. The 
most important job which 
this bulletin will do in com- 
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his salesmen; an advertising 
campaign in magazines reach- 
ing the industrial user will 
put the essential information 
before industrial users; and 
a promotional campaign in 
Mill Supplies Bulletin, as 
well as the personal ef- 
forts of seven representa- 
tives of the magazine calling 
on manufacturers regularly, 
will direct the necessary data 
to manufacturers. Our plans 
have been carefully thought 
out, and we are ready to 
shoulder our share of the 
burden in establishing the 
fact that the distributor is 
necessary and economical. 
Our campaign will reach 
every factor interested in in- 
dustrial distribution—distrib- 
utor, user, and manufacturer 
alike. 


Manufacturers will be 
brought facts concerning 
the distributor’s importance 
in the Mill Supply Bulletin. 
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UR established purchasing 

policy is to buy a certain 

group of maintenance sup- 
plies from established mill supply 
houses. We prefer to let the mill sup- 
ply distributor carry stocks of sup- 
plies which we use rather than to 
have enormous stocks in our own 
warehouses, and we are willing to 
pay him for the expense of carrying 
this stock. Products which are sub- 
ject to this policy include: machine 
bolts, screws, nails, drills, reamers, 
files, belting, car movers, ladders, 
vises, factory trucks, truck casters, 
chucks, small machinists’ tools, pre- 
cision tools, hacksaw blades, wheel- 
barrows and kindred lines. Mill 
supply houses deliver these items to 
us when we want them. Orders are 
filled within 24 hours and are deliv- 
ered to the shop from which they 
are requisitioned. 


If we purchased direct on many of these items, we 
would have to increase our warehousing and _ stores 
department both as to floor space and equipment for 
storing materials accessibly. Our carting expense would 
be multiplied without securing any definite advantage, 
for we would be constantly running to the freight 
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depot to pick up small shipments of freight. 
shipment would have to be checked several times, where 








Why We Buy from th 


E.E. Kretschmer says: 
“By turning over to 
the distributor those 
jobs on which he is a 
specialist, we are en- 
abled to concentrate on 
our main problem— 
that of providing bet- 

ter transportation.” 


two checkings on an order from a 
mill supply distributor ends the mat- 
ter. Then, also we would have the 
troubles arising from shortages and 
damaged shipments, which would 
have to be adjusted by correspon- 
dence. We would increase our num- 
ber of orders tremendously. Instead 


of ordering 20 items on one order, we would have to 
write out 20 separate orders. This would mean that 
we would also have to pay 20 separate bills on each 
order. This multiplication of purchasing detail involves 
a multiplication of the expense which is out of propor- 


tion to the small savings which might be secured. 

Then we must also take into consideration the fact 
that our purchasing department, if it bought direct, 
would have to be very much more 
careful making its selections. With- 
out the dependability of a distribu- 
tor’s reputation behind a product, we 
would have to watch closely when 
considering products of unknown 
manufacturers offering merely a price 
advantage on their products. 

At present approximately 35,000 
orders are issued annually from this 
office and we check over 50,000 bills. 
It is plain to see that purchasing econ- 
omy to any organization as large as 
our own, necessitates a recognition of 
the savings which distributors can 
effect. 

We do not purchase industrial sup- 
plies direct from the manufacturer, 
because if we did we should have to 
provide in our own Organization those 
functions which the distributor pro- 


A view of the machine shop at the 

Wilson Avenue plant of the Chicago 

Rapid Transit Company. Distributors 
help this shop keep up to schedules. 


MILL SUPPLIES 


INDUSTRIAL 
DISTRIBUTOR 


By E. E. KreTsCHMER 


Director of Purchases, Chicago Rapid Transit Company; Chicago, 

Aurora and Elgin Railroad Company; Chicago, North Shore and Mil- 

waukee Railroad Company; and Chicago, South Shore and South Bend 
Railroad Company 


YOU CAN SELL LARGE USERS 


REQUENTLY, it ts said that large 
industrial users prefer to buy direct 
rather than from the distributor. Here, 
however, 1s evidence to the contrary. The 
men in charge of purchases for the electric 





railway systems serving Chicago and sur- 
rounding territory, owned and operated 
by the Insull interests, recognize the eco- 
nomic importance of the distributor; hence 


A radial drill used for drilling and 
reaming parts requiring repair at one 
of the Chicago Rapid Transit Com- 
pany’s shops. Small tools of a large 
variety are needed to maintain this 
machine and they are purchased from 
the distributor because he can give 
immediate service. 


they buy from him. Other industrial 
users will turn more and more business 
over to the distributor, too, if the facts 
concerning his economic necessity are put 
before them consistently and persistently 


are equal, common sense requires us to 
give the orders for the shop at the end 
of a line, to the distributor located 
near that shop, and we certainly ex- 
pect to place city business with dis- 
tributors who carry stocks in the city. 

Our transportation organizations are highly spe- 
cialized. Each department of every organization has 


vides when he fills a large order for miscellaneous 
supplies. This service rendered us by the distributor 
is indispensable. 


While we give all distributors an opportunity to 
quote on our business, obviously, certain ones are better 
fitted to take care of our needs. However, we do not 
play favorites but place our orders with distributors who 
have shown us by past experience that their prices are 
fair, their service prompt and efficient, and their products 
reliable and suited to our requirements. We do not 
discriminate between supply houses. The small house 
has an equal opportunity with the large. The house at 
the farthest terminus of one of our electric lines has an 
equal chance with the city house. Yet, when other factors 
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special problems. The public depends upon our ability 
to solve these problems, and our men have specialized 
in their efforts to handle them. We recognize that mill 
supply distributors have also developed highly spe- 
cialized organizations to deal with problems of distribu- 
tion of industrial supplies, and are making sincere 
efforts to serve industry by giving special attention io 
problems which would in many cases detract industrial 
users from other matters which deserve first attention. 

By turning over to the distributor those jobs on which 
he is a specialist, we are enabled to concentrate on our 
main problem—that of providing better transportation. 
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WHO'S WHO 


B. H. ACKLES 


Manager, factory supply department, 
The Rayl Company, Detroit 








HEN B. H. Ackles reached 

W\ the age of fourteen he decided 

it was time to launch out on 
his business career. 

His first job was working in his 
father’s lumber mill. His duties con- 
sisted of carrying oak planks from a 
resaw and picking up and packing 
shingles for which he received $1.25 
per day. However, he had not been 
on this job long—six weeks to be 
exact—when he decided he was not 
cut out to be a lumber man. His 
father, strange to say, agreed with 
him so young Ackles made up his 
mind to look for another job. 

Just about this time it was a coin- 
cidence that one night, while he and 
his dad were going home from the 
lumber mill, J. H. Sammer, who ran 


Nor only has B. H. Ackles 
been most successful in building up the factory 
supply department of The Rayl Company to its 
present high standing, but also he has been active 
in association work. Forthree years, 1924, 1925, 
and 1926, he was president of the National Asso- 
ciation and today serves on its advisory board. 








a small neighborhood hardware store, ° 

called over to Mr. Ackles and wanted 

to know how he would like to learn the hardware busi- 
ness. This appealed to B. H. and on the suggestion of 
the hardware man he came down to the hardware store 
after supper that night, where the possibilities of the 
hardware business were thoroughly discussed and _ it 
was agreed that B. H. would go to work for Mr. Sam- 
mer and his salary would be $2.50 per week. He stayed 
on this job for a little over two years and, as usual, did 
everything that is necessary to be done in a small hard- 
ware business, from waiting on customers to blackening 
stoves, helping the tinsmith hang evetroughs and con- 
ductors, deliver screen doors on his bicycle, drive the 
boss’ wife to town while she did her shopping, and so 
on. In winter, when business was slack, Mr. Sammer 
used to send him out to collect accounts and when there 
were no accounts to collect, it was his job to get together 
a lot of paint cards and other literature, which were 
tied up in small bundles for delivery from door to door 
for the early spring trade. 

After this complete schooling, B. H. began to think 
he was a full fledged hardware man and decided that he 
would endeavor to get a position with The T. B. Rayl 
Company, which then was Detroit’s largest retail hard- 
ware dealer and still is today. Seeking a connection with 
The T. B. Rayl Company, Mr. Ackles met Dudley W. 
Smith, who is president of The Rayl Company, a man of 
more than 80 years of age, very active and on the job 
practically every day. This was just before Labor Day in 
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1900. Naturally, Mr. Smith wanted to know how much 
experience he had had, and B. H. gave him the facts. 
He wanted to know how much salary young Ackles 
wanted and was told $1.25 per day. His reaction was 
“we do not pay in quarters. If you want a job at $7.00 
per weak come to work Tuesday morning after Labor 
Day and report to Alex Paton,” who was in charge of 
The T. B. Rayl tool department. Mr. Paton is vice- 
president of the Rayl Company today and, like Mr. 
Smith, is active and on the job every day. 

As has been the experience of a great many of the 
present-day mill supply men, B. H. found it necessary 
to spend his time doing all kinds of things. One of his 
major duties was keeping the basement in order, un- 
packing bolts and putting them away, keeping the nail 
bins filled, arranging and dusting off stocks, and, when 
this was done, he was privileged to try his hand at sell- 
ing behind the tool counter. 


HIS, of course, was in the days before the automo- 

bile industry really got started. B. H. remained 

on this job for approximately six months, when he was 

transferred into the brass department of The T. B. Rayl 

Company and from there into the builders’ hardware 

department. He also helped in the sporting goods 

section, but eventually returned to the retail tool depart- 
ment, where he spent most of his time. 

After about two vears of (Continued on page 200) 
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PUMPS 


Recommending the right pump for the job calls 
for careful study of both the service and the pump. 
Here is a pump that has high capacity, flexibility 
and which is mounted to withstand vibration. It 
is just what you need. 





SUCTION HOSE 


Suction hose should often be on the 
same order with pumps. There is a 
great difference in different grades 
of suction hose. The salesman who 
points out the advantages of hose 
adapted to use on the pump which 
has been ordered, frequently adds 
this to the order. 
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“CONCRETE BUGGIES” 


On construction jobs, ‘concrete- 
buggy” orders are placed among the 
first supply orders which the stock 
keeper requisitions. There is no 
chance for these wheels to bind or 
for the hubs to spring out of line. 
This buggy wil! roll easy and stand 
a great deal of abuse. 
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PUMBS - Sell Him 


Something More 
















WHEELBARROWS 


There is a lot of difference in wheelbar- 
rows. It pays to buy dependable products. 
You can see that this rim will not split 
and the wheel will not wobble after over- 
loading. This wheelbarrow is built for 

heavy duty service. 


SHOVELS 


Here is a shove! I can recommend. 

The fine alloy steel used has shown 

its superiority under test. Workmen 

demand good shovels and do better 

work when you furnish these shovels 
for the job. 
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Sell Him Something More 











MELTING FURNACES 


Here is a melting furnace which 
you will need before long. Bet- 
ter let us send it out so it will 
be there when you want it. 
This furnace will not burn out, 
it maintains a steady heat, and 
will stand rough handling. 


ACETYLENE TORCHES 


When you want to work an extra crew overtime, these 

acetylene torches for night lighting are just the thing. 

You can get 10,000 candle power withdut any trouble, 

and the cost is very low. Keep a couple of them on 
the job all the time. 


THANKS FOR THE ORDER 


This business is very much appreciated. 
I can assure you that you are using good 
judgment in turning all of this business 
over to us rather than splitting it up 
among several houses. Call on us any 
time. We're always glad to serve you. 
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Safeguard Automatic 
Liquid Level Gauge 


Navy Type Liquid 

The leadership of Pen- setae 
berthy Products is the 

inevitable result of years 

of conscientious effort to 

put better materials and 

a greater measure of 

skill in their manufac- 

ture. 


The highly satisfactory 
performance of Penber- 
thy Products creates re- 


Fp be stt ~—- peat business and good Screw Plunger Spring Compression 


will for the distributor tt Grease Cup 
who handles _ them. 

Penberthy Products are 

sold only through the 

jobbing trade. 


Tt at 


Plain Compression . Plain Brass 
Grease Cup ‘ Oil Cup 
Ejector, Syphon or Jet Pump 


PENBERTHY INJECTOR COMPANY 


“SIN 1886 DETROIT “WINDSOR.ONT. 
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The Triple Convention Must Answer 


HEN an industry is beset with com- 

mon problems, there is but one way 

of solving them successfully and 
that is by concerted action on the part of 
the industry as a whole. 

Therefore, it seems to MILL SuppPLigEs 
that the cooperative plan of action designed 
to put the distributor on a sounder basis, 
which comes up for discussion at Memphis 
is a decided step in the right direction. 

For, surely, industrial distributors are 
faced with common problems. Direct sell- 
ing, price-cutting, territory-jumping, and 
competition from other sources of distribu- 
tion, as is pointed out elsewhere in this 
issue, are cutting heavily into the distribu- 
tors’ volume and profit. 

A large number of industrial users’ are 
not turning their supply and equipment busi- 
ness over to the distributor. This - being 
true, it naturally follows that many manu- 
facturers are selling through sources other 
than the distributor. 

What is the reason for this? Is it not 
logical to assume that manufacturers and 
users are not thoroughly enough sold on the 
economic importance of the distributor? 

If manufacturers believed that the dis- 
tributor could get their products to the 
user cheaper and more efficiently than in 
any other way, surely they would sell 
through him. Likewise, users would buy 
from the distributor if they were convinced 
that it would pay them to do so. 

Thus, it is apparent that if the distribu- 
tor hopes to procure more business and 
better profits, he must see to it that users 
and manufacturers are convinced that he 
can perform the functions of distribution 
better than can any other agency. 

The job of getting users and manufac- 
turers to appreciate this fact is purely one 


of education. A sound program, which, if 
properly carried out, should go a long ways 
towards improving the distributor's position 
in industry, will be up for discussion at Mem- 
phis. Read about it on page 24. 

Many of the best brains in the industrial 
distributing field—both manufacturer and 
distributor—are behind this far-reaching 
program. But, if it is to be really effective, 
the entire industry must back it up. 

What is the industry going to do about 
the suggested concerted plan of action? Will 
it adopt the program and set about putting 
it into operation? 

These are important questions which face 
the triple convention—questions which must 
be answered at Memphis April 2, 3, 4, and 5. 


Group Action Will Bring Results 


HAT will be the effects of a nation- 
wide educational campaign pointing 
out to industrial users sound reasons 

why they ought to buy from the distributor? 
Can users be convinced of the economic im- 
portance of the distributor? 

Obviously, the time will never come when 
all users will buy all of their supplies and 
equipment from the distributor. However, 
the average user is willing to listen to reason, 
and if distributors can put the facts proving 
that they deserve his business before him 
often enough, the effort is sure to be re- 
flected in increased business. 

We often hear it said that the distributor 
cannot sell the large user. Yet, we know of 
a distributor that lists among his best cus 
tomers such companies as the Standard Oil 
Company of Indiana, Illinois Central Rail- 
road, Illinois Steel Company, and the Insull 
group of public utilities. Surely, these in- 
dustrial users are not small in any sense of 
the word. 

In this very issue, E. E. Kretschmer, direc- 
tor of purchases for the Insull electric rail- 
way systems, serving Chicago and surround- 
ing territory, tells why the companies he 
represents buy their supplies from the local 
distributor. Mr. Kretschmer is thoroughly 
convinced that it pays his companies to de- 
pend on the ‘distributor. He is sold on the 
economic necessity of the distributor. 

Three letters recently received by The 
Textile Mill Supply Company, Charlotte, 
North Carolina, from industrial users in its 
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territory bring further evidence that users 
will patronize the distributor if they believe 
it is to their advantage to do so. 

“We look upon your company as a de- 
partment of our own supply room feeling 
that we have ready access to your large 
stocks.” The letter written by the Spencer 
Corporation, Spindale, North Carolina, goes 
on to say that The Textile Supply Company 
permits this user to put the money, which, 
without the distribator, would have to be 
tied up in an excess stock of supplies, to 
more productive use. 

Letters from two other users—Riverside 
and Dan River Cotton Mills, Danville, Vir- 
ginia, and Cliffside Mills, Cliffside, North 
Carolina—to Textile Supply show that they 
also appreciate the services rendered by the 
distributor. 

There are many other instances, of course, 
which prove that the user, large and small, 
can be convinced of the advisability of buy- 
ing from the distributor. And bear in mind 
that those users who are aware of the facts 
concerning the distributor have been con- 
vinced because of the efforts put forth by 
distributors individually. 

If results can be gotten by distributors in- 
dividually, certainly even greater results can 
be obtained by the launching of a national 
merchandising plan backed by all connected 
with the industry. 

Let’s get behind the plan which will be 
presented at Memphis, for the sooner it is 
adopted and put into operation, the sooner 
will industrial distribution be put on a 
sounder, more profitable basis. 

A 


=. 


Organization Is Necessary 


N our enthusiasm to secure the adoption 

of the suggested merchandising plan at 

Memphis, let us not overlook the fact 
that organization is essential before much 
headway can be made. 

If the three great associations meeting in 
joint convention put their stamp of approval 
on the idea of selling the distributor to in- 
dustry through a national merchandising and 
promotional campaign, the first step to be 
taken will be to set up an organization to 
gather the data necessary, put it into shape, 
and decide on how it is to be disseminated 
to industry. 








This matter of organization is not one to 
be passed over lightly, for upon it will de- 
pend, to a large degree, the success or failure 
of any plan agreed upon. 


es 


Think in Terms of Profit 
URRENT STATISTICS, as was 


brought out at the recent session of 

the American Management Association 
in Chicago, show that 15° of the customers 
on a company’s books produce between 85 
and 90‘ of the total business. 

Of course, the probabilities are that it 
takes much more effort per unit to sell the 
15% than it does the remaining 85%. But, 
even if this is true, the results from a volume 
and profit standpoint certainly warrant it. 

The question which naturally arises is 
whether or not it will pay to continue to 
sell the 85% which produces a mere 10 to 
15% of the total business. 

What to do with the 85% is truly a ques 
tion which deserves serious thought. Is it 
better to continue to make that 85% pro- 
duce 15% of the total business by putting 
the limited time and effort which is available 
on developing it, or will it be more profitable 
to concentrate on fewer accounts in the hope 
of building their business to a point which 
will make it worthwhile? 

While it is impossible to lay down any set 
rule which will cover every case, it seems to 
us that the day has passed where it is ad- 
visable to sell every account in a territory. 


Pick out those accounts which you can 
serve well and which can give you sufficient 
business to make it worth your while. Con- 
centrate on these selected accounts with the 
idea of adding them to the 15% which is 
now giving you the bulk of your profitable 
business. 

If, over a period of time, you can increase 
that profitable 15% to 25%, even at the 
expense of a portion of the 85% which is 
producing a small part of the business, you 
will be money ahead. 

We must think more in terms of profit and 
less in terms of volume. Selective selling— 
that is, putting sales effort where it will be 
most productive—is the surest key to better 
profits. And profits, after all, are the life- 
blood of every business. 
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How We Can Educate Users 
to BUY FROM US 


HAT distributors can do 

to convince customers of 

the advisability of buying 
locally is a topic worthy of our 
best deliberations, for within the 
solution thereof may possibly be 
found the panacea for many of 
the ills with which we have been 
laboring, such as the evils of di- 
rect-selling and price-cutting. 

I believe that we can enter upon 
our deliberations of this subject 
with a full assurance that all dis- 
tributors are of one mind in the 
realization of the industrial need of the local supply 
house—that it occupies a very necessary and most im- 
portant position in industrial and civic development. 
This fact has been discerned by earnest study and sound 
reasoning on the part of distributors. All of us are in 
complete accord and clearly mindful of the need of 
disseminating the facts proving our importance to our 
customers. 

In the contemplation, therefore, of the manner and 
means to be employed in the accomplishment of this 
undertaking, let us bear in mind that the purpose of 
our activity is “to convince industrial users of the ad- 
visability of buying locally.” With this goal before us, 
it follows that much discretion must be exercised in 
the manner in which we are to carry out the plan and 
good judgment in the selection of the proper vehicles 
with which to carry it out. 

There are several vehicles at our command to carry 
out an educational program designed to point out to our 
customers why they ought to buy from the distributor. 

Our salesmen are men of intelligence, capable of as- 
similating business economics, as well as business me- 
chanics, and are qualified to give of their store of knowl- 
edge by means of the spoken word. If we will devote 
some time in our sales meetings to the instruction of 
the economic benefits of buying locally, we can educate 
our men to the point where they can impart to custom- 
ers precept upon precept, the truths and facts concern- 
ing the industrial, civic, and economic value of the 
local supply distributor, to the end that customers 
will discern the advisability of buying locally. 

In addition to the means of the spoken word to carry 
out this educational program, we have the written word, 
which can take expression in the form of letters, circu- 
lars, bulletins, magazines, and newspaper articles. It 
is most necessary, however, that in this form of activity 
our statements be clothed with positive facts, adorned 
with logic, reasoning, and full knowledge of the subject ; 


: . 
Store Company, 


“There are several ways 

of getting the facts be- 

fore industrial users, 
says 


C. E. Currvis 


Chairman of the Board, The Western Iron 


’ 


Milxwaukee 


and radiant with 
pleasantness and 
courtesy ; for it is 
obvious that we 
not only wish to 
obtain the cus- 
tomer’s conviction to the advisability of buying lo- 
cally, but we also desire to have this conviction made 
manifest in actual practice. This latter accomplish- 
ment is attained by the establishment of good will. 

Recently, it has been observed that a few house 
organs, issued by some, distributors, carried the mes- 
sage to customers along the line upon which we are 
touching. However, a few distributors cannot do the 
job alone. We must all participate in this activity. Our 
company sent out several letters to customers and issued 
a pamphlet, which obtained a number of convictions. 
This pamphlet is entitled “A Friend Indeed—the Mill 
Supply Dealer.” 

The back of one of our quarterly price sheets was 
captioned: “Advantages of buying from the Mill Sup- 
ply Dealer,” and under this heading 10 real advantages 
were set forth. 


l’ we are sincere in our desire to place ourselves in 

a true light before customers, this sincerity must be 
demonstrated by all distributors through the overcom- 
ing of personal animosities and jealousies, and in the 
reflecting of a true cooperative spirit, for the truth 
about our own economic position is also true of our 
fellow distributors. 

I feel quite confident in the prediction that if distribu- 
tors would actively and unselfishly support a real edu- 
cational program, it would usher in so many convictions 
to the advisability of buying from the local distributor, 
that many of our present-day troubles such as direct- 
selling, illegitimate price-cutting, and territory-jump- 
ing would disappear. 
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RED STREAK HACK SAWS 


Distinctive in Appearance and 
Performance 


SIMONDS RED STREAK HACK SAW 
BLADES are distinctive, not only in appearance, 
but also in what is most important, their cutting 
and lasting qualities. 

In the metal cutting field RED STREAK BLADES— 


Tungsten or High Speed Steel—are far out in front. 
Their quality has been proved by day-by-day perform- 
ance, but never through trick demonstrations, which 
mean nothing to the user, who has become familiar with 
the SIMONDS QUALITY HACK SAWS , the blade 
with the RED END and the High Speed Steel Blade 
with theRED BACK EDGE - 


Distributors can sell more Red Streak Hack Saw 
Blades with more satisfaction and a guarantee of 
more service. The SIMONDS LIBERAL DIS- 
TRIBUTORS’ POLICY » S° rigidly adhered to, 
gives you a square deal and the consumer is 
likewise protected when you sell him RED 
STREAK HACK SAWS; the finest blades 

backed by the world’s largest saw makers. 


SIMONDS 


SAW and STEEL CO. 


Established 1832—Fitchburg, Mass. 


Chicago, tll. Boston, Mass. 
New York City Detroit, Mich. 
New Orleans, La. Memphis, Tenn. 
Atlanta, Ga. Portland, Ore. 

San Francisco, Los Angeles, Calif. 
Seattle, Wash. Montreal, Que. 

Toronto, Ont. Vancouver, B. C. 

St. John, N. B. 


SIMONDS 


RED STREAK’ 
The HACK SAWS 
With the RED END 
or RED BACK EDGE 
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How to Build a Good 
Mailing Lust 


By Ernest H. SMITH 


HE mailing list is probably the 

most important part of any 

direct-mail advertising cam- 
paign. Yet, in spite of its impor- 
tance, it is surprising how little the 
distributor and manufacturer of mill 
supplies know about what constitutes 
a good mailing list. When a direct- 
mail advertising campaign fails to 
bring results, failure can invariably 
be traced back to the mailing list. 

We want to condemn the mailing 
list of customers which is taken from 
the ledger of accounts even though 
this is the list that many distributors 
think the manufacturer wants when 
he asks for a mailing list. 

Let me illustrate. A certain manu- 
facturer of mill supplies wrote a dis- 
tributor recently asking for a list of 
prospective users. The largest list 
possible in that particular territory 
for the product manufactured should 
have been about 500 plants. The dis- 
tributor, however, furnished an 
alphabetical list of over 2,000 cus- 
tomers. He had copied the list from 
the ledger. 

Many of the plants on this list 
were not even users of the product 
to be advertised and, of course, the 
list only included those firms that 
were already being sold. Prospective 
customers that the distributor was 
not selling were not even on the list. 

A distributor’s general mailing list 
should imciude every user of mill 
supplies in the territory regardless of 
whether or not he is on the books at 


In the opinion of Mr. Smith, founder and former 
editor of the Mill Supply Salesman, it will pay 
‘the distributor to build a first-class mailing list 
of customers and prospects in his territory so that 
he can get the most out of direct-mail campaigns 
which many manufacturers will be 
glad to put on for him 


the moment. Compilation of this list 
is a simple matter in a local territory. 
City.directories and telephone books 
will provide all the firm names while 
salesmen’s reports can be depended 
upon for the names of individuals. 

However, individuals’ names are 
not as important as the classification 
of the firm names into industries or 
classes. This is where a selective 
addressograph outfit can be used to 
good advantage. The general list 
should be so divided that the belting 
manufacturer could be furnished a 
list of belting users, the machine- 
tool manufacturer a list of machine- 
tool users, and so on down the line. 

It is much better to furnish a man- 
ufacturer a list of 75 or 100 actual 
prospective users of his product than 
to furnish a list of 500 plants of 
which 80% are non-users. 

Many distributors will find it very 
profitable to establish advertising or 
mailing list departments. By placing 
an intelligent employee in charge of 
a department of this kind and by 


compiling real mailing lists of actual 
prospective users, direct-mail matter 
will be infinitely more productive. 

Some manufacturers of course are 
already circularizing lists of pros- 
pects and customers furnished by 
distributors and many more would 
be glad to do so if the distributor 
would simply request it. Very few, 
if any of these lists however, are so 
gotten up that a pulley manufac- 
turer, for example, could ask for the 
names of just those users who are 
pulley prospects. 


HINK how valuable a classified 
list of industrial users would 
be, not only from the standpoint of 
the manufacturer but also the dis- 
tributor. And the cost of maintain- 
ing such a list would be very little. 
Surely this idea of building and 
maintaining a complete, classified list 
of industrial users is worthy of the 
careful consideration of every for- 
ward-looking distributor. 
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WORTHINGT 
DEALER LIN 


YS 
CENTRIFUGAL PUMPS 
Plain and Ball Bearing 


DIRECT-ACTING 
STEAM PUMPS 
Simplex and Duplex 


DUPLEX PISTON 
POWER PUMPS 


TRIPLEX 
PLUNGER PUMPS 


AIR and VACUUM PUMPS 


VERTICAL COMPRESSORS 
Air and Water Cooled ~ 


HORIZONTAL COMPRESSORS 
Steam and Belt Driven 


MULTI-V-DRIVES 
&» 


ON 
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V1 see that Worthin gion man 


ITY the poor Purchasing Agent... or swear at him if you'd rather. But in any case remember 

that all day long a string of salesmen come and go, trying to tell their stories, hoping to sell 
their goods . . . and making the P. A.’s life one incessant interview. You can’t really blame him 
when he sends out word, “Too busy to see you.” In self-defence he must limit his interviews. And 
here’s how the wise P. A. is doing it: 


He is seeing the men who represent recognized concerns. Out of every dozen cards sent in, 
he will pick one or two. And the man who is fortunate enough to carry the Worthington 
name always gets in. Worthington Dealers use the Worthington Line as a leader. It paves the 
way for increased sales in the other lines they carry. The confidence instilled through their 
association with Worthington leads to a greater volume of sales per customer . . . the only 
sure road to increased profits. 


Worthington has room for a few more wide-awake, progressive dealers. Perhaps you are 


one of them. Write today for information on the Worthington Dealer Plan. 


WORTHINGTON PUMP AND MACHINERY CORPORATION 
Executive Offices: 2 Park Avenue, New York, N. Y. 
GENERAL OFFICES: HARRISON, N. J. 


WORTHINGTON 
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Wise Men 


“Wise men of science frankly 
admit that we are only on 
the furthermost borderland of 





knowledge’’ 


Says Bruce Barton 


SPENT a day in the research laboratories of the 
If two 
hundred years ago anybody had predicted the mar- 


largest electrical company in the world. 
dD » 


vels that can be seen there today, the God-fearing citi- 


zens of the time would have burned him as a witch. 


For example, as you know, the metal radium is con- 
stantly giving off little particles which are called elec- 
trons. The electron is infintely smaller than the atom. 
Indeed, the atom is a comparatively big proposition, a 
sort of universe with lots of electrons flying around in- 
side of it. 


Of course, neither the electron nor the atom can be 
seen by any instruments which we have yet devised. 
But listen to this!) The scientists in that laboratory have 
rigged up a radio apparatus, attached to a loud speaker, 
which is so delicate that it can detect the flight of elec- 


trons through the ether. 


I held the dial of my wrist watch against the micro- 
phone; the figures on the dial are radium coated. And 
I could hear the electrons pounding into the loud 


speaker like a shower of hailstones on a tin roof. 


* another floor I sat in front of a motion picture 
screen and saw talking movies of three great scien- 
tists of England, Sir Ernest Rutherford, Sir William 


Henry Bragg, and Sir Oliver Lodge. 


a> 


Each one of them was photographed in his own 
laboratory. Each proceeded to perform certain experi- 


ments and explain them. It was thrilling to sit in the 


© McClure Neu 


Harris & Ewing 


living presence of such men and to think how valuable 


those pictures will be to future generations. Suppose 
had been talking movies of Archimedes demon- 
strating the lever, or of Newton explaining the discovery 


of gravitation! 


there 


But what stilled me most was not the experiments 
which these men performed but the spirit of their talk. 


[IR OLIVER LODGE, for example, picked up a 
little weight from his laboratory table and let it 
drop with a thud. 


w 


“That experiment,” he said, “is the 
simplest that one could possibly perform and yet there 
is hardly an experiment about which we know less than 
we do about that.” 


And, he added, “You are not to suppose that you un- 
derstand things because you call them names.” 


He proceeded to talk about the mysterious properties 
of “empty space,” and he concluded with this paragraph. 


“If ever we find, as I think we are beginning to find, 
that life and mind need not be associated with matter 
but can inhabit empty space, then life will not be sub- 
ject to the troubles of a material organism and existence 
will be perpetual.” 


As contrasted with many of our smartest wise-crackers 
who know everything, these wise men of science ad- 
mitted frankly that we are only on the furthermost 
borderland of knowledge. And that anything is possi- 
ble—even eternal life. 


spaper Syndicate 
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with present day needs 


a ~— REG.U.S.PAT.OFF. ere. 


of industry + -<JONCAN> 


- : : COPPER 
The value of any pipe franchise can be FP MOLYBDENUM = 


measured only by the dollars and cents 

profits it will bring to your house this year | RO N p | PI 2 
—not by what it produced ten, or even five 

years ago. 





The way to make certain of future profits 
is to sense now the trend of industry’s pipe 
needs and to let it be known to users in 
your territory that you can supply pipe that 
is in tune with the present day needs of 
industry. 


Toncan Iron Pipe, related to the stainless 
irons and steels, holds worthwhile possi- 
bilities for the industrial distributor whose 
foresight makes his competitors consider 
him “lucky.” 





0%, REG.U.S PAT OFF ete. 


<TONCAN;:> 


“aoe copren seat 
As Protection 
to You 
We Mark it 
BLUE 
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Pramyire IRON & STEEL COMPANY YOUNGSTOWN \ OHIO 


Write today for literature and details of the Toncan 
Iron Pipe sales plan. 


REPUBLIC IRON & STEEL COMPANY 


YOUNGSTOWN, OHIO 


Birmingham Boston Buffalo Chicago Cincinnati Cleveland Dallas Denver Detroit El Paso 
Los Angeles New York Philadelphia Pittsburgh San Francisco Seattle St Louis 
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ave You Heard That-- 


Up-to-the-minute news from the field 
about INDUSTRIAL DISTRIBUTORS 


and their salesmen 











Chandler-Boyd Notes Prog- 
ress in 20 Years of Existence 

N April 5, the Chandler-Boyd 

Supply Company, Pittsburgh, 

is celebrating the twentieth 
anniversary of its organization under 
the leadership of the late Sellers M. 
Chandler, president. The company, 
at its start, had a working force of 
only six including the officers, and 
the space occupied was half of one 
in the Pittsburgh Terminal 
Warehouse, where the company is 
still located, now using 10 complete 


section 


sections. 


Chandler-Boyd attributes part of 


the success it has had to its policy 
of training the entire organization 


of the 
practical uses of the various special- 
ties handled, so that will 
be able to offer intelligent advice to 


toward an understanding 


each man 
purchasers, 

Some of the lines now being dis- 
tributed are: Lunkenheimer prod- 
ucts, National Tube pipe, Byers 
wrought iron pipe, Mason Regulator 
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ee 
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appliances, Scovill brass pipe, Pitts- 
burgh Valve and Fittings Company’s 
line, H. P. M. forged steel fittings, 
Rockwood pressed steel unions, Slip- 
Not Manufacturing Company’s 
leather belting, Wright-Austin steam 
traps, and Dayton safety ladders. 

A new edition of the Chandler- 
Boyd catalog is now being prepared 
and will be ready for distribution 
about September 1. 

* * * 


C. A. Pound Heads Baird 
Hardware Company 

Following the death on February 
19 of Mr. E. Baird, president of the 
Baird Hardware Company, Gaines- 
ville, Florida, C. A. Pound vice-pres- 
ident, has been elected to succeed him 
as president. Mr. Baird was 78 years 
old. He founded the Baird Hard- 
ware Company 40 years ago. 

Mr. Pqund was first employed 
with the company in 1908 and has 
served in various capacities—as ship- 
ping clerk, traveling salesman, and 
forth. In 1917 he elected 


SO 


Was 
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Peden Company in New Building 


The Peden Company, Houston, Texas, recently completed a fine new building 


on San Jacinto Street, which the company is now occupying after a grand open- 


ing held Friday and Saturday, February 14 and 15. 


This opening gave a large 


number of the company’s customers and well-wishers an opportunity to inspect 


the new quarters. 








C. A. Pound 


secretary and manager of the retail 
store, and in 1920 was made vice- 
president, treasurer and general man- 
ager of the wholesale department. 
The company employs 25 people 


.with three salesmen in the field, and 


has in the organization a modern 
retail store. It is expected that an 
additional 60x100 foot building ad- 
joining the present location will be 
occupied in July. 
* * * 
Georgia Mill Supply Associa- 
tion Formed 

At a meeting held recently in 
Macon, Georgia, a group of repre- 
sentative Georgia wholesale hard- 
ware jobbers and mill supply dis- 
tributors formed the Georgia 
Wholesale Hardware and Mill 
Supply Association. W. A. Parker, 
president of the Beck and Gregg 
Hardware Company, Atlanta, was 
elected president and George Win- 
ship, president of the Fulton Sup- 
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sell quality in quantity 


Valve buyers 











Aeon your customers..... 
know the quality of Jenkins Valves. For 
66 years architects, engineers, contrac 
tors, purchasing agents, superintendents, 
managers and owners have recognized 
Jenkins as valves of excellent design and 
workmanship. Dealers who sell Jenkins, 
sell quality. To help these dealers sell 
quality in quantity is the aim of Jenkins 


advertising. 














To accomplish this purpose, Jenkins ad 
vertising, which appears regularly month 
after month in scores of publications 
always tells a story of quality ..... and 
directs the valve buyer to the local sup 
ply house. 


JENKINS BROS. 
New York Boston Philadelphia 
Jenkins Bros., Ltd., Montreal, London 


Jenkins 


VALVES 
Since 1864 
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Pattison Display Features Osborn Brushes 
The W. M. Pattison Supply Company, Cleveland, is a firm believer in adopting one-line selling methods wherever 


possible for these reasons: 


I : : 1. It makes for economies in buying and selling. 
investment in inventory in proportion to sales turnover is required, and 4. Less time is needed to sell. 


2. It standardizes stocks. 


3. A smaller 


When the Pattison company does decide to concentrate on any given line it aims to push that line to the fullest extent. 


Among other ways of getting the line before its customers and prospects, Pattison uses window displays. 
display of Osborn brushes which recently was shown appear on this page. 


A most attractive 


It is very evident that this progressive distributor 


believes the axiom, “Show it and sell it—hide it and keep it.” 


ply Company, Atlanta, was made 
vice-president. 
The 


two groups, 


association is made up of 
with Mr. Parker act- 
ing as secretary for the hardware 
group, and Mr. Winship as secre- 
tary for the mill supply group. For 
the present, meetings will be held 
monthly. “Twenty-three compan- 
ies were represented at the initial 
meeting. 

x * * 
Distributors Comment on 
Business Conditions 

Statements in regard to business 
conditions have come this month 
trom distributors in every part of 
the country. From the middle 
west, comes word, via the Demp- 
ster Mill Manufacturing Company, 
Sioux Falls, South Dakota, and 
Farwell, Ozmun, Kirk and Com- 
pany, St. Paul, that prospects are 
good, and business ahead of 1929. 


In the south the J. E. Dilworth 
Company, Memphis, reports that 
as a whole there has been an in- 
crease over the first two months 
of 1929; W. W. Hite and Company 
writes that the last half of Febru- 
ary showed considerable improve- 
ment, and the Columbus _ Iron 
Works Company, Columbus, Geor- 
gia, also reports some improve- 
ment, 


Petty and Wherry in New York 


City says that although it is a 
little harder work to get orders, at 
the end of the month the sales 
hook totals up fairly well; and 
Irving Booth, Incorporated, EI- 
mira, New York, also finds some 


cain over the same period of 1929. 

Two New England companies, 
Ikaton Chase Company, Norwich, 
Connecticut, and the Davis Hard- 
ware Company, Gardner, Massa- 
chusetts, write that business is be- 


ginning to 
surely. 


pick up slowly but 


* * * 


.J. H. Oliver is New President 


of Oliver Brothers 

James H. Oliver, former vice- 
president of Oliver Brothers, In- 
corporated, New York, has been 
clected president of the corporation 
succeeding his brother, Frank J. 
Oliver who died February 7. 

“Jimmie” Oliver, as he is known 
to a wide circle of friends in the 
field, started his career with the 
firm of R. K. Carter. Some time 
later he went into business with 
his brothers, Thomas E. Oliver 
and James H. Oliver, and in 1892 
the present firm of Oliver Brothers 
was founded by the three men. 

Other officers of the corporation 
who were recently elected are: 
Walter C. Murtha, vice-president: 
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—built in any capacity and to suit any specifi- 
cations. Can be furnished in either overhead 
or underhung type. 


—these cranes are constructed with built-up 
structural end frames. All holes are drilled and 
fitted, not punched, eliminating the chance of 
sloppiness developing. 


—all wheels run on Timken Tapered Roller Bear- 

ings (two to each wheal which are supported 
on large steel axles hese bearings, being 
tapered in design, absorb all radial load and 
end thrust, and allow the crane to be operated 
along the runways with about 50°% of the 
effort required for fitted with plain, or 
plain roller t 


—a squaring 












CHAIN HOISTS—TROLLEYS—TRAVELING CRANES 
—JIB CRANES—LOW HEAD ROOM TROLLEY 
HOISTS—TWIN HOOK HOISTS—HAND WINCHES, Ete. 


You can secure WRIGHT Equipment from your Jobber 
2°40 fe 2 @) a | A a et OC) 


WRIGHT MANUFACTURING COMPANY 
BRIDGEPORT, CONNECTICUT. 
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Harry P. Leu Uses Efficient Display Systems 


Several particularly ingenious methods of display are used at the store of Harry 
P. Leu, Incorporated, Orlando, Florida. 

The revolving axe display at the left above, made of the bottom of a wire rope 
reel, helps to sell many axes. A 26-inch pipe with a couple of flanges and a home- 
made spoke and rein hold it together. A little paint and a couple of transfers 
showing the brand of axes, were added to produce this device for convenient 
handling and effective display. 

At the right above is shown a satisfactory arrangement for keeping the small 
widths of belting in stock. Channel irons screwed to the inside of the cabinet act 
as slides for the shelf. A steel pin in the center holds the roll on the shelf when 
any amount needs to be unrolled. The shelf itself is pulled out only for reloading. 

The other picture shows a roller rack arrangement for handling heavy mechani- 
cal belting of large widths. The belt unwinds on the turning five-inch diameter{ 
maple wood rollers which are supported by two steel rods. To facilitate rolling 
the large rolls of belting into the rack, one side of it has an angular runway. 























Albert Catterall, treasurer; Leon- the firm’s foreign and export rela- 
ard E. Oliver, secretary; A. B. tions. Mr. Catterall, who was for- 
Crooker, assistant treasurer; H. E. merly secretary, has been affiliated 
Dale, assistant secretary; John P. with the firm for 25 years. Leon- 
3rannigan, export traffic manager, ard E. Oliver was formerly assis- 
and Wilson Oliver, manager, Pitts- tant treasurer and is a son of the 
burgh office. iate Frank J. Oliver. He has been 
Mr. Murtha will have charge of with the firm for over 12 years. 
























































Mr. Crooker has served the firm 
for many years, first in the ca- 
pacity of buyer and more recently 
as assistant office manager. Mr. 
Dale also served as a buyer in the 
supply department. Mr. Branni- 
gan has been with the firm for 30 
years in the export department. 

Wilson Oliver, son of Thomas 
Ik, Oliver, was a member of the 
New York office before the war. 
Upon his return he was placed in 
charge of the Pittsburgh office 
where he has since remained. 


* * *x 


Wayne Supply Officials Visit 
Manufacturers 


J. kK. Boan of the Wayne Belting 
and Supply Company, Fort Wayne, 
Indiana, with nine other men from 
the company recently made a trip to 
Chicago visiting the warehouses of 
several of the company’s connections. 
From Chicago the party went to 
Kewanee, where they went through 
the plant of the Walworth Company, 
whose products the Fort Wayne 
house sells exclusively in that ter- 
ritory. 

* Ox 


Kirkby Supply Company 
Handles New Lines 
The Kirkby Machinery and Sup- 
ply Company, Toledo, is now selling 
the Alexander Milburn line of weld- 
ing and cutting torches, and the 
Gardner-Denver line of compressors. 


* Ok 


New Distributors for Kieley 
and Mueller 


The Woolley Engineering Com- 
pany, Detroit; and George Heiden- 
reich, Indianapolis, are two new dis- 
tributors representing Kieley and 
Mueller. Main offices of the Kieley 
and Mueller organization are in New 
York City. 


* * * 


Barde Celebrates Birthday 
with Coolidge Breakfast 


March 5 was the birthday of 
L. B. Barde, vice-president of M. 
3arde and Sons Steel and Machin- 
ery Company, Seattle, and the 
sales department invited him to a 
regulation “Cal” Coolidge breakfast 
of buckwheat cakes and sausage, 
that started the day off with a 
rousing greeting of good wishes 
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Short wheel base. Oper- 
ates easily on curves. 


Felt washers prevent 
dust and dirt from 
reaching bearings also 
provide perfect Jubri- 
cation, as felt absorbs 
oil from oil hole trans- 
mitting it to bearings 
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Bumpers protect all four 
| s from shock when 
ys run together or 
strike stop at end of track. 


Wheel treads are crowned 
to give minimum friction 
and are chilled to give 
maximum hardness and 


minimum wear. 
continually, 


Be ce 
— Spreader rods set loose in 
slotted holes so that trolley 
is hinged from load pin, in- 
suring even distribution of 
Joad on all four wheels under 
all conditions. 


Combination radial 
and thrust bearings. 
Ball races are ground, 
balls are high duty. 


To fit the trolley to 
larger sized I-Beams ad- 
just by changing washers 
from outside face to in- 
side face of side plate. 


7 Capacities, 
1%, to 4 tons. 


There is none so efficient, 
so long-lived and trouble-free 


as the RWball-bearing trolley 


Move tons of weight with the pull of a finger. 


“Fa. 


b) ean 


Conserve the strength of men and save operating 


“Quality leares 
Ms emprint 


time; reduce labor costs and upkeep expense. 

Prove these statements by putting an R+W ball- 
bearing trolley to work. We'll send it to you for 
a free trial and take it back at our expense, 
if it does not out-perform any trolley you ever 
saw. If you know a better way of proving‘ our 


claims, please tell us about it. Write today. 


Richards-Wilcox Mfg. Co. 


“A HANGER FOR ANY DOOR THAT SLIDES” 
AURORA, ILLINOIS, U.S.A. 


New York Chicago Boston Philadelphia 
St New Orleans Des Moines 
Omaha Seattle 

, Ltd., London, Ont 





Branches: Cleveland 


Minneapolis 
Detroit 
Montreal 


Cincinnati 
Kansas City 
Atlanta 
Winnipeg 


Indianapolis Louis 
Los Angeles 


Richards-W ileox ¢ 


San Francisco 
‘anadian Co 
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On the Advance-Rumely 
Combine-Harvester 
... Bristo Safety Set Screws 


Bristo Safety 
the 


By its choice of 


set Screws, A\dvance- 


Rumely -Corporation again em- 


phasizes the close attention it 
always gives to important de- 
tails. These hollow safety set 


screws set up solid and hold in 


moving parts they aid in 
the perfection of trim, business- 
like lines and they speed 


up assembling operations. 


Advance -Rumely ] 
Com BINEy 








EXCELS in simaplicity, 


easy running and clean separation 





| ADVANCE-RUMELY 


| Power Farming Machinery 





In every industry where excel- 
lence of design and sturdiness of 
keenly 
Bristos have shown their advan- 
and they 


construction are sought, 


tages, are available at 
no extra cost. 

The patented Bristo socket is 
wrench a 
No 


matter how tight the set, B ristos 


designed to give the 


perfect grip on the screw. 
will not flare or split; abnormal 
pressure tends 
tract’ the 


readily to the 


actually to con- 


socket! Responding 
wrench they can 
he set up tighter than ordinary 
screws. This not only saves much 
time in assembling and adjusting 
floor but also 
uninterrupted, 


service that machine 


on the 
the 


a machine 
shows up in 
trouble-free 


gives to the customer. 


If in your product 


stubborn, 


you are 
insecure 
or with a design that 
up, it 
would pay you to get acquainted 
with Bristo Safety Set Screws. 


vexed with 
set screws, 


obviously needs cleaning 


May we send you samples for 
test? Write Dept. —H. 


 BRISTO 





“SAFETY SET SCREWS | 


* 





THE BRISTOL COMPANY, 
WATERBURY, CONN. 


“S 


and congratulations. 
lins, 


C. A. Col- 
sales manager, presided. 

This company is planning an en- 
largement of its office in the near 
future to accomodate increasing 
business. ‘Two new lines have re- 
cently been added—Youngstown 
“Galvanneated” sheets, and Repub- 
lic Toncan Iron Pipe. 

J. V. Reardon is now purchas- 


ing agent, succeeding A. H. 


Ormsby. 





| J. W. Howarth, branch manager of the 
| Georgia Supply Company, Jacksonville, 


Florida. 


Ralph E. Abbott Traveling in 
the Carolinas 

Ralph E. Abbott, president of 

the Lewis E. Tracy Company, 

Boston, has deserted the Massachu- 


| setts climate and is spending the 


| tant 


month of March in the Carolinas. 
He is expected back on the job 
about April 10. 


* * * 


Pipe and Supplies Association 
Meets in May 


The convention of the National 
Pipe and Supplies Association will 
be held at Pinehurst, North Caro- 
lina, May 12, 13, and 14. 

* * * 
Kline Company Elects 
Officers 


Hf. M. Winner is the new presi- 
dent of Kline and Company, Wil- 
liamsport, Pennsylvanta, and the 
cther officers are: 
Geiger, vice-president; J. B. 
ham, treasurer 
treasurer ; 


George A. 
Gra- 
; J. H. Taber, assis- 
(Turn to page 57) 
















MILL SUPPLIES 












Fo 


r 








126 Brush St. 































mS 
SO 
Ll pe 









YA |} 


* mts 
CO-OPERATION 
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2 OR years the Indianapolis Brush & Broom Manufac- 
turing Company has worked on the one policy of coopera- 
tion with industrial supply distributors. This policy 
backed by a product of unquestioned supremacy in its 
field, has won success, both for us and for our distributors. 


With these years of successful experience behind us, due 
to the splendid cooperation of our distributors, we feel 
that we can speak with authority on this question. It is 
our absolute belief that the manufacturer should deal only 
through the distributor, and that only from the distribu- 
tor should the industrial user purchase. Our business has 
been a living exposition of this belief. We shall continue 
in this course, and we stand ready to give our time, our 
energy and our money to assist in establishing this as the 
only plan of operation that will insure success and mutual 
satisfaction to all concerned. 


Indianapolis Brush @ Broom Mfg. C 


Indianapolis, India 
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Huge buildings require strong foundations! 


The mighty skyscrapers towering to the clouds are built on piers of 


steel and concrete, deeply anchored in bed rock. 


A successful business also needs strong foundations! Otherwise it 
will collapse in the building. 


In the distribution of mechanical rubber goods through the mill 
supply field, B. W.H. distributors are building sound business struc- 
tures because their efforts are with a line sufficiently strong and 


versatile to merit their best efforts. 


Their sales program is backed by such nationally known leaders 
as Cyclops Belting, Bull Dog Conveyor and Elevator Belting, Bull 
Dog Hose for every industrial use, Bull Dog Friction Tape and 
many other items making up a complete line of mechanical rubber 


goods. 


On what sort of a foundation are you building your mechanical 


rubber goods distribution? 


Architects know that a building can be no stronger than its founda- 
tion. B. W. H. distributors are notably and increasingly successful 
because their mechanical rubber goods foundations are strong and 


secure, 
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FYE day modern industry becomes more 
exacting in its demands for efficiency of 
operation. To maintain production at its maxi- 
mum, it is highly important that no unneces- 
sary time be given to the relacing of belts. 


The Clipper No. 6 Speed Lacer is the latest 
marvel of efficiency in belt lacing. 


It laces both ends of belts from one to six 
inches in width in 90 seconds! It applies 
a pressure of 37,500 Ibs. with such velvet 
smoothness that the Clipper Hooks are em- 
bedded flush with the belt surface, without 
damage to the belt fibres. It produces a joint 
far more lasting than that achieved by any 
other type of lacer. 


Yet this amazing machine weighs only 56% 
Ibs. and is operated by just one mon. 
Whatever your shop requirements, there's a Clipper 
Lacer to meet them efficiently—lacing the smallest 
of belts up to the heavier and wider ones. And the 


use of Clipper Pins and Clipper Hooks ensures a 
perfect, lasting joint. 


Clipper Belt [acer 


GRAND RAPIDS MICHIGAN 
eae 
OT al 


PRICE $75.00. 


{in United States of America) 
Furnished with stand at an additional cost 







For complete demonstration 
communicate with your nearest 
Clipper dealer or with the Clip- 
per Belt Lacer Company direct. 
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COS. 


PARDON 
ME IF 1AM oLD TOP 
A TRIFLE 


SEE YOu 
AT ANY 
TIME 


Late “ 








This cartoon was drawn by Ralph Rush, one of the boys in the shipping department of the E. S. Stacy Supply Company, 
Springfield, Massachusetts. Walter W. Peacock is manager of the company. 
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R. C. Wenck, secretary. Mr. 
Wenck was especially honored by 
the Pennsylvania Wholesale Hard- 
ware and Supply Association who 
elected him second vice-president 
at a meeting in New York on Feb- 
ruary 27. Mr. Winner “attended the 
Hardware Show at Atlantic City re- 
cently. 


and 


K * * 


New Terre Haute Supply 
House Formed 


officials of the Terre 
Haute Heavy Hardware Company, 
Terre Haute, Indiana, are forming 
a new company, the Hardware Sup- 
ply Company. The men are H. E. 
Merrifield, W. R. Doss, L. C. Feh- 
ring, and I. C. Gharst. 


Former 


The organization will be housed 
in a new one-story substantial build- 
ing comprising at least 15,000 square 
feet of floor space. It is expected 
that business will be started with 
four salesmen, covering a territory 
in a 100-mile radius of Terre Haute. 


J. M. Thurber Dies 


Jefferson M. Thurber, former 
treasurer of Buhl Sons’ Company, 
Detroit, died March 5 at the age of 
86. He passed away in Providence 
Hospital, Detroit, as a result of in- 
juries received when he was struck 
hy an automobile, February 26. 

Mr. Thurber began his career in 
the mill supply field at the age of 15 
in a business conducted by William 
M. Boyd, Monroe. He was with the 
Buhl company for 64 years, for 
much of the time as chief represen- 
tative of the firm in Michigan, Ohio, 
and Indiana. 

.<« * 


Industry Considers Arbor- 
Hole Simplification 

A general conference of represen- 
tatives of manufacturers, distrib- 
utors, and users of portable electric 
saws and grinding wheels to discuss 
the simplification of arbor holes for 
these machines, was held in Room 
301, Industrial Building, Bureau of 
Standards, Washington, D. C., at 
9:30 a. m. on March 20. 


For some time past there has been 
recognized a need for uniformity in 
arbor holes to provide for the inter- 
changeability of saw blades and 
grinding wheels on this type of ma- 
chine and it was expected that a def- 
inite simplified 


practice program 
would be approved at this meeting. 
* Ok Ok 


Six Mill Supply Houses 
Issue Catalogs 

Mill supply houses from various 
parts of the country have issued 
catalogs during the past few 
months. Two especially large 
enes put out by Manning, Max- 
well and Moore, Incorporated, 
New York, and the San Antonio 
Machine and Supply Company, 
San Antonio, Texas, contain 720 
and 848 pages respectively. The 
introduction to the first book 
points out that this company has 
been established since 1872. The 
“Samsco” catalog, number 6, fea- 
tures photographs of M. Krueger, 
founder of the company, and Carl 
C. Krueger, the present head, be- 
sides pictures of other men of the 
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Service Caster No. 
606STH, designed 
for industrial use, 
with Timken, Serv- 
ice and Hyatt 
bearings. 





Your Customers’ 


Floors Could Speak 






Service 


Casters and Trucks 


THEY’D SAY: 


‘“Sell this outfit 
some Service Casters”’ 


And there's one way floors do talk. They send 
in a bill for renewal. They take the blows of wob- 
bling damaged casters under heavily loaded trucks 
just so long, and then they hang up a big dolla: 
sign,—in red. 

You can sell Servige Casters by watching for 
poor floors. Switch the argument around this 
way: Check your hauling equipment and install 
Service Casters for the good ot your floors not 
only because poor casters wear out floors, but 
because worn floors shorten the life of your trucks 
and casters. Service Casters save the floor. On 
good or bad floors they'll outroll, outswivel and 
outlive all others not specially designed for knock- 
about industrial use. 

Write for details of distributors’ arrangement if 
your territory is open 


Service Caster & Truck Co. 
529 N. Albion St. Albion, Mich. 
Factory Representatives in Principal Cities 


Service Push E-Z Truck, the “whiz” of hauling 
equipment, is equipped with two No. 606STH 
Service Frictionless Casters and two Hyatt 
bearing wheels. 















organization and of the company 
buildings. 
The book put out by the J. M. 
| Tull Rubber and Supply Company, 
Atlanta, contains colored pages 
and views of its offices and ware- 


| houses. 
| A. W. Chesterton Company, 
| Boston, is distributing catalog 
| “G,” a 416-page catalog showing 
| its engine room and mill supplies 
and power plant equipment. In 
| the front is a portrait of Commo- 
| dore Arthur W. Chester. 























H. F. Schultz of Strong, Carlisle and 

Hammond, Cleveland, sells gears over 

the city desk by demonstrating their 
superior points from stock samples. 


Catalog “B” of the L. A. Benson 
Company, Incorporated,  Balti- 
more, has 432 pages, many of them 
colored, showing its line of tools 
and mill supplies. The book 
issued by Wessendorff, Nelms and 
Company, Incorporated, Houston, 
Texas, also uses colored pages to 
show off to special advantage cer- 
tain lines of material. This book 
has 312 pages. 

R. R. Donnelley and Sons Com- 
pany, Chicago, is the publisher of 
all these books. 


* * * 


Pattison Supply Has Unusual 
Sales Meeting 

Addresses by a director of pur- 
chases and a sales manager pro- 
vided a stimulating and well-bal- 

| anced meeting for 70 members of 
the W. M. Pattison Supply Com- 
pany sales force and inside men, 
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Complete line of RITZAID Pipe Vises, all 
made of certified malleable, with scientifically 
hardened jaws of highest grade tool steel. 
Special yoke vise jaws that will not mar 
nickel pipe. Types are bench, stand, post, 
and kit, in yoke and chain design, sizes 


rz ” 
% te 5". 





- 

This is the PITQ(ID Pipe Cutter with the 
remarkable thin “Blue” steel blade, that is 
replaceable like a safety razor. It cuts 
quickly and easily, practically without burr. 
Sizes 1, 2, 3, and 4 


 —— 


RIGID :s reputation was built on this, 
its original wrench with housing and handle 
all in one piece. Housing is guaranteed 
never to break or distort. Powerful, full- 
floating hook jaws with pipe scale, that will 
not leck on a pipe. Easy running adjusting 
nut. Powerful I-Beam handle may be had 
with rubber grip in 6” to 60” sizes. 











: 


Compound leverage and short 
handle make the RIGAID 
Super-Six and Super-Four ideal 
for trenches and tight places. 














4 


NE man with a RIGID Super-Six can do the 
job easily alone—tighten up to 6” pipe or 
loosen the rustiest fitting. He simply adjusts the 
wrench to the pipe and “pumps” it off or on. In a 
line of pipe and fittings, joints already tight are not 
disturbed; only the one being worked on is moved. 
This fact and the tremendous power in the Super- 
Six, the result of its compound leverage, make it an 
extraordinarily valuable tool. 


Jaw capacities of the Super-Six and Super-Four are 
6” and 4” respectively, same as regular 48” and 
36”. Wrench is held to pipe by a trunnion with 
teeth, chain adjustment. Typical RIGID quality 
throughout. Housing unconditionally guaranteed 
not to break or distort. 


One tear-down job will pay for your Super-Six 
or Super-Four in salvaged fittings alone. Ask your 
Jobber about these remarkable wrenches. 


THE RIDGE TOOL COMPANY pbDeEpt.M. ELYRIA, OHIO 


Fel 


ie 
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held recently. The meeting was 
to an e a on February 28, and the men were 
C. A. Sherwood of the Standard 
e Oil Company of Ohio, who pre- 
ine sented the purchasing agent’s im- 
8 


pression of salesmen, and H. A. 
3urdorf of the Lunkenheimer 
| Company, Cincinnati, who con- 


Regulators | secre 








Damper 

Excess Boiler Feed Line 
Pressure 

Fan Engine 

Water Pressure 

OE uecctine 

Gas Pressure 

Air Pressure 

Steam Pressure 

Back Pressure 
Hydraulic 

Pump Pressure | J. L. Walker, a new salesman with 
VE Tebitten | Samuel Harris and Company, Chicago. 
Speed Governor eres 


; ; | ducted a sales school on Lunken- 
Float Valves heimer products, thus showing 
Strainers | visually his idea of the impression 
a ‘ | a salesman should make. 

Air | Here are some of the high lights 
Ste: Packaged : . 'of Mr. Sherwood’s address: “In 
3 te am for your mat : un 4 | expressing my impression of sales- 
Water Convenience! —___— 


They’re all in our catalog. Send for a copy and our proposition. 


MASON REGULATOR CO. 


1190 Adams St., Dorchester Centre Station 
BOSTON, MASS. 


| J. C. Beckner, secretary of the West 
| Virginia and Kentucky Hardware and 

Supply Company, Huntington, West 
| Virginia, with his father, L. R. Beckner. 


men, I will no doubt lay myself 


In Canada: MASON REGULATOR COMPANY of wide open to criticism. I appreci- 
CANADA, Ltd., 686 Notre Dame St., W.,  . i $ : + 7 
MONTREAL, QUEBEC. | ate that at least one object in bring 
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The curve shows the truly amazing manner in which Tex- 
rope Drives have leaped into the limelight. Since 1926 
there has been a tremendous increase in Texrope sales 
each year. The curve is based on the total horsepower 
of the drives sold. Similar curves, based on actual num- 
ber of drives or upon sales in dollars, show the same re- 
sult... . an ever-increasing, and remarkably large, 
demand for Texrope. 


|1,000,000 H, P. 
| 900,000 H. P. 
| 800,000 H. P. 
| 700/000 H P. 
| 600,000 H.P. 
_500,000 H,P. 
400,000 H, P. 
300,000 HIP. 
200,000 H, P. 
100,000 H, P. 


1925 1926 1927 1928 1929 1930 


This Curve tells the Story of Texrope’s 


Astounding Success 


NLY a transmission offering new, revolutionary 
and practical advantages could have achieved 


factory where these conditions are unavoidable. 
There being no wear on the sheaves and little on 


the success enjoyed by Texrope Drives. 


In 1925 Texrope was presented by Allis-Chalmers. 
After approximately five years, we find it used in 
almost every industry. Today over 75,000 Texrope 
Drives are in service... transmitting over a million 
horsepower... The trend is definitely toward Tex- 
rope Drives. This short-center transmission, that is 
always silent, slipless and dependable, has been 
given one of the most astounding receptions ever 
accorded a new product. 


Requiring no lubrication, no belt dressing and very 
little attention, Texrope Drives assure substantial 
savings in maintenance. Being unaffected by mois- 
ture or dirt, Texropes have proved amazingly satis- 


ALLIS- 


TWERIRO IPR 


—=— 


THE PERFECT TRANSMISSION 


the belts, we find Texropes giving long and uninter- 
rupted service under the most adverse conditions. 


Texrope Drives are 98.9% efficient. They are extreme- 
ly simple and safe . . . and so smooth in starting, 
so vibrationless in operation that you will instantly 
recognize their superiority over other forms of 
transmission . . . Stock Texrope Drives up to 100 
Hi. P. are warehoused at points from which imme- 
diate shipment can be made to all parts of the 
country. Send for a copy of Bulletin 1228-K ...a 
picture book of facts about Texrope Drives. 


ALLIS-CHALMERS MANUFACTURING CO. 
MILWAUKEE (Texrope Division) WISCONSIN 
Specialists in Power Machinery Since 1846 


’ CHALMERS 


WDIRTWIES 


FOR EVERY PURPOSE -:> 
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Better way 


to drive 


The proved economies and efficiency that 
have marked every installation of Medart- 
Timken Industrial Applications invite your 
investigation of them as producers of 
profits and satisfied customers. 


of the Medart - Timken 
equipped line of Industrial Applications 
are fully described in our special Bulletin 


Advantages 


which accompanies Catalog 43. Write for 


it. 






The Medart Company 


(Formerly Medart Patent Pulley Company) 


General Offices and Works, St. Louis, U. S. A. 
Offices in Chicago, Philadelphia, Pittsburgh, 
New York, Detroit, Cleveland, Seattle. Office 


and Warehouse in Cincinnati. 
COL 5) 


COMPLETE POWER TRANSMISSION 
EQUIPMENT 


Including 
Bearings: Ring Oiling, Plain Countershafts 
Oiling, Timken-equipped. Gearing (complete line) 
Hangers (for Line Shaft In- 
staliations of all kinds) 
Sprocket Wheels and Chains 
Rope Drives 


Pillow Blocks (all types, in- 
cluding Timken-equipped) 


Shafting 
Speed Reducers 


Pulleys: Cast Iron, Steel Rim. 
Wood, Hercules all-steel 
heavy duty. 


Belt Tighteners and Adjust- 
ers (all types) 


Friction Clutches 


Couplings 
(all types) 


Manufacturers of 


Metallic Bar Finishing Equipment 


Engineers and Builders of 


Special Machinery and Equipment 








Everything in Line 


Shafting Equipment' 





| 
| 


ing in such fellows as purchasing 
agents of inoffensive corporations 
is to furnish fuel for discussion 
after we are out of sight. 

“Never make any promises that 
you feel can not be kept. Some 
salesmen still believe in that an- 
cient saying: ‘Promises like pie 
crusts are made to be broken.’ 

“T have been asked what impres- 
sion the buyer has of a salesman 
who always offers some conces- 
sion. This is simply a confession 


either that his goods won't sell 

























Mere 





The Tidewater Supply Company, Co- 
lumbia, South Carolina, is a branch of 
the Norfolk, Virginia, organization. E. 
L. Willis, branch manager, is in front 
at the center. The office and warehouse 
assistants are with him. 





or he can’t. Buyers judge sales- 
men on sight just as you salesmen 
judge the buyer. This is right, 
for the best judge of human nature 
makes the best buyer or salesman. 

“I have noticed most sales mana- 
gers are full of new ideas. Ab- 
sorb all you can of them, even 
though new ideas hurt some minds 
as much as tight shoes hurt the 
feet. 

“Do not be a camp follower— 
2 commercial hanger-on. Be en- 
thusiastic about your company, 
your superior and the merchan- 
dise you handle. Never apolo- 
gize for what you sell or the price 
placed on it. That is just one 
admission that you think it is 
wrong. 

“Be sure you do not carry a 
grouch brought on by the loss of 
one order to the next prospective 
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— LOOK a /eur 


SHUT OFF VALVE 


This business of turning on and shutting off 
the air—with its job of packing the valve 
every so often—now goes the way of the ker- 
osene lamp. 

A new shut-off valve has been perfected 
which operates as easily and as quickly as 
turning on an electric light. 

This new Quick-As-Wink valve is a natural 
growth of some forty years experience mak- 
ing quick-acting, free-swiveling, leak-proof 
couplings. Like Quick-As-‘Wink Couplings, 
it is strongly designed and accurately built 
of most suitable materials. Tested on a spe 


VALVE ON-AIR BY PASSES 
TO TOOL OR HOSE LINE 


QUICK-AS-WINK 
4 VALVE COUPLING 


<i 





e 


QUICK 
SAFE 
EASY TO WORK 





cial machine, one of these valves has been 
operated 750,000 times—holding air at 80 to 
150 pounds pressure and showing practically 
no wear. 

In every industrial and construction job, 
where air is used under pressure, this Quick- 
As-Wink valve will sell readily. Wherever 
shown, it is recognized as the greatest im- 
provement ever made in pneumatic equip- 
ment. 

Try it. Samples, catalog pages and folders 
are ready for all supply house salesmen. 


WITH VALVE OPEN, COUPLING 
agelel& 
SECURELY LOCKED BY VALVE 
JAWS OF 


TO HOSE OR 


SLEEVE BETWEEN 
COUPLING 


AS VALVE IS CLOSED. AIR !S BLED 
FROM TOOL OR HOSE SO IT CAN 
BE QUICKLY UNCOUPLED WITHOUT 
DANGER 








AIR BLEEDING FROM 

TOOL OR HOSE LINE 
VALVE OFF 
AiR TRAPPEO 


aH 


PATENT APPLIED FOR 


eseee 








Valve sleeve, with two "U" leather packings, traps air in 
“off” position. Air is bled automatically when valve is 
shut off. Moving valve sleeve forward by-passes air 
through couplings. Valve sleeve is between coupling 
jaws when valve is open, coupling cannot be 
disconnected. SAFE. 











C. B. HUNT & SON SALEM. OHIO 


Also Makers of 





HOSE COUPLINGS—BUFFING WHEELS 


Write for special folder covering Quick-As-Wink couplings and 
elbows. Made in all sizes, '/g to 4 inch, for air or water hose or pipe. 
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ATIKINS J 


For the Greatest 
Saw Sales Value 


4 
SNIMiV 
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You’ve Ever Known! 


SNIMiv 
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440 ave DOH Sn 930 a 


1331S Y3ATIS 


ATKINS SILVER 
STEEL BLUE END 
HACK SAW BLADES 
Cut from 10 to 30 
Times More Metal 


1334S Y3ATIS 
440 ava YY sn Dau ae 
SNIMLY 





1334S YAATIS 
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SNIMLV 


EC. ATTAINS 


HOME OFFICE and FACTORY, 
CANADIAN FACTORY: HAMILTON, ONT. 


BRANCHES: CHICAGO, ILL. ATLANTA,GA. NEW YORKCITY 
SAN FRANCISCO, CAL. SEATTLE, WASH. 


SNIMAV 
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Hack Saw Blades—Frames— 
Metal Cutting Circular Saws 
Hack Saw Machines— Metal 
Cutting Band Saw Blades and 
Machines. 


No other saw—at any 

price—is quite as good 

—it will pay you to 
SELL ATKINS 


COMPANY | 


INDIANAPOLIS, IND. 
MACHINE KNIFE FACTORY: LANCASTER,NY. 


NEW ORLEANS,LA. MEMPHIS, TENN. PORTLAND, ORE. 


VANCOUVER, B.C. PARIS, FRANCE 
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A Suit of Clothes 


Without 


Pockets 


The picture on the left shows the 
“HALLOWELL,” Steel Bench Draw- 
er in place and ready for business. 
It can be attached to the top in any 
desired location. 






























PAT'D AND 
PAT'S PENDING 









849—“HaLLoweLL” STEEL BENCH DRAWER FOR 
STEEL oo WorK-BENCHES AND TABLES 

vey: A—Runner; —Master Keyed Lock; C— lg for 
Boit of pt Ry Key yed Lock; D—Tray; E—C« 

In case you are looking for something that will move and at a 


good profit, let’s fix you up on “HALLOWELL” Steel Bench 
Drawers. 


We sell a great many because a Bench without one, soon is littered 


without a drawer is just as incomplete as a suit of clothes without 
pockets. 


Bulletin 386 Tells All About Drawers 


Dollar Makers 


“HALLOWELL” Steel Work-Benches 
*“HALLOWELL” Steel Work-Tables 
“HALLOWELL” Steel Work-Benches, 
Semi-Portable 
“HALLOWE Steel-Wood Work-Benches 
“HALLOW * Steel-Wood Work-Tables 





OD Bigg 

ELL’ 
“HALLOWELL” Steel Bench Drawers 

ELL” 


“HALLOW Steel Chairs and Stools 
“HALLOWELL” Foremen’s Desks 
“HALLOWELL” Steel Shop-Furniture 
“HALLOWELL” Steel Floor Trucks 
“HALLOWELL Steel Lift-Truck Platforms 
“UNBRAKO” Hollow Set Screws 
“UNBRAKO” Socket Head Cap Screws 
“UNBRAKO” Stripper Bolts 
“UNBRAKO” Pipe Plugs 


Power Transmission Appliances 





Look ‘ Pick ‘ Write 





STANDARD PRESSED STEEL CO. 


BRANCHES BRANCHES 
BOSTON JENKINTOWN, PENNA. sew yor 
CHICAGO SAN FRANCISCO 
DETROIT BOX 519 ST.LOUIS 














with tools and becomes a mess—in fact any Bench or Table 















| customer. Good nature is com- 

mendable. It is said that the bump 
ef good nature is the only swelling 
| that never hurts anybody. 

“I am satisfied that in most 
cases a salesman’s inability to sell 
is due not so much to lack of en- 
thusiasm or knowledge of his 

| goods, but to the lack of knowl- 
edge on the part of the buyer. 
After all, salesmanship consists in 
selling goods that don’t come back 
to customers who do. 







HARDWARE 
* CO.” 





The Teague Hardware Company, Mont- 
gomery, Alabama, has a separate build- 
ing for its mill supply department. G. 
W. Etheridge, at the left in the picture, 
is manager of this department. L. J. 
Fassman, city salesman, is with him. 


“Do not take up a buyer’s time 
discussing competitor’s goods. To 
knock requires no superior talent. 
As a rule you only advertise your 
competitor. 

“One great mistake commonly 
made by many salesmen is recom- 
mending an article to do more 
than it is intended to do. 

“If you get in a jam with either 
your customer or your superiors 
lay your cards on the table face 
up. Confidence between the sales- 
man and buyer is most essential.” 

This meeting done in contrasts 
must have been successful for at 
the end of the evening both gentle- 
men were given a cheer and a vote 


of thanks. 
« * * 


James A. Dodson is Dead 


James A. Dodson, purchasing 
agent of Somers, Fitler, and Todd 
Company, Pittsburgh, died March 1. 
He had been associated with this 
organization for the past 35 years, 
and his loss will be felt keenly. 
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"ANEW" 
CATALOG 


The new Starrett Catalog is a 
reference book that belongs on 
your desk. Old familiar tools, 
improved tools, new tools— 
you'll find over 2500 of them in 
the latest Starrett Catalog No. 
25 “EG”, just out. Tear out the 
coupon ... . mail it today. 
GOLDEN ANNIVERSARY 


OF STARRETT TOOLS 
1880-1930 


STARRETT 
TOOLS 
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New and Improved Industrial Products 















































i agri metallic hinge pins are now being 
1 used on numbers 00, 1, and 15, the 
smallest sizes of “Alligator” steel belt lacing 
made by the Flexible Steel Lacing Company, 
4607-31 Lexington Street, Chicago. Pre- 
viously, these sizes of lacing were joined 
with rawhide pins which softened under 
moisture. Size 15 now has a _ sectional 
rocker hinge pin the same as the larger sizes 
of lacing. 


NEW and im- 

proved line of | 4-inch chuck 
automatic control " 
and regulating de- 
vices for steam serv- 
ice is being put on 
the market by Nei- 
lan Schumacher and 
Company, Los An- } 
geles. A new ball | 
bearing piston pump 
governor is one 
member of the new 
steam line. Friction 
is overcome by ball 
bearings and _stain- 
less steel parts. 
“Seatringuide” valve 
which eliminates tur- 
bulence_ of flow | 
caused by common 
wing guided valves 
is an important fea- 
ture. This machine 
is made for pres- 
sures from 10 to 500 
pounds. This line 
incorporates the re- 
sults of several 
years of research 
and manufacture 
of sensitive equip- 
ment for the oil 
and gas industries. 
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eileen llaseetresttinntl @) | HE new 
“Tdeal” speed 

| lathe now being 
| produced by The 
Schauer Machine 

Company, Cincin- 
| nati, is designed 

especially for fin- 
ishing and polish- 

ing small parts. 
The construction 

of the lathe em- 
| bodies a two- 
speed, totally en- 

| closed, dust-proof 
motor; automatic 
| brake, ball bear- 
ings, extension in 

| motor spindle to 
take extra long 
rod_ stock, and 








High or low speeds are selected by means of 


a speed control switch in the motor base. Either speed, as 

| desired, is determined by the position of the switch. The cur- 
rent is cut in by a slight backward push on the hand lever, 
and is cut off by a forward movement of the hand lever. 





HE National Machine 

Tool Company, Ra- 
cine, Wisconsin, an- 
nounces the addition of a 
heavy duty model to its 
line of handnib tools. 
This new tool, model 
number 4, shears and nib- 
bles 3/16-inch flat stock 
into the shape desired. 
It takes care of inside 
nibbling of various de- 
signs in sheet metal of 
the same capacity, and 
cuts drill rod, cold-rolled, 
and any round stock of 
the following sizes: ,, 
%, vs, ¥%, and ¥-inch 
diameter. Model number 
4 is manufactured in a 
variety of 3 tools. It is 
especially adapted to 
nibbling out trial blanks 
or sample forms. 


























| 
USTAVE LIDSEEN In- 
corporated, 832-840 South 
Central Avenue, Chicago, has in- 
troduced a new improved 30-ton 
| hydraulic pipe bender for bend- 
| ing and straightening conduit, 
pipe, tubes, and _ bars. 3y a 
change in the position of the 
lever operation is simplified and 
made safer. The machine is 
equipped with five bending shoes 
—2-inch, 2%-inch, 3-inch, 3%- 
inch and 4-inch. It weighs 310 
pounds, less equipment which is 
| easily detached. To lower, the 
release valve is turned and the 
load settles down at a smooth 
controlled speed. It is not nec- 
essary to remove pipe or shoe 
when changing for a new bend. 



















































HE Clayton 
and Lambert 
Manufactur- 
ing Company, 
Detroit, has an- 
nounced the pro- 
duction of a new 
number 308 quick 
generating torch 
which combines two 
burners in one. The 
smaller acts as a 
pre-heater for the 
main one which di- 
rects an intense pre- 
heating blast against 
the vaporizing veins. 
This guarantees 





quick starting. Interlined steel tubing is used 


in the generating veins. 
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he man on the job knows 


STOCKHAM 
CCUrac 


Perfect threads with beveled faces to make 
them go on easy—wide, heavy beads to stand 
pipe-wrench strain—no take-downs because 
of poor alignment—no wasted fittings be- 
cause of defects. These are qualities of 
Stockham Fittings that make the man on 
the job prefer Stockham Accuracy. 






Troublesome pipe-fitting installations can 
be avoided for your customers if you 
standardize on Stockham Fittings. Over 
7500 different fittings enable you to supply 
every requirement. 


STOCKHAM PIPE & FITTINGS CO. 
Birmingham, Ala. 


Boston, New York, Philadelphia, Chicago, 
Detroit, Houston, Los Angeles 








CAST IRON 
Screwed— Flanged — Drainage—S prinkler 
ELECTRIC CAST STEEL 
Screwed—Flanged 


MALLEABLE 
Standard—Extra Heavy—Hydraulic—Oil Country 


“Be sure the name 


STOCKHAM 
is on the fittings you buy 
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' HE Dayton safety 
| ladder, a new and im- 
proved safety ladder 
. manufactured by the 
Dayton Safety Ladder 
Company, Cincinnati, in- 
7S} corporates new _ safety 
features. It is made of 
airplane spruce, insuring 
strength and ease of car- 
rying when folded flat. 
A straight back permits 
A close work against walls 
and in corners, and an 
| auxiliary folding step 
| adds height when needed. 
tl It is strongly braced 








throughout with flat steel 
| braces, steel tubes, and 
~ U steel knee braces. The 
ladder is made in sizes 
3 to 16 feet 











BALL bearing bench grinder, number 557, has 
4 been designed by the Stanley Rule and Level 
Plant, New Britain, Connecticut, for use where a 
heavy duty grinder is required. It is furnished with 
two 7-inch x %-inch Norton wheels, one coarse and 
one fine. It has adjustable tool rests, wheels well 
guarded, and is adaptable for use with wire brushes 
and buffing wheels. A handle is provided for carrying. 





A NEW, free tripping 
4 thermal overload 
switch for fractional 
horsepower motors 
known as Bulletin 9101 
has just been announced 
by Cutler-Hammer, In 
corporated, Milwaukee. 
The switch has a time 
limit type of thermal 
overload which is fur- 
nished in numerous rat- 
ings up to and including 
¥4 horsepower, 110 volts 
and 220 volts A. C., and 
% horsepower, 115 volts 
D. C. When an overload 
trips the switch, it is re- 
set by pressing the start 
button; this also_ re- 
starts the motor. Positive 
protection for the motor 
is assured at all times. 


9101 H 
ACROSS LINE Sanres} 
pe Ommect 








New and Improved Industrial Products 








APPAT Incorporated, Pittsburgh, has added a 

new line of Wappat “Red Streak” portable elec- 
tric drills. The new line of drills includes the 4%- 
inch standard, 4-inch heavy duty, ¥%-inch heavy 
duty, %-inch heavy duty, and %-inch heavy duty 
sizes. Two special features are: sealed ball bearings 
on the armature shaft which prevent grease or oil 
from leaking through to the motor, and combination 
radial and thrust bearings on the spindle. 








HE Brown and Sharpe Manufacturing Company, 

Providence, Rhode Island, has recently an- 
nounced a new tool for use with a micrometer to 
determine internal measurements. Number 590 telescop- 
ing gauges are comprised of 5 heads which are inter- 
changeable on one handle. The telescoping head is 
inserted into the hole or slot to be measured where it 
expands to the exact size of the hole. A turn of the 
knurled screw on the end of the handle locks the . 
head and the gauge is then removed and measured 
with a micrometer. 





HE improved “Chicago” flue cleaners made by 

Seehausen, Wehrs and Company, 566 W. Ran- 
dolph Street, Chicago, are made to stand hard usage, 
being of steel construction. Spiral blades are of 
malleable iron, hard enough to cut out the hard 
—_ and baked soot without doing injury to boiler 
tubes. 
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The New Nos. 8 and 8R Beavers Offer You These Advantages 











| 





E 
b 
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No 


and 
ean 


rapid, 
against 


thre: 


loose 
rugged 
imitation 


Hardened 
grooves” 
accurate means of centering the pipe 
patented Beaver advantage. 


41. OPEN 


collec 
ids. 


1 PATENTED. 
REAR-END 
bushings, 


2. A MAN’S-SIZE 
A comfortable handful, locks tool firmly 
on the pipe. 
pipe fitters like. 


%. GROOVED BOLT 


steel washers fit in 


DILE-SLOTS FOR 
CLEANING 
Screw up the head 
through the die slots and 
chips are 


*t back 


The 


and 
by 


GRIP 


kind 


simple, 
accurate 
basic 


of a 


SELF-CONTAINED 


convenient 


patents. 


SCREW 


AND WASHER 


the 


Protected 


grip-screw 


“size 
and assure a simple, quick and 
A 


EASY 


pass a wiping eloth 


Presto! dirt 
gone. No dirt or chips 
of the dies and ruin 








10. 


12 


13. 








No. 
1 to 


EASY-CUTTING—OF 
11. AND EXCEPTIONAL 


QUALITY. 


DRIP-THREADS CAN BE CUT 
UNIFORMLY 
REAR-END TAKES TWO INCH 


COUPLING 


EASILY—NO BOTHER 


OR TROUBLE, 


r¢ 
| | a 


8 R Beaver 
2” Ratchet 


® 


a ad 





COURSE! 
DIE 








™~ 





5. SAFE, ENCLOSED DIE 
ING DEVICE 

Positive die retaining device, tully en- 

closed, instead of a piece of exposed 

spring steel which bends or breaks off 

in use, and is dangerous--hence dies 

can not fall out and become lost. 


RETAIN- 


6. EXTRA HEAVY UPRIGHT POSTS 

Extra-heavy upright posts give greater 
strength and rigidity, hence, “smoother” 
performance and less upkeep expense. A 
standard mark near the top of each 
post enables you to cut over or under 
size threads when desired. 


7. LIGHTER IN WEIGHT—YET 
STRONGER 
Notwithstanding the heavier grip screws 
and the heavier upright-posts—-the 
new Beavers Nos. 8 and S-R are ex- 
tremely light in weight. The ratchet 
tool weighs only 12% pounds as com 
pared to 16 pounds for other standard 
four-post tools 


& BETTER RATCHET — 
SIMPLE—STURDY 


Easily repaired if that is ever necessary. 


PAWL 


_ 


| 

















COMING 
Pinal Pipe 
% to 2 


many 


With 
advantages, 








2 


9 STRAIGHT-LINE PULL 

The Ratchet mechanism on the 
new Beaver No. S-R_ is” built 
“on” the die head-—hence the 
“pull” is in the same plane—a 
straight line-—-with dies—conse 
quently less wear on the tool 
and dies which means longer 
life and the fullest measure of 


satisfaction. 


The Borden Company 
511 Dana Ave. 
Warren, Ohio 





No. 8 


NEW Beaver 
Machine 


improvements 
Wait for it! 


Beaver 
1 to 2” Plain 


and 
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New and Improved Industrial Products 


NEW improved safe- 

ty belt lacer with ex- 
clusive steel binder bars 
has been developed by the 
Safety Belt-Lacer Com- 
pany, Toledo, Ohio. The 
special belt hook wire is 
built to hold with equal 
strength in fabric, rubber, 
balata and leather. The 
hooks are permanently 
crimped to the _ steel 
binder bars and the stag- 
gered long and_ short 
hooks alternate on oppo- 
site side. 





CIRCULAR saw 10 feet in diameter, made by the Simonds 

Saw and Steel Company, Fitchburg, Massachusetts, is one of 
the largest section tooth pattern cut-off saws in actual operation. 
This inserted section cut-off saw is an exclusive design by Simonds 
and is being manufactured in the Portland, Oregon, shop of this 
company. It is made to meet the demand for a strong, fast-cutting 
saw that will withstand rough cutting conditions 


OTFIELD Refractories Company, 
Philadelphia, has developed a new 
high temperature cement which will 
be added to its line of “Adaproducts”’ 
and sold under the trade name of 
“Adachrome” plastic super-cement. 
The basic material used in this new 
cement is a high-grade chromite ore 
obtained from South African deposits. 
“D REFRACTORIES © Because of this base, the cement is 
; chemically-inert, hard, dense, and 
highly refractory. The new cement 
employs a bonding agent which is ef- 
ficient at high temperatures. Among 
the destructive furnace actions to which 
this new cement is resistant are basic 
and acid slags and molten metal pene- 

tration. 





NEW style 42 tool chest is being 

shown in the new catalog of H. 
Gerstner and Sons, Dayton, Ohio. This 
chest was designed for those machinists, 
tool makers, and other mechanics who 
require a variety of drawer sizes for 
their tools. It provides three full length 
drawers, measuring 18% inches on the 
inside and seven short drawers measur- 
ing 7% inches long. In addition it has 
a center drawer for drill block or hand 
book, and a roomy top compartment. 
The finish is in either hand tooled art 
leather, or finely flaked, polished quar- 
tered oak. 


HE design of the new steam flow 

meter built by The Foxboro Com- 
pany, Foxboro, Massachusetts, is based 
on that of the Foxboro orifice meter. 
The instrument is calibrated to read and 
record in terms of flow and is equipped 
with an integrator that reads direct with- 
out multipliers the total pounds of steam 
that have passed through the pipe. The 
integrator is driven by an electric clock, 
or a spring-wound clock if preferred. 
The chart reads in pounds per hour. 
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MILL SUPPLIES 


Attends Its ‘Twentieth Convention 
2A Message from the Publisher 


By Howarp Enrticu 


President, Electrical Trade Publishing Company 


HE triple con- 

vention in Mem- 

phis this month 
is the twentieth con- 
secutive convention 
that Mri Supp ies 
has been privileged to 
serve. 

[It was at the meet- 
ing in Louisville, 
Kentucky, in 1911, 
strangely enough on 
the exact dates of this 
year’s gathering — 
April 2, 3, 4, 5—that 
MiLu SUPPLIES inaugu- 
rated its convention 
service to the industry. 

April, therefore, is 
truly a red letter month in the 
life of Mitzi Suppures and, for 
that matter, in the industry 
itself, each successive conven- 
tion being a milestone in the 
march of progress towards the 
goal of happier and more pros- 
perous conditions. 

Even back in 1911, when it 
reported its first triple conven- 
tion, Mitt SupPLiEs was mindful 
of its responsibility as the 








THREADING 





MILL 
SUPPLIES 


® THE MOST COMPLETE LINE OF HAND AND 
POWER OPERATED PIPE AND BOLT 
EQUIPMENT IN THE WORLD 


THE OSIER 
MANUFACTURING 
MPANY 


vention, Mitt Suppuies said, ‘The 
convention was a success ill every 
way, and is but a guarantee of the 
greater meetings that are to fol- 
low.” Of course, that was a safe 
prediction to make. Greater meet- 
ings have been held, each succes- 
sive convention seemingly more 
important than the preceding, but 
the one which gives promise of ex 
ceeding in interest and importance 
all which have been written into 
history in the way of 
constructive accom 
plishment, is at hand. 

The mill supply in- 
dustry stands on the 
threshold of a cooper- 
ative movement 
which, if adopted and 
carried on, will in our 
opinion be the most 
constructive attempt 
ever made to improve 
conditions in the in- 
dustry. 

Mitt Supp.ies con- 
gratulates those far- 
seeing men—members 
of the Mill Supply 














SSS 
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mouthpiece of a great and grow- 
ing industry. Its aim at that 
time in the words of its founder, 
the first editor, Elmer Crawford, was, “to 
take the lead in the discussion of problems 
and methods of vital import to the entire 
trade.” ” 

Those ideals of yesterday are the ideals of 
today. The problems of the distributor and 
of the manufacturer are our problems. We 
are a part and parcel of the industry and can 
succeed only as the industry succeeds. 

Back in 1911, in reporting this first con- 


The first and twentieth convention 
issues of Mill Supplies. 


Merchandising Com 
mittee — who have 
given so generously 
of their time and 
thought to the working out of this pro 
gram, and it pledges itself to render whole- 
heartedly every possible assistance. 

Other triple conventions of these three 
great .\ssociations serving industrial distri- 
bution, the Southern, American, and Na- 
tional, in the past, have been successful but 
Mitt Suppuiks attends its twentieth meeting 
with the feeling that the 1930 convention 
will out-do all that have gone before. 
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“What's Selling 
in My Territory?” 


Based on reports from dis- 
tributors, comparing vol- 
ume of business for the 
month ending March 
15, 1930, with business 
during the corresponding 


period of 1929. 









NEW MIDDLE 
NGLAND | ATLANTIC 


Poorer Better 













Item 











Poorer Better 
Belting, Leather 
Belting, Composition 
Belting, Rubber 
Belt Fasteners and Lacers 
Chain Blocks 
Compressors 
Tools— 


Drills, Hammers, etc. 
Wire 






































Ww etc. 


Iron and Steel Bars 
Ladders, Safety 


ne and 
Equipment 





echanical Rubber 
Goods 


Mechanics’ Handtools 
Nuts, Bolts, and Rivets 


Packing 


Paints, Lacquers, etc. 









ain 
ment 





ra p- 





Pipe and Pipe Fittings 
Pumps 
Sandpaper, Emery Cloth 
Saws 
Shop Supplies 
Transmission Equipment 
Trucks, Lift Trucks 
Vises 


Valves 
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KEY TO CHART 


—— _No Change 
— Better 
— 5% better 
— Poorer 
5°% poorer 
*Better comparison than last month 








EAST 
CENTRAL 


Poorer Better 





WEST 


CENTRAL 


er Better 







































er Better 


UTHERN| WESTERN 


er Better 
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HAT’S how these old 

cronies feel about their 
first sets of teeth, and it’s 
the way many old custom- 
ers feel about Graton & 
Knight products. 


This same feeling is fast 
increasing the demand for 
Graton & Knight Rubber 
Belting and Mechanical 
Rubber Goods. Buyers rec- 
ognizing the money saving 
value of these products are 
continuing to buy them. 





It’s this fact that makes 
Graton & Knight Rubber 
Belting and Mechanical 
Rubber Goods attractive to 
the distributor. He knows 
that they are a good invest- 
ment—they give him con- 
tinued profits from regular 
customers. 


We havea profitable prop- 
Osition to offer distribu- 
tors in territories whichdo 


not conflict with our estab- 
lished trade. 


Write to us for complete details. 


Graton & Knight Company 


Worcester, Mass. 


GRATON 
KNIGHT 


OTHER 
INDUSTRIAL PRODUCTS 
eR 
Leather Transmission Belting 
Rubber Transmission, Conveyor 
and Elevator Belting 
Mechanical Rubber Goods 
Lace Leather 
Round Belting 
Belt Cements and Dressings 
Leather Pickers 
Lugs and other Loom Straps 
Woven Textile Lug Straps 
Leather Link **V’’ Belting 
Leather Cups 
“DU” and Flange Packings 
Hand Leathers 
Leather and Rubber Washers 
and Discs 
Textile Aprons 







Get 
YOUR 
FreeCopy! 


Address 
Department 
U-30 
Send for your free copy of the catalogue 


showing the Graton & Knight line of Rubber 
Belting and Mechanical Rubber Goods. 
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Manufacturers News 


A department where manufacturers may announce 
new literature, changes in personnel, news of 
executives or salesmen, changes in quarters, or 


any other facts of interest to the trade. Photo- 
graphs or cuts are espectally desirable 














==: 


Black and Decker Officials 
Will Fly to Convention 
Belling 


C. ALLEN, T. H. Belling, 
and W. [.. Snowden, of 
@® the Black and Decker 


Manutacturing Company, 
Maryland, will fly to the triple con- 
vention in Memphis, which 
held on April 3, 4, and 5 
will make the trip in the Black and 
Decker six-passenger, Travel air, 
cabin monoplane. 


Tow son, 


iS to be 


They 


Saginaw Company Issues 
1930 Catalog 


The Saginaw Stamping and Tool 
Company, Saginaw, Michigan, has 
issued its 1930 standard conveyor 
equipment catalog, a revision of the 
1928 book. In the new book are 
shown the numerous parts which 
have been added since 1928. 

The introduction sums up_ the 


company’s experience as a pioneer 


and standardizer of conveyor equip- 


ment. Tull engineering data is given 





in order to enable the users of con- 


veyor material to obtain information 
on standard and_ interchangeable 
parts. 


H. W. Barclay Talks on Dis- 
tributors’ Importance 

At the R. Bark- 

ley, of Company, 

Warren Barclay, 


invitation of FE. 
The Borden 


Ohio, H. W. 


merchandising counselor of MIL 
SUPPLIES Was the guest of the 


Sales Managers’ Club of Warren, 
and spoke to them about the eco- 
nomic importance of mill supply 
distributors’ to industrial users. 
Many important buyers of mill 
supplies were present and took an 
active interest in the 
value of the mill supply distribu- 
tor’s services. 


discussing 


Representatives of 
large industrial users and 
manufacturers in this region were 
given a better appreciation of ways 
in Which they could profit by buy- 
ing from distributors 


several 


These men representing the combined sales forces of the newly-merged Oster- 


Williams organization, attended the first sales convention of the company. 
meeting was held in Cleveland. 


The 


J. G. Hamblen, 





v— 


Merger Forms United Screw 
and Bolt Company 

The consolidation of the Cleveland 
\Vrought Products Company, Cleve- 
land, and the Chicago Nut Manufac- 
turing Company, Chicago, to form 
the United Screw and Bolt Corpora- 
tion, has been decided upon by the 
directors of the two companies. Plans 
will be submitted to the stockholders 
on March 20 for approval. 

Officers of the new concern will 
be: Charles L. Wasmer, chairman of 
the board, formerly president of the 
Cleveland company ; E, A. Thatcher, 
president, who had been president of 
the Chicago organization; Carl E. 
Kramer of the Cleveland company, 
vice-president; C. C. Brinkerhoff, 
secretary, and V. H. Wilde, treas- 
urer. The last two men are from 
the Chicago company. 

* * * 


Whitman and Barnes Hold 
Annual Elections 

William H. Eager was re-elected 
president of Whitman and L[arnes, 
Incorporated, Detroit, and its subsid- 
Canadian Detroit Twist Drill 
Company, Limited, at the recent 
stockholders’ meeting. The annual 
report showed that the most con- 
spicuous development in the year 
was the entire replacement of heat- 
treating equipment. 

Other officers elected were: WNarl 
INendig, vice-president and treasurer ; 
J. I. Holton, secretary, and N. J. 
Smith, assistant secretary. Directors 
are: W. H. Eager, A. D. Armitage, 
Junior, C. H. Hecker, 


lary, 


Karl Kendig, C. Blake McDowell, 
W. J. O'Neill, and Hl. H. Sanger. 


Officers of the Canadian organization 
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| <A Tested Tool 












T is fair to assert that no 
twist drills in your stock 
receive a more rigorous series of 
tests and inspections than the ones 


bearing, the trade mark MORSE. 





Morse testing, does not show up 
on the counter, but it shows it- 
self plainly enough in the repeat 
orders and increased good will 


which MORSE Drills produce 


for the dealer who sells them. 











=~ 








TWIST DRILL & MACHINE COMPANY 


NEW BEDFORD, MASS.,U.S.A. 
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Lay BRooms 
App MUN Ried Le 
Your LINE 








‘America’s 
Leading Industrial Broom” 
for BIGGER PROFITS 


Lay Metal Case Industrial Brooms are a necessity 
in every manufacturing plant. They are made to 
retain their qualities for thorough sweeping under 
the most severe usage. A half century.of making 
better industrial brooms guarantees the quality 
ind salability of Lay Brooms and Brushes. They 
stay new longest, building good will for you. We 
fill carload orders or an order for one dozen 
promptly on short notice. The distributor plan 
of the new management of The Joseph Lay Com- 
pany provides you with definite sales advantages. 
Write for complete details. 


THE JOSEPH LAY 


Wayne Avenue and 


COMPANY 
Nickel Plate R. R. 







RRUSHES 


PORTLAND INDIANA 


A LAY BROOM ALWAYS SWEEPS CLEAN 








| 
| 
| 
| 


| are: E. L. Foreman, vice-president ; 


Karl Kendig, secretary and treasurer, 
and R. G. Matley, general manager. 


| Directors are: W. H. Eager, E. L. 


Foreman, C. H. Hecker, Karl Ken- 


| dig, and M. B. Snow. 


Mechanical Rubber Promotes 
Howell 


B. M. Howell has been appointed as- 
sistant manager of sales of The Me- 
chanical Rubber Company, Cleveland. 

Before joining the sales department of 
The Mechanical Rubber Company in 
1922 Mr. Howell was associated with 


| mill supply houses in the middle west, 
| serving in the capacity of salesman and 





later becoming manager of the mill 
supply department. 


Truscon Appoints Manager 
of Transmission Division 


The Truscon Steel Company, 
Youngstown, Ohio, announces the 
appointment of Charles A. Haynes 
as manager of the transmission 
structures division. 

Mr. Haynes received his educa- 
tion in mechanical engineering at 
London University, London, Eng- 
land. As industrial engineer, he 
has conducted investigations of 
manufacturing plants in the United 
States, England and Canada, and 
also has been engaged in industrial 
and electrical engineering in Africa 
and India. For the past five years 
he has been connected in executive 














WEE 
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_OLD SHOTS SHOOT GOOD WILL! 



























r UPPLYING fittings that crack 
under the wrench quickly loses the 
hard-won good willof your customers. 





Flaws and defects are largely caused ae eee ee 

by cold-shots—by pouring metal 

that is too cool. Under Grabler foundry Your customers will thank you for 
methods cold-shots are out! Molds go to Square “Gees”. 

the metal. Every casting is poured at just 7,6 GRABLER MANUFACTURING Co. 
the right heat. and its subsidiary GRABLER-REPUBLIC, Inc. 
Onereason why Square"Gees”are alwaysalike 1900 Euclid = Pe it Cleveland, Ohio 
—alwaysgood. Multipleinspectionis another. Warehouses: New York > Giliage yy anagien 





SQUARE 
Pipe 


“BEE” 
Fittings 


ORAINAGE, BRASS 








MALLEAGLE, CAST IRON 





YOUR FITTING PROBLEM IS SOLVED WHEN YOU SAY SQUARE “GEES” 
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QUICKER CLEANING 


than with acids, scratch’ brush or 
hand. Satinand mat finishes more uni- 
form and cheaper. Goods in metal, 
glass, composition or other ares 


May be Cheapened in Cost and 
Improved in Appearance 






















Hardware Aluminum Jars 
Name Plates Silverware 
Brushes Caskets 
Gas Fixtures Elevators 
Glassware Buttons 
Cameras Machinery 
Combs Gears 
Electric Bulbs © Bag Frames 
Medals Firearms 
Dies and Tools Suspenders 
Jewelry Telephones 
Skates Electrical Goods 
LEIMAN BROS. 
(PATENTED) 


CONTINUOUS FEED 


SAND 
BLAST 


_will prepare the surface of metal goods of every 
shape, size and quantity—an easy, simple method of 

| doing the work that anyone can use—an inexpensive 
outfit to buy, used by the world’s leading manufactur- 
ers in every line. The article may be any size or 
weight—we have an outfit for all. 








Get the Free Information 


| LEIMAN BROS., Inc. 
23 (PC) Walker Street New York 
Makers of Good Machinery for 40 Years 
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|| 
| 











capacities with the Truscon Steel 
Company. 

The transmission structures divi- 
sion of the Truscon Steel Com- 
pany embraces the application of 
“Weltrus’” poles, H-frames and 
towers to electrical transmission and 
distribution, substations, trolley lines, 
street lighting, flood lighting, pipe 
line supports, and so forth. 

= - 


Sivyer Steel and Nugent 
Steel Consolidate 


At the stockholders’ meeting of 
the Sivyer Steel Casting Company, 

| Milwaukee, recently consolidated 
with The Nugent Steel Castings 
Company, Chicago, the following 

| officers were elected: C. R. Messin- 
ger, chairman of the board; L. S. 





C. R. Messinger 


| Peregoy, president; M. A. [ladoes, 
| vice-president in charge of sales; 


|| George L. Pollock, secretary; and 


| C. A. MacDonald, treasurer. The 
| directors are: C. R. Messinger, W. 
C. Frye, Walter Kasten, Donald 
| Fraser, C. F. Messinger, E. L. Wood, 
L. S. Peregoy, C. A. MacDonald, 
M. A. Fladoes and C. FE. Stone. 


* * * 


Miller Rubber Company 
Now Goodrich Unit 

B. F. Goodrich Company has 
| bought the Miller Rubber Company, 
Akron, and formed of it a manufac- 
turing subsidiary to be known as the 
| Miller Rubber Company, Incorpor- 
ated. R. T. Griffiths, formerly vice- 
president of the Miller company, 
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Outposts of Industry 


In the great lumbering camps of the northern 





forests, chain plays a vital part in the felling and 
transporting operations. A tough chain—the 
toughest!—is necessary; one that is strong enough 
to stand the extra strains . . 


That’s why “INSWELL” leads the field! 


See the swell of metal at the weld. This is what 
gives “INSWELL” 25°) more strength and 


longer service. 


For customer satisfaction . . . for steady, depend- 
able profits . . . for repeat sales, supply “INS- 
WELL,” the chain with the “C-M” trade-mark 

on every link. ' 

COLUMBUS-McKINNON CHAIN CORPORATION 
General Sales Office: Tonawanda, N. Y. 
Plants: Tonawanda, N. Y. Columbus, Ohio 
In Canada: McKinnon-Columbus Chain, Ltd. 


St. Catharines, Ontario 


“(INSWELL | 
ELECTRIC. WELD- 
CHAIN 
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MYERS 
WATER SYSTEMS 


Water systems for country and 
suburban homes, farms and coun- 
try estates—for summer cottages, 
hotels, camp sites, service stations, 
parks and golf courses—for cream 
eries, dairies, centralized schools, 
colleges and sanitariums -—— for 


mills, mines or factories. 


eh As! 








Dependable styles and sizes to 


fit all conditions p to ten thou 
sand gallons of water per hour. 
| For deep or shallow wells Opera 
tion by han wind engine o 
motor 





Fig. 2510 


Information and catalog on request. 


THE F. E. MYERS & 
BRO. CO. 
Ashland, Ohio 


PUMPS—WATER SYSTEMS—HAY 
TOOLS—DOOR HANGERS 

















| will be vice-president and general 


manager. He will direct the manu- | 


facturing and sales of the Miller 
Rubber products with the exception 
of tires, accessories, mechanical rub- 
ber goods and footwear. G. E. Brun- 
ner is sales manager of the Miller 
tire division. His assistants will be: 
ic, P. Weckesser, manager of auto- 
mobile tire sales; A. L. Bowman, 
manager of truck tire sales: J. W. 
Hlodgson, manager of accessories, re- 
pair materials and special brand 
products; and Guy Blanchard, ad 
vertising manager. 


* ££ > 


New Catalog Featuring 
Toncan Iron Pipe 
The new 30-page catalog of the 
Republic Iron and Steel Company, 
Youngstown, Ohio, featuring ‘“Ton- 
can” iron pipe is the first comprehen- 
sive book to be published on. this 


product. ‘The book has a. striking | 


cover and attractive blue line draw- 
Ings on each page. 
K a * 
Changes in Personnel of 
Cutler-Hammer 
M. C. Stetfen is now manager of 
he Cineinnati office of Cutler- 


ammer, Incorporated, taking the 


pace of R. 1. Maujer who has re 

ened Mr. Stetfen had been in 
the St. Louis Cfhce of the company 

Frank | Burd, tormerly in 
charge of the steel mill division 
l C hicage has been appoimted to 
succeed | | Reddo Manager 


ot the Phi adelphia oftice 


Oliver B. Barrows is Dead 


Oliver B. Barrow \merican Stee 
nnd Wire Company representative 
Chicago for ore n 40 veat 


died recently in St. Louis of a heart 
attack. He was 63 vears old lor 


the past 30 years he had been in the 


company’s St. Louis territory. 


Anderson Plant of Ames 
Shovel and Tool Burns 


On February 19, the Anderson, 
Indiana, plant of the Ames Shovel 
and Tool Company, North Easton, 
Massachusetts, was damaged by 
fire to the extent of about $250,000. 
The handling, assembling and fin- 
ishing departments were destroyed, 


but fortunately the blade shop was | 


not damaged and regular produc- 











and 


Light in weight 
markably strong. 










CHICAGO 


1550 Dayton St 





ANTA 
44 Haynes St : 
PHILADELPHIA 
2435 Bridge St 


BOSTON 
49 Ellery St 
ATL 












Sells on its 


USEFULNESS 
SAFETY! 


A string of features, 
each) strong enough to 
win leadership, makes this 
unique ladder a best seller. 


a line which many jobbers 
have pushed at an unusu- 
ally satisfying profit. 


Perhaps your territory is 
open. Write us. 


THE PATENT SCAFFOLDING CO. 





and re- 
It heads 






ST. LouIS 
6168 Bartmer Ave 
SAN FRANCISCO 
270 13th St. 
PITTSBURGH 


252 Voskamp St., 
N.S 


N.S. 
L. 1. CITY, N.Y. 
3821 Sherman St. 














2 SRT eine 


jogs Te 
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HE swift modern pace of Industry the pace. . . . . . «. « . 


drives machinery and equipment to Knowing this, Whitehead Air Hose (the 
the utmost, and the tools of Industry Long Life, No. 199, No. 10, and the Blue 
either stand up—or are scrapped; but to Line, to mention a few of the leaders) 
be worth purchasing by the men who use js made first of all for long service life 
them, they’ve got to be made to stand with flexibility and strength to the end. 


Whitehead have a modern hose for every modern need 


Whitehead Products 





WHITEHEAD 





Belting (Conveyor § Transmis- Mill Hose—Oil Hose—/( Suction 
sion Steam Hose—Air Hose— § Discharge )}—Tubing—Sheet 
Water Hose — Suction Hose — Packings—Washers & Valves— 
Creamery Hose—Fire Hose (Un- i] | i |  (} Diaphragms—Dredging Sleeves 
derwriters)—Sand Blast Hose. —Moulded Goods. 














The Whitehead Bros.Rubber Co. 


“MECHANICAL RUBBER GOODS, SINCE [873 
Trenton,New Jersey 
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ter how much 


may be 

ne- 

asked to p@y> he ‘ 
not buy 4 torch av 
ing greater e ciency, 
economy, 


or dura- 
bility than 1s found 
in the 


Imperial line- 


No mat 
a custome r 





Complete Welding 
Equipment 
In One Kit 


NEAT 
COMPACT 


Imperial Welding Equipment is 
used in all industries having any 
thing to do with metal. There is 
an Imperial outfit to fit any size 
welding problem from lightest to 
heaviest. All torches and regu- 
lators are chromium finished; tips 
have choke taper bore. Imperial 
Equipment is sold through the 
jobber. Write for sales plan 
including prices and catalog. 


Imperial 


BRASS MFG. CO. 


511 S. Racine Ave. 
CHICAGO, ILL. 








tion is being maintained on | ia 
' 


| blades. 


There will be a little delay in 
filling orders as blades are being 
sent to the Ames St. Louis factory 
for assembling and finishing and 
regular shipments are being made 
from that point. 

The company has under way the 
erection of a new and permanent 
building which will be fully 
equipped and in operation within 
60 to 90 days from the date of the 
fire. 

x * x 
Reading Chain Appoints Zink 
Alabama Representative 


Announcement has been made by 
officials of the Reading Chain and 
Block Corporation, Reading, Penn- 
sylvania, of the appointment of W. J. 
Zink as its representative for Ala- 





bama and vicinity. He will operate 
from Homewood Station represent- 
ing the company’s complete line in- 
cluding the Everedy electric hoist, 
and the Reading chain block, crane, 
and J-rail system. 

*K * * 


Jacob Dolson Cox Is Dead 


Jacob Dolson Cox, founder of the 
Drill Company, 
Cleveland, died February 23 at his 
winter home in Pasadena, California, 
aged 77 years. He had been in poor 
health for two years. 


Mr. 


Cleveland Twist 


Cox was born in 


Warren, 














Uplate? 





© 
Radial Saw 


Brings Quick Sales 











HE Workace Radial Saw 

meets the requirements of 
every woodworker you serve. Han- 
dles all cutting operations at any 
angle. Easily used for compound 
mitering; cutoff work; ripping; 
dadoing; tenoning and routing; 
shaping; fluting; boring; sanding; 
for practically every operation. 
Stock lies flat on table and saw 
travels through the work, avoid- 
ing necessity of handling stock 
after it is placed on the table. 
Direct motor drive. No belts to 
waste power. Can be furnished 
with hard wood table and adjust- 
able legs, as shown above, or 


with cast iron legs and table as 
shown below. Attractively priced 
and guaranteed by the world’s 
largest manufacturer of portable 
woodworking machines. Send for 
Bulletin No. 
proposition. 


510 and dealer’s 


Workace Ra- 


dial Saw 
mounted on 
cast iron ta- 
ble and legs, 
set for bevel 
cutting. 





OTHER WORKACE PRODUCTS 
Workace Electric Shaper 
Workace Jig Saw 
Workace Electric Woodworker 
Workace Band Saw 
Workace 4” Planer 
Workace Circular Saw 


Send for complete description of these 
machines. 


J. D. WALLACE & CO. 
2801 Wilcox St. 
Chicago, Ill. 
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Representatives 
Everywhere 


ILL Supply Houses find it profitable to 
handle the Goulds line. Regardless of 
where they are located, there is a Goulds repre- 
sentative nearby who will gladly help them 


Goulds representatives are lve ‘ ble hich ise 
sOive an umpin ropiem which may arise. 

trained engineers, experts 7F pg P y 

- ~ solution of pumping For over 82 years, Goulds has been building 

roblems. 


dependable pumps. Its many years of experi- 
ence, its engineering and designing personnel, 
its warehouses and distributing facilities, its 
complete line, the high quality of its product 
all combine to give unsurpassed service wher- 
ever and whenever a pump is needed. 


Let the Goulds representative in your city 
show you the profit possibilities of the Goulds 
line. 


GOULDS PUMPS, INC., Seneca Falls, N. Y. 








; BRANCHES: 

& *BOSTON *NEW YORK *PHILADELPHIA 

' 194 Congress St. 16 Murray St. 111 North Third St. 

: *CHICAGO 19 Park PI. ATLANTA 

: 12-14 So. Clinton St. PITTSBURGH Citizens & Southern 
‘ HOUSTON 636 Henry W. Oliver Bank Building 

q 1902 Second Na- Bldg. CLEVELAND 

4 tional Bank Bldg. *TULSA Union Trust Build- 
E *Branch Warehouses 213 E. Archer St. ing 


with PUMPS FOR EVERY PURPOSE 
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More Cuts for Buyers 


More Profit for You 


MARVEL 
High-Speed-Edge 
Hack Saw Blades 





MARVEL Hack Saws 
A complete line of fast cut- 


ting saws of 
construction. 

prices. Many improved fea- 
tures. Also Shears, Bar and 
Rod Cutters. Catalog on 


request. 


sturdy, rigid 
Reasonable 










the only 


Unbreakable 
High Speed Steel 
Blades 


ARVEL High-Speed-Edge 

Blades out perform all 
others for they combine the fast- 
cutting, long-lasting qualities of a 
high speed steel cutting edge with 
characteristic. 
patented 
welding process by which teeth of 
18% 


an unbreaKable 
They are made by a 
tungsten high speed steel 
are welded to a tough chrome- 
vanadium back. 


They are profitable blades to sell, 


for they can be safely recom- 
mended for any sawing job, will 


build 


They are guaranteed 


give satisfaction, repeat 
business. 
not to break even in case of acci 
dent. They cost no more than 
ordinary high speed blades. 

There is still some open territory. 


Write for catalog and proposition. 


Armstrong-Blum Mfg. Co. 


‘‘The Hack Saw People’’ 
351 N. Francisco Ave., Chicago, U.S. A. 




















Ohio, the son of General Jacob D. 
Cox, one of the governors of Ohio. 
In 1876 he formed a partnership 
with C. C. Newton of Dunkirk, New 
York, and began the manufacture of 
twist drills, which at that time were 
new products of the tool industry. 
After operating a short time in Dun- 
kirk the business was moved in the 
same year to Cleveland under the 
name of Newton and Cox. In 1880, 
Mr. Cox purchased Mr. Newton’s in- 
terest and when, a little later he took 
as a partner F. F. Prentiss, the name 
of the firm was changed to Cox and 
Prentiss. Business continued under 
that name until 1904 when the Cleve- 
land Twist Drill Company was incor- 
porated. Mr. Cox retired from active 
business in 1918. 

Ile was a member of a number of 
societies, including American Society 
of Mechanical Engineers, the Frank- 
lin Institute, the Society of May- 
flower Descendants and the Loyal 
Legion. 

* K xk 


Clemson Brothers Issues 
House Organ, “Clemson 
Star” 

“The greatest good for the great- 
est number in the hardware indus- 
try,” is the slogan of the “Clemson 
Star’—a new house organ for 
wholesale _ hardware _ salesmen 
throughout the country which 
Clemson Brothers, Incorporated, 
Middletown, New York, is now is- 
suing monthly. This publication is 
in the form of a miniature news- 
paper composed of four pages of 
editorial comment on market condi- 
tions, and columns where salesmen 
may exchange ideas and suggestions. 
William FE. Cross, treasurer-direct- 

ing sales, is the editor. 
* * x 
Link-Belt Plans Simplified 
Distribution 
In accordance with the simplifica- 


| tion program being carried out by the 


Department of Commerce, the Link- 
Belt Company has inaugurated a 
plan for carrying complete roller 
chain drives in stock at various dis- 
tribution points throughout the coun- 
trv. The roller chain itself has long 
been carried in stock by distributors, 
but the new plan includes carrying 
the sprocket wheels in stock too. The 
company’s silent chain drives have 
been handled in this way for some 
time and it is believed that the adop- 
tion of this plan for roller chain 
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THE TIME SAVED ON ONE JOB 
PAYS FOR THE TOOL | 
























AY THE Atlantic City Auditorium a 
motion picture booth had to be 
erected in a rush. Hand sawing of the 
transite walls was making it necessary to 
keep six hand saws and an expert saw 
sharpener on the job night and 
day, besides the carpenters. 
Owing to slow progress being 
made, it was decided to hasten 
matters through the use of a 
Black & Decker Electric Saw. 
equipped with a special abra- 
sive wheel in place of the usual 
circular saw. Surprising results Sagi 

were obtained, for the contrac- W 

tor has advised that enough time was actually saved on this job to pay for the saw. 
An actual cutting speed of 6 feet per minute was attained. 

Black & Decker Electric Saws are in daily use on just such hard jobs, cutting slate, 
tile, asbestos, celotex, porcelain and other composition material—saving time 
saving laborious work—saving money. Actually the time saved on one job 
frequently pays for the tool. 


Ask your jobber for prices and information on these saws. 


The BLACK &* DECKER MFG. CO. 


Slough, Bucks, England TOWSON, MARYLAND Toronto, Ontario, Canada 
Sydney, Australia 
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Shafer Self-Aligning Roller Bearing 
Pillow Blocks—Hanger Boxes 


offer a sales opportunity! 


ODAY, when 
every manufac- 
turer is attempting 
to reduce plant op- 
erating costs, Shafer 
Pillow Blocks and 



























Shafer Pillow Blocks are com- 











pact, rugged and suitable for 
Hanger Boxes offer machine and general industrial 
equipment. pecial housings 








a timely sales op- 
portunity. 


can be furnished to meet in- 
dividual requirements. 














Because of the inherent superiority of the 
Shafer Bearing principle, these industrial 
units offer such advantages as: Low Initial 
Cost — Quick, Easy Installation — Utmost 
Power Saving— Minimum Maintenance Ex- 
pense—Maximum Life. Leading jobbers find 
manufacturers quick to realize these advan- 


tages and a constantly growing number are therefore 
**Switching”’ to Shafers. 











Shafer Hanger Bearings 
can be used with any 
4-point hanger inter- 
changeable with plain 
journal in most cases. 



























































Hanger Boxes and our interesting propositicn. 


Shafer Bearing Corporation 
6501-99 W. Grand Avenue, Chicago, Illinois 


Branch Stock. 173 Lafayette Ee) New York City 


HA 




















Shafer Self-Aligning Unit 
Mounting — a _ cylindrical 











housing fully machined. 
An ideal mounting for IAF E 
——, ROLLER BEARING asc. 
































LACING 


MPRICA 


Fol na Dreetions 























IMPORTANT 


NEVER LETS CO 


METAL HINGE PINS 


for All Sizes 
All shipments of all sizes of Alligator Steel Belt Lac- 
ing, unless ordered otherwise, now contain metal hinge 


pins. 















ALLIGATOR 


No, 35, Steel Belt L acing 5 No. os 








The two smallest sizes (Nos. 00 and 1) are joined 
with single corrugated pins as illustrated above. 

Size 15 will have the familiar sectional steel rocker 
hinge pins. 

This improvement supplies hinge pins which outlast 
rawhide pins and do not soften when exposed to 
moisture 

Flexible Steel Lacing Company 


4633 Lexington Street CHICAGO, ua. 
In England at 135 Finsbury Pavement, London, E. C. 












































Only a 
eCtititas 


Needed 






















Steel Belt Lacing 








Write for descriptive literature on Shafer Pillow Blocks and | 


| ginia, 


drives as well, 
installing and repairing equipment. 


will obviate delays in 


In this connection Link-Belt has 
prepared a new data book on roller 
chain, which contains engineering in- 
formation and tables that will enable 
the user to select the correct drive 
for his particular purpose, figure the 
price, and order the drive from a dis- 
tributor or dealer for immediate de- 
livery. 

Samuel C. Rogers Issues 

New Price List 

Samuel C. Rogers and Company, 

Buffalo, have just brought out a 


| new 8-page, 8'%4x11 illustrated price 


list effective March 1, on the new 
machine tool distributors’ form. 
This list announces a new Rogers 
knife grinder and a new saw sharp- 


ener. 
* * * 


New Heavy Duty Roller 
Bearing Catalog 

The new 76-page catalog of the 
American Roller Bearing Company, 
Pittsburgh, is off the press and ready 
for distribution to the manufactur- 
ers of heavy duty machinery and 
equipment. The book is well illus- 
trated with typical products in which 
the three types of bearings manufac- 
tured are used. A useful feature of 
the book is in the drawings showing 
methods of installing the bearings. 
* * * 


Hartford Machine Screw 
Elects Officers 


Harry E. Penfield, Chicago, is the 
new president of the Hartford Ma- 
chine Screw Company, Hartford, 
Connecticut. He is also first vice- 
president of the Standard Screw 
Machine Company, which owns the 
Hartford organization. 

Other officers are: Philip B. Gale, 
chairman of the board and treasurer ; 
and Pierre M. Boyer, vice-president 
and general manager, succeeding J. 
Carlton Ward, Junior, as vice-presi- 
dent. 





* * x 


Russell Company Opens New 
Detroit Branch 

The Russell Manufacturing Com- 
pany, Middleton, Connecticut, an- 
nounces the opening, on April 1, of 
a new branch and warehouse at 
411-414 Interim Warehouse Build- 
ing, Detroit. 

The states of 
Kentucky, 


Ohio, West Vir- 
southern Illinois, 























POWER 


TRANSMIS 10} 
MACHINERY 














for every transmission 
need There is no stumbling 


when you sell the time-tested and constantly im- 











Ss ee 


Sv, 
<aigThas 


proved products of a manufacturer whose ex- 


perience is backed by the traditional standards 


Fas a Spee 


of fine workmanship over a period of 73 years. 
. . The Wood's line includes many different 


types of each article pertaining to power trans- 


REVENGE AE 


mission machinery. Here under one roof we 
manufacture eighteen different types of shaft 
couplings, five types of hangers, sixteen types 
of pillow blocks and so on throughout the en- 
tire line. This enables us to furnish complete 
equipments that are balanced throughout— 
where each unit is properly designed to perform 
its particular duty. 

Shafting Pulleys Ball Bearings 
Hangers Pillow Blocks Flexible Couplings 
Couplings Speed Reducers Friction Clutches 


Rope Drives Conveyors Belt Contactors 


TEXROPE DRIVES 





MEARE OS ITS 
, — < 


T. B. WOOD’S SONS COMPANY 


CHAMBERSBURG, PA, 
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Indiana, Michigan, and part of Penn- 


sylvania will be served with “Rusco” | 


products from this branch. 


Mr. F. Fuhrman will be division | 
manager in charge of the new Detroit | 
branch with an assistant manager, | 
P. H. Burns, and a sales force of | 
33 men operating in the states men- | 
tioned. There will also be a credit | 


manager and service manager. 


International Tool Price List | 


The British Hacksaw Makers’ As- 
sociation has issued a new price list 


for hacksaw blades which comes into | 
operation on May 1, 1930. This is | 
a list agreed upon by the American, | 
British and German associations, and | 


is believed to be the first interna- 
tional list for tools. 
x * * 


Allis-Chalmers Issues Book 
on Texrope Drives 


The Allis-Chalmers Manufactur- | 


ing Company, Milwaukee, has is- 
sued a_ well-illustrated booklet 


showing the application of “Tex- | 
rope” drives to 16 different indus- | 
tries. The book has 27 pages, each | 


one carrying several illustrations. 
* 


Ingraham Represents Colum- | 


bian Vise in Chicago 

Effective on March 1, Lee H. 
Ingraham is exclusive sales repre- 
sentative for The Columbian Vise 
and Manufacturing Company, Cleve- 
land, in Chicago and the state of 
Illinois. His address is 35 East 
Wacker Drive, Chicago. 

* * * 

Knowles Represents Chesa- 

peake Crane in 11 States 

H. H. Knowles will represent the 
Chesapeake Crane Corporation, Bal- 
timore, in 11 states—New Mexico, 
Colorado, Wyoming, Montana, Ida- 


ho, Utah, Arizona, Nevada, Califor- | 
nia, Oregon, and Washington. His | 
offices will be at 625 Third Street, | 


San Francisco, and he will handle 

the company’s line of electric cranes, 

both standard and special design. 
a 


Miller of Yale and Towne in | 


New Territory 


Effective March 1, Mark Miller of 


The Yale and Towne Manufacturing | 


THE DEMING COMPANY 


Established 1880 


Company, Stamford, Connecticut, 
was transferred from the Connecti- 
cut and Massachusetts territory of 
the company which he has been cov- 


A New Line of 


NON-CLOGGING 


CENTRIFUGAL PUMPS 


Solids that would clog ordinary units are 
easily passed by the new Deming-Mueller 
Side Suction Centrifugal Pumps. Because of 
the open, balanced type impeller, the all- 
around usefulness of these pumps is prac- 
tically unlimited. They are especially built 
for handling sewage, crude oil, paper stock, 
etc. 

A particular feature of the line is a deep- 
groove ball bearing of wide inner ring 
design, which supports the shaft and main- 
tains the impeller always in correct align- 
ment. This cuts maintenance costs surpris- 
ingly. 

High efficiencies seldom achieved hereto- 
fore are standard performance for Deming- 
Mueller Pumps. We supply electric or 
gasoline drive for anv unit of this outstand- 
ing line. 





SALEM, OHIO 
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eS bee of Geni nius Makes 


Here is the reason 
why Charavay’s 
move MORE air on 
LESS power. The 
patented overlap- 
ping blade is the 
result of its inven- 
tor’s background of 





A Setses Fan! 


These Distributors Are Competent 
Counselors on Ventilating Problems 


aeronautical en- 
This 
blade is a scale 


gineering. 


Belanger Fan & Blower Co., 8202 P. H. Rogers, 505 Bell Block, model of a world- 
Woodward Ave., Detroit, Mich Cincinnati, Ohio famous propeller de- 
Cross Ventilation Co., 608 S. Dear- Ralph Sprenger, 557 Market St., . ¥ 
born St., Chicago, Ill San Francisco, Calif sign. Not only do 
Gilbert S. Faries, 40 Transporta Steen Fan & Blower Co., 325 Elli- you get REAL pro- 
tion Bidg., Philadelphia, Pa. cott Square, Buffalo, N. Y. peller action on air, 
The Wm. P. Little Co., P. 0. Box The J. W. Thompson Co., 505 ‘ 
187, Stratford, Conn Franklin St., Peoria, Ill —the overlapping 
Carell 8. McGaughey. 133 Cone St., The F. M. Webber Co., 1260 Gray- blade in this circu- 
, Atlanta, G bar Bldg., New Y« ork City lar frame creates a 
Missouri Ventilating —— Co., Western Ohio Ventilating Co., 110- force, by its scien- 
3138 Olive St., St. Louis, Mo 112 Eleventh St., Toledo, Ohio Z 
i tifle principle, in- 
Northwestern Fan & Blower Co., 417 M. P. Zeigler & Company, 124 S 
Virginia St., Milwaukee, Wis. Fountain Ave., Springfield, Ohio comparabe to any 
Pittsburgh Electric & Machine Wks., Ventilating Equipment Co., 1601 other type of fan. 
1 Barker Place, Pittsburgh, Pa St. Clair St., Cleveland, Ohio 


- 


Hartzell Propeller Co. 


Div. of Hartzell Industries, Inc. 
412 Craft Street, Piqua, Ohio 


ei 


ay, 


Et? 
over- if | 
lap 
lade"© 















CARRIAGE 

seo POETS... ac age 

PLOW BOLTS RI ht 
—— 

vn etme | for your convenience/ 

; CREWS. ee ALL OUR BOLTS ARE PACKED IN 

STEP STURDY CARD BOARD BOXES AND 

BOLTS PACKAGES. THEY ARE CONVENIENT 

“TAP BOLTS TO HANDLE AND STACK WELL ON YOUR 
ye SHELVES. EACH BOX PLAINLY MARKED 


WITH ITS CONTENTS, 
OUR PRICES ARE 
RIGHT AND DELIV- 

ERIES EXCEP- 
TIONAL / 


SET SCREWS 


76 YEARS BACK 
OF EVERY PIECE 


PRODUCED 


BLACK AVENUE 


| 


ering for six years, to the New York 
and northern Pennsylvania territory. 
Mr. Miller has been with Yale and 
Towne for 11 years. 


Pickup Represents Lock 
Washer Company 
W. B. Pickup has been appointed 
special representative of The Posi- 
tive Lock Washer Company, New- 
ark, New Jersey, to market the 


_ company’s new product, “Non-Link 


Positive” lock washers. Until 1925 
Mr. Pickup had been employed 
with the Positive company in the 


sales department. 
* * *& 


Annis in Detroit Office of 
Greenfield Tap and Die 


Versil E. Annis, or 19 years con- 
nected with the Greenfield Tap and 


| Die Corporation, Greenfield, Mass., 


has resigned his position as produc- 
tion manager, and will enter the 
sales engineering department of the 


company at Detroit. 


pping 


* * * 


Manco Company Plant 
Enlarged 

Enlargements are being made to 
the plant of the Manco Manufac- 
turing Company, Bradley, Illinois, 
which will give about 10,000 addi- 
tional square feet of capacity at an 
estimated cost of $25,000. 

The buildings will be of brick, 
steel and glass construction. The 
company is also installing heating 
and ventilating equipment, and addi- 
tional machinery. 

* * * 


Falk Corporation Appoints 
Representatives 

The Youngstown Steel Sales, In- 
corporated, Youngstown, Ohio, will 
represent the Falk Corporation, Mil- 
waukee. Full information relative 
to Falk products will be available 
through Youngstown. 

Root, Neal and Company, Buffalo, 
will sell Falk products in the Buffalo 


territory. 
*k * Ox 


Billings and Spencer Opens 
New York Office 

The Billings and Spencer Com- 
pany, Hartford, Connecticut, has 
opened a New York office and ware- 
house at 53 Warren Street, in charge 
of W. Roy Moore, metropolitan sales 
manager. This organization will act 


also as sales representative of the 
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VAX NINING 
MINIATURE 


Handy Companions for Every Mechanic 








THE NO. 20 DOUBLE END SET— 
contains 5 double end wrenches from 46" to 549" inclusive, and 
has been especially designed for delicate work around mag- 


offset handle, universal joint. 12-inch “T” handle, and 6-inch netos, timers, electrical parts, oil cleaners, carburetors, ete. 


extension. Price $8.30 Price y $3.40 





THE NO. TD DOUBLE HEXAGON 
SOCKET SET— 
contains 5 double hexagon sockets 3" to 5/g inclusive—an | 


HESE “miniature sets” are light in weight and easy to carry around. 

The two sets combined will enable you to reach into close corners 
and places inaccessible to more bulky wrenches. 
Though “miniature” in size, these Bonney wrenches, made of *CV Chrome 
Vanadium steel, boast the same tremendous strength as the larger Bonney 
Chrome Vanadium wrenches, and are covered by the same guarantee 
“to strip the thread or break the bolt without breaking or spreading” 
and any wrench not living up to this guarantee will be replaced free 
of charge. Aviation Mechanics have found these sets invaluable, as they 
take care of a large percentage of all the wrench work in servicing planes 
and motors. 





The leading Jobbers carry these wrenches in stock. ‘chrome 
f Vanadium 


BONNEY FORGE & TOOL WORKS huguet 11, 1925 
ALLENTOWN, PA. “CV tn a Bonney 


trade mark 






WILL SAVE 
YOUR CAR 





Makers of Special Service Wrenches of Chrome Vanadium, Carbon Steel Drop Forge registeres te 


"J a e 
Wrenches, Pipe Wrenches, Vises and Drop Forgings and the Bonney Rim Tool. at rt was 


Patents Pending 
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We 
Firmly 
Believe 


—that 


Distributors should receive 
full co-operation from Manu- 
Our policy needs 


for 35 


facturers. 
no change—because 


years 


MONARCH BALL METAL 
the 
“Steel Process Babbitt” 


has been sold in each territory 


through only one Distributor, 


whom we protect in re-sale 


price as well. 
Monarch advertising to the 


consumer features the impor- 


tance of you Distributors. 


Our product is a quality one, 


known to 
Your 


well and favorably 
the consuming trade. 
margin of profit is liberal. 


These are reasons why the 


majority of our Distributors 


have been with us all these 


vears. 


But few territories are open— 


yours may be—better write 


today. 


MONARCH METAL COMPANY 


Established 1895 
119 South Lincoln Street, Chicago 
Manufacturers of MONARCH BALL, the 


“Steel Process Babbitt,” and QUAKER 
METAL, the “Ladle Bronze” 


SEE 
THE 








Husky Corporation, 
}consin, carrying a complete line of 
| 


| sockets, extensions and kindred tools 


in that stock. 
x * Ox 


Andrews Steel Adds to 
Building 


| A contract has been awarded os 
| the Andrews Steel Company, New- | 
| Port, Kentucky, for the ee 


|of a two-story addition to its plant. | 
This addition will be equipped pri- | 
imarily for laboratory service and is 
[reported to approximately 
| $40,000. 


cost 


* 


Manheim Company in 
New Offices 


The Manheim Manufacturing and 
Belting Company is now in its new 
offices in Room 704, West 
Washington street, Chicago, 
complete stocks of “Veelos” 
belt, ““Hemek”’ 
and_ thresher 
carried. 


565 


canvas stitched belt, 
and tractor belts are 


cK tk 


Goodell-Pratt Issues New 
Electric Tool Catalog 


The new Goodell-Pratt catalog has | 


20 pages, all given over to the display 
of the company’s line of 
tools. Each page is well-illustrated 


and vividly eolored. _ Company’s 


headquarters are at Greenfield, Mass- | 


achusetts. 
* * * 


Central Iron District Offices 
Moved 


Central Iron and Steel Com- 
Harrisburg, Pennsylvania, an- 
/nounces the following changes in the 
‘location of its New York and Pitts- 
burgh offices: 

The New York 
{now located in 
| Building, 25 
| Pittsburgh 


The 


| pany, 


district office is 
Suite 516, Cunard 
Broadway, and_ the 
office has been 


district 


|moved to quarters at 1721 Oliver 


| Building. 
* * * 


King and Shepherd Sell 
Mason Regulator Line 


| King and Shepherd, 50 Church 
Street, New York City, will sell 
ithe products of the Mason Regula- 
tor Company, Boston, 
|hattan district. 
|of all the newest developments in 
| pressure control apparatus. As 
|both Mr. King and Mr. 


= oo (of 
Kenosha, Wis- | 


where | 
balata 





electric | 





in the Man-| 
This line consists | 


Shepherd | 


PORT 


PORTABLE 


HAND OPERATED 


CUTTING 


i 


i) 
yh 


>) 


H. K. PORTER, Inc. 


ft 


TOOLS 


Along the sides of 
this advertisement 
we show the cut- 
ting jaws of several 
Porter Tools and 
below, close up 
views of these 
tools in use—Shear 
Cutter on wire 
rope, Angular Cut- 
ter on tie wire, Nut 
Splitter ready to 
remove nut, End 
and Angular Bolt 
Clippers and the 
Chain Cutter. 
Theserepresent 
popular models in 
a line of 60 power- 
ful portable hand 
operated cutting 
tools—all of them 
built on the lever 
andtoggle joint 
principle which 
multiplies applied 
power about 70 
times. The largest 
Bolt Clipper cuts an- 


nealed bolts inthe 
thread up to % inch. 


The Shear Cutterhasa FF. 


maximum capacity of 
5-8 inch soft wire rope 
or 1 1-2 x 9-32 inch 
soft bars. 
Porter tools are quick 
—they save time and la- 
bor in production, dis- 
mantling, maintenance 
and repairs. They are 
used in practically 
every industry. 


Write for descriptive lit- 
erature; ask your jobber. 


13 Ashland Street 
EVERETT, MASS. 


/ 
er a 


Ws 
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"THE improved mechanism of Stanley-Ajax 

Electric Hammers delivers powerful blows 
to the cutting tool without shock to the motor, 
the housing, or the operator. This is an im- 
portant feature which is appreciated by users. 


Their light weight and well balanced con- 
struction permits them to be operated in any 
position without “breaking the user’s back.” 


n Electric 


) shock absorber 


Particularly useful for drilling in concrete, brick 
and stone; drilling through walls, floors, and 
foundations; chipping for electrical fixtures, pipes 
and joists; chiseling steel and wood; vibrating 
castings and forms, and many other similar jobs. 


Equipped throughout with ball bearings. All 
parts of the mechanism are made of special alloy 
steels to insure durability. 


Send for full information on these labor saving tools. 


THE STANLEY ELECTRIC TOOL CO. 
New Britain, Conn. 


Sales Offices and Service Stations 


New York Chicago 


Cincinnati 


Philadelphia Detroit 


STANLEY ELECTRIC TOOLS 


SAFETY SAWS 


7 — on 4 } 
BENCH GRINDERS gr sven METAL 
CUTTING TOOLS 


SCREW DRIVERS 


AERIAL GRINDERS 
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1905 





ESTABLISHED 1905 


FLEXIBLE SHAFTS AND EQUIPMENTS 
The World’s Largest Exclusive Builders 


14 to 2-H.P. 


Type 
MS4—!4-H.P. Vertical 


¢ | 
a 








We build many 


and many 


attachments f 
more types of 


r these 


equipments, capacit 


ies 


machines 
fr 


fitting ir 





m Ve 


Manufactured by 


N. A. STRAND AND CO. 


5001-5009 NORTH LINCOLN STREET 


CHICAGO 








Sell your Customers Six Drills 
for the price of one 


That’s what you do 
when you sell them 
“USE-EM-UP” Drill 


Sleeves and Sockets 
Twisted, broken drills can again be 


as good as new when there is a 
“Use-Em-Up” handy. Just grind a 
flat on the end of drill and insert 
in a “Use-Em-Up.” An unusually 
profitable item for you to sell. The 
“Use-Em-Up” improved sleeve, flat- 
ted outside and re-enforced, will nest 
in next larger size and give much 
longer service. 


Send for catalog 


LOVEJOY 


328 W. Ohio St. 





“USE-EM-UP” 
DRILL SLEEVES 


and Sockets 


ose na 





Too, Works 


Chicago, IIl. 

















are technical men and salesmen, 
they will be able to offer expert 
engineering advice in the solution 
of pressure control problems. 

x x 


Marschke Represents Porter- 
Cable in Indiana 

The Porter-Cable Machine Com- 

pany, Syracuse, New York, has ap- 

pointed W. A. Marschke as the Indi- 


* 


| ana representative of Sanders grind- 


ers and saws. Mr. Marschke is one 
of the designers of the Marschke 
grinder. 


* * 


Osborn Company Makes 


Changes in Personnel 
According to an announcement 
made by Franklin G. Smith, presi- 


na 


, dent and general manager of The 


Osborn Manufacturing Company, 


Cleveland, Lloyd H. Weber is now 


| advertising manager of the company. 


Before joining the Osborn organ- 
ization, Mr. Weber was in the ad- 
vertising department of The Cleve- 
land Press and The Canton Daily 
News. 

Philip F. Smith, formerly adver- 
tising manager, is now factory man- 
ager of the brush division. 

x * x 
Fiftieth Anniversary of L. S. 
Starrett Company 

The L. S. Starrett Company was 

founded exactly fifty years ago at 


Athol, Massachusetts. Laroy_ S. 
Starrett, the founder, had a rare 
| combination of mechanical and in- 





ventive genius and unusual business 
ability. He evolved his first tool— 

combination square—under diffi- 
culties. He tells of sitting at the 
kitchen table night after night until 
the small hours working on it. When 
he finally submitted the finished 
product to an expert tool-maker and 
asked him what he thought of it, 
he said, “I wouldn’t give a damn for 
1%.” But Mr. Starrett improved it, 
until now the square is one of the 
perfected tools of the Starrett line. 

The first printed description of the 
Starrett combination square appear- 
ing in a simple leaflet, forms quite 
a contrast to the newly published 
fiftieth anniversary catalog, a book 
of nearly 400 pages. 

In 1887 Mr. Starrett added the 
line of Fay calipers and dividers, 
purchasing the patents, stock and 
machinery of Charles P. Fay, whom 
Mr. Starrett characterizes 


“ce 


as 
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these 2 
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A REFRACTUBIES co 
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ITH these two G. R. High 

Temperature Cements, you 
can offer a complete high tem- 
perature cement service to your 
customers. Meet every service 
condition and add profitable sales 
to your line. 


GREFCO, a chrome base cement, 
is suitable for severe furnace con- 
ditions, particularly where there 
is heavy slagging action and high- 
est temperatures. Fusion point 
over 3400° F. 


STANDARD Silica Bonding Ce- 
ment, another G. R. product, is 
suitable for bonding fire clay and 
silica brick, patching and general 
repair work where slagging action 
is not so severe and temperatures 
range to 2800° F. 


Backed by years of experience in 
meeting every refractory need, 
and advertised extensively in 
leading national trade journals, 
these G. R. Cements offer a splen- 
did opportunity for dealers. Lib- 
eral, comprehensive dealer plan 
now ready. Some valuable terri- 
tories still open. Write for details. 


GENERAL 
REFRACTORIES 
COMPANY 


106 South 16th Street, 
Philadelphia, Pa. 


Branches in Principal Cities 
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IGH quality is so thoroughly built 
into Crescent machines that the 
moderate price at which they are sold 
spells really remarkable values. 












anneal 








96 Columbia St. 


THE CRESCENT |MACHINE CO. | 


Leetonia, Ohio 




















There's a fine reputation 
back of the Crescent name 
that makes for easier 
selling. 


















PORTABLE 
ELECTRIC 


BALL 
BEARING 

















Three Useful Handy 
Machines inONE! 
BLOWER 
SUCTION CLEANER 
SPRAYER 


10 days FREE TRIAL 
Write for Details 


CLEMENTS MFG. CO. 


624 Fulton St., Chicago, I11. 












































Hundreds of 
thousands of 
prospective users 
of CLEMENTS- 
Cadillac Blowers 
are being’ con- 
stantly reached 
through advertise- 
ments like these. 
Cash in on this 
publicity. 


A Rapid 
Seller 
With Liberal 


Discounts. 


Live 
Distributors 
Wanted For 
Territories 
Not Already 


Covered. 


Market 
Hasn’t Been 
Scratched. 

















of the most expert and ingenious 
mechanics” he ever employed. Next, 
micrometers were added to the prod- 
ucts made by the Starrett company. 
from 1883 on, the line of tools 
steadily broadened, and buildings and 
machinery were constantly added. In 
1894 a large addition to the factory 
_and large power house were erected. 
Early during this period of expan- 
sion the company began to experi- 
ment with the manufacture of hack- 
saw blades. The existing process 
was abandoned and a special fire- 
proof addition to the plant was built. 
Today, The L. S. Starrett Com- 
pany employs 700 skilled _ tool- 
makers and mechanics, and manufac- 
ture 2500 item. 
* 2K * 


New Catalog Showing 
Wallace Line 

An especially helpful catalog of 
the J. D. Wallace ‘Company, Chi- 
cago, is now off the press. The 
various machines contained the 
Wallace line are illustrated with 
extra large size cuts and the spec- 
ifications and information about 
the machines has been arranged in 
such a manner that the salesman 
| should have no trouble in answering 
| inquiries quickly. 

* * * 


New Dayton Safety Ladder 
Literature 
New catalogs and leaflets have re- 
cently been issued by the Dayton 
_ Safety Ladder Company, Cincinnati, 
Ohio. In these are given specifica- 
tions, diagrams, a list of firms using 
the ladder, and photographs of the 
ladder in practical use. 
x ok x 


Petty and Wherry Takes on 
Allis-Chalmers Drives 

Petty and Wherry, Incorporated, 
New York, are now carrying in 
stock a full line of ATlis-Chalmers 
“Tex-Rope” drives, including all 
ratios and up to 35 horsepower. 
Soth belts and sheaves are handled. 


in 


* * * 


Leather Belting Association 
Meets in New York 

The American Leather Belting 

Association held a meeting in New 

York on March 12 at the Commo- 

dore Hotel, attended by a represen- 


tative number of members of the 
| association. President J. Edgar 
| Rhoads of the J. E. Rhoads and 






























APRIL, 1930 MILL SUPPLIES 





MARK 




















YALE STEEL CHAIN 


... and each link is made with full 


respect for its individual importance 


That a chain is no stronger than its weakest link 





is trite, but true. So true that Yale takes every 





precaution with the manufacture of all chain 
used in Yale Chain Blocks. EVERY LINK is 
made of special heat treated steel. EACH LINK 








is die formed, electrically welded, trimmed, and 


stretched to gauge, that the unit of chain may 





offer the utmost in strength, safety and service. 


THE YALE & TOWNE MANUFACTURING COMPANY 
STAMFORD, CONN., U.S.A. 


Canadian Branch at St. Catharines, Ontario 


















YALE MARKED IS YALE MADE 


Hoisti ng Conveying Systems 
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SERVICE 
PROVEN 


Wht 





“Boss” Male Coupling 





“Boss” Female Coupling with Spud 





COUPLINGS "IE 


THE 





For contractors, mines and industrial 
plants. 


For high pressure, low pressure or 
normal conditions where hose coup- 
lings are used. 


Used with steam, air or water hose. 


DISTRIBUTORS 


Sell your trade “Boss’’ couplings and 
you sell them service and satisfaction 
which will bring profitable and repeat 
business. 


DIXON 


VALVE & COUPLING CO. 
PHILADELPHIA, PA. 


| 




















“Type B” 
Extended Sleeve Clutch 


Well known to the trade for ef- 
ficient power transmission, “Edge- 
mont” Friction Clutches find a 
ready sale wherever a clutch is 
needed. 


Write now for supply of catalogs 
and circulars that will interest 
your customers. 


Service 


Tested 





“Type SF” 
Clutch Pulley 


Friction 


THE EDGEMONT MACHINE Co. 
DAYTON, OHIO 











Sons, Incorporated, presided. Inas- 
much as the Power Transmission As- 
sociation had met on the previous 
day a report of publicity plans of 


| that association was made to the 


American Leather Belting Associa- 
tion by Frank H. Willard of Graton 
and Knight Company. 

Ernest L. Baldwin of the Baldwin 
Leather and Belting Company pre- 
sented a paper on short center drives. 
A general discussion of the subject 
followed. 

G. Arthur Schieren, Chairman of 
the Cost Committee reported prog- 
ress on his committee’s work in 
preparing a uniform method of re- 
porting factory costs. 

se * * 
Pioneer Caster Moves Plant 
to Huntington 

The Pioneer Caster and Manu- 
facturing Company, formerly of 
Elkhart, Indiana, moved to Hunt- 
ington, Indiana, on March 1. This 
move was made necessary by the 
pressing need for additional floor 
space and for a location closer to 
the sources of raw materials. <Ac- 
cording to S. E. Schacht, president, 
the new plant will occupy about 50,- 
000 square feet of floor space and 
is to be devoted entirely to the man- 
ufacture of truck casters. 

ss 5 
Asphalt Paint Opens 
New York Office 

The American Asphalt Paint Com- 
pany, central offices at 844 Rush 
Street, Chicago, announces the open- 
ing of its New York City branch 
office at 393 Seventh Avenue, Room 
1113. An office and warehouse at 
Houston, Texas, have also been 
cpened. 

The new plant at Kankakee, II- 
linois, is in production to serve the 
midwest trade; so the Lincoln, New 
Jersey, plant is now devoted entirely 
to eastern and export trade. 

‘ *. * 

Simplified Practice on Buf- 

fing Wheels in Effect 

The Bureau of Standards of the 
Department of Commerce at Wash- 
ington, announces that the sim- 
plified practice recommendation 
k115-30—full disc buffing wheels, 
is effective. Enough signed accep- 


tances have been received from 


inanufacturers, distributors, and 
users to insure the general adop- 
tion of the program by the indus- 
try. 
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he Hight of the 
WAPPAT "4 DRILL 











—It goes places 
and does things 


A line of electric drills that will not be 
“dirt catchers” on your stock-room shelves. 
These new drills are designed and built “to 
go places and do things” with less effort 
than with any other drill. 


There are new features embodied in 
WAPPAT Red Streak Drills that are too 
numerous to list here. A complete catalog 
has been prepared for dealers, together with 
dealer plans; if you do not have your copy 
write for it now. 





WAPPAT Red Streak Drills are made in 
4 inch Standard, 4 inch, 34 inch, 4 inch 
and 34 inch Heavy Duty sizes. Users have 
already told us that these super-power drills 
out-perform the field size for size 





WAPPAT INCORPORATED 


Division of Simonds Saw and Steel Co. 


7524 MEADE ST. PITTSBURGH, PA. 





WAPPAT Clectric [ OOLS 
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“The Logical 
Source of Supply” 


for 


Brass & Bronze 
Bolts » Nuts + Washers' 


| 


| 


| 
| 
| 
| 


A Complete Line 


Of Products 
Available At One 


Source 


T HE H. M. Harper Co. 

manufactures a complete 
line of Brass and Bronze Bolts, 
Nuts and Washers. The spe 
cial order department is equip 
ped to give you four to six day 
service on special orders 
Stock orders shipped out the 
same day they are received 
The new Harper illustrated 
catalog, just off the press, will 
be of great value to you in 
ordering Harper Brass and 
Bronze Bolts, Nuts and Wash 


ers. 














—_——: — _—_—_—___— 4 
{ THE 

| HM HARPER 

1} COMPANY if 
‘ : A 


a 
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NEw! 


COMPLETE CATALOG 











Brass and Bronze 
Bolts, Nuts and 
Washers 
































THE 

















COMPANY 
2622 Fletcher Street 


Chicago, Illinois 



































| The Salesman Is An Impor- 


tant Factor 
(Continued from page 23) 

give to the buyer who tells you he is 
concentrating his business with an- 
other house and that he prefers not 
to split it up? 

3. “What do you do when a buyer 
tells you that he must divide up his 


business fairly and that he is giving 
| us our share now?” 


A. G. Harlow, sales manager 
mill and mine supplies division, 
| Frick - Reid Supply Corporation, 


maintains that this sales manual has 
been unusually effective in getting 
the to understand thor- 
oughly just why they, as representa- 
tives of a distributor, have a right to 


salesmen 


| expect users to buy from them. 


Frick-Reid salesmen are sold on 
the economic importance of the dis- 
tributor. They can give users def- 
inite reasons why it will pay them to 
depend on the distributor. 

If all distributors’ salesmen could 
have the information to 


as 


pr‘ yper 


' why the distributor is a mighty im- 


H. M. HARPER | 


| a consistent 


portant cog in the wheel of indus- 
trial distribution, would not more in- 
dustrial users have a better apprecia- 
of the ren- 
dered by distributors day in and day 
out? * 


tion necessary services 


££ *@ 


What Is Being Done to 
Remedy Conditions 
(Continued from page 22) 


all 


to render 
necessary.” 

The McLeod Companies, Odell 
Mill Supply Company, Greenville 
Textile Supply Company, Spartan- 
burgh Mill Supply Company, and 
Atlanta Textile Supply Company, as 


you the cooperation 


| pointed out -in the March issue, of 


Mitt. Suppvies are also carrying on 
campaign to impress 
their economic importance on users. 


Other distributors keep 


selling 


| their functions to the user in house 


organs which they publish at regular 
intervals. Numbered among the dis- 
ributing organizations getting out 
1ouse organs are: Fulton Supply 


| Company, Atlanta, Georgia; Inter- 
|. state Machinery and Supply Com- 
| pany, Omaha, Nebraska; Glove Ma- | 
| chinery and Supply Company, Des 
| Moines, 
| Supply 


River 
197 ) 


Iowa; Wisconsin 
(Continued on page 





| De lt le es Si i. ili. lt i. it. in lis. 
The Stamp of Quality 


GAGS 
CO TAIDE 
Samara, greets! 


and Service 























Mr. Supply Dealer: 


We manufacture supplies 


as listed 


Belting & Accessories 


Flat Oak 
Solid Leather Chrome 
Twist Belting Rawhide 
Lace Leather Rawhide 

s Indian Tan 
Sides & Cut Chrome 


Rawhide Round 
(Safety Lace) 
Rawhide Pins 


Mechanical Leathers 
Packings 
Washers 


Leather Specialties 
Straps 
Joint Covers 


Rawhide Mallets & Hammers 


“If it’s made of Leather for 
Mechanical Purposes 
we make it”... 


Gears and Pinions 
(Spur, Spiral or Bevel) 
Rawhide 


Fabroid 
Bakelite 


Non-Metallic 


Iron 
Metal Steel 
Brass 


“Perfect” Oil Seals 


THE CHICAGO 
RAWHIDE 


MANUFACTURING CO. 
CHICAGO ILL. 
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WENTY DRILLS ... a special mul- 
tiple spindle press . . . . cutting 
straight and true into metal soon 


to become the wheel hub for a well 
known make of motorcycle. 


But when these drills must be 


removed for grinding, a long and 







laborious set up is involved. And 





when the size of the pay check 
depends on the number of hubs 
drilled, operators want drills that 
deliver the most holes per grind. 
That is why they insist on Cle-Forge 














—will, in fact, accept no other. 


Cle-Forge High Speed Drills 
out-last all others because they 
are made bya special method which 
combines the toughness of the 
forged drill with the accuracy of 
the milled drill. When tested on 











Zhe 











TRADE MARK REG. U. & PAT. OFF. AND FOREIGN COUNTRIES 


SPECIALISTS IN TWIST DRILLS AND REAMERS 







® 


ita 


the basis of “cost per hole’—the 
only sound way to compare drills, 


the superior economy of Cle-Forge 
is often as great as 50%. 


Let us show you how to cut 
drilling costs by “cost per hole” 
comparisons. Use the coupon be- 
low to secure Digest No. 72 and 
complete instructions for making the 
cost per hole test in your own plant. 
No obligation. Just mail the coupon. 






TWIST DRILL 

COMPAN Y 

a CLEVELAND 
NEW YORK-CHICAGO-LONDON 
SAN FRANCISCO 









per hole” test. 





Company Name 


Address _- 








You may send us Digest No. 72 and instructions for making the “cost 













Copyright, 1930, by The Cleveland Twist Drill Co. 
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The following manufacturers have already arranged 
for catalog exhibits in the 1930 issue of Mill Supplies 


Catalog & Directory: 


Acme Asbestos Covering & Flooring Co. 
Advance Car Mover Co. 

Akron Metallic Gasket Co. 
American Injector Co. 

American Pipe Tool Company 
American Saw & Mfg. Co. 
Appleton Car Mover Co. 
Armstrong Bros. Tool Co. 
Atkins, E. C., & Co. 

Barnes, W. O., Co., Inc. 
Belmont Smelting & Refining Works, Inc. 
Bernz, Otto, Co., Inc. = 
Borden Co., The 

Bristol Co., The 

Buckeye Brass & Mfg. Co., The 
Buffalo Forge Co. 

Buffalo Meter Co. 

Burr, John T., & Son 

Chicago Eye Shield Co. 
Cincinnati Tool Co., The 

Clizbe Bros. Mfg. Co. 

Columbus Anvil & Forging Co. 
Columbian Vise & Mfg. Co., The 
Dayton Safety Ladder Cb. 
Diener, Geo. W., Mfg. Co. 
Dixon Valve & Coupling Co. 
Eberhard Mfg. Co. 

Edwards Mfg. Co., The 

Eureka Packing Co. 

Excelsior Leather Washer Mfg. Co. 
Gerstner, H., & Sons 

Giant Grip Mfg. Co. 

Gilmer, L. H., Company 
Goodrich, B. F., Rubber Co. 
Goulds Pumps, Inc. 

Grobet File Corp. of America 
Harper, H. M., Co. 

Hisey-Wolf Machine Co., The 
Hollands Mfg. Co. 

Hunt, C. B., & Son 

Imperial Brass Mfg. Co. 


Indianapolis Brush & Broom Mfg. Co. 
Jacobs Mfg. Co. 

Jobbers Mfg. Co. 

Jones, W. A., Fdy. & Machine Co. 
Lamson & Sessions Co., The 
Linear Packing & Rubber Co. 
Malin and Co., The 

Milwaukee Brush Mfg. Co., The 
Monarch Metal Co. 

Nason Mfg. Co. 

National Machine Tool Co. 
Osborn Mfg. Co., The 

Oster Mfg. Co., The 

Parker, Chas., Co., The 
Penberthy Injector Co. , 
Pollard Brothers Mfg. Co. 

Reed Mfg. Co. 

Ridge Tool Co. 

Robbins & Myers, Inc. 

Roper, George D., Corporation 
Round, David, & Son 

Saginaw Stamping & Tool Co. 
Scholilhorn, Wm., Co., The 
Shafer Bearing Corp. 

Skinner Chuck Co., The 
Standard Asbestos Mfg. Co. 
Standard Electrical Tool Co., The 
Stanley Electric Tool Co., The 
Sterling Wheelbarrow Co. 
Strauss & Bugeleisen 

Superior Flake Graphite Co. 
Taylor Bros. Mfg. Corp. 

Toledo Pipe Threading Machine Co., The 
Toledo Pressed Steel Co. 
Vincent Steel Process Co., The 
Vogt, Henry, Machine Co. 
Wallace, J. D., & Co. 

Whitney, W. A., Mfg. Co. 
Worcester Brush & Scraper Co. 
Yost Mfg. Co. 

Wall, P., Mfg. Supply Co. 
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pul 
at your elbow 


“Mill Supplies Catalog & Directory” will combine in one book 
information concerning all commodities marketed through Mill 
Supply Houses. The directory section will contain more than fifty 
thousand listings under some thirty-two hundred product classifi- 
cations. The trade name section will list more than twenty-five 
hundred trade names. 


In the catalog section will be found specific buying data on 
thousands of items; furnished by manufacturers who have ar- 
ranged for catalog exhibits. 

The usefulness, the value and helpfulness of “Mill Supplies 
Catalog & Directory” have been proclaimed by 92% of the indus- 
trial distributors themselves; every day brings additional evidence 
of the popularity of this effort to solve one of the industry’s most 
perplexing problems—that of providing “quick, complete and reli- 
able buying information between the covers of a single book.” 


With a copy of “Mill Supplies Catalog & Directory,” every 


distributor will have a complete buying reference at his elbow. 


MILL SUPPLIES CATALOG & DIRECTORY 
520 North Michigan Ave., Chicago 
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=_ PORTABLE 
" ELECTRIC SAWS 


with Automatic 
Safety Features 


fa~ 


i. — 
| oh 445 2 J am 





oa 
ahi =s. 
nc SR aR rem $100.( 00 
ay (Ne ES-600) 
j \ $142.00 
(Ne. ES-800) 


—will crosscut 7 times as fast as hand sawing $175.00 
—will rip 6 times as fast as hand sawing (No. ES-1000) 











THESE saws are equipped with automatic telescopic 
guards, which enclose the saw blades, and_an automatic 
safety switch insuring safety to the operator. They are fully 
adjustable, having simple devices for regulating the depth 
of cut, width of cut and a graduated adjustment for beveled 
cuts—all at your finger tips. 


Equipped with unusually powerful Van Dorn built 
universal motors which will operate on both 
direct and alternating current. 


fl] Sold through the Leading Supply Houses 


The Van Dorn Electric Tool Company- Cleveland, Ohio 





MANUFACTURERS 
EXHIBIT SECTION 


TRIPLE CONVENTION 


MEMPHIS, TENNESSEE, APRIL 2, 3, 4, 5, 1930 
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U.S. Buffing and 
Polishing Machine 


Equipped with powerful motor built to 
A.1.E.E. standards for continuous heavy 
duty service at full load with temperature 
rise of 40 degrees; four heavy duty SKF 
Ball Bearings in dust-tight housings; heavy 
chrome manganese alloy steel spindle; 
remote control with overload protection 
and no voltage release; push button on 
motor frame; locking device for holding 
shaft while changing wheels, etc. Made 
in 7 sizes—2 to 20 HP. inclusive. Write 
for full details and prices today. 





Years of actual production and upkeep records provide 
the finest proof of what machines really do. It is proof 
of this kind that guides many buyers of large installations 
to the purchase of U.S. Buffers. 


These machines prove to be the best in many respects. 
Among these are: (1) They maintain their rated speed 
under load with minimum current requirements, and with 
least reduction in speed—making for maximum produc- 
tion. (2) Their superior bearing equipment and rugged 
construction make for constant operation and lowest 
maintenance cost. (3) Proper distribution of metal makes 
for better balance and freedom from vibration. 

Let us acquaint YOU with some of the many large 
users of U.S. Buffers, and what may be expected from 
these machines in any particular buffing service. 


SOLD ONLY THROUGH JOBBERS 


The United States 


Electrical Tool Co. 


2498 W. Sixth Street, Cincinnati, Ohio 


Export Sales Representatives —WESTINGHOUSE ELECTRIC INTERNATIONAL CO.—150 Broadway, New York City 
Canadian Division —MAPLE LEAF ELECTRIC TOOLS, Ltd.—Toronto 
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Perfect alignment of hooks certain 
Prevents end hooks breaking loose, 
lamaging machines and_ injuring 
hands. Flush fitting of bar with 


belt reinforces connection. 













Ze 


With each box of Safety Belt Hooks 

you get a specially made pair of 

nippers for cutting steel binder 

bars. Elimiriates waste and pro- 
tects hands. 










THIS NEW 
: IMPROVED 
| BELT LACING 


Obsoletes old fashi 


*U. S. 


This is the age of improvement. Devices and 
methods which heretofore have 
the purpose are today discarded for new 
improvements. The invention of the Safety 
Belt Lacer with the exclusive Steel Binder 
Bars fills a long-felt need, and has met with 
favor wherever tested. The special belt 
hook and construction un- 
equalled strength and durability which 


answered 


wire assure 
holds perfectly in fabric, rubber, balata and 
leather. The hooks are permanently 
crimped to the steel binder bars and the 
staggered long and short hooks alternating 
on opposite side assure maximum holding 
qualities. Material and workmanship posi- 
tively guaranteed. Perfect alignment of all 
hooks is always certain. Spacing is exact to 
the thousandth of an inch. The exclusive 





PRICES 
No. 3-4 for belts not over 14” thick-- --$1.35 per box 
No. 5 for belts not over 5 16” thick.-.----- 1.65 per box 


No. 6for belts not over %” thick -- 1.95 per box 
10% discount on orders for 25 boxes in one delivery 


In ordering direct kindly mention jobber’s name 


SAFETY BELT-LACER CO. 
Factories Bldg. » Toledo, Ohio 


Patent 1,653,791 Other Patents Pending . . 
Patent 


oned methods 








. Canadian 


284,207 Other Patents Pending. 


binder bars prevents end hooks from fraying 
out and causing damage to machines or in- 
jury to the worker’s hands . . . Because of 
their longer life they are cheaper as they 
prevent frequent costly shut-downs. Safe- 
ty Belt Hooks come in standard 12-inch 
lengths, seven hooks to the inch; 8+ hooks 
to the strip, 1008 to the box, 12 strips to 
each box, 25 boxes to the case .. . Included 
in each box are‘6 rawhide pins and a pair 
of special nippers for quickly cutting the 
strips into lengths for the desired belt 
widths. 


3-4 





TRIAL ORDER 
TODAY 
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THE RAPID GROWTH OF THIS 
TREMENDOUS POTENTIAL MAR- 
KET OFFERS YOU AN OPPORTUNITY 


NOT TO BE OVERLOOKED :::- 





Foremost industrial engineers have stated that the 
V-belt drive will unquestionably soon replace a vast 
number of other types of drives now in use. Already it 
has replaced them in an imposing number of instances. 


To mill supply distributors this certain future of the 
V-belt drive is of great significance: It means that a 
vast number of V-belts will be sold to industry every 
year for original and replacement purposes. And, 
furthermore, the volume of V-belt sales can be ex- 
pected to increase every month. 


Those distributors who are ever on the alert to sense 
changing industrial requirements will need no urging 
to get an exclusive franchise for a fine V-belt at once. =" 
Not only because of the profit in the belts themselves . 
(which is large)—but because the supply house that 
handles a belt that the industry knows and wants, will 
be in a fortunate position. 
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The Gilmer V-belt has thoroughly proved it- 
self in countless competitive tests to be the 
longest-wearing, most efficient V-belt made. 
Industry recognizes this fact. The Gilmer belt 
owes this superior wearing quality to its special 
reinforced neutral axis, and to its unusually 
rugged construction of cord and specially- 
treated, pliant rubber. Wherever the Gilmer 
V-belt has faced competitive tests, it has been 
selected almost without exception. 


This is a powerful selling argument for your 
salesmen. They can invite competitive tests 
and Gilmer, originator of the endless belt, will 
co-operate with them 100%. 


1. By running strong, continuous advertising 


in the Saturday Evening Post and leading in- 
dustrial magazines reaching your customers. 


2. Byoffering you a definite guaranteed worth- 
while profit on all V-belts sold and protecting 
you against encroachments and price cutting. 


3. By having Gilmer salesmen do detailed 
selling through your house. 


4. By writing all your customers and pros- 
pective customers, telling them you are now 
exclusive distributor for the famous Gilmer 
V-belt. 


There are some very attractive Gilmer fran- 
chises still open, but they are being closed 
rapidly. If you are interested, the coupon is for 
your convenience. L. H. Gilmer Company, 
Tacony, Phila., Pa. 


MAKERS OF THE 
WORLD'S BEST KNOWN V-BELT 


This is a typical multiple drive installation equipped 


with Gilmer V-Belts. 





- 


L. H. GILMER CO., 
TACONY, PHILA., PA 


Dear Sirs: 


Please send me immediately, without obligation, 
full details of your exclusive franchise in my territory. 





Supply House.............. 





Address 
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SPEED REDUCERS 


Jes Spur Gear 


The Jones Spur Gear Speed Reducer is an enclosed spur gear 
drive, designed for decreasing, or stepping down, speeds between 
electric motors and driven machines. It is compactly and 
sturdily built in accordance with the most advanced and im- 
proved principles of sound engineering practice. The reducer 
gears are contained in a dust proof housing and operate in a 
constant oil bath. Power waste is negligible. 


rr 










es Worm Gear 


The Jones Heavy-Duty Worm Gear Speed Reducer is a fully 
enclosed self-contained reduction drive unit. The unit is de- 
signed primarily for use in connection with electric motors. 
An extremely substantial cast-iron housing provides a rigid sup- 
port for the few moving parts, totally enclosing and protecting 
them from dust, dirt, abrasives, moisture, etc. The housing 
contains a hardened and ground steel worm in contact with a 
chilled and accurately generated nickel bronze gear. 
















Jones Herringbone 


Jones single reduction Herringbone Speed Reducers are _avail- 
able in a wide range of sizes. A double reduction type is also 
manufactured for use for ratios in excess of those supplied in 
the single reduction type. This reducer provides a parallel 
shaft drive in the lower bearing loads free from end thrust. 
It is very high in efficiency and long lasting. The reduction 
geats are contained in a dust proof housing and operate in a 
constant oil bath. 






W. A. JONES. 


4401 Roosevelt Road 
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Three types: one for 


every working condition 


Speed Reducers 


The design and construction of 
the Jones Spur Gear Speed Re- 
ducer is correct in all mechan- 
ical details. The drive is simple, 
compact, sturdy, quiet, efficient, 
adaptable, safe and oil tight. 
Made in a wide range of sizes. 


Speed Reducers 


An ideal right angle drive; oc- 
cupies small floor space, simple 
in construction, positive in trans- 
mission of power, quiet, smooth 
even torque. Has long life and 
great adaptability. Made in 
heavy duty, medium and lighter 
types. Timken equipped. 


Speed Reducers 


Backlash and vibration are prac- 
tically eliminated in this modern 
drive and all shafts throughout 
its construction are supported on 
Timken Roller Bearings. May 
be had in a wide range of ratios 


3 H.P. Speed Reducing Set driving Vertical Agitator Shaft. 


Ratio is 40 to 1. 


Herringbone Speed Reducer driving Raymond Brothers mill. 





Ratio is 20 to 1. 





Heavy Duty Worm Gear Reducer operating cover of warming pit in steel mill. 





MACHINE COMPANY Se 
Chicago, Ill. 


Pulleys, ‘‘V’’ Belt Sheaves ry 
mod Raaesay panes Taseemoded Aubtimneehs 


Ratio is 2 to 1. 
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FAIRB 


VALVES ¢ WHEELBAR 
A HIGH GRADE POLICY 


Fig. 01 


. ii 7 The policy of The Fairbanks Company is to sell through 
Shona: cis Maes, the distributor. This policy is strictly adhered to and gives 
shoe, Renewable the distributor and his salesmen the protection so necessary 





































heniguaae ge in these days of keen competition. It enables the distributor 
din to to Fe to handle these high grade lines of Hand Trucks, Wheel- 
clusive. For 150 barrows, Valves and Dart Unions at a profit, supplemented 
oo . we “* by sales helps, advertising planned to interest his customers, 
W.W.P. Also made and the required delivery service. 





in Angle Pattern. . . 
These facts are backed up by the time tested and time 


proven Fairbanks Quality which has always been the fore- 
“\ most characteristic of Fairbanks products. Constant care 


DART 


° The Dart Bronze-to-Bronze Principle — Plus 
perfect design —- perfect materials — perfect 
workmanship! That’s why 1 equals2.... 


The “Heart of the DART” is the double 
bronze ring construction—not ONE bronze 
ring but TWO—machined for perfect fit; 
forced into position to stay, and to stay leak- 
proof. For over thirty years DART 
UNIONS have been making good. Rail- 
roads, central power stations and industrial 
plants, great and small, have ordered and re- 
ordered by the thousands, no matter what 
the difficulties of the service required. The 








Fig. A4169 


One only of many 
types of hand 
trucks which we 
manufacture. There 
is a Fairbanks 
truck for everv 
service. Write for 
Catalog. 





Dart Fig. 0832 


Screwed Unions made of Certi- 


fied Malleable iron. _In sizes “Heart of the Dart” stands the strain without 
\% to 4 inclusive. Black and weakening. 
Galvanized. 


DART UNIONS are leak-proof and non- 











The FAIRBA 


New 














FACTO 
Trucks and Barrows—Rome, Ga. Dart Unions— 
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ANKS 


R}ROWS ¢ HAND TRUCKS 
Y| FOR ALERT DISTRIBUTORS 


is exercised to obtain uniformity of quality and sturdiness N 
of construction in these products. Every Hand Truck, 
Wheelbarrow, Valve and Dart Union is designed to be most 
efficient in the type of work for which it is adapted. 








Fig. 0201 


The Bronze Gate with 
Renewable Bronze Seat 


Fairbanks quality products build volume sales. There is a Seek: Sieiioaaie Sealind: 





a 











Fairbanks Hand Truck, Valve, Wheelbarrow or Dart Union Made in sizes 1%” to 3” 

for every individual requirement. inclusive. For 150 pounds 
S.W.P. and 200 pounds 

IT WILL BE TO YOUR ADVANTAGE TO LEARN citi 

MORE ABOUT THE FAIRBANKS COMPANY RE- 

SALE POLICY. A 


corrosive at the joint. Because of the Bronze- 
to-Bronze ground joint principle they require 
no repacking. Extra heavy malleable iron 
nuts and pipe-ends do not stretch or crack; 


once they are set in place in the pipe-line 

they do their work without further attention, Fig. A645C 

yet they are easy to take apart at any time. Fairbanks Wheelbarrows cover prac: 
tically every need. Made in both 
Wood Handle and Tubular Handle 
styles. Write for Catalog. 


All the good points of all-brass unions, with- 
out the possibility of stretching; all the good 
points of all-iron unions without the danger 
of rusting. 


And, we repeat, in point of long life and 
good service 1 DART = 2 ordinary unions. 


A SHAPE AND SIZE TO FIT EVERY 
NEED—FLANGES, ELLS, TEES. 


Dart Fig. 0833 
Flange Unions made in sizes Y” to 
12” inclusive. Black and Galvanized 
in regular and extra heavy weights. 











| NKS Company 


York . oo - Pittsburgh 


RIES: 
Providence, R. I. 







Valves—Binghampton, N. Y. 
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Manufacturers 
that good tool 
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have learned 
equipment pays 
returns ......- 


Manufacturers today are excellent prospects for good tool equipment. 
Thousands of dollars are frequently spent for new machines which 
will speed up production or turn out better work. 

These improved machines cannot be expected to turn out first class 
work without reliable tool equipment. 

Brown & Sharpe Arbors, Vises, Testing Fixtures, Surface Plates 
they are all important accessories to efficient production. Take advan- 


tage of your customers need for this equipment. It is profitable 
business for you. 


Brown & Sharpe Tool Equipment includes: 


Ground Flat Stock Self-Oiling Hangers Cutter Testing Fixture 
Taper Reamers Countershafts Cast Iron Surface Plates 
Mandrels Self-Oiling Friction Pulleys Cast Iron Straight Edges 
Work Arbors Bench Centers Pumps 

Vises 


Send for complete catalog. Brown & 
Sharpe Mfg. Co., Providence, R. I. 


Pe Bata a 
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Holo - | 


Krome products | 













today, must be reliable— 
the performance of many machines in industry 
depends upon them. A better kind of set 
screw is demanded—a HOLO-KROME 
SCREW ...a high grade Chrome Nickel Al- 
loy Screw . . . one in which accuracy is main- 
tained in every particular . . . one which has a 
broad and sincere guarantee of satisfaction 


back of it . . . the kind of Screw you want to 
sell .. . HOLO-KROME. 


HOLO-KROME Screw Corporation 
Hartford ....... Connecticut 
SALES OFFICES 
3360 Pasadena Av., Detroit, Mich. 
















816 Mulford St., Ev . Hl, 






















HOLO - KROME 
Threads... 


are die cut and 
held to closer limits 
than ever thought 
possible to maintain 
in volume produc- 
tion. 


HOLO - KROME 
Hex-Holes . . . 













are drawn, being 
clean to the full 
depth of the sock- 
et... and are uni- 
form in size. 


We advocate and operate 
thru industrial distributors 


\ 4 & 4 
lesan 


Za Every single Holo-Krome Screw inspected by Hand 
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The Chart that Takes the Guess Work 
Out of the Selection of Packin gs 


By the use of this chart you can sell your customers a packing that 
is best suited to any conditions of service that he may have. 


Many a valuable customer is lost by selling him the wrong pack- 
ing. So why not be accurate? 


The \PALMETTO| Cute Li 7 
ape (UME Coma | pelo Pate s 


of < , 
Packing = : pi 


not furnish 








Acetone your 








id 
customers 
A enna &dilutey J : ; ith 
hh lute 
Am: 1 Acetate wit 
( 


ina orl) 


Benzine (Benzol).— ~ a copy of this 
Benzoic Acid — .— } x 
Borax 








Boric Acid ————_] x chart 
Bleach Liquor — — — ez " 
a2 to aid them in 


Calcium Brine 














writing 
pr it - : 9 
Creosote (Coal tar) r their orders? 
Ethyl Acetate ~ ~ — - 
‘Acetic ether) 
Ethyl Alcohol 


(Grain alcohol) 
(Concentrated ®& dilute 














Gasoline ~- - -~ -— 
— We will 
Hydrogen Peroxide-- - 
Kerosene i send 
Lactic Acid ee ae 




















you a supply of 





Lime Sulphur — . . —}-- — F 

Methyl Alcohol charts 
dconcsnttered » dilute) 
Mineral Spirits. af mounted on 
Naphtha 
Nitric Acid ey . cardboard 
Oleic Acid x 

OxalicAcid . . — — 
Palmitic Acid 
Phosphoric Acid ~~ - 
p “sam Carb 























for 
distribution. 











Vv owsirixzriam| o 


(Potash) 
Potassium Cyanide -_]- 
Potassium Sulphide 
Potassium Hydroxide . 
(Caustic potash) 








Sodium Bicarbonate 4 
Sodium Cyanide _ _ _' 
— oe . . 
Sodium Hydroxide ~ ] eh ae Kindly send 
Sodium Bisulphit 

ium Bisulphite —_1 
Sodium Silicate . — — —— for same. 

(Water; > 

Sodium Sulphite 
Sodium Sulphide -— — } - 
Sulphuric(Oilof vitriol 























Tartaric Acid —___} 
Toluene (Toluol) _ 
Tri-sodium Phosph 








Water (Hot & Cold). 

















Xylene (Xylol) - 


GREENE, TWEED & CO. tos duane s., New York 
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The Badger Car Mover 







| Sells 
Fast 


Witha Badger Car 
Mover one maneasily 
moves a heavily 

loaded freight car. 

















Mill Supply Distributors and sales- 
men will find a wide and ready 
market for the Badger Car Mover. 
Every industrial plant, factory, 
grain elevator, sand and gravel pit, 
lumber and coal yard, etc., which 
has a siding can use this tool as it 
enables one man to spot the heavi- 
est loaded freight car with a mini- 
mum of effort. 













No wasted man power 
with this powerful one- 
man car mover. Weighs 
only 17 lbs. Compound 
leverage provides power- 
ful thrust. Moves loaded 
cars farther, easier, and 
faster. Slip-proof spurs 
prevent lost motion. 






















The Badger Car Mover combines 
ease of handling, power, speed and 
safety in one tool. This sturdy 
mover will stand hard usage and 
operate at maximum efficiency. 

Push the sale of Badger Car 
Movers. They are a product worthy 
of your sales effort and will give 
satisfaction to your customers. 






















ADVANCE 


Advance 
Safety Car 
Wrench 


Unbreakable with 
ordinary usage. 


Automatically ad- | 


justs itself to any 
size winding tap 
on hop es bottom 
cars, when 
other a of 
wrenches have 
failed. Write us 
today for details 
on selling plan. 






























There is a profit for you in every 
sale. And we stand back of you 
with the assurance that Badger 
Car Movers give good service. 


We will gladly supply mill sup- 


| ply salesmen with information as 


to the sales features of this car 
mover and with suggestions as to 
markets. 


Your name, please? 


CAR MOVER Co. 


APPLETON 





WISCONSIN 


Canadian Factory, Canadian Advance Car Mover Co., Welland, Ontario, Canada 
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To the North, South, East or West, wherever you 
go—you will find Kieley & Mueller Specialties 
serving exclusively on the steam, water, air, gas 
and oil lines of leading industrial plants. 

This widespread use and acceptance was not ac- 
complished in a day, but over a period of Sifty 
years of painstaking but sure development. 


DISTRIBUTORS 
The Kieley & Mueller Line is OK’d by authorita- 
tive engineers. Easy to sell and very profitable. 
Spring Weighted Back 


Pressure or Atmospheric Write for the 250-page Catalog No. 57. It is full High 


Relief Val Pressure Pilot 
elief Valve 


of information. No obligation. Operated Reducing Valve 


KIELEY & MUELLER, Inc. 


34 West 13th St., New York 
ESTABLISHED 1879 


High and Low 


Low Prewe REGISTERED TRADE MARK /rasre steam 


Traps 
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THE DIAMOND RUBBER COMPANY 


affords the distributor additional 


savings and profits in a simplified line 


EFORE Herbert Hoover became President, he in- 
itiated a program of simplification in industry, which 
already has piled up millions of dollars in savings for 
manufacturers, distributors and consumers in the 
United States. 


The Distributor of Diamond Mechanical Rubber 
Goods shares these savings directly through his de- 
creased investment, lower cost of warehousing, hand- 
ling and selling—at the same time adding to his 
profits through increased sales. 

Diamond Distributors are increasing their sales and 
profits steadily from year to year. The growth of 
their business with us last year in many cases ranged 
from 43% to 100%, with still better prospects for 
1930. 


The simplification of Mechanical Rubber Goods is 
directly in line with the latest and best business pro- 
cedure. We solicit correspondence with distributors 
who, while keeping their feet on the ground, are inter- 


estedina modern, logical, efficient, profitable program. 


THE DIAMOND RUBBER COMPANY, INC, 
Akron, Ohio 
Branches as follows: 


AKRON . ATLANTA . KANSAS CITY . NEW YORK . BOSTON . PHILADELPHIA 
DALLAS . CHICAGO . LOS ANGELES . SEATTLE . SAN FRANCISCO 


Diamond 


RUBBER BELTING 





HOSE - PACKING 








ll 
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Mr. Punch says, “The new Goodell-Pratt No. 1051 
is called the easiest handling 14” general purpose 
electric drill on the market.” 










EASY & PROFITABLE 
FOR MILL SUPPLY 


DISTRIBUTORS 
TOSELL 


The unparalleled sales success of 
the new Goodell-Pratt Y% inch 
Electric Drill was accomplished in 
the last four months. It is the ideal 
business getter for the Mill Supply 
Distributor. 

Industry has waited for an accurate all purpose drill which would be reliable 

under one hand operation. Here is the drill, a Goodell-Pratt product. Its great 

possibilities make a fresh market for you. 

Perfect balance allows one hand operation. The low cost ($24) puts it within reach 

of your smallest account. Accuracy and ease of operation give the operator the “feel” 

of unbounded freedom to do faster, better work. Comes equipped with Westinghouse 

motor with 1700 R.P.M. no load speed and has double speed reduction with full ball- 

bearing spindles. 

This is a great opportunity for up-to-the-minute distributors. The market for the new 

Goodell-Pratt Electric Drill has hardly been scratched. New sales outlets on every hand. Write 

today for catalog and illustrated circulars for customer distribution. We help you sell. 


GOODELL-PRATT CO. 


107 LaFayette St., NewYork Greenfield, Mass. 38 N. Clinton St., Chicago 


No. 1110 Bench Stand costs only $3.00 includ- 
ing 4” grinding wheel and knurled collar. The 
~ _) am No. 1105 Drill Stand costs only $12.00. For 

‘ L only $39.00 you can sell a complete 4” ver- 
tical and portable drilling equipment as well as 
a power unit for grinding, polishing, brushing, 
sawing, sanding, and many other uses. 





OTHER GOODELL-PRATT 
TOOLS ARE: 


Automatic Drills, Automatic 
Screw Drivers, Breast Drills, Bit 
Braces, Calipers, Drill Points, 
Electric Drills, Hand Drills, Hack 
Saw Blades, Levels, Micrometers. 
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LEIMAN BROS. 
AIR PUMPS 


Used on all worthwhile 
automatic machines, 
oil burners, 

and gas 
appliances. 





Rotation 
Counter- 
Clockwise 
Scooping up 
the Air 


Simplicity of Design Adds to the Effec- 
tiveness of This Air Pump 


Leiman Bros. And that’s the appealing note to machine designers 
Patented Rotary Positive everywhere because they know that simplicity of 


AIR PUMPS design means much in the appeal of their own 


machines, 
for pressure, vacuum 


& Gas Pumping MANY SIZES 
They Take Up Their Own Wear 


Get the free information 


LEIMAN BROS. INC. 23(PE) Walker St. NEW YORK 


Makers of good machinery for 40 years 
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20 YEARS MAKE YOU SURE! 


You recommend “ALLENS” like old friends; you sell them with abso- 
lute confidence; you leave them with every assurance that they'll stay. 
... After 20 years of careful development, you back no experiment . . . 
Neither money, machinery nor ingenuity can turn out a better screw— 
or ALLEN would do you that turn. Or ANY good turn in cooperating. 


THE ALLEN MFG. COMPANY, Hartford, Conn. 
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SOLD THRU DISTRIBUTORS 


Each backed by a factory repre- 
sentative, Abrasive Grinding 
wheels are stocked and sold in all 
leading industrial centers. 


Every Abrasive Distributor and 
Distributor’s salesmen has refer- 
ence pages available to facilitate 
the sale of Abrasive wheels. 


ABRASIVE COMPANY 
Tacony & Fraley Sts. 
Detroit PHILADELPHIA Chicago 
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“CLARK” 


ELECTRICALLY DRIVEN TOOLS 
FOR YEAR ROUND BUSINESS 


The Clark Line of electrically driven tools embodies the 
most advanced principles of construction. As pioneers 
in the development of the electrical tool industry, we 
take pride in the fact that through more than thirty 
years of continuous improvement in our products we 
have never manufactured a cheap product. 


Clark Tools are made to last and to endure the use 
and abuse of severe service. They combine not only 
the latest and most up-to-date mechanical construction 
but also educational features as well. Many years of 
electric motor manufacturing enables us to provide a 
power unit best adapted to the type of service required 
of the tool it drives. 


Mill Supply Distributors interested in providing in- 
dustrial users with electrical tools of unquestioned mod- 
ern and superior construction will be interested in the 
Clark Line. Various types of drills, grinders and buffers 
are provided to meet every requirement. And of great- 
est importance to distributors is the fact that Clark Tools 
bring profitable sales. 


May we give you details as to territoria! 
arrangements? Write for our new 1930 
catalog. 


605 Bergman Street 


LOUISVILLE 
KENTUCKY 


Jirst in the field” 


Electric 
Tools 


LEADERS 


14-inch “WONDER” DRILL 











PORTA BLE 
ELECTRIC 
DRILL 





PORTABLE HAND GRINDER 





“CLARK” GRINDERS 
and BUFFERS 
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For Service — 7 
for Satisfaction — 
for Profit 


Sell your customers 








MiLwWwAaAy KEE BAYSH MEGCO 


ISTRIBUTORS appreciate the importance 

of concentrating purchase of brushes for 
industrial purposes on one dependable source of 
supply. 


HE Milwaukee Line of Brushes offers a high 
standard of quality built uniformly into every 
type of brush. In addition, we have simplified 
and standardized both sizes and types so that it 
is possible for you to serve the varying needs of 


your trade with a carefully selected range of 
brushes. 


HE ever present demand for industrial brushes 

of all types—floor, wire wheel, casting, mould- 
ers’, paint, special types and brooms, from fac- 
tories in your territory will provide you with 
rapid turnover. 


ND sales mean profit. Milwaukee Brushes 
wear well and sell easily. Your customers 
will receive satisfaction. 


F you are not getting your share of this desir- 
able business, better investigate. Why not 
today? Shall we mail our catalog? 


The Milwaukee Brush Mfg. Co. 


Also special brushes 764 - 790 30th Street 
to meet your custom- 


Milwaukee 
ers’ needs. ‘ a 
Wisconsin 


A few typical brushes. 
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“Manufacturers of the 
most complete line of 
High Speed metal cut- 
ting tools in the world.” 


A reputation the National 
Twist Drill & Tool Company 
is proud to acknowledge. 
You, as a distributor will 
be equally proud to 


represent a company of 
this standing. = 8 


MANUFACTURERS 
of pARABOLIr and | 
fe CUTTERS r/ 6 need 


TWIST DRILLS — REAMERS — MILLING CUTTERS — HOBS — SPECIAL TOOLS 


NATIONAL 


TWIST DRILL & TOOL CO. 
DETROIT, U.S. A. 


BRANCHES 
New York, N. Y. Cleveland, Ohio 
274 Lafayette St. 709 St. ClairAve.N.W. 
Philadelphia, Pa. Indianapolis, Ind. Syracuse, N. Y. 
43 North Sixth St. as W. South St. 107 Clifford Street 
Chicago, Ill. Buffalo, N. Y. 
1144 Washington Blvd. 76 Pearl Street 


TAP & DIE DIVISION, WINTER BROTHERS CO., WRENTHAM, MASS. 
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Takdhdhahdhddhddadahdataanadnaaatamnae 
HEE 2 RRR RRR SESE 


SESSESSS EES ess m 
was «=(Crashing 


Through 


SS] oon the Trail of 


‘ S hah dh dedhdedhdhdh ahaha 
y* SSS 


a Greater Hack 


Backed by a sales plan 
that assures you of stead- 
SS dh dhahdhohahd ily increasing hack saw 
DS Shah business from your own 
customers and prospects. 
Eager to drive in greater 





RRR RAR hack saw profits — these 

SS rangy Wolves of Lenox 

S SNS are attractively packaged 
in plaid. 


HOPS throughout the country that demand of hack 
saw blades, high speed, long life,-and the economies 
of increased production have turned to the Wolves 

of Lenox. Their popularity is sweeping the country as 
the name of that famous wolf pack swept thru the hills 
of old Scotland. 


Each blade uniform in quality and workmanship—attrac- 
tively packaged—well advertised—priced to build up for 
mill supply dealers a rapidly moving, profitable account. 


Let us tell you of a sales plan we use to introduce these 
blades and to build steady sales for you. 


“She Soots_tn Lhe Paid Bow” 









AMERICAN SAW & Mrc. COMPANY 
Springfield, Mass. 


Saw 
Profits! 





Send today for 
your copy of 
“‘The Story of the 
Wolves of Lenox’’ 
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the 


RAILWAY 


Always the best—now 
SWACO surpasses even 
SWACO 


The SWACO Safety Railway 
Car Mover moves more cars 
further in less time than any 
other. That’s important. 


SWACO side guides and dogs 
entirely eliminate slipping and 
make “following up” simply an 
automatic thrusting operation. 
That’s important too. 


Every cast part is made from 
electric cast steel including the 
dogs which wear and wear and 
wear. That’s economical. 


The 3-Position Handle enables 
you to move cars from any con- 
ceivable spot. That’s for safety 
and efficiency. 


SAFETY WreNcH & APPLIANCE Co. 









7 


It Never Slips— 
Always Grips 


‘ee 














SWACO Safety 
Hopper Car WRENCH 


The ball-bearing reversi- 
ble ratchet head is exclusive 
with the SWACO Safety 
Hopper Car Wrench. The 
handle never leaves the 
user’s hands. SWACO elim- 
inates the dangerous acci- 
dents which threaten the 
life and limb of the em- 
ployees who open Hopper 
bottom cars. SWACO is 
guaranteed to give satisfac- 
tion. 








SPRINGFIELD, MASSACHUSETTS 
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The constant increase in demand for Detroit Belt Lacing and Closing 
Machines is based on the fact that “Detroit” repeats. The rule is—once 
a user of Detroit Belt Lacing and Closing Machines, ALWAYS a user. 





No other belt lacing is easier to sell, easier to stock,—and with “Detroit” 
there is NO WASTE. More than this—Detroit” cooperation with distrib- 
utors makes it easy to render the user a real service. 

No other belt lacing can be applied more quickly or casily under all conditions. A 


“Detroit” Belt Joint will out-wear two or more ordinary belt joints. Laced with 
“Detroit” is “Laced to Last.” 


Distribut: erywhere find that Detroit Belt Lacing and Closing Machines are a 


real “bread-and-butter” profitable line—and this because they are profitable to the 
user. We never forget that the user’s and distributor's success is our success 


DETROIT BELT LACER CO., Detroit, Mich. 





— 











DETROIT 


Belt Lacing ~ Closing Machines — Belt Cutters 


, 
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of the 


MILL SUPPLY DISTRIBUTOR 


IS RECOGNIZED BY 
WHITMAN & BARNES 


1; this period of highly specialized industrial activity it 
becomes more and more a matter of economic necessity 
that materials and tools reach the manufacturer with the 


lowest possible distribution cost. 


This is best accomplished, we believe, through the 
modern mill supply distributor, whose convenient and ade- 
quate stocks obviate long distance shipments, permit of 
faster service and immediate personal contact of factory 


trained men for engineering help. 


Distributors of this type play an important part in the 


economic functioning of business today. 


INDUSTRIAL USERS 
Are invited to call upon WHITMAN & BARNES Dis 


tributors for their needs in Drills, Reamers, and Milling 


Cutters. 


INCORPORATED 








— — 





WHITMAN @ BARNES 


Vanufacturers of 
TWIST DRILLS - REAMERS « CUTTERS 
END MILLS : COUNTER BORES : ETC. 


Canadian bactory 
CANADIAN DETROIT TWIST DRILL 
CO. LTD.,WALKERVILLE ONTARIO 


, 
” 
4 
Op 


NewYork -- DETROIT ~~~ Chicago 


MAKERS OF FINE TOOLS FOR 76 YEARS 
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«Smoother 
than grease” 


“Outwears the best 
bronze metal” 


2 











pet 


An early user of ARGUTO 
said this after seven or eight 


oilless, trouble-free years. 
—and that was 20 years ago. 


Since then he has saved 


oilers’ wages, oil, replace- 


ment labor, plant equipment 
and expensive shut downs. 


EIRGUTO seaains CON 


AN ae aed Junction, Philadelphia, P 
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MILFORD 


AND 


MILFLEX 


HACK SAW BLADES 


THOMPSON METAL CUTTING 
BAND SAWS 


MILFORD 
malt ae : Fifty Years 


For Hand Frames 


, ° 
= Jobber Co t 
Heavy Power Machines > of O eT OO era ton 
MILFORD HIGH ' 
Speed Steel Blades For more than fifty years the jobber has looked to Thompson, find- 
for Hand Frames ing that it simplified his selling problem to carry the full line of 


and Thompson hack saws and band saws. 


Heavy Power Machines 
Thompson never failed him—never will. The sound policy of 
100% jobber distribution has been consistently adhered to. 


Thompson's policy of sales-increasing cooperation is equally sound, 
M ilFlex and brings a steadily growing volume of business to distributors. 


Herd Teeth MILFORD and MilFlex Hack Saw Blades, Thompson’s Metal Cut- 
Flexible Back ting Band Saws and MILFORD HIGH SPEED STEEL Hack Saw 


—_ a Blades are advertised extensively to the world’s greatest market, 


; our jobbers’ customers. 
A tough, fast cutting blade for 


sawing in awkward places and 
on intricate work. Demanded 
by electricians, plumbers, sheet 
metal workers, radio workers 


everywhere. ’ THE HENRY G. THOMPSON & SON CO. 
Established 1876 
NEW HAVEN, CONN., U.S.A. 


Write for new price list and details of our distributor franchise. 
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RDT 
GEBHA 


The two spurs grip the rail in a stationary posi- 
tion. This eliminates the chance for slipping 
and insures a positive grip on the rail. 





Patent Applied For 


For power ... Rotating Leverage ... spur grippage on rail... 
easy handling and tendency to remain on rail... for quick fol- 
low-up under car wheel ... the Rowell Rocker Bearing Car Mover 
was FIRST in the tests conducted by testing engineers at the 
Armour Institute of Technology, Chicago, November 25, 1929. 


\ 
Builders of Builders of 
Samson Rail Gripper ices 
Car Movers Non-ferrous Metal 
Drop Bottom Car Melting Furnaces 
Wrenches 


P Mel Industrial Gas 
Bottom Pour Melting 
Ladles M FG. Burners 


Virgin Material Bab- = A DD LETON a Co. J WISCONSIN  recauius Malte 
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BUCKEYE 
MEANS GOOD BEARING BRONZE 




















Ano it means profit for the Mill Supply Distributor who sells Buckeye 
Bronze Bars. 


Distributors are wise who intensively develop the market for bronze bars in 
their territories. Tell your customers to use your stack as a source of supply 
when bearing bronze is needed. 


Buckeye Bronze Bars are worthy of distributors’ support and will give satisfac- 
tion and substantial value to users. You can recommend them. 


We are behind you in our guarantee of uniform high quality. 


Buckeye Bronze Bars are made in three grades—“Commercial,” “Lubrico” and 
“Hy-Speed”—both cored and solid—and in a complete range of sizes (154). 


We are allowing Mill Supply Distributors territorial rights as part of an ex- 
clusive sales proposition. A distributor may have his name stenciled on each 
bar. Imprinted weight charts to be distributed among your trade are furnished 
—also attractive display boards—FREE. 


Buckeye Bronze Bushings are also manufactured to exacting specifications and 


in a complete range of sizes. Send for “Service Stock” List of Standard Size 
Stock Bushings ready for immediate delivery. 


WRITE FOR DETAILS OF OUR POLICY OF DISTRIBUTOR COOPERATION 


THE BUCKEYE BRASS & Mec. Co. 


THE HOME OF QUALITY BRONZES SINCE 1900 
6410 HAWTHORNE AVE. CLEVELAND, OHIO 
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For a quarter of a century the ATLAS has stood 
the tests on the proving grounds of industry. 
Minor improvements have been made, to be sure, 
to strengthen parts which in years of use seemed 
to wear out first—but the fundamental application 
of compound leverage has remained the same. 
Thousands of users have tested ATLAS POWER 
and ATLAS DURABILITY in their own work. 
They have adopted ATLAS as standard equipment 
because they know it is beyond the experimental 
stage. 

For these reasons, too, distributors have found the ATLAS more salable. 
A KNOWN QUANTITY is always so. If you are not already doing so, 
capitalize on ATLAS REPUTATION. Write your next orders for 
ATLAS. A complete outline of selling points will be sent to your salesmen 
on request. 


APPLETON CAR MOVER CO. 


APPLETON, WISCONSIN 
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Independent 
Chuck. 


“SKINNER Chucks Hold Everything.” They 
hold large work as well as small, they hold 
work of practically every description on every 
' WN he NE . | type of modern machine tool requiring a 
Wildidd. d{dddn etal _ SS chuck. Think what that means to the dis- 
\\ tributor of the Skinner Line. He knows that 
no matter what the chuck problem might be 
that he can fill the bill with a “Grip Quick and 
Hold Tight”? Skinner. 


THE SKINNER CHUCK CO. 
NEW BRITAIN CONN. 






























The Complete Skinner 
Line Meets Every 
Chucking Need on 


Lathes, Tappers, Milling 
Machines, Turret Lathes, 
Automatic Machines, Sur- 
face -Grinders, Multiple 
Spindle Chucking Ma- 
chines, Broach Grinders, 
Drills. 
The Skinner Line is so com- 
plete, each number so efficient 
that Skinner Chucks might be 


said to solve the chucking 
problems of the industry. 


Send for new booklet—“Chucks 
and their Uses” 





142 





MILL SUPPLIES 











The Sign of Supremacy in Pipe Tools 


For over a quarter of a century ““TOLEDO” has been known 
as the builder of pipe tools of the highest quality. Whenever 
a tool bears this trade-mark, the purchaser buys with the assur- 
ance that he is getting the utmost in pipe threading efficiency. 
Tools that are quality built throughout. Simple in design, and 
built to give years of perfect satisfaction. 


“TOLEDOS” today represent the accumulated skill of nearly 
30 years’ experience in building pipe tools. The very best of 
materials, accurately machined and assembled by skilled work- 
men, have built an enviable reputation for “TOLEDO” tools 
for honest quality and workmanship. 


Thousands of contractors throughout the country have recog- 
nized the superiority of genuine ““TOLEDOS” and have stand- 
ardized on them—confident of the fact that pipe tools finer than 
genuine “TOLEDOS” are not made. 


A very complete line—Pipe Threaders, Pipe Cutters, Power 
Drives, Small Power Pipe Machines, Work Benches, Vises and 
kindred articles. Tools for the smallest job to the largest job, 
all embodying the durability found only in genuine ““TOLEDO” 
products. Recommend them to your customers and carry 
*TOLEDOS” in your stock for immediate delivery. 


Foe 





The Toledo Pipe Threading Machine Co. 


Toledo, Ohio 


New York Office: 72 Lafayette Street 
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STANDARD | 


Drills, Grinders, Buffers 
and Polishers : 


General Electric 40° Motors 
SKF Ball Bearings 
Positive Type Lock Washers 


High Grade Nickel Steel Armature 
Shafts 















G. E. Universal Motor Drills made in 
sizes from 144 to 1%-in. Ball Bearing. 











STANDARD PORTABLE 

ELECTRIC HAND DRILLS 

G. E. Universal Motors—Ball Bearing. 
14”, fs” and %” sizes. 









A Size and Type for Every Purpose 











BALL BEARING BENCH GRINDERS THE STANDARD PROPER SPEED BALL 
4 cae Pie 7 > SEF PEG 
For grinding small tools, castings, BEARING ere AND POLISHERS 
etc. Manufactured in 4 H.P., 6-in. Th Magi Cog aa rst on 
, , > : . " > The spindle overhangs the bottom of the fron 
wheels. % H-P., S-in. wheels. 1 H.P.. of base & inches, which is a big advantage for 
large work. Made in 3, 5, and 7% H.P. sizes, 
any speed from 2000 to 3200 R.P.M. 


10-in. wheels. 2 H.P., 12-in. wheels. 














1%, H.P. 6 in. wheel 
1% H.P. 8 in. wheel 


Shits | wl he “| @\*\» 4+ 


See 2 —-e 








HEAVY DUTY GRINDERS 

G. E. 40° Motor and Push Button Control. 

Four S. K. F. Ball Bearings. Nickel Steel 

Armature Shaft. Made in 5, 7% and 10 
H.P. sizes. 


















PROPER SPEED TWO MOTOR BUFFER 
Dayton Cog Belt Drive. Speed 2000 to 3000 R.P.M. 


by changing pulleys. 3, 5 and 7% H.P. sizes. 


The Standard Electrical Tool Co. 


CINCINNATI, OHIO 
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ARMSTRONG TOOL HOLDERS are used in over 96% of the Machine Shops and Tool Rooms 


ARMSTRONG TOOL HOLDERS 


Over 100 sizes and shapes, holders 
for every operation on lathe, planer, 
slotter and shaper. 


ARMSTRONG Lines are profitable lines for Suppliers, for 
they are known and wanted the world over. They are made 
up of quality tools, improved tools that stand up and give 
satisfaction, that build repeat business. They are widely 
advertised, have been for many years and will be years 
from today. They carry substantial margins and you are 
always protected on price. Dealer Helps are freely fur- 
nished and the manufacturer stands back of its tools 


ARMSTRONG “C” CLAMPS 
Drop forged, alloy steel screws. Do 
net slip or spread. Give years of 
service. ‘ 


ARMSTRONG LATHE DOGS 
Drop forged from special 
large hubs permit re-tapping. Alloy os and 


ARMSTRONG WRENCHES 


teel, fi fi special steel that 
8 Drop forged from . 


and its dealers. You will never get “stuck” on an 
ARMSTRONG Line. More Armstrong Tools have been 
sold each year and their sales will continue to increase— 
it pays to stock ARMSTRONG TOOLS. Write for Catalog. 


ARMSTRONG BROS. TOOL CO. 
“The Tool Holder People” 
305 N. Francisco Ave. CHICAGO, U.S A. 


ARMSTRONG-VANADIUM 
Chrome-Vanadium Tool Steel. 


a ge , Thinner, Stronger. 
Wi oie ax cate, 
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ANY dealers are afraid to carry a the boys and girls in that plant will raise 
friction clutch, and no wonder :— Hallelujah until they get one of “those 
smooth , pick ups” on their machines. It 
always happens. Our clutch is our best 
salesman. 


But these men, good and true, have never 
handled the CONWAY DISC CLUTCH 
—THE LAST WORD IN FRICTION 
CLUTCHES. Easy engagement, Instant release, Drag- 
free idling and Power plus. Do you won- 
der that one Conway calls for more and 
more? 


Clutch trouble is a thing of the past, and 
has no more business in your customers’ 
plants than the old town pump has in 
Punkin Corners today. Let us tell you more about it. 


Made in all sizes from one to one hundred 
H.P. and in speeds up to 1500 R.P.M., the 
Conway Dise Clutch provides you with a 
dependable answer to any starting and stop- 
ping problem. 





Repeat orders! Say, give one machine 
operator a Conway Clutch, and the rest of 





The CONWAY CLUTCH COMPANY 
Queen City and Pine Tree St., | CINCINNATI, OHIO 
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THROUGH 
DISTRIBUTORS 


A complete line 
of Vises for 
every purpose 


MACHINIST'S 





COMBINATION 


THE YOST 
SALES POLICY 
GIVES YOU FULL 
PROTECTION AND IS 

BACKED UP WITH THE 











HINGE PIPE 












DRILL PRESS 






DISTRIBUTORS 


No matter what style or type of vise is called 
for, it can be found in the line 





Single and 
Double Burner 


GAS SOLDERING FURNACE 










Yost Mfg. Co. Meadville, Pa.U.S.A. 
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Your Assurance Lies in the 


Bond Trademark 





The new improved 23A series Double 
Ball Race Swivel Truck Caster. Both 
ball races carry the load, the inner 
Ball Race taking the side thrusts. 
Made practically dust proof by a pro- 
tecting flange on the upper plate. 


Shafting lines humming overhead— 
trucks rolling smoothly along the 
floor—men and machinery produc- 
ing! For every kind of industrial work 
there are specially designed types of 
Bond Power Transmitting Machinery 
and Bond Truck Casters that perform 
efficiently. Less friction, together 
with great strength and rigidity, re- 
duces the production costs of insti- 
tutions that use Bond Power Trans- 
mitting Machinery. Power is trans- 
mitted without waste. And with 
equal efficiency Bond Truck Casters 
perform their tasks. Heavy duty 
trucks or trucks that must roll quietly 
give reliable service when their casters 
bear the Bond trade-mark. A catalog 
of either or both lines will be sent you 
on request. 






Bond Universal Drop Hangers are 
double braced in every direction. Cor- 
rectly proportioned base assures per- 
fect rigidity. All bearings are care- 
fully babbitted and accurately reamed. 
Case hardened steel set screws provide 


universal adjustment. 


Pe Foundry and Machine Company 


Philadelphia Office: 
617 Arch St. 





Manheim, Lancaster Co., Pa. 


New York Office: 
256 Broadway 


Chicago Office: 
39 So. Clinton St. 
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AMONG [T'HOSEPRESENT 


Following is a partial list of the manufacturers 
whose exhibits appear in this tssue of MILL 
SUPPLIES together with the names of their 


representatives in attendance at the convention 


Asrasive COMPANY 
S. M. Hershey 
AMERICAN PULLEY COMPANY 
Archie Chandler 
W. R. Simpson 
B. E. Baker 
F. E. Huxley 
ARMSTRONG-BLUM COMPANY 
Harry J. Blum 
ARMSTRONG BROS. TOOL CO. 
Horace Armstrong 


ATKINS, E. C., & COMPANY 
N. A. Gladding 


K. W. Atkins 
J. W. Gladding 
D. B. Gibson 
J. N. Mackin 
C. S. Haggarty 


Betmonr PACKING & RUBBER COMPANY 
J. F. Clark 
O. W. Wagner 


BLACK & DECKER MFG. CO. 
W. C. Allen 
T. H. Belling 
W. L. Snowden 
BOND FOUNDRY AND MACHINE COMPANY 
M. T. Williams 
Geo. C. Noros 
BONNEY FORGE & TOOL WORKS 
Fred S. Durham 
A. J. Male 
BORDEN COMPANY 
W. A. Phillis 
BOSTON WOVEN HOSE & RUBBER CO. 
tarrison J. Behr 
Frank E. Walker 


BROWN & SHARPE MFG. CO. 
Mr. Machon 


Cuicaco PULLEY & SHAFTING CO. 
S. A. Ellicson 


CINCINNATI RUBBER MFG. CO. 
George P. Darby 


CLEVEI sAND TWIST DRILL CO. 
H. Jensen 
Henry A. 
Irving P. 


Bokram 
Farnum 


CLIP = BELT LACER COMPANY 
Wylie K. Lee 
Perry J. Edwards 
COLUMBIAN VISE & MFG. CO. 
Walter V. Leland 
Edgar Lafferty, Jr. 
H. F. Seymour 
CONWAY CLUTCH COMPANY 
Alfred Conway 
CUSHMAN CHUCK 


. E. Sloan 
H. W. Hultgren 


COMPANY 


Dayton RUBBER MFG. CO 
R. W. Stanton 


DAYTON SAFETY LADDER CO. 
Joseph A. Scallan 

DEMING COMPANY 
H. E. Carloss 

DIAMOND RUBBER 
R. McPeake 
T. M. Oliphant 
Harry Gaiennie 

DODGE MANUFACTURING CORP. 

Carver 

. S. Grant 

T. O'Hara 

H. Drapier 

G. E. Stinsman 

. W. French 


COMPANY 


elelo 


DONNELLEY, R. R., & SONS COMPANY 
C. F. Beezley, Jr. 
E. B. Callahan 
—— M. Willis 
Mogg 
W. W. Gurr 


Farrsanks COMPANY 
James A. Cleary 
Morgan H. Fowler 
W. D. McCarty 
L. R. Tuten 
FERRY oS & SET SCREW CO. 
G. M. rth 
H. A. Hall 
P. C. Abbott 
FLEXIBLE STEEL LACING COMPANY 


F. A. Billings 
H. L. Coats 


Goopyear TIRE & 
PANY, INC. 
C. P. Parker 
George A. Grauer 
aint ng & KNIGHT COMPANY 
W. C. Men 
D. p. Gordon 


GREENE, TWEED & CO. 
Frank J. Hill 


Hoto-krome SCREW CORPORATION 
W. A. Purtell 
W. C. Stauble 
R. E. Gregory 


Inpranapourg BRUSH & BROOM MFG. CO. 


I. W. Lemaux 
J. W. Crossman 


Jenkins BROS. 
William H. Utz 
William G. LeCompte 
James M. Martin 
JONES, W. A., FOUNDRY & MACHINE COM- 
PANY 
W. H. Ostring 
J. A. Sizer 
W. G. Jones 


Lamson & SESSIONS CO. 
H. P. Ladds 
H. H. Jarrett 
J. M. G. Parker 
E. G. Lagarde 
on JOSEPH, COMPANY 
C. Roberts 


a RUBBER CO. 
B. F. Ruether 
B. M. Howell 
J. F. Rawls 
W. E. Belcher 
MONARCH METAL COMPANY 
George H. Babcock 
MORSE TWIST DRILL & MACHINE CO. 
Clinton C. Davis 


Oster MANUFACTURING COMPANY 
A. S. Gould 
G. L. Jones 


Parker, CHARLES, COMPANY 
G. A. Allen 
C. T. Jordan 
F. I. Camp 


Repvsuic RUBBER COMPANY 
R. M. Gattshall 
F. H. Howard 

ROBBINS & MYERS, INC. 
Frank W. Seaman 

John R. Mears 


RUBBER COM- 


Scureren, CHAS. A., COMPANY 


H. B. Nutting 


Walter T. Bogart 
D. H. McPherson 


SIMONDS SAW & STEEL CO. 


SKF INDUSTRIES 


SKINNER CHUCK COMPANY 
Robert B. Skinner 
Arthur E. Thornton 


SKINNER, M. B., CO. 


Ralph A. Shaffer 
Roy D. Baldwin 
Roger H. Myers 


C. E. Penfield 


W. E. Melllroy 
D. W. McAllen 


K. G. Merrill 


———. oe TOOL CO. 
Fe 


STANLEY WoRKS 
E. S 


tone 
L. M. Knouse 


R. W. Chamberlain 


STEVENS-WALDEN, INC. 


Geo. W. Fleming 


rs PIPE & FITTINGS CO. 


R. A. Potts 


Tempteron, KENLY & CO. 


Unrrep STATES ELECTRICAL TOOL CO. 


H. B. Burlow 


M. A. Gordy 


Van DORN ELECTRIC TOOL CO. 


<< H. Zulauf 
R. W. Procter 
S. S. Waters 


G. B. Sanderson 


G. H. Treslar 
M. B. Fox 
R. A. Bass 


VICTOR SAW WORKS, INC. 


Carl Lubken 


John J. Wallace 


Wattace, J. D., & CO. 


WALWORTH COMPANY 
T. Hunter Smith 


M. H. Houston 


W. C. Goza 


WHITEHEAD BROS. RUBBER CO. 


J. H. WILLIAMS & CO. 
J. Harvey Williams 
Allan S. Maxwell 


T. B. WOOD'S SONS COMPANY 


WORTHINGTON PUMP AND MACHY. CORP. 
F. 


Charles L. Bowly 
WHITMAN & BARNES, 


Shas. E. Curtis 


W. H. Fisher 
F. L. Marshall 


. Hankins 


INC. 


WRIGHT MANUFACTURING 


H. F. Wright 
R. F. Straw 


J. C. Crittenden 


Yate & TOWNE MFG. CO. 


Fred Sintes 
Fred Bracewell 
F. A. Dewey 
F. O. Hedner 





YOST MANUFACTURING CO. 
F. M. McArthur 


COMPANY 
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se 
A PERFECT SEAL WITH 
MINIMUM FRICTION! 


—That is what your packing Our thirty years’ experience 
user wants; when he gets it, has taught us how to achieve 
it means profit to you, repeat this result, and our facilities 
orders, and a satisfied cus- enable us to make our packings 
tomer. exactly as you want them, and 


aa a ; a a a , 
Line ar Piston and Sheet Pack we make nothing else but pack- 
ings, for all conditions of . 


Steam, Air, Water, Oil, Am- aye 

monia, Acids give a perfect Send for samples and prices. 
seal in each case, with a mini- We make delivery within 24 
mum friction—you can take hours on all standard packings 
that for granted! special packings to order. 
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A VALUABLE HELP FOR 
EVERY MILL SUPPLY 
DISTRIBUTOR 


Send for it 
TODAY 





Columbian Vise & Mfg.Co. | 


Please send .... QUICK REFERENCE 
VISE CHARTS for our buyers and salesmen. 





MALLEABLE 
IRON 
UNBREAKABLE 

MACHINIST 
VISES 









Jobber Policy of Distribution 


COMMBIAN VISES 


Manufactured by THE COLUMBIAN VISE & MFG. CO., Cleveland, Ohio 
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Scully-Jones Production Tools 
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Mill Supply houses throughout the country realize the 
double selling features of every item of Diener Fire Pro- 
tection Equipment. In the first place, your salesmen can 
sell Diener Equipment to every customer that they call 
on, because there are actually very few mills and fac- 
tories that are protected satisfactorily. 

In the second place, there is a substantial profit for job- 


bers carrying Diener Equipment, making it worth while 
to give the line your attention. 


Property loss risks are eliminated to a very large degree 
by good fire equipment, and Diener has that. Insurance 
rates, too, are materially lowered where Diener Equip- 
ment is installed. A small investment in Fire Protection 
Equipment may mean not only a saving in insurance, 
but also in fire loss. This is worth your consideration. 
Diener Fire Protective Equipment is a splendid safe- 
guard when fire does come. It is easily maintained, 


simple in operation, and bears the Underwriter’s Labora- 
tory label. 


Send ae your copy of the re Diener Fire Equipment Catalog 


2 OR NRE AMET Te RRND, SMMC 


RR mR eet pana oe ene 


i ceeienteienidneees Baaradaaietnniia nana: dileedieedaameheaneameanmeanmtiae 


GEO. W. DIENER MANUFACTURING CO. 


408 N. Monticello Ave. 


A a AO ll EE Ce Rl Nd een ARR oon RL 


OREN eee aR EL So eee 


CHICAGO 


Fe ee ea eee 
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A ForcreFUuL BLow 
Without THe SuGcutTest Mar 
To MATERIAL STRUCK 


Engineers 
Machinists 
Electrical Workers 
Metal Workers 


These Sturdy Colvin hammers with inter- 
changeable heads are made with the finest 
rawhide. They are smooth, compact and 
hard enough to produce a forceful blow 
without damaging the material struck. 





Colvin hammers are indispensable to engi- 
neers, electrical workers, machinists and 
mechanics. There are wonderful profits for 
you in selling these Greene T weed specialties. 
Write for information and selling literature. 


Sole Manufacturers 
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Cog-Belt Drives 


... they simplify the hardest 
problems in power 
transmission 


Whatever the job—this outstanding drive will do 
it more efficiently —more economically —and 
for a longer time. 


HE SUPERIORITY of Dayton Cog-Belt Drives is due to 

these ten advantages: 

1. MINIMUM SPACE REQUIRED—Smaller pulleys and 
extremely short center to center distances possible 
without the use of idlers. 

- POSITIVE SPEED—Exact speed ratio maintained 
through greater gripping power. 
RUGGED—Unaffected by dust or moisture-laden at- 
mospheres. 

- SMOOTH STARTING AND RUNNING—Through 
“seating”? action of belts in grooves. 

- VIBRATION ELIMINATED—No vibration transmitted 
between driving and driven machines. 

LESS MAINTENANCE—Due to long life, belt replace- 
ment extremely infrequent. No lubrication necessary. 
No dressing. 

LESS ADJUSTMENT—Pre-stretched construction and 
correct mechanical design eliminate necessity of fre- 
quent ‘“‘take-ups.”’ 

- QUIET—Particularly recommended wherever quiet- 
ness is essential. 

. CLEAN—No oil or grease to leak or collect dust. 

10. EASY ON BEARINGS—Greater gripping power permits 
less tension. 

These advantages of the drive proper are made possible 
only through the superior and exclusive construction fea- 
tures of the Dayton Cog-Belt. See the belt itself. Convince 
yourself that this is the belt for your machines. Send at 
once for a sample section. 


The DAYTON RUBBER MFG. CO., Dayton, Ohio 


Factory Distributors in principal cities and all Westinghouse 
Electric & Manufacturing Company’s Sales Offices 





APRIL, 1930 


MILL 


SUPPLIES 











ae 
¥ 


Path 2 fiuaieg Bape se lenis: 


Viewed from every angle 
it pays to sell Jenkins 


Valves 


men who sell 
; and they are everywhere 
know that from every angle, Jenkins 
Valves are good business. 


Supply Jenkins 


Their 
per- 


Jenkins are a “known quantity.” 

reputation for long, trouble-free 
formance dates back 66 years. Jenkins 
advertising keeps the story of Jenkins 
performance constantly before the 
supply man’s customers. Architects, 


engineers, contractors, 
purchasing agents, managers and own- 
ers . . . all know Jenkins Valves 
and the significance of the Jenkins 
mond” trade mark. 


superintendents, 


“Dia- 


As a result, dealers who sell Jenkins 
build valve business on the firm basis of 
recognized merit. They find valve buy- 
ers more receptive valve turnover 
more rapid valve business larger. 


JENKINS BROS. 


80 White Street, New York, N.Y. 
524 Atlantic Avenue, Boston, Mass. 


133 No. Seventh Street, Philadelphia Pa 
646 W asbington Boulevard, Chicago. II\ 


JENKINS BROS., Limited, Montreal, Canada; London, England 
Factories: Bridgeport, Conn.; Elizabeth, N.J.; Montreal, Canada 


enkins 


VALVES 
Since 1864 
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MERITED PERFORMANCES! 


The Black Prince, who was Edward of Woodstock 
and Prince of Wales from 1343-1376, will be remem- 
bered as the eldest son of Edward III and who by his 
bravery on land and sea will be remembered as one 
of the greatest warriors of English history. 


Before reaching the age of twenty-eight he was in 
command of a division of the English Army. His 
courage and bravery in leading his comrades into 
battle was one of the deciding factors that led to his 
many conquests. 


Today, in the world of indus- 
try, VICTOR HACK SAW 
BLADES have taken a decid- 
edly prominent part. They are 
as outstanding in their per- 
formance as the Black Prince 
was in the Fourteenth Cen- 
tury. For this reason we have 
chosen a knight as the Victor 
trademark. 


Durability, cutting efficiency 
and dependability place VIC- 
TOR HACK SAW BLADES 
in a new plane of efficiency. 
A trial will convince you and 
prove to you that these blades 
will exceed your highest ex- 
pectations. 


Victor Saw Works Inc. 
Middletown, N. Y. 


Pree 
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AHMANN Leather Belting is reputable 
for its strength and wearing qualities. 
The great necessity for mass production de- 
mands the most efficient transmission of 
power. Rahmann Leather Belts have a se- 
cure foothold in industry from which you 
can build greater belting profits. There is 
Rahmann Belting supplying the needs of 
mills, shops and factories. To increase your 
belting profits, sell Rahmann Belting. Send 
for catalog of Rahmann Leather Belting and 
Leather Specialties. 


Geo. Rahmann & CO. 


31 Spruce Street New York, N. Y. 
Newark, N.'J. « Syracuse, N. Y. 
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DIXON BRINGS TO INDUSTRY 
THAT PRICELESS GIFT OF 


NATURE... GRAPHITE 


For more than a century the Joseph Dixon 
Crucible Company has pioneered in applying 
the advantages of natural flake graphite to the 
lubrication problems of Industry. 


The graphite used in all DIXON GRAPHITE 
PRODUCTS is a natural flake graphite which 
in purity, in uniformity, in lubricating and 
protecting qualities has never been equalled. 


Our obligation to Industry is that of incorpo- 
rating in DIXON GRAPHITE PRODUCTS the 
full benefits with which Nature has already 
endowed Graphite. That this trust has been 
fulfilled is evidenced by Industry’s recognition 
and acceptance of these products. 


DIXON GRAPHITE PRODUCTS 
Flake Graphite Graphite Seal 
Graphite Cup Grease Pipe Joint Compound 


Waterproof Graphite Industrial Graphite Paint 
Grease 


JOSEPH DIXON CRUCIBLE CO. 


Jersey City DOK 


Established 1827 


New Jersey 
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KNURLS 


We carry a complete line 
of both hand and machine 
knurls. Special knurls 
made to order promptly. 


Check Up These 
A distinctive separate American Swiss 
TOOL DEPARTMENT... Selling Advantages 


We also manufacture a complete line 


of mechanics’ hand tools. The same ; : ; 
quality, workmanship and careful adher- 2400 different sizes, shapes and cuts of American 


ence to the standards that have made Swiss files offer the customer so wide a choice that 
American Swiss Files of ; Precision a there is always an American Swiss file to fit the most 
leader in their field, are rigidly followed intricate piece of filing work. 
in the manufacture of these tools. 

Write for price list and catalog. Uniformly high quality and hardness make Ameri- 


can Swiss files last longer and do more effective work. 
Customers say American Swiss files reduce filing costs 
25 to 35%. 


30 years of recognition in the precision file field. 
Prompt deliveries. A large assorted stock always on 
hand. A superior and unvarying service. Sustained 
consumer advertising. 





You will make no mistake handling American Swiss 
Files of Precision. Write for file hand book. 


American Swiss File & Tool Co. 
410-416 Trumbull St. Elizabeth, N. J. 


AERICAN 










weiink 
SwisS 
files of precision 


Mechanics’ hand tools 
and knurls 


A few of the large assort- 
ment of American Swiss 


Tools. 
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STRONG JOB 


PRODUCTS AND POLICY 


Parker Vises have been distributed 
solely through the mill supply distributor 
for more than eighty years. 


National advertising in leading busifess pa- 
pers reaching prospective users has proved 
helpful to jobber salesmen—with conse- 


THE VISES WITH 7 POINTS OF 


PARKER 


The Charles Parker Co. 


Makers of the Famous Parker Gun 


\BE R POLI 


Master Vise Makers 


sore 


CY 


ELLOS ES 


% 


istbaens OLAS 


VAL 


quent increase in sales and profits for 
our distributors. Parker Vises, plus Parker 
Policy of utmost jobber cooperation, is di- 
rectly responsible for the cordial business 
relations existing between this Company 
and its hundreds of distributors in the 
United States and Canada. 


SUPERIOR CONSTRUCTION 


VISES 


Meriden, Conn. 


New York Salesroom, 25 Murray St., N. Y. C. 
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The illustration below shows a ROPER 
High Speed—High Pressure Rotary Pump 
direct-connected to—- and mounted on a 
common base with—the motor, when used 
as an individual unit. This is just one 
of the many ways that this pump can be 
built up to fit a specific production method. 


“ — 
" he. PA 


WITH RY 


HIGH SPEED 


ROTARY PUMPS 


If your modern production methods call for the pumping of oils of 
any sort at high pressures—as in hydraulic power transmission— 
you'll want to know about these ROPER High Speed Pumps. For 
they're designed on a simple rotary principle that affords positive 
operating economy and efficiency under high pressure. 


ROPER direct-connected, high pressure pumps are constructed 
with a sturdiness that defies the severest working conditions and 
assures long life. Moreover, they're built in so many different sizes 
that it’s possible to furnish the exact pump to meet your individual 
requirements. 


If you wish, we'll send detailed information at once. Better still, 
submit your specific problem to our engineers for their recom- 
mendations. This engineering service is rendered free of charge 
and will not obligate you in any way. 


GEO. D. ROPER CORP. 
ROCKFORD, ILLINOIS 
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FO R MODERN DEMEA 


Veo 4 
DROP FORGED Sain 
VALVES FITTINGS 
| Are 
Better 















ncorporate 


LOUISVILLE, HY. 











APRIL, 1930 MILL SUPPLIES 163 


A METHOD OF MARKETING 
THAT’S PROFITABLE FOR 
MILL SUPPLY DISTRIBUTORS 











SPIRAL RING 


Famed For 
Durability 


The Mill Supply Distributors sell- 
ing our products are doing a prof- 
itable packing business. We coop- 
erate with you. Send you literature 
and sales helps)5 We PROTECT 
the Mill Supply Distributor and his 
salesmen. The admirable quality of 
Belmont Packings insures you of 
increased sales. You will do a year 
‘round volume business. Write to- 
day for sales helps, catalog and dis- 
tributor plan. 





SHEET 





BELMONT PACKING & RUBBER CO., Phitadetphia, Pa., U.S.A. 





















MILL SUPPLIES 





ae PYOTT 
_ CERTIFIED 


V-BELT 
Pulleys and Sheaves 








Every V-belt pulley and sheave, solid or 
split, that Pyott manufactures is guaranteed Pas gh he 
to be free from all defects in material and oe a 
workmanship. Vonyey. es 





All grooves are identical one with the other, 
thus insuring equal tension on each strand 
where multiple strands are used. 


With our: comprehensive range of patterns, 
we are perfectly equipped to manufacture any 
size or type of sheave to meet your require- 
ments. Our new machine equipment of the 
most modern type enables us to turn out 
W-belt sheaves that are perfect in every detail. 


Send for Catalog No. 64 


PYOTT FOUNDRY COMPANY 
328 North Sangamon Street 
Chicago, Illinois 





BRANCHES: 


Jackson Building 5073 Plankington Arcade Building 
Buffalo, N. Y. Milwaukee, Wis. 














APRIL, 1930 MILL SUPPLIES 


165 





CLACKETY-CLACK! 
+++ Printing Wealth + + + 


swings into action. The floor trembles, the lights quiver, the mov- 
ing maze of steel throbs in the rhythm of its own ponderous dance. 


A business paper is in the making. Great presses draw in at one 


yp 


A\e 


De NIS end white paper and at the other end pour forth + wealth. For 





material possessions are not the only wealth of a people. Knowledge is a form 
of wealth + + knowledge of how to use men and materials and machines to 
create a wealth greater still. This knowledge + + which economists call fact- 
wealth, as distinct from material property + + is the wealth which begets wealth. 
In the creation of fact-wealth modern business papers play a dominant 
part. Back of the roaring pressrooms as they pile up fact-wealth in printed form 
are the news staffs, gathering information at the source, and the editorial staffs, 
checking and correlating that information. For the business paper’s knowledge 
must be correct + + its readers are experts; they are swift to detect error; they are 
prompt to appreciate fact. They follow both its read- - f 
ing and its advertising pages intently, for to them AY Ou 
the business paper is a very real source of wealth. Tis SymsBoL identifies an 
As a creator of fact-wealth the modern 48P paper. . . It stands for 


honest, known, paid circulation; 


business paper serves society; 1t serves its industry or straightforward business methods 


trade; and it serves its individual readers. To this and editorial standards that in- 


a ; ; sure reader interest . . . These 
service it owes the honest circulation and the reader 
are the factors that make a 


interest which make a good advertising medium. valuable advertising medium. 


Tue ASSOCIATED BUSINESS PAPERS, Inc. 
FIFTY-TWO VANDERBILT AVENUE: NEW YORK CITY 


+ + + + + 


ik publication is a member of the Associated Business Papers, Inc. . . a cooperative, 
non-profit organization of leading publications in the industrial, professional and merchandising fields, 
mutually pledged to uphold the highest editorial, journalistic and advertising standards. 
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SHERMAN 





The Hose Clamp 
That Cannot Rust 


Made from Heavy Wrought Brass 
Rust-proof, Clear Through 


Sliding tongue in groove insures 
uniform grip on hose and pre- 
vents bulging. 


Stiff, heavy ears form a nut lock 
which prevents nut from turning 
when tightened. Can be held ina 
vise and drawn tremendously 
tight. Cannot injure hose and is 
everlasting. 


Made in all sizes and packed in 
strong, plainly labeled cartons. 
We carry the largest stock of 
hose clamps in the world, which 
insures prompt deliveries. 


Sold by: Jobbers 


Send for sample and illustrated 
booklet 


H. B. SHERMAN MFG. CO. 
Battle Creek, Mich. 


Largest Manufacturers of Brass Pipe Fittings in the World 


A Complete Flat Bead Line from new 
patterns available for immediate shipment 




















CURTIS 75th Anniversary Line 
Curtis I-Beam Air Crane has 10 to 40 foot span, 


¥% to 10-ton capacity. Ve 


ry light and strong, due to 

















special pressed steel con- 
struction. Easily handled. ; 
Requires no special opera- 
tor. Successfully operated 
by any workman. Equip- 
ped with Curtis Air 
Hoists, this crane handles 
heavy loads swiftly, gently, 
accurately. Original cost 


low e negligible. 





Curtis Paint Spray Compressor —sizes 14 to § H. P. 


Single or two stage. Auto- 
matic control. Recommend- 
ed by leading manufacturers 
of spray guns because Curtis 
Centro-ring lubrication pre- 
ventsclogging of filters, mini- 
mizes chance of lubricating 
oil getting into air lines 
to ruin the paint job. Safety 
and efficiency have made 
Curtis the standard com- 
pressor in automobile, air- 
plane and other industries. 


Curtis Paint Spray 
Compressor 


Curtis Compressor—3 to 50 H. P. Capacity up to 
250 cu. feet per minute. 
Water cooled. Curtis con- 
trolled splash lubricating sys- 


te 


m assures lowest oil con- 


sumption with certainty of safe 
lubrication. Design of valves, 
bearings, piston and connect- 
ing rods has been improved 
to permit higher speeds. Un- 
loader regulates air pressure. 
By-pass valve permits start- 
CurtisCompresser ing unloaded. 
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Curtis 


Air Hoists play important 


role in 300% production increase! 








| 
: 











Statement by large 
Wheeibarrow Man- 
ufacturing Company 
—(name on request.) 











s| 











HE Wheelbarrow Manufacturing Com- 

pany whose statement appears in the next 

column states the advantages of Curtis Air 
Hoists in operation far more’ emphatically than 
any catalog claims that could be made. 


Note these comments: 


“Curtis Air Hoists costs us about one-fifth 
that of other power hoists.” When first cost is 
a consideration a Curtis Air Hoist costs little 
more than hand-chain blocks, yet is 13times faster. 


“These hoists cause us practically nothing to 
operate.” The true operating cost of any hoist 
includes power, labor depreciation and servicing. 
When these costs are taken into consideration, 
the Curtis Hoist proves its operating economy. 


“In 3 years use, the hoists have given perfect 
satisfaction, required no repairs or maintenance.” 


Because of its simplicity, the Curtis Air Hoist 
requires practically no servicing for years — no 


URTIS 


Send for bulletin C-25 giving actual costs and savings effect- 
ed by Curtis hoists in many different kinds of plants. Ask 
for illustrated catalog giving complete information on Curtis 
Air Hoists, I-Beam Trollys and Cranes, Curtis Paint Spray 
Compressors and Curtis Industrial Compressors [3 to 50 h.p.]} 


costly interruption to production for repairs, no 
costly maintenance supervision. 


“In making our welded steel batch boxes for 
mixing mortar we developed a frame on which 
the batch box could be formed and welded. 
Hoisting equipment was necessary to raise and 
lower the upper half of this frame; and 3 years 
ago, on account of their speed, dependability, 
and low initial cost, we purchased 4 Curtis Air 
Hoists for this job—one for each forming 
machine. 


“Developing the forming frame for pressing 
and welding batch boxes, with Curtis Hoists to 
do the lifting, has made possible at least a 
300% production increase over the former 
slow hand-forming method. 

“The air hoists costs us practically nothing to 
operate; and their low initial cost — about one- 


fifth that of other power hoists — has effected 
substantial savings.” 


CURTIS 


Pneumatic Machinery 
Company 


St Louis 


pee ee 
Curtis Pneumatic Mchy. Co., 
1928 Kienlen Av.,St. Louis—5518V Hudson Term.,N. Y. 


Please send catalog and information about____——__ 


Name 
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"THE MAY ISSUE 


Report of Convention 
Proceedings 


Lodustrial distributors 
throughout the country are 
manifesting a greater 
interest in this year’s Triple 
Convention at Memphis, 
April 2, 3, 4, and 5, than 
ever before, for at Memphis 
a plan of action designed 
to put the distributor on a 
more profitable basis is up 
for discussion. 


Everrene connected 
with the industry is going 
to be interested in what 
goes on at the convention. 


5 cok to the May issue 
of MILL SUPPLIES for a 
complete picture of what 
happens. The May issue 
will be the convention 
report number and, will 
contain a complete report 
on all major activities of 
the three associations. 


For complete con- 
vention facts read _ 
MILL SUPPLIES 
for May. 














HEAT TRANSMISSION 


of Copper Coils is approximately 
double that of Iron Coils 





Harris Products include coils made from Copper, Brass, 
Aluminum, Nickel, Monel and Tin pipe or tubing, in all 
shapes and sizes. Our engineering department will offer 
suggestions and designs for the most economical and 
efficient heating or cooling if you will tell us your prob- 
lem. Folder sent on request. 


ARTHUR HARRIS & CO. 
212-218 N. Curtis Street, Chicago 


COPPERSMITH S 














ALWAYS DIRECT 
FROM 


MAYSVILLE 


Efficient, Durable, Economical 
— The Mill-wright’s Favorite 











The Ohio Valley Pulley Works, Inc. 


DIVISION GENERAL FIBRE PRODUCTS, INC. 


Maysville, Ky., U.S. A. 
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This Type of — 
MANUFACTURER-DISTRIBU 


The manufacturers listed below are advertising their products to 
your best prospects—men responsible for plant and production 
management who read FACTORY and INDUSTRIAL MANAGE. 
MENT and men responsible for equipment and building mainte- 


nance—readers of INDUSTRIAL ENGINEERING. 



























This advertising which reaches users of equipment in progressive 
plants in all lines of manufacturing, helps locate new prospects and 
assists in keeping your customers sold. It is the finest type of coop- 
eration a manufacturer can extend to his distributors. 


These Manufacturers are 


their Distributors 
INDUSTRIAL 






ENGINEERING 









Aetna Ball Bearing Company Jeffrey Mfg. Company, The 
Ahlberg Bearing Company Johns-Manville Corporation 
Ajax Flexible Coupling Co. Jones Foundry & Mach. Co., W. A. 
Alemite Corporation 

Alexander Bros., Inc. 







Kester Solder Company 







Allis-Chalmers Mfg. Company Link-Belt Company 

American Blower Corporation Medart Company, The 
American Pulley Company Modine Mfg. Company 
Appleton Electric Company Monarch Metal Company 
Baldwin Chain & Mfg. Co. Moore & White Company, The 
Benjamin Electric Company Morse Chain Company 





Black & Decker Company, The 
Clements Mfg. Company 
Cleveland Worm & Gear Co. 
Cling Surface Company 





New Jersey Zinc Company, The 
Norma-Hoffmann Bearings Corp. 
Nutting Truck Company 










Cutie wiadens: ae Ohio Valley Pulley Works 

Dayton Rubber Mfg. Company, The Palmer-Bee Company 

Dayton Safety Ladder Company Philadelphia Gear Works 
Dixon Crucible Company, Jos. Poole Engineering & Machine Co. 
Dodge Mfg. Corporation Quincy Compressor Company 





Earle Gear & Machine Co. 
Electric Blower Company 
Erie Malleable Iron Works 





Reeves Pulley Company 
Republic Rubber Company 
Rockwood Mfg. Company 











Fabreeka Belting Company Royersford Foundry & Machine Co. 
Fafnir Bearing Company - — 
‘ Fairbanks, Morse & Company ry ee A. 
Falk Corporation Ss; foci . ee 2 
Foote Bros. Gear & Machine Co. eee — 
é P Sturtevant Company, B. F. 
Gears & Forgings, Inc. 








Gilmer Company, L. H. Timken Roller Bearing Co., The 
Grant Gear Works Webster Mfg. Company, The 
Graton & Knight Company Whitney Mfg. Company 
Houghton Company, E. F. Wood’s Sons Company, T. B. 


Hyatt Roller Bearing Co. Worthington Pump & Mach. Corp. 











% 


RIAL ENGINEERING 


Thorough Economical Coverage of Progressive 
Published in Chicago, By 














APRIL, 1930 MILL SUPPLIES 





TOR 
COOPERATION 
PAYS: 


Cooperating with 
by Advertising in - 


Factory and Industrial Management 





Alemite Corporation 

American Blower Corporation 
American Pulley Company, The 
American Steam Pump Company 
Anchor Post Fence Company 
Appleton Electric Company 
Armstrong Bros. Tool Co. 
Baker Raulang Co. 

Barrett Cravens Company 
Bassick, Company, The 

Bond Foundry & Machine Co. 
Bristol Company, The 

Buffalo Forge Company 
Bunting Brass & Bronze Co. 
Chisholm-Moore Hoist Company 
Cleveland Worm & Gear Co. 
Cutler-Hammer, Inc. 

Curtis Pneumatic Machinery Co. 
Dayton Rubber Mfg. Co. 
Dayton Safety Ladder Company 
Divine Brothers 

Dodge Manufacturing Corp. 
Eclipse Air Brush Company 
Fabreeka Belting Co. 
Fairbanks, Morse & Company 
Falk Corporation 

Faultless Caster Company 
Gears & Forgings Inc. 
Grinnell Company 

Homestead Valve Mfg. Co. 
Houghton Company, E. F. 
Howe Chain Co. 

Hyatt Roller Bearing Ccmpany 
Independent Pneumatic Tool Co. 
Jeffrey Mfg. Company, The 
Jenkins Brothers 
Johns-Manville Corporation 
Kester Solder Co. 

Lamson Company, The 
Lewis-Shepard Company 

Lincoln Electric Co. 





Link Belt Company 

Lupton’s Sons Company, David 
Medart Company, The 

Mercury Mfg. Company 

Modine Mfg. Company 

Morse Chain Company 

New Departure Mfg. Company 
Norma-Hoffmann Bearings Corp. 
Nutting Truck Company 

Ohio Valley Pulley Works, Inc. 
Osborn Mfg. Company, The 
Parker-Kalon Corporation 
Palmer-Bee Company 

Porter Company, H. K. 

Powell Pressed Steel Company 
Powers Regulator Company 
Quincy Compressor Company 
Reading Chain & Block Co. 
Reeves Pulley Co. 

Reliance Electric Engineering Co. 
Republic Flow Meters Company 
Republic Rubber Company 
Richards-Wilcox Mfg. Co. 
Rockwood Mfg. Company, The 
Sarco Company, Inc. 

Service Caster & Truck Company 
S.K.F. Industries, Inc. 

Skinner Bros. Mfg. Co. 

Spraco, Inc. 

Standard Pressed Steel Co. 
Stephens-Adamson Mfg. Co. 
Sturtevant Co., B. F. 
Swartwout Company, The 
Timken Roller Bearing Co., The 
Upson Company, The 

Van Dorn Electric Tool Co. 
Veeder-Root, Inc. 

Vortex Mfg. Company, The 
Webster Weller Mfg. Companies, The 
Witt Cornice Company, The 
Yale & Towne Mfg. Co. 








Plants in All Lines of Manutacturing 


McGraw-Hill Publishing Co., Inc. 
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ALLIGATOR 


TRADE MARK REG.U-S. PAT. OFFICE 


BELT LACING 








“JUST A 
x HAMMER TO 
> a Ne 


Just keeping after it year in and year 
out— 

Selling on an established policy— 
Advertising widely and sensibly— 
Maintaining quality in our products— 
Doing unto others as we'd be done by 


Greetings 


RBRLLCIBS 


Sales Manager 
Flexible Steel Lacing Co. 














The New Hinge Pins 
for Sizes 00, 1 and 15 

Effective March 1, 1930, all boxes of 
these three smallest sizes of Alligator Steel 
Belt Lacing are now packed with these 

| new pins (unless otherwise specified). 
They outwear the rawhide pins formerly 
used and do not soften when damp. 























NOTE: On this orange labeled box 
and stamped on the steel lacing 
itself, you will find the 

famous Alligator 
trade mark, registered 
throughout the 
world. 






For Your 





Protection and Ours 


Accept No Substitutes 
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GROUP 
OR 
INDIVIDUAL 
» 


Marivation at left 

shows punch presses 

with iabucenedted 
individual motors. 

Picture below shows a group 
of punch presses 

belt driven by one motor 


through short line shaft. 





The RIGHT Drive Cuts the Power Bill 


Every plant presents many power distribu- forms of power distribution. This policy is 
tion problems. In numerous instances a pro- summed up in the two words comprising its 
duction layout demands individual motors; slogan—“Drive Right.” 


in many other instances a grouping of ma- To help you “Drive Right” a Board of Ad- 


chines will make possible a 
50% reduction in motor 
horsepower with additional 
substantial savings in upkeep 
as well as greater all around 
efficiency. 

The Power Transmission 
Association is committed to a 
broad platform providing for 
the proper application of all 








visory Engineers, composed of 
engineers from the various in- 
dustries, are at your command. 
These engineers will make spe- 
cific recommendations from 
their experience and knowl- 
edge of your problems which 
will effect many worthwhile 
economies. Write for “‘Drive 


Right” Booklet. 


Power Transmission Association 
Drexel Building, Philadelphia, Pa. 
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Introducing ~ 


An announcement 
of Interest to all 
Industrial 
Distributors 


ERE are new scientifically better babbitt 

metals,—tougher, stronger, far more 

wear-resisting than ordinary babbitts. 
Thermo-Lectric babbitt metals are made in electric 
furnaces under automatic temperature control. 
No change in tried and proved formulas, but a 
new and superior process of manufacture produces 
these physically better babbitt metals. 


Thermo-Lectric babbitt metals will carry greater 
loads at higher speeds with less wear. The even 
structure and uniformly smooth surface distributes 


the load and friction over the entire bearing sur- 
5. Greater Safety face. 


» I Ww . P ‘ 

ei eel " ee The two kinds of Thermo-Lectric babbitt metals 
sah sescmng, ree ae eo nbeogs -selleatete —nickel and copper hardened—will, we believe, 

closer bond between lines and ° . * 

shell meet every requirement of babbitt in a better and 
- Pours with ease, clean, free- more economical wer 

running 


. Improved Structures 
- Higher Compression 
- Uniform Hardness 

- Extreme Toughness 


Write for further details 


: 


1543 Fillmore St. Buffalo, New York 
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These men are in charge of 
the convention entertainment 
features. Left to right: Rus- 
sell Peete, T. C. Guinee, K. 
W. Atkins, and James Pidgeon. 


(CONVENTIONITE 
Welcome to 


MEMPHIS 


N behalf of the local industrial distributors and the City of Memphis 

we extend a cordial welcome to the triple convention of the National, 
American, and Southern Associations. We feel sure that the plans we 
have made for your comfort and pleasure will prove our welcome to be 
more than amere polite expression. Nostone has been left unturned to pro- 
vide an atmosphere of fellowship and goodwill. Wee sincerely hope that 
each and every delegate will enjoy every minute of his stay, and to that 
end we pledge our united efforts. 


Entertainment Committee 


K. C. Arxins, Chairman RusseLL PEEre 
James PIpDGEON T. C. GuIngEE 


IHUOUUVOOUGSOUOUNAO0O004Q0000S00OANNOOOUAUEOOUUGOOEULOVEOUAAOOOUANOOOUOSUOUONOOUOSOEUOASEUOAHOU OSEAN 
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Serving INDUSTRIAL USERS in the MEMPHIS Territory 











C. C. Reed, president of the 
company. 





Officers 
C. C. Reed, president 
L. N. Reed, vice-president 
H. L. Alexander, treasurer 
Russell Peete, secretary 


Reed and Duecrer 


INCORPORATED FEBRU.:. 17, 1927 
$250,000 STOC - 





At 171-175 North Main Street stands the home of 
Reed and Duecker. 





Salesmen 


















T. W. Cannon 
(seorge Hare 
Il. S. Ning 
IB. i. Murray 
H.. A. Ras 

| C. Rice 

k. Lb. Tate 

>. B. Walden 
\. Millet 


Territory 








Western Tennessee from the 
Mississippi to the Tennessee 
River, Northern Mississippi, 
Arkansas, Southeastern Mis 
souri. Southwestern Ken- 
tucky, and Northwestern 
Alabama. 














A splendid view of the interior of Reed and Duecker. Note the neat, 
compact arrangement of desks. 


= 


ee 





: 
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Serving INDUSTRIAL USERS in the MEMPHIS Territory 








Pidgeon-Thomas Iron Co. 
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Pidgeon-Thomas Iron Company plant is located at 
94-96 North Second Street. 


FOUNDED 1889 AS 
MONOGUE-PIDGEON IRON CO. 


$650,000 STOCK 


Officers 
Phil Pidgeon, president 
James Pidgeon, secretary-treasurer 
Frank Pidgeon, vice-president 





Phil Pidgeon is president of the Salesmen 


company. Hf. J. Bergin 


sales manager 


Byron Cason 

J. J. Miller 

I. I... Pence 

A. J. Muth 

Roy Gill 

Joe Neptune 

T. L. Green 

C. FE. Christman 
J. B. Hutchinson 
R. C. Becker 

). T. Gildart 

>, O. Richards 
3. W. Dubose 
G. L. Bradley 


—~ a 


Territory 
Arkansas, Mississippi, and 


Evidently the office force was out to lunch when this picture was snapped. Western Tennessee 
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Serving INDUSTRIAL USERS in the MEMPHIS Territory 
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The modern building of the J. E. Dilworth Company is located at 
353 South Front Street. 


J. KI. Dilworth Co. 


FOUNDED APRIL, 1920 





Officers 


J. E. Dilworth heads the company 
as president. 


J. ke. Dilworth, president and treasurer 


*. Ml. Greeson, vice-president and secretary 








Salesmen 















OD HTAOWLIG 31 


23wa9ue 5; 
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Ie. C. Blackstone 
sales manager 


(iuy Hloshall 

C. 1. Schleicher 
\. L. Houston 
Porter Borton 
Hugh Wynne 
J. HH. Paxton 
A. T. Ayres 





Territory 
Southeast Missouri, parts of 
Arkansas, Alabama, Missis- 
sippi, and Louisiana 


The offices of the company are situated so as to receive the benefits 
of good lighting. 


'(™ 
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Serving INDUSTRIAL USERS in the MEMPHIS Territory 








Officers 
J. A. Riechman 
president 
C. I. Jameson 
vice-president 
Richard Alcott 
second vice-president 
R. W. Moore 
treasurer 
T..C. Guinee,. Jr. 
secretary 


















This splendid structure of the Riechman-Crosby Company will be 
found at 223-229 Front Street. 


The Riechman-Crosby Co. 


FOUNDED 1895 
$800,000 STOCK 


J. A. Riechman is president of the 
company. 


Salesmen 


Richard Alcott 
Doyle Bowers 
Vernon [Leatherman 
(seorge Cox 

Otto Walters 

led. G. Lavelle 

P. T. Pinckney 
Alfred Cowles 
Wesley Cowles 

J. M. Pentecost 


Territory 


Western Tennessee, North 
ern Mississippi, Arkansas, 
part of Louisiana and 
Oklahoma, Northern Ala 
bama and Southeast Mis 





souri A part of the office space occupied by the Riechman-Crosby Company. 
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There’s no Job too = 
hard for 
CINCINNATI Belts 


hed 














2 18-inch, 7-ply, CINCINNATI Belts 
driving beaters in a paper mill. 


CINCINNATI BELTING 


makes satisfied customers and in- 
creased profits for the distributor. 


Learn about the sales and profit 
advantages of Cincinnati prod- 
ucts. 


Write today for information. 
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25 Distributors Have Placed Orders 
for New Catalogues of Industrial Supplies 
with Donnelleys in the Last 24 Weeks 


@In times like these when it is of primary importance 
to distributors to buy on the basis of time-proven 
performance and value, it is significant that more mill 
supply distributors have continued to place orders 
with Donnelleys than with other compiling agencies 
combined. 

@ Incidentally, a somewhat larger number of industrial 
supply distributors have placed orders with Donnelleys 
during the past five months than in the corresponding 
period of any other year for the past ten years. 


*The C. S. Mersick & Co. 
*Root, Neal & Co. 
Western Supply Co. ; 
(Their Industrial Supply Catalogue) 
N. H. Bragg & Sons 
*The E. A. Kinsey Co. 
The N. T. Bushnell Co. 
*The Stambaugh-Thompson Co. 
TCentral Supply Co. 
THollis & Co. 
*Sees & Faber Co., Ine. 
*W. J. Foss Company 
*Berkshire Mill Supply Co. 
*Carey Machinery & Supply Co. 
Machine Tool & Supply Co. 
U. S. Supply Company 
(Their Industrial Supply Catalogue) 
Weber Hardware Co. 
Raymer Hardware Co. 
*Chase, Parker & Co., Inc. 
Finney & Fuller Co., Ine. 
J. H. Clark & Barlow Hdwe. Co. 
Chandler-Boyd Supply Co. . 
Naylor-Hickey Corporation . 
Miller Plbg. & Htg. Supply Co. 
(Their Industrial Supply Catalogue) 
Joseph T. Ryerson & Son, Inc. 
Chas. Millar & Son Co. 


@ It is significant also that this steady flow of orders 
was not secured by the adoption of a reduced price 
basis. Our current price basis has been in effect for 
more than a year past. 

@ The following forward-looking distributors, in the 
order listed, have placed orders with Donnelleys for 
the building of new catalogues of industrial supplies 
in the past 24 weeks. They are getting ready to take 
business on the rebound, and to concentrate for 
increased turnover and profits, on the particular 











goods they wish to sell. 


New Haven, Conn. 
Buffalo, N. Y. 


Lincoln, Neb. 


Bangor, Maine 
Cincinnati, Ohio . 
New Haven, Conn. 
Youngstown, O. 
Little Rock, Ark. 
Little Rock, Ark. 
Philadelphia, Pa. 
Springfield, Mass. 
Pittsfield, Mass. 
Baltimore, Md. 
Tulsa, Okla. 
Kansas City, Omaha, Lincoln 
and Enid 
Kitchener, Ont. 
St. Paul, Minn. 
Boston, Mass. 
Utica, N. Y. 
Chicago, Ill. 
Pittsburgh, Pa. 
Chicago, Il. 
Chicago, Il. 


Chicago, Ill. 
Utica, Binghamton, Springfield 
and St. Johnsbury 


Old Customers 
Old Customers 
Old Customers 


Old Customers 
Old Customers 


Old Customers 
Old Customers 
Old Customers 
Old Customers 


Old Customers 
Old Customers 


Old Customers 


Old Customers 


Old Customers 


Old Customers 


As usual, a decided majority of these catalogues are “repeat orders’’. elt will pay you 


to go after business as efficiently as possible during the next few years. This will require 


vood catalogue representation. It is better to secure the best catalogue service than to 


wish you had. 


R. R. DONNELLEY & SONS COMPANY, Chicago 


March 15, 1930 


*Members National Supply & Machinery Distributors Ass’n. Members Southern Supply & Machinery Dealers Ass'n. 








GAN ANTONIO 


MiAc AINE & Surrey Co 
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5 Months. versus 4 Years 


The industrial supply catalogues shown in’ this 
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photograph have been completed by Donnelleys in ) \ 
the last five months. 

What other compiling agency has produced a total 

of 20 industrial supply catalogues in less than four 


vears’ time? We know of none. 


ERAL RUBBER 
Krom January 1, 1929, up to the present SUPPLY CO. 
time, Mareh 15, 1930, no member of either 
the National Supply & Machinery Distribu- 
tors Association or of the Southern Supply 
& Machinery Dealers Association has placed 
an order for a catalogue of industrial sup- 
plies elsewhere, if he has taken a quotation " 


from Donnelleys on his selection of goods. 


ENGE 
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ALL OF THE GENERAL SUPPLY CATALOGUES ISSUED BY MANNING, MAXWELL & MOORE, 
INC., IN THE LAST TWENTY YEARS HAVE BEEN COMPILED AND PRINTED 
BY THE DONNELLEY ORGANIZATION. 


WHY DO THE LARGE MAJORITPY 
SELECT THE DONNELLEY SERVICE? 








R. Re Donnelley & Sons Company» 
st 2znd otreets 
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**Since the founding of our 
company in 1872, we have 





endeavored to handle mer- 
chandise of only quality 
reputation.” — 


Manning, Maxwell & Moore, 
Inc. 













This standard of quality 
has been fittingly re- 
flected in the Donnelley 
compiled Manning, Max- 
well & Moore supply 
catalogues. 
































\\ hy the Majority Select the Donnellev Service 





From the association that we have been privileged to have with hundreds 
of distributors, we believe that this is because: 


1. Donnelleys sincerely endeavor to build distributors’ 8. Donnelleys have continued to set the standard in the 
catalogues as if we were going to use them ourselves in industry, and have not hesitated to discard old methods 
the selling of supplies. when practical improvements have been found pos- 


mm ed ; sible. For example, the Donnelley Unit Selection Plan 

2. The distributors who issue catalogues are, generally ig, Se) agen 
; . rf : : enables each individual distributor to ‘hand pick 
speaking, the most successful ones in the industry. a i j peoen i 
. a ia d ° just the articles he wishes to sell. This plan is no 

And men who have built successes know the importance ; : ; ‘ 
: ; experiment with Donnelleys. For seven years, it has 
of buying value rather than price tags. naga a a et 
helped distributors to eliminate ‘dead wood” from 


& 
j 3. A successful distributor's catalogue has so close a con- their catalogues, and from their stock investments. 


nection with his sales turnover and profits that he 
9. The Donnelley prices are as low as it is possible to make 





knows it pays to get the best catalogues. 
on good catalogues and good service, even with the 
!. A much greater range of supplies is shown in the largest production in the industry and the most modern 
} Donnelley catalogue Units than elsewhere. There is facilities. Compiling agencies who have undertaken to 
. . 
\ ' much less new to be compiled. build ‘cheaper catalogues than Donnelleys” have not 
\ _ 
| — . built up repeat-order patronage. 
\ 5. The promptness of the Donnelley service has not been es I 
| equaled elsewhere. 10. Donnelleys have always played fair with the distrib- 
T . . a : s. (And wi e manufacturers also. 
| 6. The highest degree of accuracy is maintained in the utors. (And with the manufact ) 
compiling of the catalogues, and in the revising of the - _— : ’ ; 
i a : 11. Through close association with representative dis- 
P listings before the catalogues are printed. ; : : ; 
i tributors from Coast to Coast, the Donnelley organiza- 
H ‘ ; ' ; . ae * 
} 7. Under the Donnelley plan, the jobber knows in advance tion has become a clearing house for distributors 
i of the closing of the contract what his catalogue will cost ideas and experience, which is valuable to every 
i to show the specific selection of goods he has made. distributor served by Donnelleys. 


WE SEEK TO SERVE YOU ON THIS BASIS 


RK. R. DONNELLEY & SONS COMPANY, CHICAGO 
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The Donnelley Repeat Order 


Record Means: 


O 
© Distributors 


have learned that 


proven performance 
means more than promises. 
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Two New Distributors for | 
Dayton Safety Ladder 


The Dayton Safety Ladder Com- 
pany, Cincinnati, announces two new 
distributors this month—the Bucke- 
lew Hardware Company, Shreveport, 
Louisiana ; and National Mill Supply 
Company, Fort Wayne, Indiana. 














Quinn Furthers Gilmer Com- 
pany’s Distributor Policy 


In line with the L. H. Gilmer Com-| 
pany’s recent announcement of a strong | 
distributor policy, A. D. Quinn, sales 
manager of the industrial division, is 
now on an extended, nation-wide trip 
for the purpose of cooperating still 
further with industrial distributors. 

Gilmer has offices in Philadelphia, 
Detroit, Chicago, and Milwaukee. 
Moore-Handley Sells Dayton 

Drives 

The Moore-Handley Hardware 
Company, Birmingham, Alabama, | 
has added to its line, Dayton cog- 
belt drives, made by the Dayton Rub- 


ber and Manufacturing Company. 
os § 


Ellfeldt Hardware Distributes 
U. S. Tool Line | 

The Ellfeldt Hardware and Ma- 
chinists Supply Company, Kansas 
City, Missouri, has been appointed 
distributor for the U. S. Tool Com- 
pany, Ampere, New Jersey. The| 
company’s products include standard 
and special die sets, leader pins and 
bushings, bench and lapping plates, | 
die springs and die clamps, and au- | 











































tomatic roll feeds. | 





SCHIEREN TANNED 
WATERPROOF 


DUXBAK Leather BELTING 


THE MOST PLIABLE OAK-TANNED BELT 


. . ee. 


What is a profit for... 
uf not to keep ? 


—_— is the re- 
sult of all your good works. You 
can’t afford to see it frittered away. 
If the leather belt you sell doesn’t 
make good, you must. 


On that basis alone there is no belt 
better to sell than Duxbak. It is 
going to run straight and true on 
the pulleys. It is going to deliver 
every ounce of its rated power capa- 
city. And it is going to last as long 
or longer than your customer ex- 
pects. 


Many Duxbak distributors are find- 
ing our belting sales promotion plan 
a splendid aid. Write for it. Your 
request incurs no obligation 


> FERRY STREET 


NEW YORK.US.A 





























MILL SUPPLIES 



















































Remarkable 
Pump Performance 


BERDORFER Motor Driven Out- 
fits are compact, dependable and 
highly efficient outfits. The pumps are 


made of non-corrosive bronze. 





Oberdorfer Motor Driven Gear Pumps 
have both pressure and suction ability. 
Motor Driven Gear Pump Made with 1/6, 1/3 and 1/2 hop. 
motors. 





For larger volume Oberdorfer Motor 
Driven Centrifugal Pumps are recom- 
mended, with a capacity up to 2,100 
gallons per hour. Can be used to han- 
dle liquids containing solids. 


Ask your Supply House for Oberdorfer 
Pumps and Oberdorfer “Electric 
Bronze” Bars. 





—. M. L. Oberdorfer Brass Co. 
Centrifugal Pump 2300 Thompson Road Syracuse, N. Y. 




















REC. U.S. PAT. OFF 


Friction Clutch 


Interchange-Competitor Type 






HACKSAW 
BLADES 


The easy shifting and powerful Where would the Iron and 
gripping features make this clutch Steel industry be without 
a favorite with users. Needs al- them? Distributors make 
most no adjustment or repairs generous profits on Barnes 
Adaptable to belt, chain and gear Red Arrow Blades, with 
drives. Split or solid types. A steady repeat business. Get 
profitable clutch for Distributors. details today on_ Distributor 
Write us. Plan. 


MANUFACTURING CO. 1297 Terminal Ave. 
3529-41 Washington St. Boston, Mass. D E T R O I T , M I C H ; 


















KINNEY W.O.BARNES CO., INC. 





Belt Dressing Company Has 
Distributor Policy 

“Not a single consumer on our 
books” is the policy stressed in the 
promotional matter circularized by 
the Richmond Belt Dressing Manu- 
facturing Company, Richmond, Vir- 
ginia. This literature is in the form 
of blotters, cards and similar ma- 
terial. 

« @ « 
Arco Company Builds Large 
West Coast Plant 

The Arco Company, Cleveland, 
has selected Los Angeles as the loca- 
tion for its new paint plant to serve 
'the western, Latin American and 
oriental trade. A survey of western 
and export business conditions made 
iby S. D. Wise, president, and S. D. 
Weil, vice-president, was responsible 
for the decision to construct a west 
coast plant. 

The plant will consist of three 
brick buildings, with metal trim and 
concrete floor construction, totaling 
16,500 feet of floor space. The fac- 
tory buildings will include a_ paint 
manufacturing plant 100x100 feet, a 
lacquer plant 50x100 feet and a 
| varnish plant 30x60 feet. Output of 
the new plant will include the com- 
pany’s complete line of paints, lac- 
quers, varnishes and enamels. 

The new factory will be known as 
the Arco Company Limited of Cali- 
fornia and will be under the general 
direction of Howard Wise. Howard 
Raeney will be general sales manager 
and E. B. Hagar, who has been man- 
ager of the San Francisco branch, 
will be made district manager with 
headquarters in Los Angeles. In ad- 
dition to the Los Angeles plant the 
Arco company operates factories in 
Cleveland, and in Toronto, Ontario. 


* 


Veterans’ League Holds 
Annual Banquet 

Jenkins ,rothers Veterans’ 
league, an organization of employees 
of Jenkins Brothers, Bridgeport, 
Connecticut, held its seventh annual 
banquet at the Stratfield hotel in 
February. This league is composed 
of employees who have been with 
the company for at least 25 years. 
Two of the members have been with 
the company 50 years — William B. 
Lockwood of Bridgeport, who retires 
June 1, and Frank T. Swain of New 
York City, who retired March 1. Mr. 
Swain was vice-president of the 
company. 
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HYRO 
SHURGRIP 


FILE HANDLES 


It Screws on a File Like a Nut Screws on a Bolt 
And CAN'T COME OFF Unless Unscrewed 








NTERESTING offer 

merits response of Mill 
Supply Distributors to 
creasing demand for Shur- 
Grip File Handles. 


in- 


HYRO MFG. CO., Inc.| 


205 Varick St. 


DISTRIBUTORS 


Sell Your Trade 


£iuLLS 


ROLLER 
BEARING 
HANGERS 


New York 













AND YOU 
SELL THEM 
SATISFACTION 


For Lubrication of 
Roller and Ball 
Bearings. Has Given 
Excellent Service for 
Years. Tell Your 
Trade About It. 


Royersford 
Foundry & Machine Co. 


Royersford, Pa. 








| tributors, 


(Continued from page 104) 


Company, Wausau, Wisconsin; and | 
R. C. Duncan Company, Minneapolis. | 

Some distributors use newspapers | 
and still others carry space in local | 
purchasing agent publications. For | 
example, the October, 1929, issue of 
“The Cincinnati Purchasor” carried 


advertisements of the following dis- | 


tributors: The E. A. Kinsey Com- 
pany, The Bingham Tool and Sup- 
ply Company, The Mechanical Sup- 
plies Company, E. K. Morris and 
Company, The V. N. Devou Supply 


Company, The Wirthlin-Mann Com- | 


pany, The Vulcan Copper and Sup- 
ply Company, and the W. T. John- 
ston Company. 

In the “Detroit Purchasor” 
February, 1930, the following dis- 
tributors were represented with 
space: The Boyer-Campbell Com- 
pany, The Charles A. Strelinger 
Company, and The Rayl Company. 

So, we find that while many dis- 
individually, are doing a 


for 


| great deal through advertising and 


| 














promotional work to put the facts 
concerning the important position 
they occupy in industry before the 
proper parties, as a group nothing is 
being done. 

Individual action, of course, is 
noteworthy and will do much to help 
put the distributor in his rightful 
place, but it alone cannot do the job. 
A cooperative, industry program 
pointing just what functions the dis- 
tributor performs for both manufac- 
turer and user and why he performs 
them better than can any othe 
agency of distribution is essential. 
This program, to be most effective 
must, of necessity, have the support 
of the industrial distributing industry 
as a whole. The sooner distributors 
recognize the need for such a co- 
operative plan of action and put it 
into operation, the sooner will the de- 
sired results be obtained. 


Will the triple convention at Mem- | 


| phis adopt a definite plan? 














An Industry Program That 
Will Bring Results 


(Continued from page 25) 
mittee of the American Associa- 
tion has been aware of the need 


for group action, and at its meeting 
in Cincinnati, February 17, attended 
by many prominent distributors, a 
suggested plan of action was outlined 
and a Mill Supply Merchandising 


Committee made up of both distribu- | 
manufacturers formed to | 


tors and 








DISTRIBUTORS 
HERE IS A FAST SELLING 
AND PROFITABLE 
LINE 


Ball Bearing 
Portable Electric 
Blower 









The new “Marvel” Model 
No. 2 Air Cooled Ball 
Bearing Blower outfit for 
$45 list. Designed espe- 
cially for all classes of 
industrial use and in big 
demand by your custom- 
ers for blowing dust and 
dirt out of machinery, 
motors, generators, 
switch boards, looms, etc. 
Liberal profits and fast 
turn over. 
Model No. 
$60.00. 


3 Sells for 


Electric 
Blower 
Company 


352 Atlantic Ave., 
Boston 9, Mass., 
U.S. A. 














Fastest Selling 
Most Dependable 


Friction Clutches 


More Than 
200,000 
In Use 


You can profitably sell a Moore & 
White Friction Clutch 
for each type of machine in any 
plant. For 45 years Moore & White 
engineers have continually built bet- 





guaranteed 





ter clutches to fill modern friction 
clutch requirements. You will make 
bigger profits selling Moore & 
White Friction Clutches because 
they’re absolutely reliable. Have 
you our catalog? 
THE 
Moore & White Co. 
Philadelphia Pa. 
FRICTION CLUTCH Manufac- 


| turers for 45 years. The Mill Supply 
| Distributor’s best line. 
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HAND-ELECTRIC 
AND MACHINE 
WELDED CHAIN 





x 





SS 


Where Hard, Daily 
Use Counts 


DAILY allotment of punishment that 
4 is so severe it seems incredible that 


chain can continue to do its work—that 
you'll find at any active mill. 
Ask the mill machinery manufacturers 


TAYLOR-MADE Chain a favorite in any 
shop, mill, or factory where chain must 
stand continuous hard knocks. There again 
TAYLOR-MADE takes the lead. 


S.G. TAYLOR 
CHAIN CO. 


P. O. Box 1297-A 
HAMMOND, INDIANA 








iS LINK of INDUSTRY 





Send for your 
copy of 
“Catalog A" 
—a practical 
chain 
handbook. 





- industrial 


| whip the program into shape for | 


presentation at Memphis. 
This suggested merchandising plan 


| calls for the cooperation of all in- 


dustrial distributors and manufactur 
ers interested in seeing the distribu- 
tor put in his rightful place, and 
those members of the trade press de- 
siring to see the facts concerning the 
distributor broadcast throughout the 
world. The program ap- 
24. 

However, before this program can 
be put into effect, organization must 
take place. Funds have to be pro- 
vided, a directing head appointed, 
and the necessary material gathered 
before the campaign can get under 
Way. 


pears on page 


It will be up to the triple conven- 
tion to decide whether or not this 
far-reaching, constructive plan of 


| action is to be adopted. It will be up 


to the convention, also, to decide who 
is to direct the campaign, how much 
money it will take to put it across, 
and how the necessary funds are to 
be collected. 


Let’s not overlook the importance | 


it must be solved if the suggested 
program is to be successful. 


Why Not Adopt a Slogan 


(Continued from page 27) 
chance the distributor will have of 
procuring their business. 


e . o . . | 
| of this problem of organization for | 


Distributors today are confronted | 


with organized effort designed to 
prove to industrial users that it is 


| cheaper to buy direct from the man- 
which chain they prefer, and you'll find | 


ufacturer, cheaper to buy from chain | 


stores, and cheaper to buy 
mail-order houses. 


from | 
Obviously, this | 


organized effort on the part of com- 
peting sources of distribution is sub- | 
tracting volume and profit from dis- | 


tributors. 


To counteract the selling argu- 
ments of competitors, and to get in- 
dustrial users to direct more of their 
business to the distributor, a sug- 
gested merchandising program will 
be voted upon at the triple conven- 
tion. Should not an industry slogan 
be a part of that program? 

Let’s decide upon a slogan for the 
industry—whether it be “Buy 
from the Distributor” or something 
else—and then hammer it home to 
users until it becomes truly a “buy- 
word” with them. 


Tt | 
| The Vincent Steel Process Company 
| 












Wire Brushes for every 
Heater or Boiler 


o Ae nik Sat 
-WORCESTER ® 
FLUE'BRUSH 


“\ Wey x mA SAS 
Peck ty \o 





Boiler Tube Cleaners— 
Sectional and House Heat- 
ing Flue Brushes. 


Write for samples and 
prices on this economical 
and efficient line. 


WORCESTER 
BRUSH & SCRAPER CO. 


34 Austin Street Worcester, Mass. 














Grinding 


Wheel Dressers 


with real advantages 


for your Trade 





4 h- Huntington Grinding 
Wheel Dressers and Cutters 
(made under the Vincent Proc- 
ess) give you more real selling 
features and your trade more 
real advantages. 


Write for our Catalog 


2434 Bellevue Avenue 


Detroit, Mich. 
i. CHICAGO OFFICE NEW YORK OFFICE * == 
| 27 So. Jefferson St. { 








41 Murray St. 
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~_ Shis Pipe is made 
Sor it/ 


IPE that is to be used for bending, coiling, 





flanging and other special purposes should 


tt 


en 
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always be selected with a definite knowledge of 
its fitness for the particular purpose in mind. To 
bend easily and smoothly without wrinkling or 


buckling is entirely practical if the right pipe is 


AE EEE EET ‘ 
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used. For those who regularly manipulate pipe. 
it is highly important to specify a pipe that will 
make bends, coils, loops, offsets and crossovers 


with a minimum of time, labor and material. 


National Tube Company manufactures a 
grade of pipe especially for bending, coiling and 
flanging purposes. It is unusually strong and 
unusually ductile—the result of high quality 
materials, special processes, special tests and in- 
spections—all under the supervision of skilled 
workmen who understand the requirements of 
bending and coiling practice. 


But ductility is not all. NATIONAL Pipe is 
also extra resistant to corrosion—clean and 
smooth inside and out, making it particularly 


suitable for galvanizing or special coatings. 


For additional protection against atmospheric 
corrosion, (wherever pipe is subjected to alter- 
nate wet and dry conditions) NATIONAL 
Copper-Steel Pipe is recommended. 





America’s Standard Wrought Pipe 


NATIONAL TUBE COMPANY ~- Pittsburgh, Pa. 
Subsidiary of United States Steel Corporation 





MILL SUPPLIES 














Sells Easily 


Various 
2 tons. 


boxes, 


models easily handle from 1 to 
Ideal for quickly moving barrels, 
bales, rolls, clumsy and odd shapes. 
Stays put while one man loads or unloads 
from sides or ends. Turns on a dime—easily 
manipulated wherever manipulation is possi- 
ble Built to fast. 


Used in hundreds of plants for hundreds of 


purposes—every plant’s a prospect—and when 
they buy one they usually order more—a good 
repeater. 


The margin of profit is attractive 
Write us today for our dealer prop- 
osition and descriptive literature. 


The Marion Malleable Iron Works 
919 Miller Ave. 
Marion, Indiana 


Made models—lou 
and flat top 


in 6 wheel, high wheel 


a model for every purpose 


The MARION Dolly 

















Toledo Torch 


Unbreakable, self-righting, thief-proof, 
economical, endorsed by insurance 
companies, new patented burner, never 
goes out. 


The Toledo Pressed Steel Co. 
Toledo, Ohio 


Stock these two fast-selling 
items. Write us for liberal 
discount terms. 





Fokiing steel 
horse, quickly 

set up, rigid, 
strong, stores in 


Toledo 
Horse 


small space. 














| salesmen would bring in. 


Who’s Who 


(Continued from page 32) 


this training the automobile indus- | 


try began to move along in good | 


shape in the Detroit territory, and 
The T. B. Rayl Company decided it 


| should select one of its older men to 
| contact the automotive trade. 


This 
was done and B. H. was selected to 


look after the orders that came in | 
| from the automotive trade as well 


as any orders that the mill supply 
He also 
took care of telephone orders and 
tried to keep the industrial plants 


properly serviced. This went along 


for a few years, during which time 
the company’s mill supply business 
grew very rapidly, so much so that 
it was necessary for B. H. to spend 


| his entire time taking care of the | 


store details for the one salesman, 


who was then representing The T. B. | 


| Rayl Company throughout the auto- 


motive trade. 

When the automotive industry was 
getting under way in Detroit, it 
seemed to make a particular effort 
to hire experienced hardware men, 


| which resulted in one of the factories 


hiring The T. B. Rayl Company mill 


supply salesman to act as purchasing | 


Mr. Ackles asked that he be 
given the opportunity of taking the 
place of this one salesman, but, on 
account of his being-a younger man 
than was usually hired for sales 
work in those days, was persuaded 
by Mr. Paton to continue his work in 


agent. 


| the house and the job of represent- 
| ing The T. B. Rayl Company to the 
| industrial trade was turned over to 


an older man, who, like the first 


| salesman, was soon gobbled up by 
| one of the automotive factories. 


Again B. H. made a bid for the 


| job as salesman and was given an 








opportunity to see what he could do. 
This went along for quite some time 
when The T. B. Rayl Company 
found it was necessary to build a 


warehouse to take care of its steadily | 
growing business. At this time, Mr. | 


Ackles prevailed on Messrs. Smith 


and Paton to be given the opportunity | 
of separating the mill supply busi- | 


ness from the retail store. 


The first mill supply store, which | 


was stocked from items that were 
carried in the retail store, was opened 
on Monday, October 13, 1913, at 
228 W. Congress Street. B. H. acted 
as salesman and was given three men 
and a stenographer to take care of 











Seamless 
Copper Tubing 


—from 7; to 114 in. O. D. any 
gauge. 


Seamless 
Brass Tubing 


—from ;; to 142 in. O. D. any 
gauge. 


Seamless 
Aluminum Tubing 


—from ;; to 144 in. O. D. any 
gauge. 


Coils and Bends 


—all shapes and sizes which use 
tube from ;; to 1% in. outside 
diameter, any gauge. Unbrazed 
lengths up to 100 feet. 


FABRICATED PARTS and COM- 
PLETE ASSEMBLIES — manu- 
factured to your specifications. 


S ry 
1451 Central Ave. 


=) emass & avuminum 


Detroit, Mich. 














GROBET 
SWISS FILES 


The constantly in- -— 
creasing demand for 
Grobet Swiss Files is 
proof that these Swiss 
Files are answering a 
need ordinary files 
cannot satisfy. 

All over the world 
master craftsmen rec- 
ognize Grobet Swiss 
Files as the best pre- 
cision files money can 
buy. They cut faster, 
with more accuracy, 
and outlast three or- 
dinary files. 

A complete stock is on 
hand to meet your re- 
quirements. 

Ask for catalog B 


Grobet File Corporation 
of America 
3 Park Place New York City 
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Economy Machine 
Products Company 


5214 Lawrence Avenue 


Chicago, Illinois 


Manufacturers of 


Economy Socket Head 
Cap Screws 


Hollow Safety Head 
Set Screws 


Headless Set Screws 


(In Machine Screw sizes) 


All Screws Packed in Neat Car- 


the inside work. Two of these men | 
were used on telephone order desks 
and one in the stockroom. Today 
The Rayl Company have seven 
outside salesmen and a number of 
others who take care of the details 
that are so essential to the giving of 
good service to the industrial trade. 
The business has grown steadily un- 
til today The Rayl Company is 
recognized as a leading mill supply 
distributor. 

Mr. Ackles claims the distinction 
of being the first mill supply sales- 
man in Detroit to drive an automo- 
bile. Back in 1910 he purchased a 
two-cylinder Maxwell and admits he 
used to think nothing of speeding 
along from 10 to 12 miles an hour. 
It is amusing to hear Mr. Ackles 
tell how difficult it was for him to 
decide whether he wanted a top on 
his car or a windshield. An extra 
charge was made for both of these 
items in those days. After a lot of 





deliberation he decided that he need- 





tons for Jobbers’ Shelves. 


Send us your inquiries 

















KELLERFLEX 


A Flexible Shaft Machine of a Hundred Uses 


Made in various sizes and types to meet every 
requirement. 


Speeds from 
875 to 10,500 


For Snagging, 
Burring, Lap- 
ping, Buffing, 
Polish- 
ing, Sanding, 
Drilling Wire- 
Brushing, etc. 


Non-Heating 
Shaft 

Ball Bearing 
Handpiece 

Ball Bearing 
Motor 

Universal 
Swivel 


COMPLETE LINE 
OF ACCESSORIES 
Rotary Files 

Sanding Drums 
Emery Wheels 
Wire Brushes 
Polishers, etc. 


Write us to-day 

for list of users 

in your line of 
manufacture 


Keller Mechanical Kv Engineering Corp. 


BROOKLYN, N. Y. 
Makers of the Keller Automatic Die Cutting Machine 


66 Front Street 








ed both top and windshield. 


| | M* ACKLES is a strong believer 
| | 


in knowing his fellow distribu- 
tors and has long been active in Asso- 
| ciation work. He attended the con- 
| vention of The National Supply and 
Machinery Distributors’ Association 
for the first time in 1914 at Indianap- 
olis. His natural leadership and abil- 
ity was soon recognized by the Asso- 
ciation and he held the office of 


years of 1924, 1925 and 1926. 
was also a member of 
Hoover’s Planning Committee of the 
Department of Commerce and was 
instrumental in bringing about the 





the mill supply field. 


the National Association. 


Among his clubs Mr. Ackles num- 
bers the Ponchartrain Club, Detroit 
Yacht Club, past president of the 
Detroit Lions Club, and, at present, 
a director of the Brooklands Golf 
and Country Club. He enjoys golf- 
ing and all outdoor sports. 
Ackles claims he is a good handicap 
picker. Last year he was awarded 


chartrain Club and was runner-up 
for first prize in the Detroit Yacht 
Club Golf Tournament. 


Mr. Ackles 


finishing his last term in high school 
and two younger daughters. 





| president for three terms, during the | 
He | 


President | 


simplifying of a number of lines in | 
He is now a | 
member of the Advisory Board of | 


Mr. | 


the first prize for golf in the Pon- | 


is married and has 
three children; one a boy who is | 








| 











Simplex 


STEEL SLIDE 





of the 
Biggest Manufacturers 
in the Country Use 
SIMPLEX 
Steel Slide Vises 


1 ews prefer them to 
all others. There’s a 
reason. Mechanically the 
Simplex Machinists’ Vise 
approaches 
The unique steel slide 
places it in a _ position 
where it defies competi- 
tion. Machinists every- 
where recognize its su- 
periority. It’s easy to sell 
them what they want to 
buy, and 


perfection. 


You Can Do It 
at a Real Profit 


Write us for prices, 
terms and complete 
information 


Simplex 
Tool Company 


Woonsocket, Rhode Island 
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BUSINESS TIPS 


ATTLEBORO, MASS.—G. A. 
Sweeney, 160 Main St., is receiving 
bids or a one-story garage, service 
station and repair shop on County 
St., to be built at an estimated cost 
of $40,000. 

x * * 

BREMO, VA.—Virginia Public 
Service Co., Charlottesville, Va., has 
plans for a new steam-operated elec- 
tric generating plant on the James 
River. It will cost over $1,200,000 
including a transmission line to con- 
nect with the main system at Char- 
lottesville. Engineer is the Electric 
Management and Engineering Cor- 
poration, 84 William St., New York, 


and equipment purchases will be 
made from this office. 
x * x 

BUFFALO, N. Y.—Bids_ have 


Leen asked on the general contract 
for a one-story plant for the Crystal 
and Company, 636 
Spring St. It will cost about $70,000 
with machinery. A. C. Bishop, 2199 
\shland Road, Cleveland, is archi- 
tect and engineer. 


Ice Storage 


k * * 
CLEVELAND, O.—Osborn Mfg. 
Co., 5401 Hamilton Ave., plans to 
build a one-story machine shop which 
will cost about $45,000 with equip- 


ment. Austin Co. is architect and 
engineer. * " 
COLUMBUS, O.—State Depart- 


ment of Public Welfare will soon 
call for bids on general contract for 
a 2-story vocational training school 
to have two wings, each 36x120 ft., 
at the Ohio Soldiers’ and Sailors’ 
Orphans Home, Nenia, Ohio. Ex- 
clusive of equipment the structure 
will cost about $100,000. Robert S. 
Ilarsh and Associates, Inc., E. Broad 
St., Columbus, is the architect. 
* * oa 

CORPUS CHRISTI, TEX.— 
Standard Sanitary Mfg. Co., Pitts- 
burgh, plans to build a new factory 
branch and distributing plant to cost 
more than $50,000 with equipment 
Dielmann and Levy, State National 
Bank Building, Corpus Christi, is the 
architect 

* k x 

DANVILLE, ILL.—Electric Coal 

Mining Machinery Co., 309 St. 


John’s Court, Chicago, is taking bids 


New Factories and Additions, 


Under Way or Contemplated, 

Which Carry Sales Possibilities 

for the Distributor of Industrial 
Supplies and Equipment. 








for a 2-story addition which will be 
used in part as a machine shop. It 
will cost over $65,000 with equip- 
ment. Lewis and Daugherty, Adams 
Building, Danville, is the architect. 

DETROIT, MICH.—A new fac- 
tory group of one and multi-story 
units will be built by Bohn Alumi- 
num and Brass Corporation, 2512 
ast Grand Boulevard, and will cost 
about $1,000,000 with equipment. 
Bids for initial structure will be 
asked within 10 days. Christian W. 
Brandt, Francis Palms Building, is 
the architect. 

FERGUSON, MO.—Bids will 
soon taken by the Universal 
Match Co., for the construction of a 
2-story match factory at Short St. 


be 


and Wabash Ry., at an estimated 
cost of $85,000. 
* a * 


INDIANAPOLIS, IND.—Inde- 
pendent Concrete Pipe Co., 201 
North West St., is planning to make 
extensions and improvements in the 
former plant of the Indianapolis 
Concrete Products Co., 2050 S. Har- 
ding St., which the first-named com- 
pany recently acquired. This will in- 
clue a one-story addition and the in- 
stallation of pipe-making machine, 
mechanical-handling and other equip- 
ment, to cost about $50,000. 

*K * * 

— _9 : , 

KELLOGG, W. VA.—A_ one- 
‘tory machine and repair shop is 
heing planned by the West Virginia 
Construction Co. It will cost about 
$30,000 with equipment. 

. e © 

LAPEER, MICH.— Michigan 
State Administrative Board, Lansing, 
has received bids 
tion of a 2- 


for the construc- 
and 3-story home and 
training school here to be built at an 
estimated cost of $1,000,000. W. J. 
Kay is superintendent of the board. 
Maul and Lentz, 1259 David Whit- 
ney Bldg., Detroit, is the architect. 





McKEESPORT, PA.—Firth Ster- 
ling Steel Co. will build a 2- and 
3-story, 50x120 ft. experimental lab- 
oratory building. Contract will be 
awarded soon. United Engineers 
and Constructors, Inc., Broad and 
Arch Sts., Philadelphia, is the engi- 
neer. oan a 

MEDFORD, MASS.—Somerville 
Iron Foundry Co., 85 Washington 
St., Somerville, is having plans pre- 
pared for a one-story foundry to 
be 55x150 ft. The cost of erection 
is estimated at $60,000. 


* aK * 


MILWAUKEE, WIS. — Hexcel 
Radiator Co., 57 Erie St., has re- 
ceived contract for all radiator re- 
quirements of the American Austin 
Car Co., Detroit, and besides taking 
more space in the present building 
will install new equipment costing 
about $25,000. T°. M. Opitz is pres- 
ident and general manager. 

* * * 

NEVILLE ISLAND, PA.—Con- 
tract has been awarded by the Amer- 
ican Tubular Elevator Co., 4700 Sec- 
ond Ave., Pittsburgh, for the con- 
struction of a one-story, 65x180 ft. 
factory on Grand Ave., at an esti- 
mated cost of $40,000. 

* * * 

NEWARK, N. J.—The Standard 
Alloy Wire Co., Elizabeth, N. J., has 
been bought by National Harris 
Wire Co., Newark. It is probable 
that the acquired plant will be moved 
to the Newark works where capacity 
will be increased. 

* * * 

NEW CASTLE, PA.—Pennsyl- 
vania Power Co. will build a 2-story 
service building to include work 
shop, garage, etc., at an estimated 
cost of $100,000. The engineer is 
Stevens and Wood, 60 John St., New 
York, and the work is to be done by 
separate contracts. 

. -.* 

NEW YORK, N. Y.—Bell Lab- 
oratories, Inc., 195 Broadway, plans 
an addition to its plant and labora- 
tory at 455 West St., at an estimated 
cost of $100,000, Voorhees, Gmelin 
and Walker, 101 Park Ave., is the 


architect. 
* * a 


PASSAIC, N. J.—United States 
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5 GREAT 


FEATURES MAKE 


EASIEST 
TO SELL 


R&M Electric Hoist “4- to 7'2-ton 
capacity (Patent Applied For) 


ry 


Robbins & Myers Improved Electric Hoists an- 
swer a universal demand for smaller, lighter 
hoists with wider range of service. Designed by 
foremost materials-handling engineers, they in- 
corporate latest mechanical refinements with 
time-tested principles ... giving you five notable 
advantages never before co,..vined in any hoist: 

1—Low Headroom: 15” in ¥2-, 1- and 2-ton capac- 
ity models to only 40” in 744-ton. 2—Compact- 
ness: similar reductions in all clearances permit 
Operation in narrowest confines; greater floor 
coverage. 3—Lightness: one-piece cast frame of 
light new alloy metal with twice tensile strength 
of gray iron reduces weight. Alloy steel gears 


R&M ELECTRIC HOISTS 





and pinions. 4—Adaptability: new type flexible 
trolleys, adjustable to “I” beams from 7” to 24”. 
5—Reliability: sturdy high-torque motor specially 
constructed by R &M to withstand severe abuse. 
These revolutionary improvements are typical 
of the new R & M line of hand and electric hoists 
and cranes. They appeal to every hoist user. They 
make R & M hoisting equipment easiest to han- 
dle, easiest to sell! Highest mechanical efficiency 
and trouble-free service assured by R & M’s 32 
years’ experience in building precision ma- 
chinery. One year guarantee. Nation-wide serv- 
ice. R & M’s strong jobber policy provides 
liberal profits. Send for descriptive catalogs. 


Robbins & Myers. Ine. 


Hoist and Crane Division 


SPRINGFIELD, OHIO 


SPUR GEARED BALL BEARING 
CHAIN HOISTS 
Yee to 20-ton Capacity 


DIFFERENTIAL 
CHAIN HOISTS 
“ae to 2-toncapacity 


ACE STEEL TROLLEYS 
FLANGELESS WHEELS 
Yee to 20-ton capacity 


BULL DOG ADJUSTABLE 
STEEL FRAME TROLLEYS 
1- and 2-ton capacity 


HAND AND ELECTRIC HOISTS AND CRANES, MOTORS, GENERATORS AND FANS 
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Rubber Co., Broadway and 58th St., 
|New York, has asked bids on gen- 
leral contract for a 6- story, 100x175 
| it., 





Efficient 


}sion to the General Cable Corpora- 


Soldering reduced _ to ve sees Ave y r 

one operation—the ap tion, 420 Lexington Ave., N. Y., to 
coos ‘mae’ os use part of DeKalb Avenue, from 
wasted time no re Mechanic to High Street, for addi- 
ectec materiais. n e . 
crease the efficiency of tion to the local plant of the Stand- 
your soldering oper: . a . . 
tuum, sotues peur eee ard Underground Cable Co., which 
duction and mainte- e . ‘ converse 
Benes seats, ated Gnaed will be used as a rubber-covered, 
your output with wire-producing unit, to cost over 
ester. 


Consult the Kester research 
and experimental department 
Our trained experts will fur 
nish you with the ideal tin 
lead alloy, flux-core and sol 
der-size to meet your re 
quirements. This consulta 
tion service imposes no ob 
ligation. 


$100,000 with equipment. 
* * * 

A icon setae al e 
RIDGWAY, PA.—Viking Metal 
Products Co. is planning to construct 
a new plant soon, the initial unit to 


KESTER SOLDER CO. cost over $75,000 with equipment. 


4215 Wrightwood Ave. 
Chicago, Ill. 


Established 1899 
Formerly Chicago Solder Co. 





R. A. Cart- 
is president; Er- 


| Beckstrom, 
|wright, Ridgway, 
| nest Johnson, Jamestown, N. Y., 
| vice-president, and Mr. Beckstrom, 
| secretary and treasurer. 
x ok x 
ROANOKE, VA.—Norfolk 
Western Railway Co. will construct 
one-story mechanical and_black- 
smith shop at the local repair plant 
to be 100x785 ft. 
| $200,000 with equipment. 
[ton, two 10-ton traveling cranes, and 


Ridgway. 


S OD 
METAL MENDER 


ROSIN-CORE PASTE-CORE 


RADIO SOLDER 





and 





ja 





the Newark plant of the Rochester 
Button Co., 300 State St., 


moderate price create speedy sales 
and quick turnover. Backed by 
national advertising and complete 
cooperation with distributors. 


Newark discontinued. 
| * * * 
ROCKFORD, ILL.—Preliminary 
plans are being prepared for an addi- 
\tion to the Woodward Governor 
'Company’s engine governor plant on 
Mills St. This structure will be a 
|2-story, 70x160 ft. building, and the 


D AYTON estimated cost $60,000. F. A. Car- 


| penter, Brown Bldg., is architect. 
Safety Ladder 
| 


Write Dept. MS-4 for particulars 
about distributor territory still avail 
able. es 


The Dayton Safety Ladder Co. 
121-123 W. Third St. Cincinnati, O. 











SAN FRANCISCO, CAL.— 
Welded Shipbuilders, Ltd., Wilming- 


k * * 
(Patented) ton, is planning a new shipbuilding 





and to cost about | 


One 20-| 


WORKING 


other machinery for heavy work will | 


be installed. W. P. Wiltsee is chiet 
| engineer. 

x * x | 

ROCHESTER, N. Y.—Part of | 


has been | 


a ee ee removed to the local factory, where | 
ri 3 with the feamn Gabety Ladder. capacity will be increased. Remain- | 
It's absolutely riskless, positively der of machinery from Newark | 
safety-sure. Unique features and works will be removed to a factory | 


at Akron, Ohio, and production at | 


addition to its plant to cost about | 


$1,000,000 with equipment. Lock- 
| wood Greene Engineers, Inc., 100 E. | 
'42nd St., is architect and engineer. 
x * x* 

PERTH AMBOY, N. J. —The 


| City Commission has given permis- | 


This company was organized recently | 
jand can be reached, care of August 





















Every Fountain 
Has a FILTER 







Size 








5 in.x4% in. 
Figure 40 Weight 
3 Ibs. 
PUSH Price 
VALVE $4.00. 
Fountain 
Basin Slab 
adapter, 
$3.00. 





and the Fountain illustrated is for 
any installation requiring a rugged 
small Fixture with water pressure con- 
trol and china bowl . . . The PURO 
line is complete—Many patterns to fit 
all needs. Profitable for distributor 
salesmen to sell. Write today for cata- 
log. 















PURO SANITARY DRINKING 
FOUNTAIN CoO. 
Haydenville, Mass. 


PURO 
FOUNTAINS 


only ONE 






U.S.A. 









































PART / 







Class B 1 to 20 Ibs. 
Class C 20 to 70 Ibs. 
Sidelug 40 to 150 Ibs. 


Genuine Nason Steam Traps are the most 
simple in construction on the market. They 
require little attention, and are economical 
in upkeep. 


Shipment from stock day order is received. 
Price protection for Jobbers. 


NASON MFG. CO. 


71 FULTON ST., NEW YORK CITY 


NASON 


TIME-TESTED SINCE 1841 


STEAM TRAPS 


KEEP UPKEEP DOWN 

































sik asap 
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QUALITY 


and | 


Reliability| 


Don’t miss 
this oppor- 
tunity to 
equip steam 
boiler plants 
with 


U.S. 


INJECTORS 


U. S. Automatic Injectors combine safety 
with economy—backed ng a oy for 
performance and qualit In taking the 
place of the boiler fe * pump Taw steam 
is utilized to maintain adequate water level. 
You capitalize on two industrial needs, 
Safety and Economy, when you sell U. 
Injectors. Write for our distributors’ plan 
with established resale prices and assured 
profits. 









AMERICAN 


INJECTOR 


COMPANY 
Detroit & Michigan 














ARM “ HAMMER 
Wrot Iron Anvils 


CRUCIBLE STEEL FACE 








Sold Through 
Distributors 


Prompt Shipments 
Made from Stock 


COLUMBUS ANVIL AND 
FORGING CO. 


Main Office and Plant 
115-129 FRANKFORT STREET 
COLUMBUS :: OHIO 


General Forgings 
of Wrought Iron and Steel 


| 2500 Lenard St., 


| estimated cost of $50,000. 
| be two stories and 130x210 ft. Work 





plant at Wilmington harbor with | 
equipment for semi and automatic | 
steel welding, to cost over $150,000 | 
complete. This company is a sub- | 
sidiary of Los Angeles Mfg. Co., 
manufacturer of 


steel well casing, steel tanks, stacks, | 
etc. | 
“ *& «© 

SAN ANTONIO, TEX.— San | 


Antonio Casket Co. has started work 
on a new factory unit to cost over 
$65,000 with equipment. 
* * OF 

ST. LOUIS, MO.—W. N. Brown, 
5100 Farlin Ave., will build a steel 
plant at 1717 North 25th St. at an | 
It will | 


will be done by the owner’s forces. | 
. 4 
SWEETWATER, TEX.—Inter- 
national Harvester Co., Chicago, has 
awarded contract for a 1- and 2-story 
factory to be 100x183 ft. and 100x 
300 ft. W. D. Price, Harvester 
Building, Chicago, is superintendent 
of construction. 
x * x | 
TAUNTON, MASS. — Presbrey | 


Refractories Corporation has been | 





GERSTNER Chests 





TOOL SHOPS 
MACHINE SHOPS-- 


Every factory and plant employing 


machinists, toolmakers, diemakers, 
pattern makers and other good 
mechanics is a customer for 


GERSTNER Tool Chests. 


For Twenty-five Years 
GERSTNER Tool Chests have 


been profitable sellers for many of 
the best houses in the United 
States, Canada and foreign lands. 
Made in 30 sizes and styles. 


Write for our offer. 


H. GERSTNER & SONS 


25-31 Columbia Street 
DAYTON, OHIO 





formed to take over and expand the | 


Presbrey Stove Lining Co., with local 


plant for manufacture of refractories. | 


Wilbur E. Forbes is president and 
| treasurer of the new organization. 
ee 8 
TOLEDO, O.—National Milling 
Co. is planning to build an addition 
to its flour mill, which will include 
new elevators to cost $600,000 with 
screening, conveying, elevating and 
other equipment. The company is 
a subsidiary of the National Biscuit 
Co., 85 Ninth Ave., New York. 
* ok x 

TRENTON, N. J.—John A. Roe- 
bling’s Sons Co. will soon begin su- 
perstructure for a one-story addition 
totaling about 120,000 sq. ft. of 
space, to cost over $200,000 with 
equipment. General contract was let 
recently to John W. Ferguson Co., 
| 152 Market St., Paterson, N. | 
| * * x 
| WASHINGTON, D. C.—Bureau 
of Yards and Docks, Navy Dept., is 
planning an addition to the boiler- 
makers’ shop building at Navy Yard. 
| x * * 

WICHITA FALLS, TEX.—Gen- 
| eral Mills, Inc., Minneapolis, Minn., 
| has plans for a new terminal grain 
| elevator to adjoin the present unit 
| there, and cost over $450,000. 

















Swivel Joint 
Permits carrying 
lamp in any 
~ direction 
}) Saves Time 
/ Speeds Sales 


THE 
NEW 


“Autex”’ 


Extension Reel 







Machine Shops and Industrial Plants of all 
kinds have learned that a small investment in 
AUTEX Swivel Jointed Extension Reels soon 
pay for themselves. 

The AUTEX supplies the light in the darkest, 
most inaccessible corner. Saves steps, eyes, and 
speeds up production. You cannot expect a work- 
man to turn out accurate work without good light. 


Write for descriptive circular 


‘THE CINCINNATI 
SPECIALTY MFG. CO. 


1915 POWERS ST. CINCINNATI OHIO 
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ABRASIVES 
Abrasive Company 
ANVILS 
Columbus Anvil & Forging Co. 
Yost Mfg. Co. 


APRONS, LEATHER 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 


ARBORS 
Brown & Sharpe Mfg. Co. 
Morse Twist Drill &  itachine Co. 


BABBITT METALS 
Buffalo Fdy. & Machine Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
The Medart Company 
Monarch Metal Co. 


BARRELS, TUMBLING 
Royersford Foundry & Machine Co. 


BARROWS 
The Fairbanks Company 
BEARINGS, BALL “AND ROLLER 
S K F Industries, Incorporated 


BEARINGS, BRONZE 
Buckeye Brass & Mfg. Co. 

The Bunting Brass & “Bronze Co. 
Arthur Harris & Co. 

Monarch Metal Company 

M. L. Oberdorfer Brass Co. 


BEARINGS, SHAFT, BABBITTED 

Bond Foundry & Machine Co. 

Lodge ey een Corporation 

The Medart Compan 

-_ - Foundry % Machine Co. 
. B. Wood’s Sons Co. 


BEARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co. 
Ss 7 F Industries, y “ene 
. A Wood’s Sons Co 


orien SHAFT, OILLESS 
Arguto Oilless Bearing Co. 


BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co. 

Royersford Foundry & Machine Co. 
Shafer Bearing Corporation 
S K F Industries, Incorporated 


BELT DRESSING 
E. C. Atkins & Co. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
a a Belt Dressing Mfg. Co., 
ne. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 


BELT FASTENERS 
The Bristol Company 
Clipper Belt Lacer Company 
Detroit Belt Lacer Co. 
Flexible Steel Lacing Co. 
Safety Belt Lacer Co. 


BELT LACINGS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 


BELT LACINGS, METALLIC 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 
Safety Belt Lacer Co. 


BELT SHIFTERS 
T. B. Wood’s Sons Co. 


BELT TIGHTENERS 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 


BELTING, BALATA 


Victor Balata & Textile Belting Co. 


BELTING, CANVAS STITCHED 


Victor Balata & Textile Belting Co. 


BELTING, CONVEYOR 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Liamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

The Mechanical Rubber Co. 

The Republic Rubber Co. 

Victor Balata & Textile Belting Co. 
Whitehead Bros. Rubber Co. 


BELTING, COTTON, SOLID 
wov 


OVEN 
Victor Balata & Textile Belting Co. 


BELTING, LEATHER 
Chas. Bond Co. 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


BELTING, LINK 
Chas. A. Schieren Co. 


BELTING, ROUND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


BELTING, RUBBER 
Boston Woven Hose & Rubber Co. 
Cincinnati Rubber Mfg. Co. 

The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

The Mechanical Rubber Co. 

The Republic Rubber Co. 
Thermoid Rubber Co. 

Whitehead Bros. Rubber Co. 


BELTING, TRACTOR 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 


BELTING, THRESHER 
The Cincinnati Rubber Mfg. Co. 
The Mechanical Rubber Co. 


BELTING, TWISTED 
Graton & Knight Co. 
Chas, A. Schieren Co. 
Victor Balata & Textile Belting Co. 


BELTING, “Vv” 
Allis-Chalmers Mfg. Co. 
The Dayton Rubber Mfg. Co. 
L. H. Gilmer Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Chas. A. Schieren Co. 


BELTING, WATERPROOF 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 


BELTS, FAN 
The Dayton Rubber Mfg. Co. 


BELTS, WELL DRILLING 
Goodyear Tire & Rubber Co., Inc. 
Victor Balata & Textile Belting Co. 
BENCHES (WORK), JEWELERS’ 
Leiman Bros. 


BENCHES, STEEL 
Standard Pressed Steel Co. 


BITS, SCREWDRIVER 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Simonds Saw & Steel Co. 

The Vincent Steel Process Co. 
J. H. Williams & Co. 


BITS, TOOL HOLDER 
Armstrong Bros. Tool Co. 
Simonds Saw & Steel Co. 


BLADES, HACK SAW 
Armstrong-Blum Mfg. Co. 
Simonds Saw & Steel Co. 


BLOCKS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 
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BLOCKS, PILLOW 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
Shafer Bearing Corporation 
S K F Industries, Inc. 
T. B. Wood’s Sons Co. 


BLOCKS, TACKLE 
Williamsport Wire Rope Co. 


BLOWERS, FORGE 
Champion Blower & Forge Co. 
Electric Blower Company 


BLOWERS, GAS AND OIL 
COMBUSTION 
Electric Blower Company 
Leiman Bros. 


BLOWERS, PORTABLE, 
ELECTRIC 
Clements Mfg. Co. 
Electric Blower Company 


BLOWERS, SANDBLAST 
Leiman Bros. 


BOILER TUBES 
National Tube Company 


BOILERS, TUBULAR AND 
WATER TUBE 
Henry Vogt Machine Co. 


BOLTS, CARRIAGE 
ot Bros. Bolt Co. 

M. Harper Co. (Brass) 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt & 

Nut Co. 


BOLTS, COACH OR LAG 
Clark Bros. Bolt Co. 


BOLTS, EYE, HOOK, RING AND 
LAG 


Armstrong Bros. Tool Co. 
Clark Bros. Bolt Co. 
H. M. Harper Co. (Brass) 
J. H. Williams & Co. 


BOLTS, MACHINE 
Clark Bros. Bolt Co. 

H. M. Harper ya B anny 

The Lamson & Ses s Co. 
Russell,” Burdsal y Ward Bolt & 


BOLTS, SINK, STOVE AND 
PLOW 


Clark Bros. Bolt Co. 

The Lamson & Sessions Co. 

Russell, Burdsall & Ward Bolt 
& Nut Co. 


BOLTS, STUD 
Clark Bros. Bolt Co. 
The Lamson & Sessions Co. 


BRACES, TRENCH 
Templeton, Kenly & Co. 


BRACKETS, SCAFFOLD— 
LADDER 
Patent Scaffolding Co. 


BRACKETS, WALL 
Bond Foundry & Machine Co. 
Dodge Mfg. Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 


BRASS ——. PLUMBING 
Grabler Mfg. Co. 
H. B. Sherman Mfg. Co. 


BRASS GOODS, STEAM 
American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 

The D. T. Williams Valve Co. 


BRAZERS | 
The Turner Brass Works 


BRICK—ACID RESISTING 
General Refractories Co. 


BRICK—FIRE CLAY AND 
REFRACTORY 
General Refractories Co. © 
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BUY ADVERTISED PRODUCTS 


A Classified Index to the Products of Advertisers in This Issue 


Index to Advertisements on Page 218 


WA Ud Wud We Wud Wwe \we Wud Wud WW Wu 


BRONZE BARS, CORED AND 
SOLID 


Buckeye Brass & Mfg. Co. 

The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 

M. L. Oberdorfer Brass Co. 


one. FACTORY, WARE- 
HOUSE AND RAILROAD 
wer Brush & Broom Mfg. 


The Joseph Lay Co. 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 


BRUSHES, ee FLOOR, 
Indianapolis Brush "& Broom Mfg. 


The Joseph Lay Co. 

The Milwaukee Brush Co. 

The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 


BRUSHES, PAINT AND 
VARNISH 


The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 


BRUSHES, WIRE, FLUE, ETC. 
The Milwaukee Brush Co. 

The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 


BRUSHES, WIRE WHEEL 
The Milwaukee Brush Co. 
The Osborn Manufacturing Co. 


BUCKETS, ELEVATOR 
Illinois Malleable Iron Co. 


BUFFERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Keller Mech. Seateeosion Corp. 
Marathon Electric Mfg. Co. 

N. A. Strand & Co. 


BUFFING WHEELS 
Cc. B. Hunt & Son 


BUSHINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
Bunting Brass & Bronze Co. 
Arthur Harris & Co. 


BUSHINGS, i aaa 


H R 
The Cleveland Wrought Products Co. 


CALIPERS 
The L. S. Starrett Co. 


CANS, OILY WASTE 
Geo. W. Diener Mfg. Co. 
CANS, SAFETY, GASOLINE 
Geo. W. Diener Mfg. Co. 
CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
Rowell Mfg. Co. 


CARTS, PUSH 
The Fairbanks Company 


CASING, WELL 
National Tube Co. 


CASTERS, TRUCK 
The Bassick Company 
Bond Foundry & Machine Co. 
Saginaw Stamping & Tool. Co. 
Service Caster & Truck Co. 


CASTINGS, BRONZE 
Buckeye Brass & Mfg. Co. 
Arthur Harris & Co. 


CASTINGS, GRAY, MALLEABLE 
Brown & Sharpe Mfg. Co. 
Illinois Malleable Iron Co. 
Marion Malleable Iron Works 
CASTINGS, SEMI-STEEL 
Bond Foundry & Machine Co. 
CATALOGUES 
R. R. Donnelley & Sons Co. 
CEMENT, CHROME 
General Refractories Co. 
E. J. Lavino & Company 
CEMENT, HIGH TEMPERATURE 
General Refractories Co. 
E. J. Lavino & Company 
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Q A N easy start for any nut or 

~ PRN into any tapped hole is as- 
aaa 

sured by Steelcraft Cap Screws, 


due to the chamfering of their 


turned flat points. 


I?@eCLEVELAND yy 
WROUGHT 
PRODUCTS (-». 


CLEVELAND, OHIO 


, “GENUINE DETROIT” 























-o= 
Air and Priming Cocks : 
= Detroit Air and Priming Cocks are of e — 
standard weight, properly designed and well ri 
aba finished. They are carefully manufactured of 1@: 
high grade red metal and will not leak air, % 


gasoline, water or steam. 


Every cock is carefully tested and inspected 
before shipment, and guaranteed to be per- 
fectly tight. 





We manufacture a complete line of air and 
priming cocks, both with and without spring 
m= keys. 


i ml Full information regarding types not shown 
= will gladly be furnished on request. 


Write for catalog and prices. 


Laufal 
at fs DETROIT LUBRICATOR (COMPANY 


\ DETROIT, MICHIGAN 








i -e # 
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CEMENT, LEATHER BELT 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas A. Schieren Co. 


CEMENT, PIPE JOINT 
Joseph Dixon Crucible Co. 


CHAIN 


The Columbus McKinnon Chain Co. 


S. G. Taylor Chain Company 


CEMENT, SILICA 
General Refractories Co. 
CHARGING SETS, BATTERY 
Marathon Electric Mfg. Co. 


CHARGING WAGONS 
The Fairbanks Co. 


CHESTS, TOOLS 
H. Gerstner & Sons 
CHISEL BLANKS 
The Cleveland Wrought Prod. Co. 


CHISELS, COLD 
American Swiss File & Tool Co. 
Stanley Rule & Level Plant 


CHUCKS, DRILL AND TAP 
Morse Twist Drill & Machine Co 
Scully-Jones & Co. 

Skinner Chuck Co. 
The Standard Tool Co. 


CHUCKS, LATHE 
Cushman Chuck Co. 
The Skinner Chuck Co. 


CHUCKS, PLANER 
The Skinner Chuck Co. 

CHUCKS, QUICK CHANGE 
Scully-Jones & Co. 


CLAMPS, BAR 
Adjustable Clamp Co. 


CLAMPS, BELT 
ow A. Schieren Co. 
y A Wood's so Co. 
CLAMPS, “C” 
Adjustable Clamp Co. 
Armstrong Bros. Tool Co. 
Brownie Mfg. 
The Columbian Vise & Mfg. Co. 
Graton & Knight Co. 
J. H. Williams & Co. 


CLAMPS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
H. B. Sherman Mfg. Co. 


CLAMPS, GIRDER 
Bond Foundry & Machine Co. 


CLAMPS, PIPE REPAIR 
M. B. Skinner Co. 


CLEANERS, FLUE 
Worcester Brush & Scraper Co. 


CLIPPERS, BOLT 
H. K. Porter, Inc. 


CLUTCHES, FRICTION 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Conway Clutch Co. 

Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
W. A. Jones Foundry & Mch. Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co, 
COCKS, AIR AND DRAIN 
American Injector 
The D. T. Williams Valve Co. 
COCKS, BALL 
Detroit Lubricator Co. 
Kieley & Mueller, Inc. 

COCKS, CORPORATION 

Grabler Mfg. Co. 
COCKS, GAGE 
American Injector Co. 
Jenkins Bros. 
Nason Manufacturing Company 
The D. T. Williams Valve Co. 
COCKS, RUBBER PACKED 
Arthur Harris & Co. 
COCKS, STEAM AND SERVICE 
Walworth Company 
The D. T. Williams Valve Co. 
COCKS, STOP 
Grabler Mfg. Co. 


COILS AND BENDS, COPPER 
AND BRASS 


Arthur Harris & Co. 

Wolverine Tube Company 
COLLARS, SHAFT 

American Pulley Company 

Bond Foundry & Machine Co. 

Chicago Pulley & Shafting Co. 

Dodge Sry see Corporation 

The Medart Compan 


Royersford pene any & Machine Co. 
es Pressed Steel Co. 
Wood’s Sons Co. 


COLLARS, SPACING 
Scully-Jones & Co 
COLUMNS, WATER 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co. 
COMPRESSORS, AIR 
Curtis Pneumatic Machinery Co. 
Worthington Pump & Mach. Corp. 
CONNECTORS 
Wolverine Tube Co. 
CONTACTORS, BELT 
T. B. Wood’s Sons Co. 
CONTROLLERS, BOILER 
PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
CONVEYOR EQUIPMENT 
Stephens-Adamson Mfg. Co. 
COPPERSMITHS 
Arthur Harris & Co. 
COTTER PIN EXTRACTORS 
American Swiss File & Tool Co. 
COUNTERBORES 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
COUNTERSHAFTS 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
COUNTERSHAFTS, SMALL 
Birkle Machine Works 
N. A. Strand & Co. 
COUNTERSINKS 
American Swiss File & Tool Co. 
COUPLINGS, BELT 
Greene, Tweed & Co. 
COUPLINGS, HOSE 
Dixon Valve & Coupling Co. 
Cc. B. Hunt & Son 
H. B. Sherman Mfg. Co. 


COUPLINGS, PIPE 
National Tube Company 
COUPLINGS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
Loveley Tool Works 
The Medart Company 
oo Foundry & Machine Co. 
. B. Wood’s Sons Co. 
pad adhe anind SHAFT, FLEXIBLE 
Birkle Machine Works 
Bond Foundry & Machine Co. 
W. A. Jones Fdy. & Machine Co. 
Lovejoy Tool Works 
The Medart Company 
T. B. Wood’s Sons Co. 


COUPLINGS, SHAFT, FRICTION 
CUT-OFF 


Dedge Mfg. Corporation 

The Edgemont Machine Co. 

Kinney Mfg. Co. 

The Medart Company 

The Moore & White Co. 

A. L. Schultz & Son 

T. B. Wood’s Sons Co. 

COUPLINGS, SHAFT, MARINE 

Bond Foundry & Machine Co. 
COUPLINGS, UNION PIPE 

E. M. Dart Mfg. Co. 


COVERING, PULLEY 
Chicago Pulley & Shafting Co. 
CRANES, HAND POWER 

Chisholm-Moore Hoist Corp. 


CRANES, OVERHEAD, TRAVEL- 
ING AND JIB 

Chisholm-Moore Hoist Corp. 

Curtis Pneumatic Machinery Co. 

Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 


CRAYONS, LUMBER 
Joseph Dixon Crucible Co. 


CUPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 


CUPS, OIL AND GREASE 
American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 
D. T. Williams Valve Co. 


CUTTERS, BELT 
Clipper Belt Lacer Company 


CUTTERS, EMERY WHEEL 
DRESSER 
The Vincent Steel Process Co. 


CUTTERS, GAGE GLASS 
Worcester Brush & Scraper Co, 


ag Sinn gs ® gq 
American Saw & Mfg. Co. 


CUTTERS, hl 
Brown & Sharpe Mfg. Co. 
Cleveland Twist Drill Co. 

Morse Twist Drill & Machine Co. 
The Standard Tool Co. 

Whitman & Barnes, Inc. 


CUTTERS, PIPE 
Armstrong Bros. Tool Co. 
The Borden Co. 
The Ridge Tool Co. 
Toledo Pipe Threading Machine Co. 


CUTTERS, ROD, HAND LEVER 
Armstrong-Blum Mfg. Co. 


DAMPER ACCESSORIES 
Hyro Manufacturing Co., Inc. 
DESKS, FOREMEN’S 
Standard Pressed Steel Co. 


DIAPHRAGMS 
Chas. A. Schieren Co. 
Whitehead Bros. Rubber Co. 


DIES, STAMPING 
Toledo Pressed Steel Co. 


DIES, THREADING 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 


Co. 
Morse Twist Drill & Machine Co. 
The Oster Mfg. 
Toledo Pipe Threading Machine Co. 
DIPPERS, COPPER 
Arthur Harris & Co. 


DISCS, VALVE 
Jenkins Bros. 


DOGS, LATHE 
strong Bros. Tool Co. 
; . Williams & Co. 


DRAINERS, CELLAR, AUTO- 
MATIC 


Goulds Pump, Inc. 
Penberthy Injector Co. 
DRAWERS, BENCH 
Standard Pressed Steel Co. 
DRESSERS, — WHEEL 
The Standard Tool Co. 
The Vincent Steel Process Co. 
DRILLING POSTS 
Armstrong Bros, Tool Co. 
DRILLS, ELECTRIC 
The Black & Decker Mfg. Co. 
James Clark, Jr., Elec. Co. 
Goodell-Pratt Co. 
Standard Electric Tool Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
United States Elec’l Tool Co. 
The Van Dorn Electric Tool Co. 
Wappat, Incorporated 
DRILLS, POST 
Champion Blower & Forge Co. 
The Crescent Machine Co. 
Lovejoy Tool Works 
DRILLS, RATCHET 
Armstrong Bros. _— Co. 
Lovejoy Tool Wor 
Morse Twist Drill * Machine Co. 
Whitman & Barnes, Inc. 
DRILLS, STONE 
American Swiss File & Tool Co. 
DRILLS, TWIST 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
National Twist Drill & Tool Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
DRIVES, POWER 
The Borden Co. 
The Oster Mfg. Co. 
The Toledo Pipe Thread. Mach. Co. 
DRIVES, V-BELT 
Allis Chalmers Mfg. Co. 
The Dayton Rubber Mfg. Co. 
DRUMS, CAST IRON 
The Medart Company 
T. B. Wood’s Sons Co. 
EJECTORS 
American Injector Co. 
Nason Manufacturing Co. (acid) 
Penberthy Injector Co. 
ELIMINATORS, OIL 
The D. T. Williams Valve Co. 
ELLS, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 
ENGINE AND BOILER FITTINGS 
American Injector Co. 
The D. T. Williams Valve Co. 
ENGINES, GAS AND OIL 
Worthington Pump & Machy. Corp. 
EXPELLERS, OIL AND 
MOISTURE 
The V. D. Anderson Co. 
EXTINGUISHERS, FIRE 
Geo. W. Diener Mfg. Co. 


FANS, VENTILATING, ELECTRIC 
The Champion Blower & Forge Co. 
Electric Blower Company 
Hartzell Propeller Co. 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 
FAUCETS, BRASS 
Grabler Mfg. Co. 
FEED WATER SOFTENER AND 
PURIFIER 
Dodge Manufacturing Corporation 
FEEDER VALVES, STEAM 
HEATING BOILER 
Nason Manufuacturing Co. 
FEEDWATER HEATERS 
Worthington Pump & Mach’y Corp. 
FILES 
American Swiss File & Tool Co. 
Grobet File ogee of America 
Simonds Saw & Steel Co. 
FIRE PREVENTING EQUIPMENT 
Geo. W. Diener Mfg. Co. 
FITTINGS, CHAIN 
S. G. Taylor Chain Company 
FITTINGS, DRAINAGE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
Illinois Malleable Iron Co. 
= Mechanical Rubber Co. 
. B. Sherman Mfg. Co 
FITTINGS, HYDRAULIC 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Company 
FITTINGS, PIPE, BRASS 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
M. L. Oberdorfer Brass Co. 
H. B. Sherman Mfg. Co 
FITTINGS, PIPE, CAST IRON 
Grabler Mfg. Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, PIPE, MALLEABLE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 
FITTINGS, PIPE, STEEL 
Bonney Forge & Tool Works 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
FLANGES, ROUND JOINT 
E. M. Dart Mfg. Co. 
FLEXIBLE SHAFT EQUIPMENT 
Keller Mechanical Engineer. Corp. 
N. A. Strand & Co. 
FLOATS, ALUMINUM, LEAD 
COATED AND STEEL 
Arthur Harris & Co. 
FLOATS, COPPER 
The V. D. Anderson Co. 
Arthur Harris & Co. 
FLOOR STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
tT. & peone s Sons Co. 
FLUX, ee 
Arthur Harris & Co. 
FLUXES, SOLDERING 
Kester Solder Company 
FLY WHEELS 
Dodge Manufacturing Corporation 
The Medart Company 
Pyott Foundry Co. 
Reeves Pulley Co. 
B. Wood’s Sons Co. 
FORGES, BLACKSMITH AND 
RIVET 


Champion Blower & Forge Co. 
FORM TIES, CONCRETE 

Marion Malleable Iron Works 
FOUTAINS, DRINKING 

Puro Sanitary Drinking Fountain 


Co. 

FRAMES, HACK SAW 
E. C. Atkins & Co. 
The L. S. Starrett Co. 
The Henry G. Thompson & Son Co. 

FRAMES, WALL 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
FURNACE LININGS 

General Refractories Co. 


FURNACES, SOLDERING 
Geo. W. Diener Mfg. Co. 
P. Wall Mfg. Supply Co. 
Turner Brass Works 
Yost Manufacturing Co. 
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10,000 


Factories Now Preventing 


Costly Shut-Downs 


By Using 


The “CHICAGO LINE” 
Ball Bearing 
Power Appliances 


Twin Disc Ball Bearing Friction Clutch Pulley 


DAGGETT Ball Bearing Loose Pulleys 
DAGGETT Ball Bearing Hanger Boxes 
DAGGETT Ball Bearing Friction Clutches 
DAGGETT Ball Bearing Countershafts 


ORDER Time in daily oiling 


Cost of lubricant 
—— Cost of replacements 


Power loss by friction 
SAVE 


Time loss when trouble appears 


Obtainable from mill supply 
houses or we will be glad to sub- 
mit prices and complete data. 
Send for ‘‘DRIVE RIGHT’’ 
Booklet! 


Chicago Pulley & Shafting Co. 


19 North Desplaines St., Chicago, Ill. 


























Over One-Half Century 
of TURNER 


Distribution 
Through Wholesalers 


For 58 years, 
The Turner Brass 
W orks, Syca- 
more, Illinois, 
have distributed 
their products 


—_—— 
TURNER | KEROSENE 
No. 45, |GASOLINE 


through jobbers. 


It is felt that this time-tested expe- 
rience bears evidence of the economic 
value and present position of the mill 
supply distributor. 


Turner Blo- 
torches and Fire- 
pots are stocked 
by the leading 
mill supply houses 
throughout the 
country. 


The needs of 
industry for 
Turner products 
are being fulfilled 
promptly and 
economically through the mill supply 
jobber. 


THE TURNER No.6 FIREPOT 


The Turner Brass Works has confi- 
dence in the mill supply distributor and 
his future prosperity. 


THE TURNER 
BRASS WORKS 


Sycamore 
Illinois 
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GAGES, IRON, AMMONIA AND 
CHEMICAL 
Nason Manufacturing Co. 


GAGES, a 
Brown & Sharpe Mfg. Co 
The L. S. Starrett Co. 
GAGES, WATER 
American Injector Co. 
ason Manufacturing Co. 
Penberthy Injector Co. 
The D. T. Williams Valve Co. 


GASKETS 
The Cincinnati Rubber Mfg. Co. 
Graton & Knight Co. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co. 


GEARS 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Rawhide Mfg. Co. 
Dodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Pyott Foundry Co. 


GENERATORS, ACETYLENE 
The Imperial Brass Mfg. Co. 

GENERATORS, ELECTRIC 
Robbins & Myers, Inc. 


GLASSES, GAGE 
Jenkins Bros. 


GOVERNORS, PUMP SPEED 
Kieley & Mueller, Inc. 
Mason Regulator Co. 


GRAPHITE FOR ALL PURPOSES 
Joseph Lixon Crucible Co. 


GREASE, LUBRICATING 
Bond Foundry & Machine Co. 
Joseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 


GRINDERS, BENCH AND FLOOR 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. " 

The Champion Blower & Forge Co. 
Chicago Pulley & Shafting Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
Standard Electrical Tool Co. 

The Stanley Electric Tool Co. 

U. S. Elec’! Tool Co. 

The Van Dorn Electric Tool Co. 


GRINDERS, DISC 
The Crescent Machine Co. 


GRINDERS, ELECTRIC 
The Black & Decker Mfg. Co. 
James Clark, Jr., Elec. Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 
U. S. Elec’! Tool Co. 
The Van Dorn Electric Tool Co. 
Wappat, Incorporated 


GRINDERS, VALVE 

The Black & Decker Mfg. Co. 
GUARDS, CABLE, HIGHWAY 

Williamsport Wire Rope Co. 


GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 


GUNS, OIL AND GREASE 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 


HAMMERS 
Greene, Tweed & Co. 
HAMMERS, ELECTRIC 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 
HAND SCREWS 
Adjustable Clamp Co. 


HANDLES, FILE AND SOLDER 


Hyro Mfg. Co., Inc. 
HANGERS, BALL BEARING 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated. 
T. B. Wood’s Sons 
HANGERS, DOOR 
F. E. Myers & Bro. Co. 
HANGERS, PIPE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
wo Company 
HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg.' Co. 
Chicago Pulley & & Shafting Co. 
Lodge Manufacturing Corporation 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Pyott Foundry Co. 
er Foundry & Machine Co. 
S K F Industries, Incorporated 
Standard Pressed Steel Co. 
T. B. Wood's Sons Co. 


HEADS, EXHAUST 
Kieley & Mueller, Inc. 


HEATERS, FEED WATER 
Arthur Harris & Co. 

The Swartwout Company 
Worthington Pump & Machy. Corp. 
HEATERS, GLUE, ELECTRIC 
The Black & Decker Mfg. Co. 

J. D. Wallace & Co. 


HEATERS, GLUE, STEAM AND 
GAS 


Nason Manufacturing Company 


HEATERS, UNIT 
Wolverine Tube Company 


HOISTS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 


HOISTS, ELECTRIC 
Chisholm-Moore Hoist Corp. 
Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 
HOISTS, HAND 

Chisholm-Moore Hoist Corp. 

Robbins & Myers, Inc. 

Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 


HOISTS, PNEUMATIC 
Curtis Pneumatic Machinery Co. 
HOLDERS, TAP 
Scully-Jones & Co. 
HOLDERS, TOOL 
Armstrong Bros. Tool Co. 
Brown & Sharpe Mfg. Co. 
J. H. Williams & Co. 
HOOKS, BELT 
The Bristol Company 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
Geo. Rahmann & Co. 


HOOKS, CORNICE 
Patent Scaffolding Co. 


HOOKS, HOIST 
J. H. Williams & Co. 
HORSES, MASONS’ 
Patent Scaffolding Co. 
HORSES, STEEL, FOLDING 
Toledo Pressed Steel Co. 
HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 


HOSE, RUBBER 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
INJECTORS 
American Injector Co. 
Penberthy Injector Co. 
IRONS, BRANDING 
Patent Scaffolding Co. 
JACKS, LADDER 
The Cleveland Wrought Prod. Co. 
JACKS, LIFTING 
Templeton, Kenly &, Co. 
JACKS, PLANER 
Armstrong Bros. Tool Co. 
JACKS, SCREW 
Templeton, Kenly & Co. 
JOINTERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 
JOINTS, EXPANSION, 
Arthur Harris & Co. 
KETTLES, COPPER 
Arthur Harris & Co. 
KEYSTOCK, OFFSET 


COPPER 


The Ohio Valley Pulley Works, Inc. 


KNIVES, MACHINE 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 


KNURLS 

American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co. 

LACERS, . BELT 
Clipper Belt Lacer Co. 
Detroit Belt Lacer Co. 
Safety Belt Lacer Co. 

LADDERS, SAFETY 

Dayton Safety Ladder Co. 
Patent Scaffolding Co. 





LADDERS, STEP—STRAIGHT— 
EXTENSION 
Patent Scaffolding Co. 


LAMP GUARDS 
Flexible Steel Lacing Co. 
LATHES, BENCH 
The Champion Blower & Forge Co. 


LATHES, BUFFING AND 
POLISHING 
Brown & Sharpe Mfg. Co. 


Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 


LATHES, WOODWORKING 
The Crescent Machine Company 
J. D. Wallace & Co. 


LEATHER SPECIALTIES 

Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 
LEATHERS, HAND 

Chicago Rawhide Mfg. Co 

Graton & Knight Co. 

Chas. A. Schieren Co. 


LEGS, BENCH, CAST IRON & 
STEEL 


Standard Pressed Steel Co. 
Toledo Pressed Steel Co. 


LEVELS 
Stanley Rule & Level Plant 
The L. S. Starrett Co. 
LOCKS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 


LUBRICANTS, BALL & ROLLER 
BEARING 


Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
LUBRICATORS 

American Injector Co 

Letroit Lubricator Co. 

The D. T. Williams Valve Co. 
LUGS, SOLDERING 

Wolverine Tube Co. 

MACHINERY CLUTCHES 
Chicago Pulley & Shafting Co. 
Conway Clutch Co. 

Dodge Manufacturing Corporation 

The Edgemont Machine Co., Inc. 

The Medart Company 

The Moore & White 

A. L. Schultz & Son 

T. B. Wood’s Sons Co. 

MACHINERY, COAL HANDLING 

Dodge Manufacturing Corporation 

MACHINERY, CONVEYING AND 
ELEVATING 


Dodge Manufacturing Corporation 
MACHINERY, ICE AND REFRIG- 
ERATION 


Henry Vogt Machine Co. 
MACHINERY, WOODWORKING 
E. C. Atkins & Co. 
The Crescent Machine Co. 
J. D. Wallace & Co. 
MACHINES, GRINDING AND 
POLISHING 

Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
N. A. Strand & Co 

MACHINES HACK SAW 


The Champion Blower & Forge Co. 

The Henry G. Thompson & Son Co. 

MACHINES, METAL BAND SAW 

Armstrong-Blum Mfg. Co. 
MACHINES, PIPE CUTTING 

AND THREADING 

The Borden Cmpany- 

The Oster Mfg. Co. 

Toledo Pipe Threading Machine Co. 
eee: BA ane AND 


Armstrong-Blum Mfg. Co. 
Royersford Foundry & Machine Co. 
MALLETS AND HAMMERS, 
RAWHIDE 
Chicago Rawhide Mfg. Co. 
Greene, Tweed & Co. 

ei ag A 
Brown & Sharpe Mfg. 
The Chammion’t Blower -y Forge Co. 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
MATS AND MATTING, RUBBER 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 


MECHANICS’ HAND TOOLS AND 
KNURLS 


American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co. 


MERCHANDISE CONVEYORS 
F. E. Myers & Bro. Co. 


METAL, BEARING 
Buckeye Brass & Mfg. Co. 
Buffalo Fdy. & Machine Co. 
Bunting Brass & Bronze Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
Arthur Harris & Co. 

The Medart Company 
Monarch Metal Co. 
Reeves Pulley Co. 


METERS, WATER AND OIL 
Worthington Pump & Mach. Corp. 


MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


MONORAIL SWITCHES AND 
TURNTABLES 
The Yale & Towne Mfg. Co 


MORTISERS 
The Crescent Machine Co. 
Wappat Incorporated 
J, D. Wallace & Co. 


MOTORS, ELECTRIC 
Marathon Electric Mfg. Co. 
Robbins & Myers, Inc. 


MOVERS, CAR 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Rowell Mfg. Co. 
Safety Wrench & Appliance Co. 


MULE STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
2". Medart Company 
T. B. Wood’s Sons Co. 


NAIL SETS 
American Swiss File & Tool Co. 


NUTS, COLD PUNCHED, 
SQUARE AND HEXAGON 
Clark Bros. Bolt Co. 


NUTS, BRASS 
H. M. Harper Co. 


NUTS, HEXAGONAL 
Marion me Iron Works 


UTS, LOCK 
The Cleveland Wrought Prod. Co. 


NUTS, MACHINE SCREW 
Clark Bros. Bolt Co. 
Cleveland Wrought Products Co. 
Economy Screw Corporation 


bah WING 
Clark Bros. it Co. 
The Claveland> Wicught Prod. Co. 


OIL GAUGES 
Penberthy Injector Co. 


OILERS, HAND 
P. Wall pis Supply Co. 


OILERS, a 
Standard Pressed Steel Co. 


> OILING DEVICES 
American Injector Co. 
Detroit Lubricator Co. 

The D. T. Williams Valve Co. 


PACKING, AMMONIA 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
= Cincinnati Rubber Mfg. Co, 

Diamond Rubber Co., Inc. 
Seaman Tire & — Co., Inc. 
Greene, Tweed & Co 
Hollow Center Packing Co. 

Linear Packing & Rubber. Co. 
The Mechanical Rubber Co. 
The Republic omg sd Co. 
Thermoid Rubber 

Whitehead Bros. Robber Co. 


PACKING, HYDRAULIC 
Belmont Packing & Rubber Co. 
Chicago Rawhide Mfg. Co. 

The Cincinnati Rubber Mfg. Co. 

The Diamond Rubber Co., Inc. 

Goodyear Tire & Rubber Co., Inc. 

Graton & Knight Co. 

Greene, Tweed & Co. 

Hollow Center Packing Co. 

Linear Packing & Rubber Co. 

The Mechanical Rubber Co. 

Chas. A. Schieren 

Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


PACKING, PISTON 
Belmont Packing & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & + aged Co., Inc. 
Greene, Tweed & Co 
Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 

The Republic Rubber Co. 
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If your Customers 
could get better Service 





Chase 


Style BB50 
| 
| 


you would want 
to give it to 
them 


And it is to your ad- 
vantage to show them 
the extra service Chase 
Industrial Trucks and 
Cars give in material 
handling. They are 
smooth running, easy to 
handle and insure long 

i life. Roller bearings 
Quality give extra service and 


cut material handling 





costs. Customer §satis- 


(Guarantees faction assures you year 


| 


‘round repeat business | 





selling the Chase line of 


Dependability — Cars and 





Send for catalog No. 300 | 


THE CHASE FOUNDRY & MFG. CO. 


COLUMBUS, OHIO 


Manufacturers of Roller Bearing Trucks and Industrial Cars 
of all kinds 


ii 


TMI} 


| 


The Valve with the Reversible Disc& Seat 


Seat and disc of Nicu- 
lanium—a hard, tough, 
close-grained nickel alloy 
—resists effectively the 
cutting, wearing action of 
high temperatures and 
pressures, that is one fac- 
tor in the economy of 
Reverso Valves. 


To this is added the re- 
versible feature. When one 
side wears both disc and 
seat reverse and you have 
the life of another valve 
with no extra expense. 

But this is not all of Reverso’s 


vitality as disc and seat are 
easily regrindable. 


Reverso is a valve unexcelled 
on steam, water, oil, air or gas. 
For other features, types, sizes 
and prices, ask for new bulletin 

o. 17. 


REVERSO :—Bronze body for 
200 Ibs. pressure. Total tempera- 
ture 550 deg. F. 


IROVERSO:—Iron body for 


150 Ibs. pressure. Total tem- 
No. 780 perature 450 deg. F. 


THE D. T. WILLIAMS VALVE CO. 
CINCINNATI, OHIO 




















{ 


/ 
“(Oy are some firms remembered 





on orders, and others forgotten? 


You will learn and 
profit by knowing 
what kind of busi- 
ness cards preserve 
prestige. A request 
trom you will bring 
samples. 


When selecting firms to which orders 
go, buyers are identical. 

They remember the ones which have 
impressed them—and forget the ones 
which haven’t. 

It’s surprising to note how big a 
point a business card is when it comes 
to remembering. 

For the salesman’s cards that the 
buyers save must preach the gospel of 
quality, prestige, and fitness long after 
the salesman has departed. Doing this, 
they point to the firms most entitled to 
confidence and orders. 

Such is the reward of prestige! 


The John B. Wiggins Company 
( Established 1857 ) 
1143 Fullerton Ave.. Chicago 


WIGGINS 


Yeerless Book 
CARDS 

















In any position, in any weather, under any condition of service, 
Wall DREADNAUGHT Blow Torches are unfailing in operation! In 
addition there are many other vital features that make Wall Dread- 
naughts real “service-with-safety” torches. But your best test of these 
statements is a free trial! 


Put Dreadnaughts to every test—judge for yourself 
their superior features! Dreadnaught furnaces, too! 


P. WALL MFG. SUPPLY CO., 3126 Preble Ave. 
PITTSBURGH, PA. 


NE ADNAUCHT 


Service with Safety 


DR Giow TORCHES 


AND FURNACES 
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PACKING, SHEET 
Belmont Packing & Rubber Co. 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co. 
Jenkins Bros. 

Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Thermoid Rubber Co. 
Whitehead Bros. Rubber Co. 


PACKING, VALVE STEM 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Hollow Center Packing Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 

The Republic Rubber Co. 


PADLOCKS 
The Yale & Towne Mfg. Co. 


PAINT SPRAYERS 
Curtis Pneumatic Machinery Co. 
Economy Machine Products Co. 
PAINTS, INDUSTRIAL 
Joseph Dixon Crucible Co. 


PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. 

Flexible Steel Lacing Co. 


PINS OR PLUGS, DRIFT 
The Cleveland Wrought Prod. Co. 


PINS, TAPER 
Morse Twist Drill & Machine Co. 
PIPE, IRON 
Republic Iron & Steel Company 
Walworth Company 


PIPE, STEEL 
National Tube Co. 
Republic Iron & Steel Company 
PLANERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 


PLANES, HAND, ELECTRIC 
Wappat Incorporated 
PLATES, FLOOR & CEILING 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
PLATFORMS. LIFT-TRUCK 
Standard Pressed Steel Co. 
PLIERS 
Bonney Forge & Tool Works 
PLUGS, BRASS AND FUSIBLE 
American Injector Co. 
The D. T. Williams Valve Co. 
PLUGS, PIPE 
Standard Pressed Steel Co. 
PLUMB BOBS 
American Swiss File & Tool Co. 


POLISHING GRAIN 
Abrasive Company 


POLISHING MACHINES, 
RTABLE 


P 
Keller Mechanical Engineer. Corp. 


PORTABLE MACHINE EQUIP- 
T 
The Osborn Manufacturing Co. 


POTS, FI 
The Turner Brass Woes 


POWER TRANSMISSION 
APPLIANCES 

American Pulley Company 
oo aig = » 4 Machine Co. 

cago Pulley Shaf: 
Conway Clutch Co. eandens 
The Dayton Rubber Mfg. Co. 

e Manufacturing Co: 
The Edgemont Machine Co. atiah 


W. A. Jones Fdy. & M 
Kinney Mfg. Co. achine Co. 


The Medart Com 

The Moore & White Co. 

Pyott Foundry Co. 

aewereioes Foundry & Machine Co. 
A. Schultz & Son 

Shafer Bearing Corporation 


S K F Industri I 
Weller Mie. ee 


. Wood’s Sons Co 


pradien. DRILL AND FO 
Royersford Foundry & Machine * 


PRINTERS, CATALO 
R. R. Donnelley’ & Sons aous 


PROTECTORS, GAGE GLASS 
Nason Manufacturing Company 
PULLEYS, BALL BEARING 
Chicago Pulley & Shafting Go. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


PULLEYS, CAST IRON 
Birkle Machine Works 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 

. A. Jones Fdy. & Machine Co. 
The Medart Company 
Boyd Foundry Co. 
a Foundry & Machine Co. 
Wood’s Sons Co. 


‘PULLEYS, CONVEYOR 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 
2s Ohio hong Pulley Works, Inc. 
T. Wood’s Sons Co. 


poco CORK INSERT 
American Pulley Co. 


PULLEYS, FLANGE 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 
T. B. Wood’s Sons Co. 


PULLEYS, FRICTION CLUTCH 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 

W. A. Jones Fdy. & Machine Co. 
Kinney Manufacturing Co. 

The Medart Company 

The Moore & White Co. 

Reeves Pulley Co. 

A. L. Schultz & Son 

S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


PULLEYS, IRON CENTER 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 

T. B. Wood’s Sons Co. 


PULLEYS, LOOSE 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 

S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 


PULLEYS, MOTOR 
American Pulley Company 
Birkle Machine Works 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 
Mfg. Co. 
T. B. Wood’s Sons Co. 
PULLEYS, PAPER 
American Pulley Company 
Birkle Machine Works 
The Ohio Valley Pulley Works, Inc. 
Rockwood Mfg. Co. 
PULLEYS, ROLLER BEARING 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
S K F Industries, Incorporated 
PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 
PULLEYS, STEEL RIM 
The Medart Company 


PULLEYS, STEP AND TAPER 
CONE 


Dodge bean oe Corporation 
The Medart Compan 

The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 

T. B. Wood’s Sons Co. 


PULLEYS, V-BELT 
W. A. Jones Fdy. & Machine Co. 
Pyott Foundry Co. 

PULLEYS, WOOD 
American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge eee Corporation 
= Medart Com: 


ie Ohio Valley Dulley Works, Inc. 


Reeves Pulley Co. 
PUMP JACKS 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 
PUMPS, AIR 
Leiman Bros. 


Worthington Pump & Mach’y Corp. 


PUMPS, CENTRIFUGAL 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Goulds Pumps, Inc. 

M. L. Oberdorfer Brass Co. 


Geo. D. Roper Corp. 
Worthington Pump & Mach. Corp. 





PUMPS, DEEP WELL 
The Deming Company 
Goulds Pumps, Inc. 
Worthington Pump & Mach’y Corp. 
PUMPS, DIAPHRAGM 
Goulds Pumps, Inc. 


PUMPS, ELECTRIC 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 
Worthington Pump & Mach. Corp. 


PUMPS, GAS AND VACUUM 
Kinney Mfg. Co. 

Leiman Bros. 

Worthington Pump & Mach. Corp. 


PUMPS, HAND AND POWER 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 
PUMPS, JET 
American Injector Co. 
. D. Roper Corp. 
PUMPS, MINE 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 
Worthington Pump & Mach. Corp. 
PUMPS, OIL 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Detroit Lubricator Co. 
Goulds Pumps, Inc. 
Kinney Mfg. Co. 
Leiman Bros. 
Geo. D. Roper Corp. 
Worthington Pump & Mach. Corp. 


PUMPS, ROTARY 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Goulds Pumps, Inc. 
Kinney Mfg. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, STEAM 


Worthington Pump & Mach’y Corp. 


PUMPS, SUMP, AUTOMATIC 
The Deming Company 
Goulds Pumps, Inc. 
M. L. Oberdorfer Brass Co. 
The Penberthy Injector Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, TANK 
The Deming Company 
Goulds, Pumps, Inc. 
F. E. Myers & Bro. Co. 
M. L. Oberdorfer Brass Co. 
Geo. D. Rope 


r Corp. 
Worthington he "& Mach. Corp. 


PUNCHES AND DIES 
American Swiss File & Tool Co. 


The Champion Blower & Forge Co. 


Lovejoy Tool Works 


Royersford Foundry & Machine Co. 


Stanley Rule & Level Plant 


PUNCHES, a, on 
Armstrong-Blum Mfg. 
Hyro Mfg. Co., Inc. 
RADIATORS, VERTICAL FIN 
Wolverine Tube Company 
RATCHETS 
Armstrong Bros. Tool Co. 


REAMERS 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
Scully-Jones & Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
REELS, ELECTRIC CABLE 
Cincinnati Specialty Mfg. Go. 
REFRACTORIES, FURNACE 
General Refractories Co. 


REGULATORS, BOILER FEED 
LINE 


Kieley & Mueller, Inc. 
Mason Regulator Co 
REGULATORS, DAMPER 
HYDRAULIC 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, ENGINE 
BLOWING 


Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, PRESSURE 

Kieley & Mueller, Inc. 

Mason Regulator 

REGULATORS, STEAM FAN 

Kieley & Mueller, Inc. 

Mason Regulator Co. 


RESEATERS, BIBB 
M. B. Skinner Co. 


RESEATING TOOLS, VALVE 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 


RIVET SETS 
American Swiss File & Tool Co. 
Lovejoy Tool Works 


RIVETS 
Russell, Burdsall & Ward Bolt & 
Nut Co. 


ROPE DRIVES 
Dodge Manufacturing Corporation 
The Medart —— 
T. B. Wood’s Sons Co 


ROPE, WIRE 
Williamsport Wire Rope Co. 


RUBBER GOODS, MECHANICAL 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Jenkins Bros. 

The Mechanical Rubber Co. 

The Republic Rubber Co. 

Thermoid Rubber Co. 

Whitehead Bros. Rubber Co. 


RULES 
Brown & Sharpe Mfg. Co. 
Stanley Rule & Level Plant 
The L. S. Starrett Co. 


SAFETY THREAD MATERIALS 
Abrasive Company 


SALAMANDERS 
Geo. W. Diener Mfg. Co. 


SAWS, BAND 
American Saw & Mfg. Co. 
Armstrong-Blum Mfg. Co. (Metal) 
= C. Atkins & Co. 

O. Barnes Co., Inc 
The Champion ole & Forge Co. 
The Crescent Machine Co. 
Simonds Saw & Steel Co. 
The Henry G. Thompson & Son Co. 
J. D. Wallace & Co. 


SAWS, CIRCULAR 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
J. D. Wallace & Co. 


SAWS, —* 
W. O. Barnes Co., I 


SAWS, HACK on 
American Saw & Mfg. Co. 
Armstrong-Blum Mfg. Co. 

E. C. Atkins & Co. 

W. O. Barnes Co., Inc. 

Simonds Saw & Steel Co. 

The L. S. Starrett Co. 

The Henry G. Thompson & Son Co. 
Victor Saw Works, Inc. 


SAWS, HAND, ELECTRIC 
The Stanley Electric Tool Co. 
J. D. Wallace & Co. 

Wappat Incorporated 
ang ty HOLE 
E. C. Atkins & Co. 
The Van Dorn Electric Tool Co. 


SAWS, SWING, CUT-OFF 
E. C. Atkins & Co. 
The Crescent Machine Co. 
J, D. Wallace & Co. 


SCAFFOLDING, STEEL, 
ADUSTABLE 
Patent Scaffolding Co. 
Toledo Pressed Steel Co. 


SCALES 
The Fairbanks Company 


SCRAPERS, BEARING 
American Swiss File & Tool Co. 


SCRAPERS, DRAG AND FRESNO 
The Fairbanks Co. 


SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co. 
The Stanley Electric Tool Co. 
N. A. Strand & Co. 

The Van Dorn Electric Tool Co. 


SCREWDRIVERS, HAND 
American Saw & Mfg. Co. 


SCREWDRIVERS, RATCHET 
American Swiss File & Tool Co. 


SCREW PLATES 
Greenfield Tap & Die Corporation 
Morse Twist Drill & Machine Co. 


SCREWS, CAP AND SET 
The Allen Mfg. Co. 


Co. 
Cleveland Wrought Products Co. 
Economy Machine Products Co. 
Ferry Cap & Set Screw Co. 
H. M. Harper Co. 
Holo-Krome Screw Corp. 
Standard Pressed Steel Co. 
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—IMICO UNIONS 


(Note the Brass Ring) 


Made of refined malleable iron with brass seat inserted 
in place by powerful pressure so that it cannot become 


detached. 


Approved by Underwriters Laboratories 


ILLINOIS MALLEABLE IRON CO. 


CHICAGO, ILL. 


Manufacturers Full Line Iron Pipe Fittings 








CEymRAL RUBBERS Supply CO, 


Ae whee eed SOP we. 


DISTRIBUTORS FOR 
A.G. PUDDELL, Presioent mace Mann B. F GOODRICH RUBBER COMPANY. 
wr 1 PRES &TREAS QRURSWICS VINE CORPORATION. 


RUDOELL, we MORSE Tw HLL & MACHINE CO. 
© 4. PETERS, Sccnetany 120 SOUTH MERIDIAN STREET PRECISION GRINOING WHEEL CORP. 
InpInNARenis; 

March 12th, 1930 


Richmond Belt Dressing Mfg. Co,, 
Richmond, Va. 


Gentlemen: 


It is a pleasure for us to tell you that 
we are receiving very fine results from the small 
sample of WIZARD Belt Dressing which you have been 
mailing to the list of our customers which we sent 
you. 


We are receiving many inquiries and 
orders from this sampling, Our past experience 
has been that where a sample order is obtained 
the repeat order is sure to follow. 


We appreciate the co-operation you 
have been giving us and are anxious at all times 
to work closely with you, 

Yours very truly, 


CENTRAL RUBBER & SUPPLY CO. 


B46 Csr 


AGR*LB 


Wizard belt dressing is guaranteed until 


it is consumed 
Not a Single Consumer is on Our Books 


Ask for the selling plan 


RICHMOND BELT DRESSING MFG. CO., Inc. 
Richmond, Va. 





VERY Mill Supply Salesman has found 

that in some instances a general service 
babbitt will not meet a customer’s require- 
ments. For extremely high speeds and for 
heavy, crushing strains, a metal with greater 
resistance is required. 





Our Distributors meet this need easily with 
our “Nickel Genuine” Metal. It contains no 
lead, but is amalgamated with nickel, which 
gives bearings a polished finish that lessens 
friction and reduces wear. 


“Nickel Genuine” has a high melting point, 
tensile strength of 13,500 pounds per square 
inch, and a crushing strength of more than 
26,000 pounds per square inch. 


“‘Frictionless,’’ our general service 
metal, and ‘‘Nickel Genuine’’ are a 
winning combination for Distrib- 
utors. Ask for prices. 


5 { ‘ ra 

y © on Ae q : 
4 ] } e ><" € & 
CU aless Metal VOT Da 


1458-60 Collins Street 
SAINT LOUIS, MO. 























Simplex 
Screw Jacks 


Sell on Sight! 


Their Visible Screw, Stability, 
Workmanship & Duco Coloring 
Sim plex Lever Jacks, 


Create Sales Appeal 


Templeton, Kenly & Co. and Trench Braces | 


ST.1899 have been famous 


for Years 





Chicago, Ill.,U.S.A. 








-—SCHULIZ__| 
FRICTION CLUTCHES 


Stock Clutches for use with pulleys, 
sheaves and gears; Cut-Off Couplings 
and Friction Clutch Pulleys. Special 
Clutches for any unusual service. 31 years 
clutch experience. Ask for catalogue. 


SC soe 


POWER TRANSMISSION APPLIANCES 
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SCREWS, MACHINE, BRASS AND 
IRON 


Economy Machine Products Co. 
H. M. Harper Co. 


SCREWS, SAFETY SET 
Allen Mfg. Co. 

The Bristol Company 

Economy Machine Products Co. 
Standard Pressed Steel Co. 


SCREWS, THUMB 
J. H. Williams & Co. 


SEPARATORS, OIL AND STEAM 
Kieley & Mueller, Inc. 
The D. T. Williams Valve Co. 


SETS OR SNAPS, RIVET 
The Cleveland Wrought Prod. Co. 


SHAFTING, STEEL 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 


SHAPERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 


SHEARS, METAL CUTTING, 
HAND LEVER 
Armstrong-Blum Mfg. Co. 


SHEARS, PORTABLE ELECTRIC 
The Stanley Electric Tool Co. 


SHEAVES, MANILA AND WIRE 
ROPE 


The Medart Company 
Pyott Foundry Co. 
Wood’s Sons Co. 


SHOVELS, HAND 
Wood Shovel and Tool Company 


SLEEVES, DREDGING 
Whitehead Bros. Rubber Co. 


SLEEVES AND SOCKETS, DRILL 
Lovejoy Tool Wor 
Morse Twist Drill. & Machine Co. 
Scully-Jones & Co. 
The Standard Tool Co. 
SOLDER, BAR AND WIRE 
Frictionless Metal Company 
Kester Solder Company 
SOLDER, SELF-FLUXING, ACID, 
ROSIN AND PASTE CORE 
Kester Solder Company 
SPEED TRANSFORMERS 
W. A. Jones Fdy. & Machine Co. 
Reeves Pulley Co. 


SPROCKETS 
W. A. Jones Fdy. & Machine Co. 
The Medart Company 
Pyott Foundry Co. 
A. L. Schultz & Son 


STAMPINGS, BRASS, BRONZE, 
COPPER AND STEEL 

The Cleveland Wrought Prod. Co. 

American Pulley Cmpany 


STANDS, DRILL 
The Stanley Electric Tool Co. 
The Van Dorn Electric Tool Co. 


STANDS, FLOOR 
Bond Foundry & Machine Co. 


STANDS, VISE, PORTABLE 
J. H. Williams & Co. 


STEELS, PAVING BREAKER 
The Cleveland Wrought Prod. Co. 


STOCKS & DIES 
Armstrong Bros. Lamy Co. 
The Borden Compa: 
Morse Twist Drill, re Machine Co. 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 
STRAINERS 
American Injector Co. 
Kieley & Mueller, Inc. 
Kinney Mfg. Co. 
Mason Regulator Company 
STRAPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
STUDS, MILLED 
Cleveland Wrought Products Co. 


SWAGES, UPSET 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 


TABLES, STEAM 
Nason Manufacturing Company 

TABLES, WORK 
Standard Pressed Steel Co. 

TANKS, COPPER 
Arthur Harris & Co. 


TAPE, FRICTION 
Boston Woven Hose & Rubber Co. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co. 


TAPE, RUBBER 
Boston Woven Hose & Rubber Co 


TAPES, STEEL 
The L. S. Starrett Co. 


TAPS 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 


TEES, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 


TOOLS, BORING 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 


TOOLS, MACHINISTS’ 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brown & Sharpe Mfg. Co. 
Goodell-Pratt Co. 

Grobet File Corporation of America 
Morse Twist Drill & Machine Co. 
H. K. Porter, Inc. 

Scully-Jones & Co. 

Stanley Rule & Level Plant 

The L. S. Starrett Co. 

Whitman & Barnes, Inc. 

J. H. Williams & Co. 


TOOLS, a gage gl HAND 
American Swiss File — Tool Co. 
Armstrong Bros. Tool 
Bonney Forge & Tool Works 
J. H. Williams & Co. 

TOOLS, PLUMBERS’ AND 

STEAMFITTERS’ 

Armstrong Bros. Tool Co. 
The Armstrong Manufacturing Co. 
Bonney Forge & Tool Works 
Toledo Pipe Threading Machine Co. 
Walworth Company 
J. H. Williams & Co. 


TOOLS, SAW 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 


TOOLS, VALVE RESEATING 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 


TORCHES, BLOW 
Geo. W. Diener Mfg. Co. 

The Turner Brass Works 
P. Wall Mfg. Supply Co. 


TORCHES, CONTRACTORS’ 
Toledo Pressed Steel Co. 


TORCHES, KEROSENE 
Toledo Pressed Steel Co. 


TORCHES, WELDING AND 
CUTTING 


The Imperial Brass Mfg. Co. 
TRACK SYSTEMS, OVERHEAD 
Chisholm-Moore Hoist Corp. 
Richards-Wilcox Mfg. Co. 

The Yale & Towne Mfg. Co. 


TRACTORS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 


TRAILERS, — 
Chase Foundry & M Co. 
The Yale & Towne its. Co. 


TRANSMISSION, VARIABLE 
SPEED 


The Moore & White Co. 


TRAPS, AIR AND SEDIMENT 
The V. D. Anderson Co. 
Kieley & Mueller, Inc. 


TRAPS, STEAM 
The V. D. Anderson Co. 
G. M. Davis Regulator Co. 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
The Swartwout Company 
D. T. Williams Valve Co. 


TRAPS, VACUUM 
Kieley & Mueller, Inc. 


TRESTLES, SAFETY, 
EXTENSION 
Patent Scaffolding Co. 
Toledo Pressed Steel Co. 


TROLLEYS 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Lovejoy Tool Works 
Richards-Wilcox Mfg. Co. 
Robbins & Myers, Inc. 

The Yale & Towne Mfg. Co. 


TRUCKS, DOLLY 
Marion Malleable Iron Works 


TRUCKS, HAND 
The American Pulley Company 
Chase Foundry & Mfg. Co. 
The Fairbanks Company 
Service Caster & Truck Co. 
Standard Pressed Steel Co. 
J. D. Wallace & Co. 


TRUCKS, LIFT 
The Yale & Towne Mfg. Co. 


TRUCKS, STEEL 
Marion Malleable Iron Works 


TUBE Se 
Imperial Brass Mfg. 


TUBES, onal 
National Tube Company 


TUBES, WATER, COPPER 

Wolverine Tube Company 
TUBING RUBBER 

Boston Woven Hose & Rubber Co. 

Diamond Rubber Co., Inc. 

Graton & Knight Co. 

The Mechanical Rubber Co. 

Republic Rubber Co. 

Whitehead Bros. Rubber Co. 


—— ge COPPER, 
» ALUMINUM 
Wolverine Take Co. 


TUBING, SEAMLESS STEEL 
National Tube Company 


oe 
or Mfg. 
. M. Harper = 


" “ae BRASS AND IRON 
E. M. Dart Mfg. Co. 

The Fairbanks Company 
Grabler Mfg. Co. 

Illinois Malleable Iron Co. 
anton © Company 


ACUUM PANS 
Arthur Hanis & Co. 


VALVE LEATHERS 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 


VALVE UNIONS 
Nason Manufacturing Co. 


VALVES, BALANCED, FLOAT 
Arthur Harris & Co. 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

Nason Manufacturing Co. 


VALVES, BLOW OFF 
The Fairbanks Company 
Jenkins Bros. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, CHECK 
The Fairbanks Company 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 
Jenkins Bros, 
be a Compa: 
he D. T. Williams Valve Co. 


peer GATE, GLOBE, ANGLE 
The Fairbanks Company 

Illinois Malleable Iron Co. 

Jenkins Bros. 

Henry Vogt Machine Co. 

Walworth Company 

The D. T. Williams Valve Co. 


VALVES, HYDRAULIC 
The Fairbanks Company 
Jenkins Bros. 
Henry Vogt Machine Co. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, NEEDLE 
Jenkins Bros, 


VALVES, NON-RETURN 
Kieley & Mueller, Inc. 


VALVES, POP, SAFETY, RELIEF 
Detroit Lubricator Co. 
Walworth Company 
VALVES, PRESSURE REDUCING 
G. M. Davis Regulator Co. 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
Walworth Company 
VALVES, PUMP, RUBBER 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 
VALVES, RADIATOR 
Detroit Lubricator Co. 
The Fairbanks Company 
Jenkins Bros. 
Walworth Compa: 
The D. T. Williams Valve Co. 
VALVES, THROTTLE 
Detroit Lubricator Co. 
Jenkins Bros. 
Walworth Company 
The D. T. Williams Valve Co. 
VISES, BENCH, WITH CLAMP 
Bonney Forge & Tool Works 
The Columbian Vise & Mfg. Co. 
VISES, DRILL PRESS 
Armstrong Bros. Tool Co. 
Charles Parker Co. 
The Skinner Chuck Co. 
Yost Manufacturing Co. 


VISES, MACHINISTS’ 
Bonney Forge & Tool Works 
The Champion Blower & Forge Co. 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 
Simplex Tool Co. 
Walworth Company 
Yost Manufacturing Co. 


VISES, PATTERN MAKERS’ 
The Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Yost Manufacturing Co. 


VISES, PIPE 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 


Toledo Pipe Threading Machine Co. 
Walworth Company 

J. H. Williams & Co. 

Yost Manufacturing Co. 


VISES, WOODWORKERS’ 
Columbian Vise & Mfg. Co. 
Charles Parker Co, 

Simplex Tool Co. 
Yost Manufacturing Co. 


WASHERS, AUTO 
The F. E. Myers & Bro. Co. 


WASHERS, BRASS 
H. M. Harper Co. 
WASHERS, BRASS, BRONZE, 
COPPER, STEEL, CAST IRON 
The Cleveland Wrought Prod. Co. 


WASHERS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 


WASHERS, RUBBER 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 

year Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 


WATER FEEDERS 
Kieley & Mueller, Inc. 


WATER LEVEL CONTROL 
The Bristol Company 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 


WATER SYSTEMS 
Goulds Pumps, Inc. 
The F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


WELDING AND CUTTING 
EQUIPMENT 
The Imperial Brass Mfg. Co. 


WHEELBARROWS 
The Fairbanks Company 


WHEELS, GRINDING 
Abrasive Company 


WICKING, vw 
Toledo Pressed Steel Co. 
WINCHES 
A. L. Schultz & Son 


WIRE ROPE 
Williamsport Wire Rope Co. 


WOODWORKERS, VARIETY 
Crescent Machine Co. 
J. D. Wallace & Co. 


WRENCH SETS 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


WRENCHES, ADJUSTABLE 
Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 


WRENCHES, HOPPER CAR 
Advance Car Mover Co. 
Safety Wrench & Appliance Co. 


WRENCHES, OPEN END 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brownie Mfg. Co. 

J. H. Williams & Co. 


WRENCHES, PIPE 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Ridge Tool Company 
Walworth Company 
J. H. Williams & Co 


WRENCHES, SOCKET 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 

The Black & Decker Mfg. Co. 
Bonney Forge & Tool Works 
Safety Wrench & Appliance Co. 
J. H. Williams & Co. 


WRENCHES, SPECIAL PURPOSE 
Bonney Forge & Tool Works 
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Specialties for Mill Supply Jobbers 
Who are Seeking Opportunities for Sales and Profit 





MOTOR PULLEYS 


PAPER AND IRON 


Prompt shipments are made from 
our large stock of Paper and 
Iron Motor Pulleys, Flexible 
Motor Couplings and Adjustable 
Motor Rails. Let us fill your 
motor iieceettiaianin 





TELEPHONES 


MONROE 
7058 NOT INC. NE“Works 


7054 
456 N. Union Ave., Chicago 











5() YEARS 


of engineering experience 
backs up Davis Automatic 
Valve Specialties. Their es- 
tablished reputation helps 
distributors to make sales. 
Your catalog is not complete 
without a _ representative 
showing of Davis Valves for 
automatic pressure control. 


G. M. DAVIS 
REGULATOR CO. 


Milwaukee Ave., Chicago, IIl. 

















THE CORRECT 
Grinder and Buffer 


This outfit is ideal for pe ~ 
tools, preparing metal surfaces for 
welding, and for countless other uses 
in machine shops, garages, repair 
shops, service stations, blacksmith 
shops and wherever men work in 
metals. 

Our spetteantion in the produc- 
tion of small, high grade motors 
makes our prices 25 to 50 per cent 

ow the average. Your best in- 
vestment of the year will be the pur- 
chase of a Marathon Grinder and 
Buffer. Write for Bulletin. 


We fully co-operate with mill 
supply houses. 


MARATHON ELECTRIC 
MFG. CO. 
50 Island St., Wausau, Wis. 














MS4-Gray 
BA | Jobbers! 

Write us for 
=¥-%6 O catalog. 





MADE RIGHT PRICED RIGHT 
CLAM PS—Unbreakable, Nickel Plated, Udylited, Plain. 
Made of tough malleable iron with steel screws. 
TURNBUCKLES—Udylited, Plain, Strong and Dur- 
able, will stand a powerful strain. 
BROWNIE MFG. CO., Inc. : Fort Wayne, Indiana 





The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings be- 
ing built in the United States today. 
The same may be said of all railroads, 
bridge builders, boiler makers, tank 
builders, etc. The No. 401 Forge has 
not only been adopted by this class of 
trade in the United States, but also 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 


Write for No. 55 catalog 
Champion Blower & Forge Co. 


Lancaster, Pa. 





Specify the Genuine—No Substitute Equals the Original 


The Genuine 
" bee MARK 


vor 3ensen” 


fUsPatore 


Hand Screws may be iden- 
tified by the registered 
trade mark stamped on 
every jaw. Without that 
mark they are not “JOR- 
GENSEN” Peerless. 


Distributors— We have a 
proposition for you. Ask 
for it. 






12 Sizes— 
Adjustable or 
Non-Adjustable 


ADJUSTABLE CLAMP CO., 413 N. Ashland Ave., Chicago, I11. 





a. “Y.-B”? (victor Balata) BELT | 


for Transmission, Elevating, and Conveying 
Absolutely waterproof and very strong. 
Especially suitable and widely used for 
handling sand, gravel, brick, clay, 
stone, tile, etc., as well as for power 
transmission. 


PENNTEX sotia interwoven BELT | 
| 


| Used with great success in paper mills, 

dye houses, bleacheries,. etc., and for 

other service where belting is exposed 

to heat, oil, water, steam, alkalis, acid 
H fumes, etc. 
| Prices, Discounts, and Printed Matter, | 
on Request. | 


Victor Balata & Textile Belting Co. 
Main Sales Office, 38 Murray Street, New York 


Chicago Warehouse: 345 W. Austin Ave. 
Factories: Easton, 

















SKINNER Clamps 
Stop Leaks 








Manufacturer 
to 


Distributor 
to 


Industrial 
Consumer 





che Mechanical 


We back the Jobber” CLEVER 
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ly thru Distributors — 




















‘Buy it from the 
Distributor’ 


is the underlying theme of our 
program of advertising and 
sales promotion direct with the 
industrial consumer in the 
interests of our distributors. 











Che 
(CON SUMER 














Rubber Co. 


— “We hack the Jobber’ 
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Mr. Mehring Couldn’t Use the 
Sample—But Maybe You Can 


ERE’S one we received from Mr. H. B. Mehring 
of H. B. Mehring & Co. “Mill and Factory 


. eS 


Supplies,” York, Pa., acknowledging receipt of a 
sample of our new SILVER HARD DUCK BELT— , 
designed for the heavest kind of duty. y 


‘*We have been having such good results with your 
number 400, thirty-two ounce rubber belt that we 
do not know where to offer your better belt,’’ wrote 
Mr. Mehring. ‘*‘We have had one of our customers 
advise us that the thirty-two ounce belt, on a very 
hard drive, has outlasted any previous belt by one and 
a half years, and is still giving satisfactory service.”’ 
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Perhaps some of your customers have 
drives that are regular “‘belt killers.”’ If 


so, let us send youa sample of our SILVER 
HARD DUCK BELT. There’s a belt that’s 


as tough as they come—and then some. 


BELTING 
TCU ee oN a oR 


THERMOID RUBBER COMPANY - Factories and Main Offices - TRENTON, N. J. 
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‘HOLLOW CENTER aR F LAX PACKING 


OW CENTER PACKING Co wo, 1 ones 





DON’T BE LIKE THAT 


Ordinary flax packing is like sugar in a grocery store. It’s a 
standard, staple article and every other mill supply distributor 
carries it in stock. It’s low priced, without much profit, and 


your competitor is just as likely to secure the next order as you 
are. Don’t be like that. 


Sell something out of the ordinary class. Sell specialties for 
which you have exclusive sale. Sell quality and service that 
will bring you the next order. Sell OVALHOLE Hollow Cen- 

ter Flax Packing, the first real improvement in flax packings 
during the past twenty-five years. Let your competitors try to 
sell the ordinary flax packing. Don’t you be like that. 


Push OVALHOLE FLAX Packing and you will build up a busi- 
ness that is yours. You'll get the repeat order and you'll be 
making a good profit upon increased sales. If your packing busi- 
ness has dwindled, perhaps it’s because you are still trying to sell 


the ordinary packings that everybody else has in stock. Don’t 
be like that. 


Write us today for prices and samples of the new OVALHOLE 
Hollow Center Flax Packing and secure your share of the pack- 
ing business in your territory. 


THE HOLLOW CENTER PACKING CO. 


Main Office 


6523 Euclid Ave. Cleveland, Ohio 
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- of other kinds of pipe. @ For 





wena | (NDUSTRIAL 
Installations 





@ Walworth C. N. |. (Chrome- 
Nickel-lron) cast pipe is the 
solution for many of industry's 
pipe corrosion problems. @ In 
certain services it offers un- 
usual advantages because it 
combines the endurance of 
cast iron with the convenience 





you can cut and thread C.N. I. 
pipe on the job with hand 
tools and connect it up with 
regular pipe fittings and 


for for for 
@ Send for the C.N.1I. Pipe SCREWED VICTAULIC FIELD 
Manual. @ It tells where we COUPLING COUPLING WELDING 
recommend the use of C.N.I. 
pipe — and, with equal frank- Regularly made up in 5-foot lengths or in two 
ness, where we do not recom- or more welded lengths. Available in 114” - 2” 
mend it. 21%," -3" - 4" -5” and 6” sizes. 





WALWORTH 


Walworth Company, General Sales Offices: 60 East 42nd St., New York 
Plants at Boston, Mass.; Kewanee, IIl.; Greensburg, Pa. and Attalla, Ala. 
Walworth Company Limited, 620 Cathcart St., Montreal, P. Q. 

Walworth International Co., 11 Broadway, New York, Foreign Representative 


... Distributors in Principal Cities of the World... 
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